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Plans Permanent Reiorestation Operation 


[By William L. Hall] 


While activities of American Forest Week were being reported with planing mills at DeQueen and Hot Springs and a hardwood mill 


from all parts of the country during the first days of last May, one at Broken Bow. The annual output approximates 150 million feet. 
project of major extent and importance under way in southwestern The plants represent the highest standards of equipment and processes. 
Arkansas and eastern Oklahoma was unmentioned in the news. It Almost all pine stock is kiln dried and stored in sheds. At these plants 
was not quite ready for announce- one may see lumber manufacture 


ment. carried to the utmost refinement 
General officers of the Dierks 
Lumber & Coal Co. were that 
week inspecting for the first time 
results of the reforestation proj- 
ect on the company’s extensive 


and waste reduced to next to 
nothing. Ordinary mill waste 
finds use as fuel for the manufae- 
ture of power for the supply of a 
number of neighboring towns. 
Each plant gives one the idea of 
permanence. It is there to do 


holdings in a dozen counties of 
Arkansas and Oklahoma, a policy 
designed to perpetuate the Dierks 
industries in that territory with 
permanent railroads, permanent 
and growing communities and 
steady increase of forest re- 
sources and values. 

Recently, after further study 
of conditions, possibilities and 
plans, Herman Dierks, active 
head of the company, has made 
in the lumber press a full and 
complete statement covering the 
project. His statement discloses 
the largest private undertaking 
in reforestation and permanent 
lumber operation yet attempted 
in the United States. 


business a long time. Each plant 
is the center of a thriving town 
which depends on it for its exist~ 
ence, 


Growth of Timberland Policy 


Paralleling expansion of manu- 
facturing facilities came develop- 
ment of the company’s timber- 
land policy. This organization 
has been a steady and persistent 
buyer of timberlands, not timber 
rights, timberlands. Its few thou- 
sand acres as of 1900 have in- 
creased to present holdings of 
around 900,000 acres. Roughly 
this may be classed as 400,000 vir- 
gin, 350,000 second growth and 
150,000 ‘‘object lessons.’’ Not 
so bad as some this ‘‘object les- 
son’’ and hardly to be classed as 
part of Col. Greeley’s 81,000,000 
aeres of ‘‘devastated,’’ for this 
land, given ten years of fire pro- 
tection, will nearly all have an- 








Expanding Operations 

A quarter of a century has 
passed since the Dierks company 
appeared as a manufacturer of 
lumber in the South. Before that, 
it had been in the retail trade in 
Nebraska, then a retailer on an 
expanding scale in Kansas City. 
In the late °90s it started manu- 
facturing lumber with a small 
mill at Heavener, Okla., and in 
1900 it acquired an operation and 
4 tract of timberlands at De- 
Queen, Ark. From this center its 


other stand of pine. There are 
few forties without seed trees. 
This object lesson has served a 
most useful purpose. It has 
formed one picture in a com 
parison that has started the com- 





pany on its present constructive 


Steady and rapid development has Glimpses of Dierks virgin timber, It is in stands such as these that course. In its early operation the 
taken place —a development cutting restrictions have aone into effect company did not cut small trees. 
Which could have been possible They were left because they were 


only through high standards of manufacturing and merchandising not valuable, not with any idea of another timber crop. It was not 
lumber, and with an organization functioning smoothly and moving — until 1912 or 1915 that this plan changed. Then having installed two 
toward a great ideal. new plants, and in line with ideas at that time prevailing in the South, 

The single little operation has grown into three major operations it was thought best to clean the ground, so everything was taken 
centering at Wright City and Broken Bow, Okla., and at Dierks, Ark., (Continued on page 46) 
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Northwestern Bank Building, 


The Way Customers 
Come Back Proves 
Our Values Satisfy 


Repeat orders are a mighty good test of a firm’s 
standing. If buyers get the values they want, they 
continue to buy there. 
high percentage of repeat orders we receive that our 
customers are being mighty well satisfied. 


And we know from the 


Today we are supplying regularly many of the 
foremost sash and door, planing mill, factory, car- 
load yard and industrial buyers, wholesalers, etc. in 
the country. 


Get in touch with us on our special 
offerings in Fir, Spruce, Hemlock and 
Western Pine factory luwber in clear 
and shop grades. 
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Fir 
Spruce 
Hemlock 


Flooring 

Ceiling 

Siding 

Finish 

Industrial Stocks 
Western Pine Shop 


Mixed Cars 


We make a specialty of 
shipping finish, floor- 
ing, ceiling, siding, etc. 
in mixed cars with win- 
dow and door frames, 
moulding and millwork 





PORTLAND, OREGON 

















Inspection- 


Inspectors are everywhere 
in our plant. Pieces of floor- ! 
ing that seem flawless to 
the average eye are reject- 
ed as unworthy of the 
“Everlasting” stamp. 


Manufactured hy 
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3 Exceptional 
Offering 


In Winter Sawn Hardwoods 


ASH 
2 cars of 4/4 No. 1 & Btr. 
1 car of 4/4 No. 2 Common. 
BASSWOOD 


10 cars of 4/4 No. 1 & No. 2 Com. 
10 cars of 4/4 No. 3 Common. 
2 cars of 6/4 No. 3 Common 


BIRCH 


2 cars of 4/4 Select & Btr. 
2 cars of 6/4 No. 1 & Btr. 
1 car of 8/4 No. 1 & Btr. 


HARD MAPLE 


10 cars of 4/4 No. 1, No. 2 & 3A. 
1 car of 4/4 Straight Grained. 
10 cars of 8/4 No. 1 & Btr. 

5 cars of 8/4 No. 2 Common. 

1 car of 8/4 Straight Grained. 


SOFT ELM 
3 cars of 4/4 No. 2 & Btr. 
8 cars of 6/4 No, 2 & Btr. 
ROCK ELM 


2 cars of 4/4. Jackets. 
5 cars of 5/4 No. 2 & Btr. 


This is exceptionally fine stock, all 
winter sawn and dry. Give us a trial. 
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Landscape Setting Completes the “Home” 


REES, SHRUBBERY AND FLOWERS always have been parlor, grocery, hardware, magazine and department store gen- 
considered essential features of the home grounds, but often erally. While the retail lumberman has gone to no such extremes 
the manner in which they have been used has not justified the as has the druggist, he nevertheless has enlarged and added variety 

term landscaping. As a consequence a great deal of the beauty of to his stock at the same time that he has multiplied his services to 
setting that has been possible has been lost because of lack of taste the public. 
or because of failure to consider the house as merely the central Exactly as the dealer of the past, who gave little or no thought 
figure of a picture to be sketched in growing things. A few years to house arrangement, has come to use plan books as a sales help, 
ago retail lumbermen would have thought that even the building of | so the still more aggressive and progressive dealer has used the 
a home was no part of their service to their customers; but now model house and even the “dream house”—a structure of full size, 
they have quite generally been convinced that selling the com- completely equipped and furnished for occupancy. In ‘many com- 
pleted structure is a legitimate as well as a profitable method of munities lumber dealers and other merchants have united in con- 
merchandising lumber and other building materials. structing and furnishing such exhibition houses, but in a few cases 
Retailing in all lines has enlarged and multiplied its functions retailers have carried such projects through alone. An example 
and services, Perhaps the extreme example of this sort of diversi- of this last sort is told about in the Realm of the Retailer on page 
fication is the drug store, which nowadays purveys not only drugs 40 of this paper. noe. 
and patent medicines, but is a combination restaurant, ice-cream Merely to build a complete house, furnish it throughout and place 
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it on exhibition, is in itself a notable sales promotion stunt, and one 
that some dealers may consider of doubtful utility. But the story 
referred to shows that in this Texas case the project was part of a 
general advertising campaign that has brought great profit to the 
dealer and immense benefits to the community. Viewed in its larger 
aspects, selling the materials of construction offers opportunities 
for community improvement that should prove to be an inspiration 
to dealers who conceive their function to be that of community build- 
ers at the same time that they are merchandisers of the materials of 
construction. Not the least interesting feature of the Texas story 
told in the Realm is the part performed by the wife of the lum- 
berman. 





Tree Growing Will Perpetuate Tree Cutting 


O MANY PERSONS A TREE appears to be a fixed and perma- 
T nent part of the landscape, like a hill, a rock, or a stream. 
Early surveys in unsettled regions were marked out by trees 
as often as by rocks and streams. Daniel Boone carved his name 
on a tree and the legend was pointed out nearly a century after that 
hunter’s death. Exactly as a tree has been considered permanent if 
undisturbed by man, so it has been looked upon as irreplaceable if 
cut down or otherwise destroyed. This idea has been uppermost in 
the minds of the people with respect to lumbering, and lumbermen 
themselves, until recently, have looked upon trees as nature’s crop 
to be harvested but not to be replanted by man. 


Trees are the oldest living vegetable growths and the childhood of 
some of them dates far back toward the childhood of mankind. As 
all of man’s notions of trees have been predicated upon age, slow 
growth and permanence, he has been slow to accept proposals that 
he grow trees for his own lumber supply. He has got his notions of 
the length of time required to grow trees from counting the growth 
rings of the trees he has cut, having little in experience to encourage 
the belief that more rapid growth would be made under cultivation. 

But with the steady depletion of the virgin forests of the United 
States and the consequent shifting of lumbering operations from 
region to region the necessity of finding ways to grow trees has 
been forced upon lumbermen and upon the public as well. As study 
and observation have been stimulated, lumbermen have been sur- 
prised and pleased to learn that the prospects for tree growing are 
not so discouraging as earlier observations had led them to believe. 
As a consequence there is already being manifested within the 
industry something of the spirit of adventure as well as of idealism 
in attempts to reforest cutover lands on a commercial scale. 


Somewhat of idealism is indispensable in the conduct of any busi- 
ness and it is perhaps found more often in the lumber industry than 
in any other; but a reforestation project must find its justification in 
ascertained facts and must be based on sound economics. With 
these as its foundation a plan of reforestation that has for its ideal 
a permanent industry supporting permanent communities and sup- 
plying perpetually an indispensable commodity, possesses in com- 
bination the forces and influences that insure success. That, it is 
believed, is the basis of the undertaking of the Dierks Lumber & 
Coal Co., whose reforestation program is described in an article 
beginning on the front cover page of this paper. 





Log Rolling That Is not Political 


O THE AVERAGE LAYMAN, and perhaps to many of the 
younger lumbermen, there is only one kind of log rolling, and 
it is of a sort that good citizens would like to see abolished. 

But there is another kind of log rolling that is likely to become 
obsolete, because it was a means of testing skill that was developed 
in a method of logging that is gradually being abandoned. The per- 
formance involves just the requisite amount of risk and skill to 
make it thrillingly interesting to the type of men that comprised 
the majority of woods and mill workers in decades gone by. 

Periodically, efforts are made to perpetuate the sport of log roll- 
ing and tournaments staged in northern lumbering communities 
still attract a surprisingly large number of extremely skillful per- 
formers. At Washburn, Wis., next week a tournament is to be held 
in.connection with a pageant of the Apostle Island Indians, and 
the number of prizes to be distributed indicates that the affair will 
be such as to make the heart of the old-time lumberman glad. 


It is one of the odd facts about man that he must have play; and, 
no matter how hard he may work during the hours at his regular 
tasks, he is ready for a game of baseball, football, tennis, or it may 
be log rolling or some other favorite sport. There is sound reason 
for believing that play is a normal requirement of the healthy person 
and it is the part of wisdom to encourage and perpetuate sports that 
involve skill as well as thrill, such as that to be enjoyed at Washburn. 





Seven Centuries of Lumbering 


N A BRIEF ARTICLE ON the Washington news page of this 
I paper the celebration of the 700-year jubilee of a Swedish lum- 
ber concern is noted. To continue in business for 700 years 
would be notable in any industry, but to manufacture lumber for 
that length of time is an astounding achievement, particularly from 
the viewpoint of Americans, who have become accustomed to think. 
ing of lumbering as a vagrant and temporary industry. 

Of course the Swedish operation has been continued and made 
perpetual by means of forestry; and the task of growing trees for 
lumber manufacture, instead of becoming more difficult as the cen- 
turies have passed, has become easier; or at least tree-growing has 
become more efficient, for the period of rotation has been greatly 
reduced. To use the term rotation in connection with forestry is 
a novelty in the United States, where rotation of farm crops has not 
yet been so thoroughly established as a permanent agriculture 
requires. Its use in Sweden, however, suggests the similarity he- 
tween farming and forestry; the significant difference being in the 
fact that farm crops are grown and harvested annually, while tree 
crops are harvested only once in seventy or eighty years. 

Sweden has made a success in reforestation, not because condi- 
tions in that country are especially favorable to tree growth, but 
mainly because much of its area is fit for nothing else. If, however, 
great industries can be built up and perpetuated under the condi- 
tions that prevail in Sweden, there is sound reason to believe that 
a time will come when the products of America’s cultivated forests 
will occupy as large a place in the markets of the world as the 
products of her natural forests hitherto have filled. It is to be 
observed in this connection that the Swedish operation includes a 
multitude of industries largely if not wholly dependent upon the 
forests. There are already in the United States developments in 
paper manufacture, in pulp making and in byproducts recovery that 
suggest a similar coérdination of industries in this country. 





Good-will a Universal Asset 


OMETIMES AT GATHERINGS of retailers where business- 
building ideas are presented from the platform or in round 
table discussions, it is not uncommon to overhear comment 

from dealers located in small towns to the effect that such plans 
may be all right for city dealers, or for those doing business in 
good sized towns, but that there isn’t much chance for the man 
running a small country yard to increase his business in any such 
way. And of course it is true that some merchandising plans and 
methods that have proved highly successful in the larger centers 
are inherently inapplicable to'the small town yard. 


It is equally true, however, that there are certain principles of 
merchandising that are just as valid in the smallest crossroads 
hamlet as in the big city, and one of the most important of these 
may be condensed into the three-fold maxim: “Know your cus- 
tomers; win their confidence; secure their good-will.” 


Good-will is a universal asset, and the country dealer needs it as 
much as his city brother. He may have the only yard in the place, 
but there are other towns not far away, and in these days of good 
roads and motor transportation trade territories often overlap in a 
rather bewildering fashion. Therefore, it becomes increasingly 
important for dealers to “tie” the trade of their normal, legitimate 
territory to themselves by every means possible. In that effort no 
factor is more important than personal contact with actual and 
potential customers. 


Therefore, opportunities for establishing such contact should be 
welcomed. A little news story printed in the retail department 
of this issue tells how one small town dealer recognized and 
utilized an opportunity that not only brought him into personal 
contact with about three hundred farmers but gave opportunity 
for some effective sales promotion work. The story also illus- 
trates another important principle—that of codperation, in this 
instance with the local farm bureau and the codperative creamery 
and elevator organizations. The story is related in rather meager 
outline, but anyone familiar with rural communities can readily fill 
in the details and visualize the greetings, the friendly contact. and 
the opportunity for meeting customers under the favorable condi- 
tions that this joint gathering presented. 

Yet it is not true that many small town dealers would have let 
the opportunity slip, not recognizing its value, or being unwilling 
to expend the effort required to utilize it for the promoton of their 
own business? 


In another small town, as is also related in this issue, a building 
show put on by the local dealer brought a thousand or more 
visitors, mostly farmers, to his yard, where interesting exhibits, 
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entertainment and light refreshments all played their parts in 
establishing and cementing cordial relationships between the dealer 
and his present as well as his possible future customers. as 

The central point of this discussion is that, so far from being 
handicapped in his efforts to increase his trade through building 
up a wider acquaintance and establishing personal contact, the 


country dealer has many opportunities that the city dealer lacks. 
The instances cited, as well as the items that appear frequently in 
this newspaper, telling of dealers holding “open house,” maintaining 
exhibits at county fairs etc., all point the way to means by which 
the small town dealer can cultivate his trade and establish relation- 
ships that will bring business to his yard. 





Slight Decline in Lumber Movement 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., July 30.—Telegraphic 

reports received by the National Lumber Manu- 

tacturers’ Association today from 357 of the 
larger softwood mills of the country for the 

week ended July 25, as compared with 367 

mills reporting for the preceding week, show 

slight decreases in production, shipments and 
new business. ‘Ten fewer mills, however, re- 
ported than for the week previous. There are 
noticeable imereases in production and_ ship- 
ments, With new business somewhat ahead of 
that reported for the same period a year ago. 

The unfilled orders of 240 southern pine and 

west Coast mills at the end of last week 

amounted to 569,656,688 feet, as against 624,- 

353,603 feet for 241 mills the previous week. 

The 128 identical southern pine mills in the 

group showed unfilled orders of 249,829,920 feet 

last week, as against 247,996,000 feet for the 
week before. For the 112 west Coast mills, the 
unfilled orders were 319,826,768 feet, as against 

376,357,603 feet for 113 mills a week earlier. 
Altogether the 357 comparable reporting mills 

jad shipments 100 percent and orders 102 per- 

cent of actual production. For the southern 
pine mills these percentages were respectively 

106 and 108; and for the west Coast mills, 105 

and 106. Of the comparable reporting mills, 

333 (having a normal production for the week 

of 216,862,656 feet) reported production 99 

percent of normal, shipments 101 percent, and 

orders 103 percent thereof. 


The figures for last week, the week before 
and the same week last year, when 363 mills 
reported, follow: Production—232,081,665 feet, 
against 236,098,443 feet the week before, and 
207,720,062 feet last year. Shipments—232,- 
186,855 feet, against 239,164,679 feet the week 
hefore, and 200,951,500 feet last year. Orders 
237,511,734 feet, against 238,673,242 feet the 
week before, and 229,372,991 feet last year. 

A comparison of the lumber movement for 
the first thirty weeks of this year with the same 
period of 1924 follows: Production—7,273,710,- 
783 feet, against 7,009,323,212 feet; 1925 in- 
crease, 264,387,571 feet. Shipments—7,183,- 
772,337 feet, against 6,931,161,550 feet; in- 
crease 252,610,787 feet. Orders—7,033,211,- 
539 feet, against 6,619,025,543 feet; increase, 
414,185,996 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing fig- 
ures. Eleven of these mills reported a cut of 
17,390,000 feet; shipments, 12,178,000 feet, and 
orders, 11,487,000 feet. The reported cut repre- 
sents 35 percent of the total of the Cali- 
fornia pine region. As compared with the pre- 
ceding week, from reports of nine mills, there 
were considerable increases in all three of these 
items. 

The West Coast Lumbermen’s Association 
wires that new business for the 112 mills report- 
Ing for the week ended July 25 was 6 percent 
above production and shipments were 1 percent 
below new business. Of all new business taken 
during the week, 40 percent was for future 
water delivery, amounting to 39,164,678 feet, 
of which 28,061,678 feet was for domestic cargo 
delivery, and 11,103,000 feet export. New busi- 
ness by rail amounted to 1,793 cars. Forty per- 
cent of the week’s shipments moved by water, 
amounting to 38,800,179 feet, of which 31,362,- 
506 feet moved coastwise and intercoastal, and 


7,437,673 feet export. Rail shipments totaled 
1,774 cars and local deliveries, 5,249,707 feet. 
Unshipped domestic cargo orders total 108,598,- 


Nor 


333 feet; foreign, 78,148,435 feet, and rail 
trade, 4,436 cars. Little unemployment is re- 
ported in the Pacific Northwest, with midsum- 
mer activity bringing calls for help from nearly 
all industries both east and west of the Cascades. 
The logging industry has been for the most part 
inactive, and hampered in some sections by for- 
est fires. Nearly all sawmills are in operation, 
largely on a one-shift basis. 

[The Southern Pine Association barometer 
appears on page 45 of this issue—EDITOR. | 

The Western Pine Manufacturers’ Associa- 
tion, with two more mills reporting, indicates 
a slight decrease in production, a slight gain in 
shipments, and a material increase in new busi- 
ness last week as compared with the week before. 

The California Redwood Association reports 
a slight decrease in production, a slight increase 
in shipments, and a noticeable increase in new 
business last week as compared with the preced- 
ing week. 

The Northern Hemlock & Hardwood Manufac- 
turers’ Association (in its softwood production) 
reports a material increase in production, ship- 
ments about the same, while new business was 
slightly above that reported for the week earlier. 

The Northern Pine Manufacturers’ Associa- 
tion reports slight decreases in all three items. 


Mill and Shops Destroyed by Fire 


[Special telegram to AMERICAN LUMBERMAN] 

BarHaM, La., July 27.—The mill, machine 
shops, dry kiln, and all other property with 
the exception of the lumber on the yards bhe- 
longing to the Weber-King Lumber Co., at this 
place, were completely destroyed by fire last 
Saturday night. The damage is estimated to 
be in excess of $200,000. The burning of this 
plant throws out of employment temporarily 
the entire force of employees, but it is expected 
that many of them will find employment in 
connection with the clearing up of debris and 
rebuilding the plant. Officials of the Weber- 
King Lumber Co. announce that the mill will 
be rebuilt at once. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 30.—Following are 
f. o. b. mill prices, July 23 to 25, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest 
available dates: 





Dimension, 2x4”, 16’ 
1, OE) Se renee: *$29.81 


Sap Flooring 
Edge grain— 
1x3” B&better...$76.63 


Common Boards, 
Flat grain— or 

fa ”" Y . ‘ € 

1x4” B&better.... 46.55 1% 8 No. }...... $42.93 
ce : 7 99 x Ly Oe Sree 22.31 
1x4” No. 2 com... 17.32 4% 9” No. 3.°°1'" 19:17 
1x6” No. 2 com... 20.71 1x12” No. 1...... #3909 
1x¢é” No. 3 com... 14.00 112% No. 2.....; 23.36 


Longleaf Timbers, S4S, 20’ and Under 
8° and under... .7936.00 32% 2 cicwcccvcces 17.00 
*Figures for July 1 to 25. 


Deal Closed for Oregon Properties 


KANSAS City, Mo., July 29.—Raymond B. 
White, president of the Forest Lumber Co., re- 
turned today from a trip to the Pacific coast 
and announced the closing last Friday of the 
deal by which the Forest Lumber Co. acquires 
the properties of the Modoe Lumber Co. at Pine 
Ridge, Ore. 

‘¢The details of the deal already published in 


the AMERICAN LUMBERMAN are ecorrect,’’ Mr. 
White said, ‘‘and I don’t believe there is any- 
thing to add at this time.’’ 

The purchase made by Mr. White includes the 
mill, dry kilns and logging railroad and a con- 
tract calling for the logging of 500,000,000 feet 


of timber, mostly California white pine. It is 
said that the amount involved is nearly 
$1,000,000. 


Order Volume Large; Prices Low 


Sr. Louis, Mo., July 28.—A rather paradox- 
ical condition has prevailed in the lumber indus- 
try in the eighth Federal reserve distriet during 
the last month, according to the review of busi- 
ness conditions issued by the Federal Reserve 
Bank of St. Louis. 

While orders are in large volume for some items, 
reaching record proportions, says the _ report, 
prices have remained consistently low on both 
southern pine and hardwoods. A number of im- 
portant manufacturers report they are selling at 
a loss, notwithstanding heavy shipments. For this 
situation over-production is blamed. Another fac- 
tor mentioned as contributing to the price weak- 
ness is the abundant supply of cars for shipping 
lumber at all times, which encourages buyers to 
order only for immediate needs. Deliveries are now 
made in a fraction of the time required a few years 
ago. Because of the low prices a number of 
southern mills have closed down, and further cur- 
tailment is indicated. 


Buys Hardwood Timber and Railroad 


BALTIMORE, Mp., July 27.—One of the most 
important transactions in the hardwood trade 
made for some time is the acquisition by the 
R. E. Wood Lumber Co., with offices in the 
Continental Building here, of the operation and 
timber of the Millboro Lumber Co., of Johns- 
town, Pa., and the fee and timber rights of the 
United States Timber Co., of Parkersburg, W. 
Va. The properties consist of about 24,000 
acres in fee and timber rights in Bath, High- 
land and Augustana counties, Virginia, and ad- 
joining counties in West Virginia, with an up-to- 
date Allis-Chalmers band mill and town site, also 
standard gage Shenandoah railroad, from 
Hotchkiss, Va., on the Chesapeake & Ohio, to 
Williamsville, Highland County, Virginia. This 
railroad will be operated for timber and lumber 
purposes, and lateral narrow gage branches will 
be built for delivering logs from the outlying 
points. 

The transaction was negotiated by R. E. 
Wood, president R. Ek. Wood Lumber Co.; J. M. 
Murdock, president Millboro Lumber Co., and 
K. T. Crawley, manager development depart- 
ment of the Chesapeake & Ohio Railroad, of 
Richmond, Va., and the officers of the United 
States Timber Co. 

The operation will be under the direct man- 
agement of Maj. George L. Wood, vice presi- 
dent and general manager R. E. Wood Lumber 
Co., with the assistanec of J. C. Hassinger, of 
Hotchkiss, Va. The properties contain a very 
fine stand of white oak, poplar, basswood, ash 
and white pine. The products of the opera- 
tion will be of material assistance to the R. E. 
Wood company in taking care of the demand 
both in the domestic and foreign markets. All 
supplies and accessories will be purchased by the 
management of the plant at Hotchkiss. It is 
estimated that the timber supply will suffice to 
take care of mill operations for over fifteen 
years. 
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Error in Acknowledgment of Order 


Some time ago we received an order from a cus- 


tomer covering some special worked stock. In 
copying up this order one of the items was copied 
in error, and we worked the stock this way. We 
did not detect this error until customer had re- 
ceived the stock. 

On all copies of our acknowledgments of orders 
we have the following notation: ‘This is a copy 
of your order as we expect to ship it. You are re- 
quested to check each item carefully and advise us 
promptly of any error.” 

Our customer had this acknowledgment for thirty 
days before the stock was shipped and we are just 
wondering if we can in any way hold him responsi- 
ble for this. Would appreciate your giving us 
your opinion on the above.—INQuiRy No. 1,564. 

[This inquiry comes from a lumber manufac- 
turer. Ordinarily, if upon receipt of an order 
an acknowledgment is sent differing in essen- 
tial points from the order itself, the acknowl- 
edgment operates as a counter offer, which does 
not become effective until it is accepted formal- 
ly or by some act that indicates an intention to 
accept. In the case here cited, however, the 
acknowledgment hardly constitutes a new offer. 
Still, it would seem that the notation and spe- 
cific request that the buyer check each item 
carefully and advise of any error, would at 
least put him on inquiry, and it might be held 
if the case were taken to court, that his failure 
to call the seller’s attention to the error ab- 
solves the latter from liability. 

Decisions with respect to errors and mistakes 
are somewhat technical, and no decision that 
corresponds precisely with the seller’s state- 
ment in this case, is at hand. The inquiry is 
published in order that readers of the AMERICAN 
LUMBERMAN may give any information or make 
any comments they desire—EDpITor. | 


Quality and Uses of Rock Elm 


Knowing in the past that my husband, now de- 
ceased, had at different times advertised in your 
paper regarding standing timber he had for sale, 
it has occurred to me that you might be able to 
furnish me some information I am seeking. There 
is a million or more feet of standing elm timber 
on the land he owned, about one-third of it classed 
as soft elm, and the balance as hard (rock) elm, 
and I am told this latter—hard elm—is unsalable 
timber. 

It is my understanding that in the past my 
husband in operating his different mills, always 
cut and sawed the hard elm timber along with 
the soft elm timber and sold it without any 
trouble or complaint. Can you give me any in- 
formation along this line ?—INquIRY No. 1,559. 


[The foregoing inquiry comes from Missouri. 
What the writer says about the practice of 
cutting hard elm and marketing it along with 
other varieties of elm is probably generally true. 
The fact is that there are several species of elm 
to which the term ‘‘rock’’ is applied, and 
these elms are generally said to be tougher and 
harder than some of the others that are com- 
monly spoken of as soft elms. 

In this connection what R. S. Kellogg has 
to say in his book ‘‘Lumber and Its Uses’’ 
about elm, is interesting: 

There are several species of elm in the United 
States, by far the most abundant being the common 
or white elm (Ulmus americana). Other elms are 
rock or cork elm (Ulmus racemosa) ; slippery or 
red elm (Ulmus pubescens); cedar elm (Uimus 
crassifolia) of the south; and wing elm (Ulmus 
alata) which is most common in Texas. 

White elm is among the lighter of the hardwoods 
in weight, is not so strong as many of them, and 
is not very hard. It is, however, a tough, fibrous 
wood of varied usefulness. Rock elm is heavy, 
hard, tough, and strong; and ranks next to hickory 
for many purposes, especially in the line of vehicle 
manufacture. Slippery elm is somewhat darker in 
color than white or rock elm, and is about midway 
between these two woods in mechanical properties. 
Wing and cedar elm are used for the same general 
purposes as white elm. 

It is believed that there is little or no 
justification for the statement that hard elm 
is unsalable timber, for the reason that this 
wood is regularly on the market. Indeed a 
number of the AMERICAN LUMBERMAN adver- 


tisers list rock elm among the woods they offer 
for sale. 

The name of the inquirer will be supplied to 
interested readers on request.—EDITOR. | 


Would Make ‘Mend Specialties 


Your article on the first page of the last issue 
of the AMERICAN LUMBERMAN [July 4, 1925] brings 
up a matter that we have had under consideration 
for some time, and the thing or things that have 
caused us to consider the matter is partly ex- 
plained by your article on page 51, “The Retailer’s 
Hardest Problem.’ We do a general mercantile 
business as well as lumber ete., and we want to 
extend the list of “problems” to include good roads, 
the Equity, chain and tea stores. With good roads 
and the automobile, distance no longer cuts much 
of a figure, and with the larger towns putting on 
delivery service, and the cuts in prices by the tea 
and chain stores, we find that the small town 
merchant has to fight tooth and nail to hold his 
trade. 

Now then, the matter referred to above is this: 
In connection with our lumber business we have a 
building or room 20x40 feet that we could use for 
manufacturing purposes, and we have been wonder- 
ing if it would not be possible to manufacture some 
article or articles that would give employment to 
a few men, women or children. We have the room, 
and the only additional expense would be for ma- 
chinery and supplies. We were thinking that it 
might act as a feeder in a small way to our other 
business, perhaps hold more trade at home, and if 
we could get started in the right way it might in 
time develop into something worth while. 

Now then, the trouble is to get started. We 
have no idea what we would want, nor do we 


know just how to go about getting hold of some. 
thing. We thought possibly that you, through 
your various connections. and interests, might be 
able té give us something of an idea as to how tg 
proceed, and might know of someone similarly 
situated that has tried out something of this kind, 
We are in a very small place, but in a splendig 
farming community. The farmer, though, as yoy 
probably know, has been lying low for several years, 
Any information you can give us, or any references, 
will be very thankfully received.—INQUIRY No, 
1,561. 

[This inquiry, which comes from Wisconsin, 
is published in order that readers of the 
AMERICAN LUMBERMAN may give the inquirer 
the benefit of their knowledge and experience, 
The name of the inquirer will be supplied to 
interested readers on request.—EDITOR. | 


No Forest In Greenland 


Can you inform me whether or not there are 
forests in southern Greenland? I had the in. 
pression there was a forest cover there but a 
friend took exception so we are referring the ques- 
tion to you.—INnquiRry No. 1,546. 


[The latest work on forest resources is ‘‘ For- 
est Resources of the World’’ by Zon and Spar- 
hawk, which was published in 1923. The index 
of that work contains no reference to Green- 
land whatever. In the ‘‘ Encyclopedia Britan- 
nica’’ appears this single sentence in connec- 
tion with a description of the vegetation of 
Greenland: ‘‘Forest, there is none in all the 
country.’ ’—EDITOoR. } 
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THE INDUSTRY IN 1873 


During the flush _ times 
within the period we have just 
passed through, men became 
wealthy in manufacturing or 
dealing in lumber. The nat- 
ural development of the coun- 
try was rapid. Money was 
plentiful and easy to obtain. 
An exceedingly high-pressure 
system was the one upon 
which every branch of our 
business was conducted. Every- 
body became infected, in a 
measure, by the mania for 
speculation. Manufacturing in- 
dustries multiplied rapidly. 
Sawmills were built without re- 
gard to number, or hardly, to 
cost. They were to the smaller 
ones which had formerly fur- 
nished the country’s supply of 
lumber, as giants to pigmies. 
Pine lands seemed to be the 
only earthly possessions worth 
having. In many cases every 
available dollar from the sale 
of the manufactured product 
was invested in more lands 
from which future millions 
were to be cut. Men with 
limited capital borrowed all 
they could get and went for 
the pine regions. The “grand 
march” of progress and devel- 
opment thundered along in the 
van of mighty railway projects. 
The iron bands were laid into 
the heart of the great forests 
which had previously been 
counted as totally inaccessible. 
The small men with borrowed 





capital, anticipating the rail- 
roads, erected mills and had 
them in running order by the 
time the iron was laid, over 
which their productions could 
be transported to distant mar- 
kets. The railway men, who 
only expected their roads 
would possibly become paying 
enterprises with “the growth 
of the country,” were aston- 
ished with the immensity of the 
carrying trade thus suddenly 
developed, for which their 
limited transporting facilities 
were wholly inadequate. The 
car shops were crowded to 
their utmost capacity to sup- 
ply the required means of 
transportation. 


We were going too fast and 
the reaction came, just as it 
has through all stages of the 
world’s history, and, doubt- 
less, will in the ages to come. 

he development of the 
country throughout these times 
created an enormous demand 
for building material, and its 
timber resources were opened 
up ana the lumber trade de- 
veloped in greater proportion 
than our requirements justi- 
fied. The result is, we have 
too many mills. We make too 
much lumber. It means low 
prices to the consumer, to be 
sure. It also means demoral- 
ization, financially, to the pro- 
ducer. Aside from being ob- 


jectionable on the score of 
being an unproductive voca- 





tion, such a course is both 
damaging and reprehensible as 
a reckless waste of one of na- 
ture’s most beneficent gifts. 


(To be continued) 


* * * 


Menominee, M ic h.—The 
Menominee River seems to 
have been created for the spe- 
cial purpose for which it is 
used. It has a sharp current, 
sufficiently deep for floating 
logs, and near its mouth is a 
large basin or marsh cut by 
numerous sloughs, all cf which 
may be used for moving logs. 
Mr. Robert Stephenson invited 
me to accompany him to the 
great boom above the dam. 
The ride was a pleasant one, 
and the boom is all that is said 
of it. For six miles the entire 
river is filled with logs heaped 
upon each other, sometimes 
ten feet deep; and then again, 
the heavy pressure above will 
force them on _ end, and 
they stand perpendicular, a 
crowded mass of pine. It does 
not seem possible that there is 
power and capacity in nine 
mills at the mouth of the 
river to work to lumber this 
mass of logs by the 25th of 
October next; and yet the 
gangs and circulars will do the 
work, and the Menominee, for 
the next few weeks, will run 
free and unburdened, as if to 
gain vigor for the next year’ 


heavier labor.—M. M. 
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Middle West Yard Stocks Low 


That softwood demand from the middle West 
this fall will be heavy is shown by low yard 
stocks and the large volume of projected build- 
ing in the towns, while it is generally admitted 
that farm demand will be much heavier than in 


recent years. Stocks of nearly seven hundred 
rural yards in Montana, the Dakotas, Minnesota 
and northern Wisconsin on July 1 were 3 percent 
smaller than those of a year ago, while during 
June permits were taken out for building 46 
percent greater in valuation than in June last 
year. Stocks of over two hundred fifty yards 
in Wyoming, Colorado, Nebraska, Kansas and 
Oklahoma on July 1 were 9.2 percent smaller 
than those of a year ago, while during June 
permits were taken out for building 62.6 per- 
cent greater in valuation than those of June 
last year. Farmers are getting more money for 
their wheat and live stock, and will have a gen- 
erous crop of cotton, and their prosperity is 
benefiting all of this great Middle Empire. 
Though in the first mentioned territory, 58 per- 
cent more lumber was bought than in June last 
year, outstanding indebtedness was only 6 per- 
cent larger. In the second territory a very early 
harvest, two weeks in advance of usual, has de- 
layed demand for lumber, and sales were only 
about 3 percent above those of last year, but 
outstanding debts were about 6 percent less. 
Buying by the retail lumber distributers has 
been ‘‘hand to mouth,’’ and fall requirements 
will be met largely by orders on the mills. 


Hardwood Consumers More Active 


Automobile production in the _ territory 
where the bulk of national production is con- 
centrated, Illinois, Indiana and Michigan, has 
shown an enormous increase over the totals 
of last year. Identical factories produced 63.6 
percent more passenger cars and 33.2 percent 
more trucks than in June of 1924; and the 
first half year’s output of passenger cars 
exceeded that of the corresponding period 
of 1924 by 4.8 percent, and production of 
trucks had gained 18.9 percent. Retail car 
distributers are stocking and manufacturers 
are producing very cautiously. That farm de- 
mand is beginning to make itself felt is shown 
by shipments into Minneapolis-St. Paul trade 
territory of about fifty percent more auto- 
motive supplies than in June last year, so it 
is predictable that hardwood buying by the 
factories must soon increase. 

Northern furniture factories during June 
produced about 2 percent less than in May, 
partly because the furniture shows were then 
in the future, but evidently business began 
to expand during that month, for at the end 
of it they had 12.3 percent more unfilled orders 
on hand than at the end of June last year. 
In fact this June they booked 38.5 percent 
more business than in June of 1924, and their 
shipments were 28.1 percent heavier. Retail 
stocks of furniture and factory stocks of lum- 
ber have been held so close that it is evident 
a increase in retail sales will at once be re- 
flected in hardwood purchases. 

Implement sales in June to domestic ‘con- 
sumers, as reported by one hundred twelve 
firms in the region that produces the bulk 
of the national total, that centering in Chi- 
cago, were 40.3 percent larger than in June 
of 1924, but production was only 28.3 percent 
greater, so that the natural result is a report 
from Kansas City of ‘‘a considerable scarcity 
in all lines except separators,’’ sales having 
been ‘‘the largest for any half year since 
1920.’ Evidently the implement men are 
due in the hardwood market. 


Southern Hardwoods Show Firmness 


Refusals by manufacturers to accept orders 
for future delivery at current prices show that 
Southern hardwoods are reaching a stronger 
Position as production is brought into balance 
with demand. During June the average stocks 


per unit had increased 28,000 feet, but curtail- 
ment of output since then has brought them to 
nearer the normal mark, orders offsetting out- 
put as early as the week ended July 18. Red 
gum is more active and has gained further 
strength while common oak has improved in 
demand and is at least firmer. Building demand 
is growing daily, and both millwork and floor- 
ing plants are already taking a large volume 
of the southern hardwoods. The flooring plants 
during the week ended June 18 shipped 9 per- 
cent more than they produced, and had orders 
for 6 percent more, while prospects for expan- 
sion in mill sales to these plants are really 
bright, on account of the tremendous amount 





Statistics on production, orders and 
shipments appear on page 44 





of building being undertaken in the territories 
they reach. Other industrial consumers, in- 
cluding automobile, furniture and implement 
factories, have been buying closely and proceed- 
ing cautiously, but consumption of all their 
products is increasing and is being followed by 
larger production, so that, as their hardwood 
stocks are low, they may be expected soon to 
increase their takings. Prices generally remain 
at low levels, but the trend is undoubtedly 
upward. 


Northern Hardwood Business Heavy 


Orders booked by the northern mills exceeded 
by two million feet the production during the 
week ended July 18, and the previous week the 
excess was over seven hundred thousand feet. 
Practically all the orders received are for 
prompt shipment and destined for immediate 
use. Furniture, automotive and implement in- 
dustries are taking larger amounts, but it is 
believed they have demanded and secured slight 
concessions on the common grades and selects, 
though FAS remains firm. These important con- 
suming groups are all expected to be much more 
largely in the market within the next few weeks. 
Building trades interests are probably furnish- 
ing the bulk of present demand, and the heavy 
construction programs’ being undertaken 
throughout the Northwest will result in a still 
heavier movement. Current demand and cur- 
tailed production have greatly reduced the 
stocks of maple flooring factories, which on 
June 1 were about 20 percent above those of 
a year ago, holdings of clear and No. 1 grades 
being down so low that many mills are at 
present oversold. 


Southern Pine Continues Advance 


Quotations on southern pine are buoyant 
as demand makes further gains on produc- 
tion, bookings for the week ended July 24 ex- 
ceeding output by 8.41 percent. June ship- 
ments were 100.56 percent of the production, 
as against 95.46 percent in June of last year, 
and stocks this June showed a reduction of 
0.21 pereent. For the first six months of this 
year, 96.02 percent of the production had been 
shipped, as against 98.70 last year, so that the 
mills are in a stronger trading position as 
respects stocks than they have been in the 
early part of this year. 

Although prices generally have advanced, 
they have not reached a level that encourages 
active operations, and in fact of eighty-seven 
mills reporting running time during the last 
week, twenty-six were running only five days; 
three, four days, and one was shut down, pro- 
duction being 13.31 percent below normal. 

Heavier orders from the middle West are 
in prospect, as town building permit figures 
make large gains over last year, and farm 
consumption begins to make itself felt, for 
yard stocks generally are so low that current 
business necessitates a call upon mill holdings. 
Placement of wanted items is increasingly 





difficult, however, and must be made at ad- 
vances of $2 to $3 over the figures of a couple 
of weeks ago. More transit cars are being 
put afield, and are finding ready sale. Buyers 
generally show their belief in predictions of 
further price advances by attempts to place 
orders for future shipment at current lists, 
but these are unsuccessful. 

Perhaps the only section of the domestic 
market not actively buying is the drouth 
affected part of Texas. Among industrial © 
consumers, railroads are buying more, while 
timbers for heavy construction are in good 
call and strong because of their scarcity. 
There is a good export movement through 
Gulf ports, especially to the West Indies and 
South America, and Mexico and the United 
Kingdom are also buying. 


Cypress Trade More Brisk 


The cypress movement is increasing, orders 
received by thirteen of the principal mills dur- 
ing the week ended July 22 being more than 
twenty percent ahead of their cut, while excess 
of orders over shipments resulted in a gain of 
3.61 percent in unfilled orders. At _ that, 
production was only slightly below the normal 
eut of the reporting mills—about half of one 
percent less. Industrial takings of cypress have 
been conservative, but tend to expand. Most 
of the increase is due to the retail yards, though 
they persist in buying mostly in mixed cars for 
quick shipment. Rural yards are the best buy- 
ers, and the general expectation is that during 
the fall season demand from them will be much 
heavier. Prices are steady but tend to strength. 


Western Pine Shop Marked Up 


Recent advances on yard items of western 
pines are firmly maintained, though putting 
them into effect temporarily checked demand, 
orders booked by identical mills during the 
week ended July 18 being nearly 20 percent 
less than in the preceding week. Demand 
showed a material increase in the following 
week, however. Shop did not participate in 
the advance made two weeks ago, but all 
items have now been marked up $2, there 
being a scarcity of shop grades in producing 
centers. The millwork plants have refrained 
from advance buying. Active city building 
throughout the Northwest is bringing them a 
good volume of business, and as yet the farms 
have hardly been heard from, though they are 
expected to be heavy buyers during fall. The 
movement of yard lumber to the middle West 
is very satisfactory, and certainly will in- 
crease as rural users cash their crops. Atlan- 
tic coast business also shows improvement, 
and hurry-up orders are the rule. 


Fir Orders Exceed Production 


A feeling of optimism is steadily growing 
among Douglas fir producers, the volume of 
business again exceeding output by 6 percent 
for the week ended July 25. Stocks have ac- 
cordingly been reduced to a low point and, with 
the mills shipping more lumber than they pro- 
duce, prices have taken on new strength. The 
mills are holding firm and are turning down low 
offers. The feeling is quite general that prices 
are destined to advance and the mills are not 
eager to build up their order files under these 
circumstances. 

A good volume of business is being secured 
from the middle West where the excellent crop 
outlook has encouraged the country yards to 
place orders. The call, however, is for mixed 
ears for rush shipment, indicating that yard 
stocks are low. This inference leads the mills 
to believe that the amount of business with this 
section is destined to increase as fall approaches 
provided the crops suffer no setback. Export 
bookings for the week were small, perhaps be- 
cause large Australian business has not been 
placed, but sales to Japan, stimulated by ad- 
vancing freight rates, have increased since July 


(Concluded on page 57) 
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Business in 
Northwest 


Reporting on June sales by retail lumber yards in the ninth Federal 
Reserve District, the Federal Reserve Bank of Minneapolis, which 
compiles reports from twenty-three lumber companies operating 
almost seven hundred yards (figures from Minneapolis and St. Paul 
being largely excluded so as to show the situation in rural districts), 
states that: 





Sales measured in dollars, covering lumber as well as other items, 
were 38 percent larger in June than in the same month last year. 

Lumber sales, measured in board feet, were 58 percent larger than 
in June of 1924. 

Stocks of lumber in retail yards were 3 percent smaller than they 
were a year ago. 

June sales of all commodities handled by lumber yards were 15 
percent larger than May, measured in dollars; the May sales were 
16 percent larger than the April. 

Lumber sales, measured in board feet, were 18 percent larger in 


June than in May; the May sales were 19 percent larger than the 
April. 


Stocks of lumber on July 1 were 2 percent smaller than on June 1 
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this year; the June 1 stocks were 2 percent smaller than the May 1. 


For the first six months of 1925, sales measured in dollars have 
been 31 percent larger than in the first half of 1924, yet accounts and 
notes receivable were only 6 percent larger. 


June building permits in eighteen cities of the district were 16 per- 
cent greater than May in dollar value, although the experience of 
past years is that June permits are 4 percent smaller in valuation. As 
compared with June of last year, they were 46 percent greater. 


Shipments of representative building materials from Minneapolis 
and St. Paul to Northwest trade territory, as compared with 1,342 
cars in June a year ago, in June this year amounted to 1,600 cars. 


Farm implement sales by seven Minneapolis and St. Paul whole- 
sale firms in June were 46 percent larger than in June a year ago; 
sales in the first six months of 1925 were 64 percent larger than last 
year. Agricultural implement and vehicle shipments from these 
cities, as compared with 266 cars a year ago, in June this year 
amounted to 520 cars. 


Automobile, truck and tire shipments from Minneapolis and St. 


Paul, as compared with 754 cars in June a year ago, in June this year 
amounted to 1059 cars. 





Yard Stocks Much Lower; Demand Is Increasing 


The Federal Reserve Bank of Kansas City, Mo., through the sug- 
gestion of the AMERICAN LUMBERMAN, has begun to compile reports 
on retail lumber yard sales. In considering the June report, it is 
essential to remember that an early harvest has delayed demand 
for lumber. Extracts from the June review follow: 


The early harvest and the better prices paid at shipping points 
started the 1925 winter wheat into market channels about two weeks 
earlier than last year’s new crop began to move. Arrivals of wheat 
at the four leading primary markets of this district during June were 
44.9 percent larger than in July last year. Arrivals were increasingly 
heavy during the early part of June and were larger than those for 
the same period last year in the face of Government estimates which 
place this year’s winter wheat crop in this district at about 45 per- 
cent short of 1924. The wheat crop is bringing the producer 50 to 
60 cents more per bushel than a year ago, with 
marketings increasingly heavy in July. ' 


Larger corn and cotton crops than were ever pro- 
duced in this district were forecast by the United 
States Department of Agriculture. Nebraska corn 
at the beginning of July was advanced two weeks 
earlier than at any time last year. The condition 
of Nebraska corn on July 1 was 19 points better 
than on that date last year; in Missouri it was 27 
points better and in Kansas 7 points better, while in 
Oklahoma it was 18 points below. Oklahoma, 
which ranks second of the States in cotton produc- 
tion, had a cotton condition figure 16 points above 
that on June 25 last year, and 13 points above the 
ten year June average, and various forecasters 
placed the yield at 1,500,000 to 1,700,000 bales above 
last year’s figures. Cotton was reported two weeks further advanced 
than usual at the beginning of July. 


The position of the live stock industry in this district was strength- 
ened by an improvement in values. At the beginning of July the 
better grade of fat steers was selling at Kansas City up to $13.50 per 
hundred pounds and top yearlings up to $13.25. Butcher grades were 
higher, and stockers and feeders were bringing better prices than for 
several months. Price of hogs, which at the beginning of the year 
was $10, advanced to a top price of about $14 by July 15. Receipts 
of cattle at the six leading markets of the district were 3.6 percent 
below receipts for the first six months of 1924; of hogs were 17.4 
percent less; of calves were 12.7 percent larger; of sheep 6.2 percent 
larger. Values of sheep and lambs developed considerable strength 
in July. 

Reports from 257 retail lumber yards, located in cities and towns 
in all States of the Tenth District, showed June sales in board feet 
fell 12.8 percent below sales in May, though they were larger than 
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in June of last year by 2.9 percent. The money value of all lumber, 
building material and other supplies sold at these yards in June was 
10.1 percent smaller than in May, and 0.3 percent smaller than for 
the corresponding month last year. 


Stocks of lumber on hand at the 257 yards at the close of June were 
4.2 percent smaller than those at the close of the previous month, 
and 9.2 percent smaller than those at the close of June, 1924. 

Amounts outstanding at retail lumber yards at the close of June 
were 2.8 percent larger than one.month previous, and 5.9 percent 
smaller than one year ago. Collections for June were 6.7 percent 
larger than in May, and 0.4 percent larger than in the corresponding 
month last year. : 


The building permit returns for both June and the six months’ 
period indicated remarkable expansion in building, with work now 
under way and in prospect to assure a high rate of 
construction during the last half of the year. The 
total of building permits from eighteen cities ex- 
ceeded the May value by 40.9 percent and was 
62.6 percent larger than the June, 1924, value. Com- 
pared with the first six months of 1924, there was 
an increase in the number of permits this year of 
12.4 percent and an increase in value of 36.7 per- 
cent. Of the total June valuation, 93.5 percent 
was for new construction, compared with 89 per- 
cent last June. 


June was a good month in the implement trade, 
and at the end of the month there was reported a 
considerable scarcity in all lines except separators. 
The separator business had not been up to expecta- 
oe tions, due to dry weather conditions in parts of the 
district. The tractor business far exceeded that of last year, with 
a large fall trade in prospect. 


There was no boom in wholesale trade at distributing centres, 
but reports indicated that the so called “buying from hand to mouth” 
was making a very large volume of business. The six months’ record 
shows an enormous volume of business—such a volume as has not 
been exceeded in any period since 1920, if ever it has been exceeded. 


Mining output of the two leading ores in the Missouri-Kansas- 
Oklahoma district, zinc and lead, established a new high record for 
shipments during the first six months of 1925. At the close of the 
month zinc ore sold at $50 a ton, and lead ore at $105 a ton, com- 
pared with $39 for zinc and $80 for lead in the corresponding week 
of 1924. The combined value of shipments exceeded that of the 
previous high record for six months—made in the last half of 1924— 
by 22.3 percent, and compared with the combined values of ship- 
ments during the first half of 1924 showed a gain of 42.8 percent. 
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[Special to AMERICAN 
LUMBERMAN by Air Mail} 

SAN FRANCISCO, 
Cauir., July 25—A 
$20,000,000 transaction 
by which the recently 
consolidated and incor- 
porated Charles R. Me- 





CHAS. R. McCORMICK, 
San Francisco, Calif. ; 
Head of New Consolida- 
tion 





Cormick Lumber Co. of 
Delaware becomes the 
owner of the Pope & 
Talbot huge timberland 
holdings in the Pacific 
Northwest was announced here today. 

The transaction, declared to be the largest in- 
volving the purchase of lumber manufacturing 
plants and timber lands that has ever been 
made on the Pacific coast, if not in the entire 
United States, is being hailed by business lead- 
ers and financial experts as a boon to the pros- 
perity of the whole Pacific coast. 

The new McCormick company embraces what 
was formerly eight companies comprising the 
various activities of the Charles R. McCor- 
mick interests. At the last moment the two San 
Francisco companies, the Charles R. McCormick 
Steamship Co. and the McCormick International 
Steamship Co. were included in the incor- 
poration papers and become a part of the 
merger. 

The McCormick interests, now combined 
under one corporate head, have for several years 
been the largest single factor in the marketing 
and distribution of forest products from the 
Douglas fir belt, having sold and shipped in 
1923 more than 530,000,000 feet, about 50,000,- 
000 feet of which moved by rail and the rest by 
water. 

The acquisition of the huge timber holdings 
and sawmill plants of Pope & Talbot means that 
the McCormick organization will become a 
much stronger factor in the manufacturing end 
of the business. Although for several years it 
had operated two good sized sawmill plants at 
St. Helens, Ore., up to this time the develop- 
ment in the manufacturing part of the business 
has not been as great as that of the selling end. 
The annual production of the company’s own 
sawmills will now total 250,000,000 feet, which 
represents about one-half the amount handled 
through the selling organization. 

In brief, the new deal adds to the holdings of 
the Charles R. McCormick Lumber Co. of Dela- 
ware property worth approximately $20,000,000, 
which comprises about 80,000 acres of land with 
timber, cruising about three billion feet; two 
large sawmills both on Puget Sound—one at 
Port Gamble and the other at Port Ludlow, with 
unsurpassed cargo shipping facilities, and also 
rail connections with the transcontinental rail- 
road lines; together with hotels, real estate, log- 
ging railroads and other property. 


Companies Absorbed 

The eight McCormick companies referred to 
above and which were absorbed by the newly 
organized Charles R. McCormick Lumber Co. of 
Delaware were: 

St. Helens Lumber Co., St. Helens, Ore. 

Island Lumber Co., St. Helens, Ore. 

St. Helens Dock & Terminal Co., St. Helens, Ore. 

St. Helens Creosoting Co., St. Helens, Ore. 
canentee R. MeCormick Lumber Co., Los Angeles, 
~allt, 





carntties R. MeCormick Lumber Co., San Diego, 
alif. 


_Charles R. McCormick Steamship Co., San Fran- 
Ciseo, Calif. 


McCormick Intercoastal 
Francisco, Calif. * 

The purchase above mentioned in reality 
means the consolidation of these two large hold- 
ings and gives to the new company a total of 
four large sawmills (250,000,000 feet annual 
Production), fifteen to twenty years’ supply of 
umber, unsurpassed in quality and location; 


Steamship Co., San 





about twenty-five steamships for coastwise and 
intercoastal lumber trade; terminal docks at 
Seattle, Portland, San Francisco, Los Angeles 
and Brooklyn, N. Y.; yards at Brooklyn, Los 
Angeles, San Diego, Riverside, San Bernardino 
and Oceanside; a highly efficient buying organ- 
ization in charge of E. H. Meyer at Portland, 
Ore.; Atlantic coast sales offices in charge of 
W. R. Hewitt at New York City; and general 
offices oceupying the ninth floor of the Matson 
Building, San Francisco. 


Has All Factors for Special Service 


With its big production in its own sawmills, 
its supply of raw material in the form of stand- 
ing timber, its unusually efficient buying service, 
its steamship lines, both in the coastwise and 
intercoastal trade, the company controls all the 
essential factors for special service in the largest 
of orders and has the facilities for the greatest 
despatch in cases of emergency or rush order 
requirements for special business in lumber of 
all kinds, including construction material or 
large timbers, piling, cedar poles, spars, ties, or 
creosoted lumber, piling and ties. 

Just a keyhole glimpse into the history of 
this organization shows that Charles R. McCor- 
mick has been identified with the lumber and 
shipping interests of the Pacific coast for more 
than twenty years and during all of that time 
has had Sidney M. Hauptman closely associated 
with him as his partner in all of his business 
ventures. Mr. Hauptman, who is vice president 
of the eompany, in his quiet and efficient way 
is justly entitled to share with Mr. McCormick 
the honors which are due the men who have de- 
veloped a business that has had such an excep- 
tionally steady and at the same time rapid climb 
toward the top place in selling and shipping, 
and manufacturing and distributing Pacific 
coast forest products. 


Begins Business in Michigan 


Charles R. McCormick was born in Michigan 
and as a young man entered into the lumber 
business there, organizing a bureau for the 
inspection of white pine. He went to San 
Francisco in 1901 and entered the employ of 
the Hammond Lumber Co. In 1903 he and Mr. 
Hauptman entered the commission lumber busi- 
ness which was the initial step in the founding 
of the present Charles R. McCormick Lumber 
Co. Since that time every year has seen a 
worth-while forward step in the development 
of the business. The company early went into 
the business of building steam schooners for 
the coastwise lumber trade and has had an en- 
viable record for operating these vessels. The 
establishment of the St. Helens Mill Co. at 
St. Helens, Ore., in 1912 marked the real be- 
ginning of the company’s lumber manufactur- 
ing business. Steadily the acquisition of creo- 
soting plants, terminal docks, timber, steam- 
ships and all necessary equipment for conduct- 
ing the business has gone on until the present 
finds the company in the enviable position where 
it can guarantee the best of service to the larg- 
est buyers as well as to the smallest, controlling 
as it does both preduction and transportation, 
with facilities that reach from the stump to the 
yard. 

Early Beginnings of the Company 

A word as to the new properties thus acquired. 
The Pope & Talbot operations are among the 
oldest lumber operations on the Pacifie coast and 
date back seventy-two years when in July, 1853, 
the schooner Julius Pringle, commanded by 
Capt. W. C. Talbot, entered Port Discovery Bay, 
Puget Sound. The purpose of the visit of this 
ship was the establishment of a sawmill on 
Puget Sound for W. C. Talbot & Co., which 
organization was composed of W. C. Talbot and 
A. J. Pope, of San Franciseo, and J. P. Keller 
and Charles Foster, of East Machias, Me. After 
careful consideration of timber and shipping 
facilities at various locations, the company’s 
first plant was constructed at Port Gamble, 
where one of its mills is still operating. The 
first building put up there was constructed of 
lumber brought from East Machias, Me. The 


Consolidation of Big Coast Companies Effected 


machinery was brought out the following fall. 
A mill at Port Ludlow, the site of another of 
the present-day plants of the company, was pur- 
chased in 1878. 

Quality of Holdings Unsurpassed 

The holdings of Pope & Talbot in Washing- 
ton, which have been operated for many years 
under the name of the Puget Mill Co. and which 
comprise the property just transferred to the 
McCormick company, were acquired at sueh 
an early date that it is evident the founders 
of this business had full opportunity to choose 
the most favorable timber holdings in what to- 
day is the State of first importance in lumber 
production of the country. The quality and 
accessibility of these vast holdings are unsur- 
passed on Puget Sound. 

Another fact may easily be pointed out; 
namely, that Puget Sound is the most favored 
location on the Pacific coast today. It furnishes 
protection waters that may be entered at all 
stages of tide or weather and in the intercoastal 
trade, which has assumed first rank in impor- 
tanee for Pacific coast woods, it is the last 
American port of call for discharging west 
bound cargo. Thus all the vessels discharge the 
last of their cargo at Seattle and are in imme- 
diate position to load eastbound cargo, which 
of necessity in most cases consists of lumber. 
Although the rate may not be lower than from 
ports further south, there is always a greater 
volume of space available. 

It will be seen that the McCormick interests 
have made a happy choice in securing the Puget 
Mill Co. property, first, in the high quality of, 
and economical logging conditions surrounding, 
the timber; and, secondly, the strategical loca- 
tion, from a shipping standpoint, of timber own- 
ing sawmills located on Puget Sound. 

It also may be noted as of considerable impor- 
tance that, in addition to the properties on Pu- 
get Sound, there is included in the transfer 
approximately 20,000 acres of fine timber tribu- 
tary to the Columbia River, which will be 
logged and manufactured in the company’s mills 
at St. Helens, Ore. 


To Build Two Modern Fir Mills 


SEATTLE, WASH., July 25.—There will be two 
large, modern fir mills, one at Port Gamble and 
the other at Port Ludlow, no matter which way 
the ownership of the Puget Mill Co. may go. 
The mills will be built by the present owner- 
ship, if it is retained; or they will also 
be built by the new owners, if they exercise the 
option they now hold on the vast properties of 
the Puget Mill Co. 

The new mills, it is understood, will rival 
in size and completeness the developments of 
the Long-Bell Lumber Co. and the Weyerhaeuser 
Timber Co., at Longview, Wash. 

The authority for the foregoing statement is 
E. G. Ames, manager of the Puget Mill Co., who 
has announced that the renewal of the MeCor- 
mick option carries with it a condition that the 
mills be built; if the option lapses, the Puget 
Mill Co. will put up the mills. 


Child Labor to Be Prohibited in Mills 


ATLANTA, GA., July 27.—The child labor law, 
which has been passed by the Georgia house of 
representatives by a vote of 104 to 78, will 
make it impossible for the lumber mills and 
furniture factories to employ anyone under 16 
years of age, because the law specifically states 
that no child under 16 can operate a ‘‘ circular 
saw, band saw, planer, or other machine danger- 
ous to life or limb.’’ Children between the ages 
of 14 and 16 can work by securing a certificate 
from the State secretary of commerce and labor. 
No one under 14 can work at all. The bill has 
yet to pass the senate before it becomes a law, 
but according to advance indications, this will 
be only a matter of form. The passing of the 
law by the house of representatives at least 
shows the general trend of thought om the ehild 
labor question. 
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Cut out in outline this part, 
which shows the improve- 
ments described on opposite 
page, lay it on the large picture, 
moving it about until in posi- 
tion, and observe the effect 
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Some Old Homes Remodeled 


The Restrick Lumber Co., well known retailer 
of Detroit, Mich., in the current issue of its 
attractive little house journal, the A B C Bul- 
letin, makes a strong presentation of the case 
for remodeling, and gives some interesting ex- 
amples. 

‘‘Tf you have a fine old home that you 
greatly cherish because of many happy days 
spent in it by you and yours, yet which is un- 
eomfortable and unattractive, you may prefer it 
to any new home you could build if you will re- 
model it, renew it and add today’s modern con- 
veniences,’’ says the lumber concern. ‘‘ At least 
that has been the experience of others. One 
hates to give up a darling old place, especially 
when strong attachments have been formed for 
neighbors, schools, the church, the butcher one 
has spent so much time training the way he 
should cut—not to mention the stately trees 
around the house, and the shrubs and flowers 
planted and raised with such loving attention.’’ 


A recent survey, the article continues, showed 
people had been giving considerable thought to this 
matter of renewing their homes; moreover, they 
have been putting their thoughts into action, as 
the following cases testify. 

Not all of us would care to do the actual re- 
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The kitchen plaster had been causing trouble for 
some time by disintegrating and cracking, was hard 
to clean, and painting it was a waste of money. 
Instead of submittifig to the mess of removing the 
old plaster and putting on new, she had wallboard 
put on right over the old plaster, and finished with 
paneling strips. This was of course painted and 
made a lovely kitchen. Using the wall board, the 
lady said, made the kitchen warmer and eliminated 
trouble with freezing pipes. 

A couple of years ago, another woman stated, 
her family bought a charming old cottage in which 
they believed they saw _ possibilities. Without 
changing the outside walls, except to add another 
room, they covered the entire outside of the house 
with gray shingles, built a cream stucco chimney 
up the side of the old-fashioned peak in the front, 
and now they have a modern English cottage. 
They put on a new roof, added blinds and window 
boxes, but it was not necessary to put in new 
oak floors because the old ones were in excellent 
condition. 

A young couple who had inherited one of those 
ducky little bungalows, vintage of 1912, the kind 
with the big unfinished attic, took the money they 
had been saving toward a home and really worked 
wonders. They put two attractive dormers in that 
attic, put in a simple, tasteful staircase, estab- 
lished a new bathroom and two nice bedrooms on 
the new second floor, made the old dining room 
into part of the living room, made a new dining 
room from one of the old bedrooms, and in the re- 
maining space created a nice sunroom and a bet- 
ter kitchen. Then they sold the renewed house at 





Shingled Walls an Advantage in Remodeling 


The remodeled residence illustrated on the preceding page presents a 
striking example of the advantageous use of shingles for siding in a remodel- 
ing job, two strong points being their adaptability to the most intricate job and 
the fact that they show no trace of where the old and new join. 

The original house, as shown on opposite page, had little to commend it 
except that it was plain and substantial. 
have dreamed that an uptodate and commodious residence could be evolved 


from such a beginning. 


To begin with, the sleeping porch addition was joined on to the front on 
the left side above the sun parlor. As the entrance hall and stairway to attic 
were on the right-hand side of the original structure it was easy to plan the 
main addition on the right so that the big dining room, kitchen and bathroom 
occupied the first floor of this addition, all opening off from the hall; while 
above, the attic was converted into two nice bedrooms with windows provided by 
changing the roof construction on the left slope of main roof; and two new 
bedrooms provided in the new structure, with nice roomy closets between. 

The net results of this remodeling scheme were the creation of a big living 
room from the old parlor and dining room; a new, well proportioned dining 
room and kitchen; two new bedrooms above; and a light, airy and spacious 


sleeping porch. 


Such jobs of remodeling as this are often highly profitable to a resourceful 
contractor and builder, as in this case where the remodeling was done by < 
contractor, who sold the finished job at a handsome profit. 
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The average passerby would never 








modeling work ourselves, as has been done in some 
of these cases. 

A man whose home was built twenty years ago, 
and naturally was somewhat out of date, improved 
it with new oak floors, French doors and a new 
Porch. This man used the ceiling lumber of his 
old porch to make a fruit closet and bought bright 
new ceiling lumber for his new porch. With his 
own hands he laid new oak floors in the down- 
Stairs rooms of his house, cut a new doorway be- 
a hall and living room and put a French door 
in it. 

A family that had long endured a lot of things 
about a house they really loved, which resembled 
the description of Hawthorne’s “House of Seven 
Gables,” got action one fine day, pulled off all the 
gingerbread work, put new shingles over the old 
ones, got rid of some old porches and built a sun 
toom, put in an outside door to the basement, dis- 
carded some old windows with colored glass sash 
and replaced them with larger sash that could 
actually be opened. A marked improvement in 
the health of all the occupants followed. 

A woman who had made improvement in her 
home from time to time took more pride in im- 
Provement of her kitchen than in any of the other 
things she had done, even the replacement of a 
worn out, unsightly and squeaky old staircase. 


such an advantageous price that they were able to 
build a new house of their own nearer to the 
husband's place of business. 

Remodeling is contagious. One effectively re- 
modeled house in a neighborhood is often the in- 
spiration for another, and another. Thus property 
values are not only stabilized; they are often in- 
ereased. Substantial families that mean so much 
to a neighborhood do not move away when things 
are renewed and kept up, and that means a lot, too. 

See aaeaeaaaeaaens 

PITTSBURGH, Pa.—In looking over the second 
edition of “Old Homes Made New” I have been 
greatly pleased to see the very happy way in which 
you have outlined the remodeling processes that 
will undoubtedly prove attractive to many people. 
In carrying on this campaign the AMBRICAN LuM- 
BERMAN is doing a fine thing for the industry as a 
whole, and we wish to assure you that for our part 
we greatly appreciate it.—WILLIAM H. SCHUETTE, 
secretary-treasurer William Schuette Co. 

(AAS SAS EE ESET 

Bayport, MINN.—I am in receipt of copy of the 
second edition of “Old Homes Made New,” which 
certainly is a very unique publication. I have 
looked it over with a great deal of interest and 
passed it on to others in the office.—Frep C. AN- 
DERSEN, president Andersen Lumber Co. 


In the Realm of Building 


June building permits in 210 representative 
cities amounted to $351,733,981, according to 
the reports of the building departments of those 
cities to the F. W. Dodge Corporation. This 
total was a little over that for May and was an 
increase of 30 percent over June of last year. 
During the first half of this year the gain over 
the corresponding period of last year has been 
8 percent. Since the five boroughs of New 
York City account for more than a third of 
the building total for all the cities, it is well to 
consider them separately. New York City has, 
during the past six months shown a decrease of 
15 percent from the corresponding period of 
1924. The remaining cities have shown a com- 
bined increase of 18 percent. In June there 
were 142 cities which showed increased permit 
valuations over June, 1924, and 67 cities with 
decreased permit valuations. 


Move to Boost Winter Building 


PiTTspuRGH, Pa., July 28.—Pittsburgh archi- 
tects have taken up the move for winter build- 
ing here, and to that end are planning a ‘‘ Home 
Beautiful Exposition’’ to be held at Duquesne 
Garden the week of October 5. ‘‘See an archi- 
tect in the late summer and build in the win- 
ter,’’ is the message the committee of sixty 
architects hopes to drive home to prospective 
builders through the exposition. 

Plans for the exposition call for the erection 
of 150 booths, in which will be displayed, as 
nearly as possible, everything that goes into the 
construction and furnishing of a home. Nearly 
one-third of the floor space has already been 
subseribed for by leading concerns in these 
lines. One of the features of the exposition 
will be an exhibit by the architects showing 
plans and models of the newest and most pop- 
ular designs of homes. 

On the subject of winter building, Edward J. 
Weber of the architects’ committee says: 

It seems that a habit has been formed of start- 
ing to build in the spring, and prospective builders 
are simply obsessed with the idea that this is the 
only time to start construction. As a matter of 
fact, it is better to see an architect in the fall 
when he is least busy, and if the building is not 
too pretentious he will be able to prepare the plans 
and specifications in time to start construction so 
that advantage may be taken of the greater supply 
of labor, better deliveries of materials, keener com- 
petition among contractors, and closer supervision 
by the architect. 


Plant Construction Sets Record 


ATLANTA, GA., July 28.—Definite figures on 
industrial construction in the southern States 
during the first six months of 1925 are now 
available, indicating that the lumber and wood- 
working industries have established the best 
record in the history of these industries for a 
like period. ; 

Including mill and plant construction by 
newly formed and existing lumber companies, 
the total projects the first six months in the 
sixteen southern States exceed 400, while in 
the woodworking industries, principally furni- 
ture, the total amounts to more than 225 proj- 
ects. These figures are 20 percent larger than 
for the corresponding period of last year. 

The furniture industry has been particularly 
active this year in the North Carolina territory, 
where new plant construction the first half of 
the year reached a total of several million 
dollars. 


Company Builds Homes for Workers 


Detroit, Micu., July 28.—At the Iron Moun- 
tain plant of the Ford Motor Co., where lum- 
bering operations are being conducted on a 
large scale, it has become necessary for the 
company to inaugurate a more extensive resl- 
dential building program to protect its em- 
ployees against profiteering. This is being car- 
ried forward under an arrangement whereby 
houses are either rented at nominal rates or sold 
on easy payments. The ownership plan pro- 
vides for the sale of a house to a Ford man 
at the actual cost of building it. 
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Dallas Dealer Finds Landscaping Adds Much to Value of Home— 


Lots That Are Wider and Not So Deep Best Suit 


“What say you,” as ancient Grumio might 
ask, “to a house that appreciates in value?” 
“Tis passing good,” you reply. “I prithee 
let me have it.” 

The house of which the Realm is thinking 
belongs to J. M. Wilcox, one of the prominent 
lumbermen of Dallas, Tex. The house has a 
little history that we found very interesting; 
and not the least notable part of the story is 
the fact that Mr. and Mrs. Wilcox, by skilled 
planting and developing of the grounds, have 
added perhaps several thousand dollars 
value to the property beyond the increase 
added by the rising level of neighborhood 
values in this thriving city. 

Several years ago the Texas retail asso- 
ciation planned to hold its annual conven- 
tion in Dallas. As a part of the entertain- 
ment and edification of the visitors, and also 
as a means of educating local customers in 
the ways of good house design and construc- 
tion, Mr. Wilcox undertook to build a dis- 
play house of a type that was proving pop- 
ular in the city. He proposed to put it in 
one of the newer developments, build it of 
nationally advertised materials, embody in 
it the best of the new ideas both in design 
and in built-in equiment, and then throw it 
open to the public for inspection. At the 
end of the period of display, which was to 
include the time the convention was in ses- 
sion, he proposed to sell it at cost. In other 
words, it was to be a very important part of 
some striking local advertising. 

Mr. Wilcox was in an excellent position 
to undertake this piece of community educa- 
tion, for Mrs. Wilcox had for some years 
made something of a hobby and a business 
of designing and building houses. In driv- 
ing about the city Mr. Wilcox pointed out 
numbers of attractive houses, in some places 
whole blocks, that Mrs. Wilcox had designed, 
built and sold. She has long had a lively in- 
terest in domestic architecture both as an 
art and, incidentally, as a business. She 
and R. M. Williamson together worked out 
the plans for this particular house, and it 
was built with an eye to its value as a dis- 
play to prospective home owners, to its sale 
value and to its usefulness through the com- 
ing years as a place in which to live. 


We mentioned before that it was con- 
structed of nationally advertised materials. 
It is built of Long-Bell “signed lumber.” 
Mr. Wilcox mentioned the brands of flooring, 
hardware, sash and doors, shingles, paint, 
interior trim and so on. With few if any 
exceptions every bit of material going into 
the building was known by name to the pub- 
lic through general advertising. This was 
a direct aid in interesting the public when 
the house was used as a display. Every 
magazine reader, and that includes all per- 
sons likely to be interested in a nice house, 
knows Long-Bell lumber by name. He has 
seen it described repeatedly in his favorite 
magazines; so when he came to see this 
house and was told that it was built of Long- 
Bell lumber, he had an added interest and 
curiosity in looking it over. This was true 
of the millwork used, which was made by 
the Waco Sash & Door Co., and so on 


through the whole list of materials. Na- 
tional advertising was hitched up with the 
house and served in a sense as an additional 
guaranty of quality. 

The house was finished in due time and 
was thrown open to the public. While it 
was being built there was much newspaper 
publicity about it, and during the time it 
was open for inspection it was visited by 
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The time to appeal most strongly to the univer- 
sal desire for a home is when a young couple is 
about to start married life, and a lumberman 
gives real help by pointing out the advantages of 
owning one. ‘Open evenings by appointment’’ 
makes calling easy for any young fellow in 
Dallas who is close at his job all day 


more than fifty thousand people. Think what 
an advertising feature this was! It is safe 
to say that a very large percentage of these 
visitors were potential customers of the 
lumber yards. Many must then have wanted 
new houses, for the house building that has 


Modern City Needs 


since occurred in Dallas has been remark. 
able. And while Mr. Wilcox and Mr. Will. 
iamson would hardly give all the credit to 
this one piece of publicity, it has been an 
important link in the long campaign of ad. 
vertising that has fostered the big building 
period. Many others doubtless were inter- 
ested in remodeling; in the general renewal 
of old houses or the addition of built-in 
kitchen equipment. Others probably were 
chiefly concerned with redecoration, and this 
involves some materials sold by lumber re. 
tailers. But all of them found something in 
the idea attractive enough to take them to 
see the house. Incidentally it might be said 
that many other communities have discoy- 
ered the very great attraction that a fur- 
nished and decorated house has for the gen- 
eral public. We have not yet heard of such 
a display, put on with skill and advertised 
adequately, that has not attracted crowds of 
people. Once people have gone to see such 
a display, the matter of producing sales is 
up to the selling skill of the dealers that 
have it in charge. 


Dallas has done much advertising of this 
kind. It held a big building show several 
years ago. The Realm attended one day 
and I believe wrote a story about it for 
these columns. This show was very skill- 
fully and extensively advertised under the 
direction of R. M. Williamson. The Dallas 
newspapers cooperated loyally in making it 
a success, and the show gave an impetus to 
home building that is still felt. 

All these things indicate how carefully 
the Dallas dealers had prepared for the 
building campaign which has been going 
forward in the city for a number of years. 
The display house was but one element in 
this general publicity. When the period of 
display was over, the time had come when, 
according to statement, the house was to be 
sold at cost. It was well located in a rap- 
idly developing part of the city, and with- 
out the least doubt it could have been sold 
many times over, not merely at cost but at 
a substantial profit. But Mr. and Mrs. Wil- 
cox had become attached to it. They knew 
how well it had been built, and they knew 
what skill had gone into its design. So 
they kept it for their own and are now liv- 
ing in it. The Realm had the pleasure of 
going through the house. Like many dwell- 
ings in Dallas, it is all on one floor; and it 
is beautifully arranged for convenience, cir- 
culation of air, for light and appearance. 
Mr. Wilcox told me he had believed it would 
be a very livable house, and in this he was 
not disappointed. 

But Mr. and Mrs. Wilcox were not con- 
tent to stop with the house as it stood when 
the carpenters and painters and decorators 
got through with it. They at once gave at- 
tention to the lawn. They have planted 


shrubbery and flowers with such decorative 
skill that, I am told by others who should 
be in a position to know, this outside deco- 
ration has added two thousand or three thou- 
sand dollars to the resale value of the prop- 
erty. Such improvement comes about only 
when the owner lives on the premises. It 1s 
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an argument, and to our mind a potent one, 
for home ownership, though Dallas has been 
and still is in a great period of expansion, 
and houses are appreciating in value even 
without this extra boost. Perhaps the extra 
value added by attractive lawn settings 
might not be so much in other places. But 
we can think of no possible situation in 
which the skillful and reasonable planting 
of shrubbery and 


ice facilities, and the general character of 
the place is determined by certain building 
restrictions. Then in some cases the lots 
are sold, and in other cases houses are built 
and the lots and houses are sold together. 
So far this is not so unusual. 

But the really striking feature of the big 
expansion of the city into the country is 
the rapidity with which lawns, shrubbery 





flowers would not 
add much more to 
the sales value of the 
property than they 
cost. A home owner 
can take them into 
practical account 
when he is consider- 
ing the matter of 
owning his own 
home. He can posi- 
tively make it ap- 
preciate in value by 
the right kind of 
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opened, it has that comfortable, well 
groomed, well clothed appearance of a resi- 
dence suburb a generation or more old. We 
confess that while we are always happy to 
see a new residence section, both because it 
indicates business in our line and because 
it indicates courage and ambition and wisely 
directed prevision, it is a little depressing to 
see a place with the roofs sticking out un- 
shaded and unsoft- 
ened by tree foliage. 





An Investment 
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the owner who lives 
on the premises. The 
renter doubtless 
would like to have an 
attractive place, but 
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To make an investment one expects 
either the immediate dividend returns 
or the future enhancement of the. pur- 
chased. If your proposed investment 
meets either expectation without fai: 
you are making a good move. 


We know of an investment that insures 
beth epectations and we will be deligit 
ed to tell you more about it. 

If you own a lot—why did you buy it? 
If you want to build en it, why wait’ 
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close to her scalp. 
There is another. 
feature of these new 
residence _—_ subdivi- 
sions which we like. 
Since these promo- 
ters are going out 
into the country and 
are building literally 
from the ground up, 
they can control cer- 
tain factors that can 
not be controlled in 
older urban sections. 
They can control the 
size of the lots, be- 
cause they are able 
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= to place the streets. 
These domestic engi- 
neers are taking ad- 
vantage of this fact 

















he is not going to 
invest the labor and 
planning and care 
that successful land- 
scaping involves if 
he does not own the place. The landlord is 
not going to do it for a property he rents. 
The Realm believes that in certain cases he 
could get an actual cash return in the form 
of increased rents; but renters as a class 
probably would not respond to this added 
beauty, and the landlord has to figure on 
the average when he plans for his tenants. 
So in nearly every case a beautiful lawn is 
the work of a resident owner. The fact that 
a successfully planted lawn adds much more 
value to the property than the actual cost of 
the planting is another evidence, if one were 
needed, that people are interested in com- 
plete results rather than in the cost of ma- 
terials. Customers who can see what they 
are going to get, either by looking at plans 
and pictures or at sales room displays, be- 
come less interested in the cost of materials 
by the thousand feet. If they can see a suc- 
cessful combination of shrubbery, trees and 
flowers, they are willing to pay much more 
for it than the sum of the house itself and 
prices of plants and labor. 

After Mr. Wilcox had shown me his house, 
we drove to his retail yard. This is a large 
and modern plant in one of the newer resi- 
dence sections of this rapidly growing city. 
All around it are miles of streets built up 
with houses no more than a few years old. 
For several years Dallas has built residences 
at the rate of some thousands a year, and 
this rate of building seems to be maintained 
with little prospect of diminishing. Mr. 
Wilcox took me through much of the newer 
residence parts of the city, and they were an 
amazing sight to a person interested in 
building. These Dallas people have learned 
from their extensive experience in city 
building how to get attractive results 
quickly. New subdivisions are laid out in 
large areas, are graded, supplied with 
paved streets and sidewalks and public serv- 





Here’s just the help that ‘‘ comers’’ welcome—expert designing and a financial plan for acquiring a 
home that will pay immediate returns through rent savings and good living, while honest materials 
insure an investment that will enhance in value 


and trees appear. Landscaping has become 
an extensive business in the city, and both 
parks and homes that a few years ago were 
open plains are now quite heavily wooded. 
Thousands of big trees have been trans- 
planted, and the work is done with astonish- 
ing success. These Texans find it unneces- 
sary to wait for the rather slow process of 
growing shade trees from seedlings. A year 
or two after a new subdivision has been 
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This is ‘‘remodeling’’ in spirit, though it 
doesn’t use the word. The home owner who 
hasn’t a sleeping porch of course wants one for 
hot weather comfort. The advertisement offers 
an evening appointment for designing an ad- 
dition that will make the home more attractive 


to make lots wider 
and not so_ deep. 
There was a time in 
many towns and in 
some cities where 
the ideal situation was one that appealed to 
a retired farmer; a man who wanted to 
have the advantage of town facilities and 
yet wished to maintain some of the farm 
surroundings. He wanted a deep lot, be- 
cause he wanted a stable and a chicken run 
and a vegetable garden in back. So he 
wanted his lot pretty well drawn out. 
Doubtless he was quite entitled to have 
what he wanted; but other people who did 
not want to maintain a farm often found 
themselves in possession of badly shaped 
lots simply because the blocks were laid out 
with this back-yard farm in mind. As we 
mentioned in a previous article, the Dallas 
builders have been promoting the slogan, 
“More room for the children and less for 
the chickens.” It has been found that the 
business of raising chickens is one for a 
professional to follow. Many people like to 
raise vegetables, but they are finding that 
very tiny plots if cultivated and planted with 
intelligence produce adequate green stuff 
for the use of the family. 

So most of these new lots are 60 feet 
wide and are correspondingly not so deep. 
A back yard is an important factor in home 
comfort, for people are learning to live on 
their back lawns during the summer. But 
in that event they want a plot of ground 
wide enough so that it affords a little pri- 
vacy when screened off with hedges or lat- 
tice. This width lot makes provision for 
light and ventilation, and makes it unneces- 
sary that windows of adjoining houses 
should stare into each other. This, we be- 
lieve, is one of the many very wise pro- 
visions that have been made in the laying out 
of the newer sections of Dallas. 

We noticed one feature of these new 
houses that took us aback. This is the fact 
that about ninety out of every hundred are 
of masonry construction. Someone has sold 
the idea of masonry construction to these 
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Texans with a vengeance. I’ve heard sev- 
eral explanations, and a number have al- 
ready been mentioned in these columns. 
One is the fact that bankers and other cus- 
todians of loans will loan a higher percent- 
age on such a house than on one built en- 
tirely of wood. Sometimes it is because 
the money loaner doesn’t know any better, 
sometimes because he knows that most pur- 
chasers of houses will buy a masonry house 
more readily and at a larger price. It is 
a little unfortunate, as we see it, and yet 
the lumbermen are not inclined to complain. 
They’d rather, or at least many of them 
would, that houses were made entirely of 
forest products. But after all, these houses 
are of brick veneer or stucco and require a 
great amount of lumber. So the dealers 
don’t feel that they are called upon to get 
unpleasant about the matter in order to sell 
the siding. They advise wood construction 


throughout, and they can point to some of 
the most beautiful of the new Dallas houses 
that are sided with shingles or bevel siding; 
but if the customer insists, they cheerfuliy 
sell the masonry materials and call it a day. 
The most telling argument, I suppose, in 
favor of masonry construction of this char- 
acter is the supposed saving in paint. 
Texas sunshine is rather trying to outside 
paint. One of the potent arguments against 
masonry finish is the fact that the founda- 
tion is almost never made firm enough to 
carry the heavy load. There is settling and 
subsequent cracking of walls; and once that 
happens your owner is out of luck. The 
cracks, like the poor, he has with him al- 
ways. That is not building for permanence. 

Building for permanence reminds us of a 
little principle mentioned by R. M. William- 
son. He was speaking of the general run 
of towns and not of a city like Dallas. “If 


——e 


you’re building for permanence,” he said, 
“be sure, among other things, that you’re 
far enough out. If your town is a coming 
place, the business area will spread. In 
these days of motor cars and other conveni- 
ent transportation, it isn’t important that 
you be within walking distance of the cen- 
ter of the retail district. In nearly every 
place that has had a steady growth you'll 
find nice old residences, that ought to be 
good for a generation or two of service, sur- 
rounded and choked by the fringes of the 
business center of town. Warehouses, fill- 
ing stations, garages, little grocery stores 
and the like crowd in, and the value of resi- 
dences is simply gone. No one wants to 
live in them, and they are usually not fitted 
to be used as business buildings. So when 
you’re building for permanence, look to your 
surroundings both present and prospective. 
Be sure you’re far enough out.” 


News and Business Ideas for Retailers 


Retail Firm Holds Building Show 


ULysses, NeEsB., July 27.—Notwithstanding 
the blazing heat and the fact that the farmers 
were at the peak of their busy season, more 
than one thousand persons attended the first 
building show recently held by the Cornbelt 
Lumber Co., at its Ulysses yard. The event 
was very well planned and proved a great suc- 
cess in every particular. 

The entrance was arranged so that all visitors 
had to pass through the office, where they were 
met and greeted by Manager Oscar Anderson. 
All visitors registered, and each adult was al- 
lowed a guess on the number of pieces of chest- 
nut coal contained in a large bowl, the winner 
being awarded a ton of coal. The ladies were 
also given a guess on a basket of paint products, 
the winner receiving a can of varnish. 

From the office visitors passed out into the 
yard to view the exhibits. A model house with 
appropriate setting at- 
tracted a good deal of 


by one of the manufacturer’s representatives 
gifted in that direction. Souvenirs of various 
sorts such as balloons, tops, caps, and candy 
kisses, met with ready acceptance from the 
juvenile contingent. 

N. A. Allen, secretary and general manager 
of the Cornbelt Lumber Co., which operates 
eight retail yards with headquarters at Lincoln, 
Neb., expressed the greatest satisfaction with 
the outcome of the show, saying: ‘‘ We think it 
such a paying venture that as soon as our new 
plant is completed at Hardy, Neb., we shall re- 
peat it there.’’ 


Saas 


Retailer Favors Grade-Marking 


BIRMINGHAM, ALA., July 27.—‘‘I can not pos- 
sibly conceive of any retailer having any objec- 
tion to the grade-marking of lumber.’’ In 
these emphatic words Thornton Estes, president 
Estes Lumber Co., expressed to the AMERICAN 








attention, as did also a 
display of Curtis wood- 
work, in charge of R. 
Rieche, of the Curtis, 
Towle & Paine Co. An- 
other interesting dis- 
play was that of the 
Lehon Co., manufac- 
turer of Mule-Hide 
roofing, in charge of J. 
D. Buchanan. Here the 
guests were presented 
tickets for a drawing 
held later, the winner 
receiving five squares of 
roofing. There also 
were a number of other 
exhibits, arranged by 
manufacturers of vari- 
ous specialties handled ff 
by the firm. A steel 
post driving contest 
afforded entertainment 
for some of the strong- 
armed ones, as well as 
the spectators, a prize 
of fifteen steel posts be- 
ing given to the one 
driving the posts to a 
specified depth with the 
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From Estes 


Lumber, like every other ‘manufactured product, varies in 
quality Because of our desire to supply our patrons with 
lumber of known quality, we are pleased to endorse the new 
policy of the Southern Pine Association, whereby every piece 
of Southern Pine in the Estes yard is grade-marked andé 
trade-marked. 


Southern Pine lumber awaits you at all 
three Estes yards guaranteed by the South- 
ern Pine Association, and, bearing our own 
guarantee as well—Estes STA-RITE trade- J 
mark. , 


Estes quality lumber {# backed by our full 
cooperation in selecting and delivering the 
exact grades for your bullding needs. JUST; 
CALL—THAT'S ALL. 














fewest blows. Speak- 
ing of the contests, by a 
rather amusing coinci- 
dence the coal prize was 
won by a farmer named 
Slate. 

Refreshments were 
served without charge, 
these consisting of 
sandwiches, pickles, ice 
cream, coffee and lem- 
onade. Entertainment 
was furnished by piano 
music and popular songs 





The Estes Lumber Co., of Birmingham, Ala., one of the most progressive 
and enterprising retail lumber concerns in the South, is demonstrating 
its belief in the value of grade-marked lumber by running a series of 
advertisements in the local newspapers, advising the people that they 
can buy 8. P. A. certified, guaranteed lumber from Estes. In addition 
to the Southern Pine Association grade-mark, the Estes Lumber Co. 
backs up this lumber with its own guaranty, as this lumber from its 
yards bears the Estes Sta-Rite trademark. The Southern Pine Associa- 
tion, which is the jirst organization to put into practice the grade-mark- 
ing of lumber by its member mills, has been conducting a national ad- 
vertising campaign, and the Estes Lumber Co. is one of the first retailers 
to follow up this national advertising with an individual local campaign 


LUMBERMAN his unqualified approval of the 
grade-marking of lumber as put into effect by 
the Southern Pine Association. 

Recognizing the opportunity for impressing 
the public with the merits and advantages of 
wood as a construction material afforded by the 
extensive publicity that has been given by the 
Southern Pine Association to the grade mark- 
ing of lumber, the Estes company is running 
a series of newspaper advertisements tying up 
with the national campaign, and further fea- 
tured by mention of its own individual trade- 
mark and guaranty. 

Mr. Estes not only enthusiastically favors the 
grade-marking policy adopted by the Southern 
Pine Association, but is firmly of the opinion 
that if all lumber handled by the retailer were 
grade-marked it would be a splendid thing for 
the trade. He further elucidated his views of 
the whole grade-marking proposition as follows: 

It is the opinion of this company that the deci- 
sion of the Southern Pine Association to grade- 
mark the lumber produced by its member mills was 
one of the most advanced steps that association has 
ever taken. This company has never made a habit 
of regrading lumber. We have always endeavored 
to buy from mills manufacturing the highest qual- 
ity possible to secure. We have been up against 
competition from smaller yards which did regrade 
lumber, and this put us in a bad competitive posi- 
tion. We feel that if all lumber were grade-marked 
the unscrupulous retail yard that regrades its 
lumber would have no advantage over the better 
class of yard which handles quality lumber. 

We find also that grade-marked lumber affords a 
good talking point. Our customers have taken to it 
very kindly, and have now got to where they want 
the grade-mark on the end of every piece. We tell 
our customers that not only does the grade-mark of 
the Southern Pine Association guarantee the grade 
of all lumber produced by members of that associa- 
tion and handled by us, but in addition the Estes 
Lumber Co. guarantees the grades and we are not 
afraid to put our trade-mark upon any piece of 
lumber sold by this company. 


Getting Security From Farmers 


One of the subjects discussed at the last 
annual convention of the Plains Retail Lumber- 
men’s Association was: ‘‘Can you get a farmer 
to give security, in extending credit; and, if 80, 
what is the best kind to get?’’ Some good ideas 
on this subject were advanced by F. E. Beecroft, 
of Amarillo, Tex., who said: 


This question can not well be answered “yes” or 
‘no’; sometimes the farmer has no security to 
give. The most important point to remember is 
that it is much easier to get security when extend- 
ing credit than to get it after credit has been ex- 
tended ; so don’t fail to get security “in extending 
credit” if you are going to need it at all. 

There are cases where the risk is unquestionable 
both from a moral and a financial standpoint, and 
in these cases we often don’t know whether we can 
get security or not; we don’t try. But in all cases 
where the credit is to run for any considerable 
time, or where there is any question as to the risk, 
we should ask for security and get it, or turn down 
the business. In these cases, if the farmer has any 
security to give, you can usually get it, provided 
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you go after it in the right way. The important 
thing is to ask for it as though you expect it, 
with your mind made up to get it. Never ask for 
security in an apologetic or timid way; if you do 
you will fail to get anything worth while. 

Getting security is largely a matter of education. 
In the past we have been too lenient in this mat- 
ter, and have taught many of our customers to ex- 
pect credit on open account, and it is more diffi- 
eult to get security from them than from one who 
has been used to giving it right along. Every time 
you get a farmer to give you security you make it 
easier to get it the next time. Getting security 
establishes a good precedent. 

Relative to the kind of security that is best: I 
believe that a mechanic’s and materialman’s lien, 
properly fixed, is the best security you can get. 
While it is not always the most liquid it is the 
safest, and it doesn’t have to be watched so closely 
after it is once fixed. And a materialman’s lien is 
the easiest kind of security to get. A man usually 
does not object, and certainly should not, to giving 
you security on your own stuff. 

A chattel mortgage is usually fair security for 
a short time if you make sure that there is enough 
value in it to cover your obligation, but chattel 
mortgages usually need watching. Crop mortgages 
are good when crops are good, but they are no 
basis for credit unless the crop is well along and 
is practically assured. They sometimes need close 
watching, too. A combination chattel and crop 
mortgage is usually good security. 

Personal security in many cases is very poor. It 
is often hard to get after a man to pay another’s 
debt, and you are likely to lose a good customer 
when you do it. But if you get an endorsement 
from a reliable person who is benefited by the 
transaction it is often good security, especially if 
he has some way to hold out on the original signer 
of the note. This is often true in the case of 
owners when they endorse their renter’s notes. 


Dealers Make No Deliveries 


LOVELAND, CoLo., July 27.—The lumber deal- 
ers of Loveland have no truck problems, for 
the simple reason that they do no delivering. 
This is a town of about 7,000 people, in the 
center of a rich agricultural region, hence a 
large proportion of the business comes from 
the farmers. They have trucks and are per- 
fectly willing to come in for their lumber if 
they think they are saving a little on their bill 
by doing so. 

Many of the town folks, too, have hauling 
facilities, either because they own a truck of 
their own or because some friend will loan the 
use of a truck; or if not, there are transfer 
and drayage companies in the town which will 
haul for them. Every bill of lumber is figured 
on the basis of the purchaser paying the dray- 
age, and to some people this means quite a 
saving, especially farmers who drive into town 
to buy lumber and might just as well take it 
home with them at the time. 

One dealer said that upon investigation he 
found that 80 percent of his business was go- 
ing to farmers and townspeople who had cars 
or trucks. Thus 80 percent of his customers 
were forced to pay extra to cover the expense 
of delivering merchandise to the other 20 per- 
cent. When he saw how things lined up he 
immediately cut out the delivery system and 
lowered the cost of his lumber. Competitors fol- 
lowed suit. Hence there has been no delivery 
of lumber by the dealers in this town for ten 
years. 

But there are cases when delivery seems abso- 
lutely necessary. There is the question of good 
will when a friend is in need of a board or 
maybe a couple of gallons of paint. How are 
you going to get around that, when perhaps he 
hasn’t a car to haul his purchase home, and it 
18 not load enough to warrant hiring a dray- 
man? Here is one solution of the problem: 

The Harris Lumber Co. has a little Ford truck 
that is known as the service truck. Almost 
anyone can drive a Ford. If some one makes 
& purchase so small as to make it seem ridicu- 
lous to hire a drayman, although too large to 
carry home under the arm or over the shoulder, 
he may take the firm’s service truck and haul the 
purchase home himself. 

The Harris company keeps one transfer man 
busy hauling lumber and building material 
to and from the yard. He hauls the lumber 
from the railroad to the yards at a specified 
Sum per load. He doesn’t stack the lumber 
after he pulls it into the yard, but uncouples 
his truck from the wagon trailer and goes about 


his business while the company’s yardmen un- 
load it. If a customer wants a bill of goods 
delivered, he may hire his own transfer man, 
or the company will turn the job over to their 
man and bill the customer for it. Sometimes 
there is a difference of opinion as to delivery 
costs, but not often. The company’s books show 
that in a six months’ period they had, in order 
to satisfy customers who claimed they were over- 
charged, to pay out less than five dollars. 

While in some instances the question of de- 
livery is ‘‘six of one and a half dozen of the 
other,’’ there is another advantage to a firm 
in not handling its own delivery system. With 
free delivery customers often order more lum- 
ber than they need, with the deliberate expecta- 
tion of returning that which remains. As a 
rule they will pick out the best and expect the 
lumber company to take back the cull stuff and 
credit it the same as good material. When the 
customer is paying his own delivery charges he 
doesn’t take out more goods than he actually 
needs, or honestly thinks he will need. 
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Makes Display at Elks’ Festival 


Rock ISLAND, Iuu., July 27.—In connection 
with the annual festival of the local Elks’ 
lodge held last week at the ball park, there 
was a display participated in by many of the 
business concerns of the city. These were housed 
in two large tents, and a third tent was pro- 
vided for an automobile display. One of the 
interesting exhibits was that of the Rock Island 
Lumber & Manufacturing Co., featuring a model 
house and a display of various kinds of roof 
covering. The display was made especially at- 











Attractive display made by a Rock Island (Ill.) 
retail lumber firm at recent Elks’ festival 


tractive by use of lattice work and pergola, 
painted pure white and interlaced with ribbons 
of purple, the Elks’ color. 

The festival and exhibit was attended by sev- 
eral thousand people, each of whom paid a 
small admission fee. There were a number of 
free attractions, besides shows and entertain- 
ment of various sorts. 


Buyers Like “Per Piece” Pricing 

PLATTEVILLE, WIs., July 28.—The Eastman 
Lumber Co., of this city, is a firm believer in 
two cardinal principles of successful merchan- 
dising, and constantly acts upon them, which 
goes a long way toward accounting for the 
good trade which it enjoys. The first of these 
principles is expressed in the words of H. E. 
Eastman, secretary and treasurer of the com- 
pany, in the following words: ‘‘The day of 
waiting for trade is passed. People want you 
to come to them and solicit their business.’’ 
Acting upon this principle the company ‘‘ goes 
after’’ business by every means in its power. 
Among other methods it does a lot of circular- 
izing, having its own mechanical equipment for 
getting out advertising matter of this sort, and 
keeps everlastingly at it. 

The second principle, that of making it as 
easy as possible for the customer to purchase, 
is carried into effect in a very practical way, 
and one which is appreciated by the firm’s cus- 
tomers and evidenced by increased sales. This 
method, in short, is that of pricing lumber by 
the piece instead of by the thousand feet, this 
system being made possible by using Hiatt’s 
Expert Lumber Pricer, compiled and published 


by Earl M. Hiatt, a retail lumberman who 
worked out the system for his own yard; and 
which is coming into increasing use by retail 
lumbermen. 

In the Eastman yard every item of stock is 
marked in plain figures with the price per piece. 
In quoting customers, instead of saying certain 
stock is so much per thousand feet, the price 
per piece is named. The great advantage of 
this system, according to Mr. Eastman, is that 
it eliminates a lot of troublesome competition. 
A customer can easily remember a price per 
thousand feet but he is not able to carry in 
his head the numerous per piece prices of any 
ordinary bill of lumber involving various sizes 
and lengths. Therefore he can not so easily 
obtain one dealer’s prices and peddle them 
around until he finds a yard that will cut below 
the original figure. In short, he goes into the 
Eastman yard to buy, not to dicker, knowing 
that he will find the different items plainly 
priced. ‘‘We make it a point to take the cus- 
tomer out into the yard so he can see the prices 
and the material,’’ said Mr. Eastman. ‘‘It 
creates confidence, as it shows your customer 
that you are open and above board with him, 
both as regards matter of price and quality and 
grade of stock,which is a desirable thing. Lum- 
ber has been sold by the thousand feet for two 
hundred years or longer, and it is time we 
changed in favor of the more progressive meth- 
ods that belong to this day and age. This sys- 
tem of pricing by the piece has worked out very 
satisfactorily for us and I recommend it to 
every lumber dealer in the United States. How- 
ever, the dealer must be sold on the idea itself, 
and go into it wholeheartedly, taking his time 
and getting everything properly marked. Every 
customer who comes to our yards speaks very 
highly of this method, which demonstrates that 
buyers like to know what they are paying for 
their material.’’ 


Retailer Helps Entertain Farmers 


WEBSTER, MINN., July 28.—The C. W. Adams 
Lumber Co., through its local manager, Henry 
Schultz, effectively took advantage of a recent 
opportunity for getting in personal touch with 
the farmers of the community. 

Monthly meetings have been conducted at 
Webster by the Farm Bureau organization. On 
a recent Saturday the Adams company and the 
coéperative creamery and elevator companies 
jointly conducted the meeting, which drew farm- 
ers from the entire community, one driving sev- 
enteen miles to participate. The town was in 
gala attire and the festive spirit prevailed. A 
vaudeville entertainment was given, and an 
overflow meeting was necessary. 

While the farmers were in town Mr. Schultz 
was in position not only to have personal con- 
tact with his regular and prospective customers 
but to talk over business and emphasize the fact 
that he was prepared to furnish their lumber 
needs. The necessity for keeping farm build- 
ings in repair and for constructing new barns 
were outlined in the course of the day, in 
which 300 farmers came to town to be guests 
of the lumber company and the creamery and 
elevator organizations. 
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Southern Pine Cost Data for May 


New Or.EANS, La., July 28.—The Southern 
Pine Association has just issued the monthly 
cost statement for May, this being a summary 
of average cost per thousand feet, board meas- 
ure, of producing and shipping lumber, not in- 
cluding interest on loans or invested capital. 
The statement shows that based on reports from 
88 concerns operating 100 mills, cost of produe- 
tion for May was $23.61, the total production 
reported being 317,723,879 feet. This report 
shows a reduction in costs of 30 cents a thousand 
from the average cost for the previous month. 
For the first five months of 1925, on a total 
production of 1,617,471,111 feet, the average 
cost was $23.93 a thousand. Of the 88 concerns 
upon whose reports the average cost for May is 
based, only 50 showed costs below the average 
of $23.61. The report shows a range in costs 
from a low of $14.07 to the highest cost reported 
of $34.64. 
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National Production, Shipments and Orders 


ed 


WASHINGTON, D. C., July 27. 


The following statistics were compiled by the National Lumber Manufacturers’ 


Association: 








Softwoods: Production Shipments Orders 
Week ended: 1925, July 18; 1924, July 19— 1925 1924, 1925 1924 1925 1924 
MOMERCEN. FING ASSOCIATION ......5/6:600- 600.000 6600 es 600 Od NOES See eE-S 63,357,057 68,166,960 67,083,960 75,675,600 78,024,960 80,802,150 
West Coast Lumbermen’s Association............0cceccecececees 100,545,936 74,523,162 110,916,905 92,165,556 101,410,602 95,503,723 
Western Pine Manufacturers’ Association............0..ccceeeees 38,999,000 28 288,000 32,178,000 23'769,000 30,436,000 26,575,000 
Calitornia: Redwood: ASSOCIATION. «.0.0.6:0.a:5 0:06 4.0 0bewese05.b00.008.5%05s »281,000 8,027,000 5,748,000 4,619,000 5,269,000 4,294,000 
North Caroline .Pine .AsBOCIBUON . o.«. «60:0 660s 06:00:00 +0 ti0s 060 0s0b00es 7,630,850 6,194,898 8,019,214 7,433,651 4,123,680 6,121,300 
Northern Hemlock & Hardwood Manufacturers’ Association.... 2,603,000 2,227,000 1,683,000 1,640,000 : ,000 1,492,000 
Northern Pine Manufacturers’ Association............e.eeceeeees 12,575,600 10,736,500 9, 987, 600 8,255,500 11,694,000 6,607,000 
Totals, One WeeK...........scsccecccccccevecnccacaceccceceess 232,992,443 198,163,520 235,616,679 213,558,307 232,258,242 221,395,173 
Twenty-nine weeks: 1925, Dec. 28 to July 18; 1924, Dec. 30 to July 12— 
Southern Pine Association........... —«-_—-_————— avvcvceseccccces 2,274,621,205 2, 256,288,842 2,207 ,126,366 2,223,326,260 2,193,744,899 2,165,352,403 
West Coast Lumbermen’s ASSOCiation...........ccccccecccccccece 2,884,790,687 2,704, 254,880 3,026,042,949 2,847,373,252 2,977,750,788 2,639,263,194 
Western Pine Manufacturers’ Association...........0..000e ee eee 896,478,000 907,036,000 8,702,000 841,606,000 864,605,000 $26,028,000 
CCRMLOrnIA:  TCUWOOG. DBBOCIBGION «6 sic 06.455 09:05:0:000 5 6 60s Sip sibie'e soso 219,671,000 250,369,000 200,122,000 200,710,000 200,971,000 194,691,000 
North Carolina Pine Association...........cccccccvccccccccssvces 243, 997, 426 220,826,128 238,463,667 223,261,638 185,733,118 188,008,955 
Northern Hemlock & Hardwood Manufacturers’ Association.... 82,338,000 71,466,000 73,097,000 66,453,000 58,455,000 53,256,000 
Northern Pine Manufacturers’ Association............c0ccceeeees 277, 774, 800 255,998,800 244,136,500 236,916,600 226,870,000 242,660,000 
Totals, twenty-nine weeks...........ccccececceeccceeuceeces 6,879,501,118  6,666,239,650  6,857,690,482  6,639,646,750  6,708,129,805 6,309, 259,552 
*California White & Sugar Pine Manufacturers’ Association, 
ACY = TAR US si 6:60 0:6 5 6,5:0.60:5.0 904 Bid nw 8S RAR ee we Ha OS 483,814,000 458,187,000 529,838,000 73,262,000 478,952,000 423,966,000 
Wook Cnded: TUL 1S ..oos cise ascsce de sees ewscvevasecedenevs 12,708,000 17,032,000 10,157,000 at 362,000 10,219,000 14,429,000 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 29 weeks.............. 160,737,000 132,234,000 91,816,000 88,578,000 85,895,000 79,043,000 
*Revised figures for twenty-nine weeks; not included in general totals; represents about 75 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., July 25,—Direct sales of Douglas fir from July 13 to 18, inclusive: 
alates Prices —Sales—— Prices ——————_ 
V. g. flooring No. Feet No. High Low Spread Drop siding, 6” No. Feet No. High Low Spread 
R.A. dsaeseweeeehwneGeneous 11 61,000 4 $49.00 $45.00 $4.00 NO; 2 ANG DECEER i606 ecs6 cee 133 671,000 7 $37.00 $31.00 $6.00 
OE Ee eee 107 413,000 9 46.00 38.00 8.00 OEE: on nee ce 43 262,000 9 29.00 24.00 5.00 
No. 3, na Re +8186 mam Se: 42 341,000 8 32.00 23.00 9.00 Common No. 1 S1S— 
' 4 floor’ ing. — ” inane 7 _— “es ‘ins BEIO! <o.caeanaveleestacimestte 98 658,000 9 19.50 11.00 8.50 
” No. 2 and better......... 3 39, » 29.0 25.00 4.00 © ihiinsuanendaascenscdsaenes 004 tT 15. 5 
Se Ws ccdiunecdensebuunsen 15 56,000 3 24.00 22.00 2.00 ™ : — , —_ — on 
6” No. 2 and better......... 38 99,000 5 40.00 34.00 6.00 Dimension— 2 
i ae 27 105,000 7 33.00 25.00 8.00 CO (AAEEe” aivinwwecacstawee 168 692,000 4 17.50 14.00 3.50 
Stepping— BN einietind brie teow aah 168 506,000 7 19.50 16.00 3.50 
No. 2 and better............ 1] 26,000 6 67.00 60.00 7.00 MB. ewe tisiatlatiwaccceas 108 243,000 5 20.50 17.50 3.00 
Finish— Be Stipa okie tam araeaie 62 63,000 rg 20.50 16.00 4.50 
oS ere 18 53,000 5 59.00 54.00 5.00 2x6” & 8”, 22-24'............ 46 96,000 10 24.00 18.50 5.50 
Casing and base............ 13 14,000 3 63.00 60.00 3.00 WOSBS aos ainaisinesin's 3 26,000 9 25.50 19.00 6.50 
Ceiling, %x4’”— Lath— 
No. 2 and better............ 85 313,000 8 29.00 25.00 4.00 ys eras ahve aca srnaduatous atstahs 25 354,000 5 4.00 3.00 1.00 
IND JD ecasnhsseueasSeaawsrs 18 95,000 6 22.50 18.50 4.00 NG aii srasdeesscercte wisteceeels aie 1 5,000 1 yy Sc a ae 





The West Coast Review 


SEATTLE, WASH., July 25.—For the week 
ended July 18, 113 mills report as follows to the 
West Coast Lumbermen’s Association: 


Production ...100,545,936 
Shipment ..110,916,905 9% above orders 
SIICID scccses 101,410,602 1% above production 
Shipments— 
Water delivery: 
DRIMCBUC  . .00559:6 66000 va00% 32,758,724 
MERON nk ae Ss'sin bere we woe 15,711,852 
Total water (44%). ..-...se eee ee eeees 48,470,576 
SET, BOOP CORNET s .ce.66s5een 08 o0oen deen 56, 970,000 
Local auto and team deliveries........ 5,476,329 
TOtAl SHIDMONES: 2. occ ciccccccsvvee cee 110, 916, 905 
New business— 
Water delivery: 
ISDMIORIIO: 66 ciwesweses sewed 28,380,483 
eer eee 13,823,790 
SOUL WALCE. (42%) 06s. 0:0:s c:0o00e0ss000s 42,204,273 
pee SOR ORNS Toss ss red dioisg as craconmasts 53,730,000 
Local auto and team deliveries........ 5,476,329 
Total new business............ee000. 101,4 410, 602 
Unfilled orders— 
PIOTROSEC: COURS oso. o.0u 0.0560 05:6:6:50.0'0.05 sem 136,363,232 
TURAN oa 6:66.64 04'4)s. 519 599 0009. 09 NOSE aS 87,864,371 
RAL, BOE CAPSS 6.05 000.00e 500 00ve4 eens 152,130, 000 
Total UMNnAUOE OLGSTSs <6 6.0.00 6:5 si8060008% 376, 357,6 603 


7Car is figured at 30,000 feet. 





Western Pine Summary 


PORTLAND, ORE., July 25.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 18 from 


thirty-six member mills: —Percent of— 
Ship- 
Production— Carst Feet Cut horn 
Normal ..... 32,650,000 
Poo 38,999,000 
Shipments .... 1,224 31,824,000 
Local deliveries 354,000 
Total shipments...... 32,178,000 82.51 
Orders— 
Canceled .... 52 1,352,000 
CS hee 1,157 30,082,000 78.04 94.59 
On hand..... 4,445 115,570,000 


*Car basis is 26,000 feet. *Local sales included. 


Bookings for the week of thirty-five identical 
mills were 80.20 percent of those of previous week, 
showing a decrease of 7,496,000 feet. 





National Analysis 


WASHINGTON, D. C., July 27.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
July 18, orders and shipments being shown as 
percentages of production: 


During During 29 
Week Ended Wks. Ended 
July 18 July 18 
No. of Ship- Or- Ship- Or- 


Association— mills ments ders ments ders 
Southern Pine ...... 128 106 23 97 96 
WBC (OOSE o65.06 655% 173 220 101 105 «103 
Western Pines ...... 36 83 78 97 96 
California Pines* .... 9 80 80 110 99 
Calif. Redwood ...... 15 79 72 91 91 


No. Carolina Pine.... 47 105 54 98 76 
No. Hemlock & Hdwd.7 14 83 131 68 59 
Northern Pine ...... 10 79 93 88 82 





372 100 100 99 97 
*Represents 27 percent of cut in region. 
yIncludes hardwoods and softwoods. 


Hemlock and Hardwood 


OSHKOSH, WIs., July 27.—The following is 
a summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to 
twenty-five firms that ordinarily ship about one- 
third of the total monthly shipments reported 
to the association by all members, and shows 
averages for May and June, and 1925 to date 
and weekly figures for July: 

Hemlock 





Period— Firms Cut Shipments Orders 
Weekly average— 

ee -. 1,630,000 2,788,000 2,196,000 

PUNO icc awe’ 2,693,000 2,584,000 2,102,000 

To date, 1925. 2,863,000 2,557,000 2,046,000 
Sy 4 cowsece 21 2,142,000 2,255,000 1,947,000 
FT ae | re 20 4,441,000 2,499,000 2,327,000 
PUY TBs sseseeex 18 2,944,000 2° 174, 000 1, 952,000 

Hardwood 


Firms Cut 


Shipments Orders 
ee average— 


651561816 #0 - «+ 4,680,000 2,646,000 2,338,000 

See - ++ 4,512,000 2,797,000 3,328,000 

To date, 1925. .. 5,566,000 3,201,000 2,989,000 

OMY” By access - 21 3,514,000 2,703,000 3,301,000 
UL gS k Ieee 20 3,903,000 3,083,000 


’ ’ 0 
SLT Tas. | Paar oes 18 2,765,000 3,057,000 5,763,000 





Cypress Barometer 


NEW ORLEANS, LA., July 28.—The Southern 
Cypress Manufacturers’ Association today is 
issuing its first formal statistical summary of 
cypress Orders, shipments and production. To- 
day’s compilation covers the week ended July 
22 and consolidates reports from thirteen cy- 
press mills. The statistical service thus initi- 
ated becomes a regular feature of the association 
service. The cypress barometer will be published, 
it is understood, in the standard ‘‘barometer’’ 





form. Today’s summary follows: 
Percent— 
Normal Actual 
. Pro- Pro- 
Production-— Cars* Feet duction; duction 
Os) ee REPRE case 96.00% 
GRCROAL Sic eases scat 5,148,651 SB36 a0 
Shipments§ .... 278 5,460,000 105.36 106.04 

Orders— 

NOWS cxce van 309 6,180,000 119.25 120.05 


On hand end 
weekt ....1,082 20,640,000 

*Basis for carload average is 20,000 feet. 
, es production for these mills is 5,182,019 
Cet. 

§New orders were 113.18 percent of shipments. 

tOrders on hand increased 3.61 percent, 720,000 
feet, during the week. 


Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics for 
the weeks ended as shown and comparative 





periods: 

1925— Production Shipments Orders* 
Cae |.) 9,298,000 10,134,000 9,843,000 
July 11%...... 9,630,000 10,055,000 10,048,000 
Jyne, 29 to July , : 

S| i suacn wie 27,806,000 29,183,000 30,783,000 

1924— 

June 30 to July - 
MD sic aakeace 19,340,000 20,893,000 23,580,000 


+Forty mills. ¢Thirty-nine mills. 

*Orders booked for the week ended July 15 were 
6 percent over production and shipments were # 
percent over production. 


Percentages of Thicknesses, Week Ended pas 


34” yY, ” 
PROGUCHON «.0.6.60:6.0:00604% i 17 7 4 
BRIDMCHIA 2... sciccesces 69 18 § ps 
WOOT 660.0 6cioone 6 cree 65 21 9 0 
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Southern Pine Stocks 


NEW ORLEANS, La., July 27.—The Southern 
Pine Association has compiled the following 
statistics : 

Reports from 176 Subscriber Mills 


Percent 
Percent pro- 
Feet Normal* duction 
Stocks June 1...... GOS S84 508  .ccee secu 
Jane CNt ... 6+ cwees 379,623,624 VASO sécus 
1,372,958,13 

June shipments .... $81,748,851 95.48 100.56 
Stocks June 3807.... 991,209,280 GB.SS  sssxs 
Geers (14G UNA) 2 6 ek een 94.11 97.83 
*‘Normal”’ is amount reported by subscribers 


for the first six months of 1916. 

+*Stocks decreased 2,125,227 feet, or 0.21 percent, 
during June. 

Of the 176 mills, 26 did not report on run- 
ning time and 9 mills were not operating, the 
remaining 141 report lost time representing a 
capacity of 27,424,000 feet. 

Comparative Reports of 157 Identical Mills 

A statement for 157 identical mills, compar- 
ing operations for June, 1925 and 1924, is as 


follows: 
1925 as 








percentage 

1925 1924 of 1924 

Stocks June 1. 954,930,101 935,530,680 102.07 

June eut...... 359,711,007 343,023,435 104.86 
1,314,641,108 1,278,554,115 

June shipments 361,578,695 528,640,862 110.02 

Stocks June 30 953,062,413 949,913,253 100.33 


Six Months’ Reports of 137 Identical Mills 


Comparative figures for production and ship- 
ments reported by 137 identical mills for the 
first six months of the last three years as 
follows: 


Shipments as 
percentages of Nor- 


Production Shipments Production mal 
1925. .2,219,462,121 2,131,160,212 96.02 97.67 
1924. .2,119,060,520 2,094,264,350 98.83 95.98 
1928. .2,097,949,302 2,225,149,523 106.06 101.98 


June Exports Through Southern Ports 

Exports through southern ports for the first 
and second quarter (including June), of 1925, 
and for June, 1925, are given as follows: 


June, Apr. 1 to Jan. 1 to 
1925 June 30 March 31 
Southern pine— 
Lumber ..57,057,638 178,862,034 148,288,032 
Timber ...15,012,955 $5,151,684 36,560,591 
Other kinds. 20,794,142 58,691,966 53,101,272 








Total .90,864,735 272,705,684 237,949,895 

June exports show a decrease of 6 percent from 
previous month. 

Total exports for second quarter of 
creased 14.6 percent over first quarter. 

The percentages of kinds making up the totals 
are as follows: 


1925 in- 


June, April Jan. to 

Southern pine— 1925 to June March 
ANON coh x aesirari esl gates 62.8 65.6 62.3 
171) er 14.3 12.9 15.4 
Uther Wins... ceo. cs 22.9 21.5 22.3 





California Redwood Data 


San FrANcIscoO, Cauir., July 25.—The fol- 
lowing information is summarized from the 
California Redwood Association’s report for 
the week ended July 18: 

———-— Redwood. White- 





No. of Percent of wood 
- mills Feet production Feet 
Production ..... 15 7,281,000 100 1,760,000 
Shipments ..... 15 5,748,000 80 1,165,000 
Orders— 
Received eer 15 5,269,000 70 1,182,000 
mm hand...... 14 28,822,000 7,187,000 
Detailed Redwood Distribution for Week 
x Shipments Orders 
Senenern California* . 2,845,000 2,773,000 
Wuthern California* peri aeiets 1,300,000 1,144,000 
Beeerni Bi Bioy el efare ait sar tere 27.000 14,000 
Be reese ineneeer yes 1,419,000 1,308,000 
ES WEN, Carwlaatees aoe os 157,000 30,000 
Ee ee” mer eee 5,748,000 5,269,000 


*North and south of line running thr 5 
2 s 7 ough San 
Luis Obispo and Bakersfield. ” ” 


*Nevada, Oregon, Arizona and Washington. 
tAll other States and Canada. 
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Hardwood Institute’s Stock Report 


MEMPHIS, TENN., July 27.—The Hardwood Manufacturers’ Institute has compiled from re- 
ports of 1961/3 units, the following data as to stocks July 1: 


Eastern Territory,* 55 Unitst 


Southern Territory,* 141! Units; 





Total Unfilled Dry & Green Dry Orders 
SPECIES— Dry & Green Dry Orders Total Unfilled 

DO Are er ee ree * 4,614,000 2,923,000 1,241,000 21,753,000 16,061,000 3,378,000 
GOOUE 6:55.60 090s 2-4 7,608,000 4,220,000 1,178,000 92,000 57,000 15,000 
1 I re mr ee 3,795,000 2,322,000 1,576,000 3,682,000 2,122,000 819,000 
TINO de a whoa Kaen eae s 1,298,000 543,000 188,000 2,000 yt ey wae 
GROMOE: wiewadmase« 165,000 PEGG” awadtadias 20,000 SQ aawaaaas 
UU UY Cee eee ae 888,000 814,000 BE  <ideaeeete -ealaanveetnes  e¥aeatered 
CL | eee 305,000 187,000 Gee Adtaenees witaienne Soe aeeue 
COUR ioec wees cee as TGC -isendaas 1,000 18,000 Wee da ew anean 
Cl) area - 414,000 272,000 32,000 18,000 §S6GO” -wudaivdes 
CRORIBUE. 24 ccccineeaes . 80,216,000 13,578,000 PD RR ree or a eee 
COUlOnWoed 2... cceeccs 249,000 234,000 10,000 23,413,000 14,143,000 10,616,000 
CI as Wass laos 8,185,000 3,096,000 766,000 74,830,000 44,414,000 12,730,000 
WN a nacho ween ences 876,000 Ce Sb dee@awean 23,242,000 16,538,000 2,442,000 
CM aiiank ys aaa tena és 10,274,000 5,911,000 1,637,000 231,638,000 150,327,000 51,905,000 
PIGCRDOUEY.  kickcecae 12,000 py Peer re 854,000 464,000 54,000 
Hard MADIG .. sek cec s 5,554,000 2,863,000 EGCaeene =«(scegeacdhin -acbemadaae. »aaweae 
ROMO oe atin tee 3 1,553,000 1,016,000 42,000 4,100,000 2,159,000 289,000 
RGR ee ad oc acwi ans. aioterag es ; wesmseiees  wCemaetne edwe omens 70,000 rN Bere err er. 
WAMU ak ice cad eae a 78,000 TEGO éasaenaes 409,000 266,000 29,000 
MEG@ROMS 2666s cccess 5 105,000 GGG whisewcas 3,264,000 1,645,000 831,000 
J. eee ere. 67,204,000 38,803,000 9,703,000 186,024,000 105,347,000 37,523,000 
MOCM o ceigiceedcawiane SeSeeREEE loweeteua wdeawanas 1,200,000 732,000 423,000 
Persimmon ..........-:. 13,000 et OOPS 35,000 20,000 6,000 
iS re ere 38,019,000 23,706,000 5,131,000 11,231,000 8,693,000 1,557,000 
WONNMRTONE 65 ccc ncedan.s S8ughetan  saenaddee ecneacehe 14,000 12,000 1,000 
SOLE MARIS <a ccs cceas 683,000 a ee 8,660,000 5,552,000 786,000 
PRUNE x ods, o.nac-acalee 204,000 DC ee 5,818,000 4,075,000 903,000 
i: eee 604,000 496,000 5,000 253,000 80,000 3,000 
WHINE bie cccaccsescs acadamene SaeaARGR eoamee aes 4,242,000 3,294,000 638,000 
Mixed hardwoods ..... 1,949,000 EEGRRION | ciara aveeuaie's 6,477,000 5,001,000 5,136,000 

184,965,000 103,885,000 26,272,000 611,359,000 381,084,000 130,084,000 


*Dividing line between “Eastern” and “Southern” territories is a line from Chicago following the 
Chicago & Eastern Illinois to Evansville, Ind., thence following the Louisville & Nashville to New Or- 
leans, La., all points west of the line being “Southern” territory. 


_ Unit equivalents are: 
triple band, 3; circular, 14. 


Single band, 1; with resaw, 114; double band, 2; with two resaws, 2% ; 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for the first six months of 1925 and 
1924, based on the reports of the same eighteen 
member mills: 

First half First half 
1925 1924 
50,564,000 55,788,000 
Shipments... 45,954,000 48,115,000 
Orders ..... 43,270,000 46,796,000 

End first half— 

Orders Un- 


—Decrease— 
Feet 
5,224,000 9.4 
2,161,000 4.5 
3,526,000 7.5 


Production. . 


pli) a 10,983,000 14,733,000 3,750,000 25.5 
Stocks ..... 28,463,000 23,231,000 5,232,000 22.5* 
*Increase. 


Average Values for 25/32”x2!4” f.o.b. Michigan 
and Wisconsin Mills 


First half First half —Decrease— 

1925 1924 Amount Pet. 

CIRME avec eds $95.26 $96.00 .74 0.8 
LO eee 77.12 82.84 5.72 6.9 
Factory ..... 43.03 48.30 5.27 10.9 
Product ...$81.07 $84.24 3.17 3.8 


The following are average percentages of sold 
stock on hand during first half of 1925: 


1925 1924 Decrease 

MAPLE-BEECH-BIRCH— 

CH wh ekiantddvere nace 41 81 40 

MONG Soacncidwicaaaeceea a 35 54 19 

WIG aire ccc dcceukeuns 40 47 7 
Yo a re 39 64 25 
MAPLE— 

ON a rae ete ee cure ea aie ol 50 107 57 

NGS aevaw sewed ccs alaw<ies 36 59 23 

OURS antag d os cawaaua wars 3 52 9 
Po Oe oe ee 43 75 32 
MAPLE, 2\4”- 

CS rc acvcades cunts es 91 205 114 

GUO Naas cen bee kireaeen aKa 50 71 21 

EON cwcenniaasecexes 71 127 56 
MI CPOE oc dicivcdiniacs 69 119 50 





North Carolina Pine 


NorFOouLKk, VA., July 27.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-five mills for the week 
ended July 18: 

—Percentage of— 
Production Ship- 


Production— Feet Normal* Actual ments 
Normal .... 12,096,000 aan aan mae 
Actual 7,635,840 64 wars 

Shipments ... 9,241,041 74 121 cag 

Orders? «2... 7,379,680 62 97 80 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

+As compared with last week, there has been an 
increase in orders of 6 percent though last week 
there were reports from fifty-four mills. 








Southern Pine Barometer 


NEw ORLEANS, LA., July 27.—For the week 
ended July 24, Friday, one hundred twenty-eight 
mills report as follows to the Southern Pine 
Association : 


Percent Percent 
of pro- of ship- 


Cars Feet duction ments 

Production .. .... GRARIOe)§ (6sddae wuaes 

Shipments 3,467 72,202.280 106.72 ..<e- 

Orders— 

Received 3,555 74,086,200 108.41 102.54 
On hand end 

ween? ..33,008 240,320 SO césia caccuac 

*Orders on hand showed an increase of 0.74 


percent, or 1,833,920 feet. One hundred twenty- 
eight mills contributed to previous week’s report. 
Of 87 mills reporting running time, 14 were 
working overtime (495 hours), 43 full time, 1 was 
shut down, and 29 were running only four to five 
days. 
Production was 13.31 pereent below “normal.” 





Northern Pine Trade Expands 


MINNEAPOLIS, MINN., July 28.—Northern 
pine mills affiliated with the Northern Pine 
Manufacturers’ Association, with headquarters 
in Minneapolis, have recorded the heaviest week 
of orders since the beginning of 1925. Ship- 
ments from the ten large mills showed record 
inerease also. Secretary Ellinger said: 

Orders were 3,600,000 feet greater than in the 
preceding week, and shipments were 2,500,000 feet 
greater. This is an unmistakable sign of business 
impetus. Most of the increased shipments and or- 
ders were to and from industries using wood, al- 
though some were from retail distributers of lum- 
ber. 

The week marked a definite drawing away from 
the policy of “hand-to-mouth” buying by some of 
the largest lumber users who, while they had ad- 
hered rigidly to buying for immediate needs since 
the first of the year, now are buying for future 
needs. The “hand-to-mouth” policy, which was 
widespread, had made business more uniform this 
year, and a result is that the accumulation of the 
mills for use in the winter season is only 30,000,000 
feet, a supply far below normal. Factories are put- 
ting in supplies for future use, confident that heavy 
business is ahead. 

Comparison of the business of the mills this year 
to date, with that of the corresponding period in 
1924, shows that more lumber in the aggregate was 
shipped in 1925. Most of the shipments, however, 
have been in smaller quantities than normally 
until the last week. The price of northern pine has 
been low, due to competition from other woods. 
With a small surplus in the hands of the mills, we 
look for stiffening prices this fail. 
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Plans Permanent Reforestation Operation 


(Continued from Front Page) 3. Take out all merchantable defective trees even if they are small. Leaye 


in the shape of a tree that would yield a 6-inch log. 

Of course, fires came as they did everywhere in the South. 
checked but did not stop the growth on land where good sized trees 
had been left, but they did obliterate the young growth on much of 
the area that had been cut clean. 


but fires simply 
pine of this region in its repro 
duction and growth, it could not 
stand unchecked onslaught by fire 
without the support of seed trees. 

It is observation of the results 
of these two methods of cutting 
that has led the Dierks Lumber 
& Coal Co. to adopt as a perma- 
nent policy the plan of restrictive 
cutting. It has seen its lightly 
cut lands come back to fine stands 
of second growth that will fur- 
nish another good crop of logs 
in ten or fifteen years more. It 
has seen its heavily cut lands be- 
come unproductive and unpromis- 
ing. It knows from its own ex: 
perience that clean cutting is a 
mistake. It has studied the de- 
structive effects of fire on young 
trees and the damage done to 
large trees and to soil, and it 
knows that fire is an unmitigated 
nuisance. It has become con- 
vinced that there is little profit 
and maybe even actual loss in 
handling very small logs, and it 
has proved to its own satisfaction 
that trees of ten to fifteen inches 
diameter greatly improve in qual- 
ity of lumber as they increase in 
size. 

Policy of Restrictive Cutting 


These are the reasons why in 
the latter part of 1924 the com- 
pany decided upon a change in 
policy. It decided to restrict its 
cutting by leaving on the ground 
the small thrifty trees. It also 
decided to undertake effective 
means of brush disposal and to 
give such measure of fire protec- 
tion as may be feasible and effec- 
tive. At this stage the company 
retained the services of Hall, Kel- 
logg & Co. as its active foresters 
and it is with the guidance and 
assistance of this concern that its 
present plans are being put into 
effect. Restriction of the timber 
cut started early in the present 
year. Brush disposal methods 
have also been put into effect. 
Plans of fire control are being 
worked out now. These measures 
are not in contemplation merely; 
they are either in effect now or 
are to go into effect as soon as 
they can be perfected. They ap- 
ply to the entire holdings. 

Methods will differ somewhat 
for each of the three major oper- 
ations, but the same purpose is in 
view for all—to leave as good a 
nucleus as possible of small mer- 
chantable trees to grow for the 
next cut. They also serve as seed 
trees. It is desirable that these 
trees be supported by smaller 
growth so that a full stand may 
be present to begin growing. 

As an example here is the plan 
being followed in one of the oper- 
ations: 

1. The basic rule is to leave stand- 
ing all trees 14 inches in diameter, 
breast high, and smaller trees, but 
with variation to meet the require- 
ments of the particular spot being 
dealt with. 


2. Larger trees to be left if small 


ones are scarce. If stand consists of small trees such as old field second 
growth, cut to smaller size to give necessary thinning. 


Small seedlings were not lacking 
wiped them out. 





Wey 4. Fell all dead trees and snags. 


from trees left standing. 


Persistent as is the young 























Dierks timber reserved for the next cut. 1. An old field stand thinned 

out to provide good growing conditions. 2. Thrifty 15-inch tree left 

for the second cut. 3. A fine second growth stand, ready for the saw 

in another fifteen years. 4. Typical area recently cut. Note the thrifty 
young pines left standing 


only thrifty trees that have good possibilities of growth. 


5. Brush to be topped and piled for burning, and all debris to be removed 


6. Carefully avoid all forms of damage to trees to be left. 


Brush operations are handled by a special crew which so far ag 


possible works ahead of skidding 
and hauling. The ground is thus 
cleared so that teams can work 
to better advantage. This crew 
also salvages some logs from dead 
trees and from the topped tops, 
The plan is found to operate de- 
cidedly in the direction of closer 
utilization in the woods. To a 
certain extent its salvage opera- 
tions tend to pay the costs of this 
crew, so that its entire cost is not 
chargeable against the next tim- 
ber crop. 


Growth Conditions 


An ideal condition would ap 
pear to show for each acre twen- 
ty-five to thirty trees 8 to 14 
inches, supported by enough 
smaller trees of various sizes to 
make a full stand. This condi- 
tion is not usually found. Gener- 
ally, there is a scarcity of young 
trees, but on the whole, conditions 
are such as to make the young 
stand quite promising. 


What is to be expected from 
such a stand? We can judge only 
by what is taking place where 
young forests have been given a 
chance to grow. This company 
has a high percentage of rolling 
sandy loam land which every- 
where in southern Arkansas pro- 
duces most rapid growth of pine. 
On such land it is not unusual to 
see trees 18 or 20 inches in diam- 
eter with growth rings averaging 
\%-inech. Measurements in well 
stocked lands of merchantable 
second growth indicate a diam- 
eter growth of one inch in about 
three years. Trees 12 inches in 
diameter now, if left standing, 
should in twenty years be 18 to 
20 inches with three logs. Such 
growth indicates for well stocked 
stands an annual increment of 
something like 300 feet a year. 

These stands are not fully 
stocked. There are many open- 
ings representing old fields and 
pastures that have not yet fully 
reseeded. Other places after cut- 
ting show too few trees. These 
will have to wait for small trees 
to grow up. Then there are the 
‘‘object lesson’’ lands already 
mentioned. Some of these may 
have to be planted. Mostly, it is 
a matter of waiting for natural 
seeding, and then for the trees to 
grow. But under the policy now 
adopted each year will show im- 
proved conditions and increased 
growth. It adds zest to the un- 
dertaking to know that growth 
may be expected to increase for 
many years. In the second cutting 
this stand can be left in far better 
condition than in the first; alse 
more of the land will be productive. 

Fire protection even if only 
partly successful will advance the 
growth materially. The pines of 
this region are very resistant to 
fire, but their growth is greatly 
retarded by it. How much the re 
tarding effect is can hardly be 


estimated now because all stands in this region show fire effects. 
When stands can be grown that have not suffered from fire it can 
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clearly be seen what fire protection 
really means. 


A Look at the Future 


In view of the company’s present 
policy and purpose it appears pos- 
sible to make the following com- 
ments as to what may reasonably 
be expected. 


1. Its present reserves of virgin 
timber are ample to carry its opera- 
tions for fifteen years or more. 


2. Large areas of second growth 
already approaching merchantability 
will yield a very satisfactory cut in 
ten to fifteen years more and will 
carry the operation for a number of 
years. 

3. Lands now being cut conserva- 
tively will again be ready for cutting 
in twenty to twenty-five years with 
a larger stand and probably higher 
quality than that now being har- 








vested. 
4. With twenty to twenty-five years 


Another view of virgin timber in Dierks holdings 


of fire protection open spots and 
lands now scantily forested will be 
fully stocked, with some trees of 
merchantable: size. 


5. With fire protection the timber 
stand will steadily improve and 
growth will increase. After the sec- 
ond cutting growth conditions will 
much excel those now prevailing. 


6. Fire protection will result in 
dense stands which will require thin- 
ning and thereby afford material for 
some industry which can utilize small 
trees of 4- to 10-inch diameter. 

If these surmises are substan- 
tially correct the company may rea- 
sonably expect from its present 
acreage after twenty years an an- 
nual growth increment of 250,000,- 
000 feet, or more. This will allow 
of very considerable expansion of 
its manufacturing operations, as 
well as substantial growth of the 
communities in which its operations 
center. 





In Deadlock Over Log Freight Rates 


SEATTLE, WASH., July 25.—Complete dead- 
lock over log freight rates, prolonging a situa- 
tion of extreme seriousness to the entire lumber 
industry, is the present status of the relations 
between the log shippers of Washington and 
four major transportation lines. 

The conference between the representatives 
of the log shippers on the one hand and the traf- 
fic department heads on the other began Thurs- 
day and lasted two days, without result. It 
had been called by the State department of 
public works, in the hope of harmonizing differ- 
ences between the contending forces. 

The loggers were represented by J. L. Bridge, 
president of the Log Shippers’ Association, and 
his associates. Appearing for the railroads 
were: R,. M. Calkins, of Chicago, vice president 
Chicago, Milwaukee & St. Paul; W. P. Kenney, 
of St. Paul, vice president Great Northern; J. 
G. Woodworth, of St. Paul, vice president 
Northern Pacific; and A. S. Edmonds, of Port- 
land, western traffic manager Union Pacific. 

After sessions continuing throughout Thurs- 
day and a part of Friday, the railroad men 
delivered a proposition in the shape of an ulti- 
matum to the log shippers. Thereupon the lat- 
ter went into executive session lasting three 
hours or more, resulting in a decision that the 
ultimatum proposed a tariff that was higher 
than the industry could bear. The loggers de- 
clined to agree to it. 

The log shippers suggested as a basis of com- 
promise a tariff founded on prewar rates, and 
including not only all legitimate advances sub- 
sequently made but a considerable percentage 
higher. This overture was rejected by the rail- 
roads as unsatisfactory. 

At the final showdown of the conference, the 
log shippers notified the railroads that it simply 
was ‘‘not in the cards’’ for the logging industry 
to meet the rate laid down in the ultimatum. 

The conference then came to an end, with the 
contending parties apparently no closer together 
than at the beginning. 

As the matter now stands, tariff No. 29 is in 
full force and effect. It was made effective 
by the railroads June 1, following a decision by 
the Supreme Court of the United States hold- 
ing invalid a tariff proposed by the Washing- 
ton State department of public works two years 
previously. Tariff No. 29 contains heavy in- 
creases in the log freight rates effective prior 
to June 1. 

Logging operations dependent upon the rail- 
toads as an outlet are almost completely closed 
down, and it is understood that they do not have 
any plans for immediate resumption. It seems 
to be their intention to remain inactive until 
there are new developments. These may be 
brought about through the State department of 
public works or through the courts. The matter 
of the disputed rates will be placed in some form 
before the department at the earliest practicable 
moment, probably next month. It is possible 
that there may be prolonged litigation before 
a decision is reached. 

Friends of both contending parties were hope- 
ful that a compromise agreeable to each side 


would be reached, as the present situation is 
embarrassing and harmful to industry of all 
kinds in the Pacifie Northwest. 

From an impartial source a suggestion has 
come that the railroads might agree to a prac- 
ticable milling-in-transit rate for log shipments 
——u preferential rate being applicable to logs 
going into lumber for rail shipment of the man- 
ufactured article; and the full rate being appli- 
cable to logs going into lumber for eargo ship- 
ment. 


Douglas Fir Conditions Brighter 


San FRrRANcIsco, Cauir., July 25.—There has 
been a decided improvement in the price situa- 
tion on Douglas fir, not only on stock for ship- 
ment to the Atlantic coast but in the western 
market as well. 

This was the keynote of an interview given 
the AMERICAN LUMBERMAN by J. Walter Kelly, 
general sales manager of Chas. R. McCormick 
& Co., today. 

While the Fourth of July shutdown at the mills 
was not as extended as a great many figured it 
would be, declared Mr. Kelly, still the volume of 
business has continued to come in and with heavy 
shipments stocks on hand at all mills are reported 
very low. 

Taking eight representative items, the quantity 
on hand July 1 as against June 1, at 91 mills, de- 
creased 5 to 19 percent on six of the items with 
two items increasing 5 and 6 percent. 

With the retail volume holding up exceedingly 
well, we feel that we are in for an era of higher 
prices than have been obtainable the last few 
months. Curtailment in logging operations is still 
in effect; in fact, it is reported that more than 40 
percent of the logging camps which closed down 
July 4 will remain closed indefinitely. 

Sawmill operators are taking cognizance of the 
fact that they have been selling below cost, and 
these losses can not continue indefinitely. I feel 
a determined effort is being made to reéstablish 
reasonable prices. 

Two large sawmills on the Columbia River— 
the West Oregon Lumber Co. and the Beaver- 
Linnton Lumber Co., at Portland, Ore.—suffered 
heavy losses by fire July 16. While this is only 
two mills the West Oregon mill would cut about 
225,000 feet daily on a one-shift basis and the 
Beaver-Linnton mill about 200,000 feet, so that, 
temporarily, at least, there is taken off the market 
approximately 10,500,000 feet a month, figuring 
these mills on a one-shift basis only. 


Predicts Much Stronger Market 

Most orders are being placed “rush delivery.” 
which indicates that yards throughout the country 
are finding their stocks pretty well depleted and 
if there should be concentrated buying within the 
next thirty or sixty days—and this will probably 
happen in so far as the middle western require- 
ments are concerned—I predict a much stronger 
market. 

It is as difficult today to obtain quotations and 
protections from mills on Douglas fir, hemlock and 
spruce schedules as it has been at any time during 
the last three or four years. The mills all seem 
to have a sufficient volume of business on their 
books to tide them over, and they are hesitant 
about loading up at these prevailing less-than-cost 
prices. 

Two hundred and fifty-five of the largest cities 
for the week ended June 20 reported an increase 
in business of 14 percent over the previous week 
and the same week of 1924. This, I believe, indi- 
cates a widespread and uniformly high volume of 
buying—a steadfastness in many lines. With a 
reasonable satisfactory crop outturn, such condi- 
tions should continue throughout the year. 

Today, viewing the local conditions, we find 
thirty-one steam schooners tied up as against 
fifty-five a few months back. 

Business is good but prices must be better. 





Decision in Compensation Case 


SEATTLE, WASH., July 25.—A recent decision 
of the supreme court of Washington, constru- 
ing the workmen’s compensation act, has pro- 
duced a condition of unusual interest to almost 
all classes of hazardous industry. From the 
decision it apparently follows that if the duties 
of any employee, engaged in extra-hazardous 
industry take him aboard a vessel or barge on 
navigable water he is not under the act, and 
has a right to sue his employer for any inquiry 
for which the employer would be liable at com- 
mon law or under the statute as it was prior 
to the enactment of the compensation act. 

In a syllabus of the opinion, D. V. Halver- 
stadt, general counsel of the Federated Indus- 
tries of Washington, recites that the plaintiff 
in the case was a checker employed in checking 
lumber as it was stored in a vessel, alternating 
between the ship and the dock and having no 
fixed time at either place. He sued on account 
of injuries received while on a railroad car 
spotted on the dock alongside the vessel, having 
been struck by a flying piece of timber from 
a slingload. The principal defense was that 
the employer for years had paid to the State 
the premiums required under the compensation 
law; that the injured man was under the act 
and could not sue. The supreme court held 
otherwise. A petition for a rehearing before 
the full bench has been filed. 

Several years ago the supreme court had 
before it a contention that in such cases it 
was difficult to separate the payroll of such 
employees, but held it incumbent on the de- 
partment to devise a plan to do so. After a 
survey and conference, it was determined by the 
department and employers affected that the time 
of longshoremen and such employees was spent 
about half on the deck and about half on the 
water, and a rule was made requiring the em- 
ployer to report the salary on that basis of 
division. The rule and the practice under it 
continued for about four years without ques- 
tion by anyone, until the suit was brought. 

The supreme court has held that neither the 
time nor the wages of an employee can be split, 
and that in this case the plaintiff can recover; 
that the purpose of the act requiring a sepa- 
ration of payroll as to employees under the act 
and those not under the act referred to the class 
of employment and not the particular work 
any employee might be engaged in at the time 
he received an injury. 

Mr. Halverstadt states that this decision will 
remove between 6,000 and 10,000 employees 
from the protection of the act, and will affect all 
but approximately three classes of industry com- 
monly known as extra-hazardous—because when 
the duties require an employee to go aboard a 
vessel, tug or barge actually on the water he 
is not under the act, and the employer is liable 
for any injuries for which he has been liable 
prior to the approval of the compensation act, 
unless, possibly, the supreme court later may 
hold that such duties were incidental. 

The decision has created so great confusion 
that at present it is impossible to tell what its 
effect may be. 
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Railroad Developments to Boost Coast City 


KLAMATH FALLS, Ore., July 25.—Klamath 
County, Oregon, called by its boosters ‘‘An 
Empire Awakening’’ because of its tremendous 
resources in pine timber, farm lands and live- 
stock, is the center of activity of real and 
projected railroad operations which, when com- 
pleted, will bring to this county and central 
Oregon great development of its more than 
forty billion feet of pine timber, and put many 
more farmers and ranchers on the fertile lands, 
of which 140,000 acres are already irrigated by 
the waters of Klamath Lake—a body of water 
thirty-seven miles long and four to six miles 
wide which is fed by mountain streams and 
springs that trickle down from the snow-capped 
Cascade Mountains—and insure a crop cer- 
tainty. This lake, together with other lakes, has 
a storage capacity of nearly a million acre-feet 
of water for irrigation purposes, and its water 
level stands high above the valleys whose lands 
it will irrigate. Hydro-electrie expansion should 
naturally follow, as the Klamath River alone, it 
is estimated, will provide more than a million 
horsepower. 

The Southern Pacific railroad is pushing to 
completion the Natron cut-off which, when 
finished, will put Klamath Falls on the main line 
of that railroad from Portland to San Fran- 
cisco, affording a means of quick transportation 
for garden truck and other perishable vegetable 
food that can be produced in quantities but 
which, hitherto, because of lack of rapid ship- 
ping service, has not been a factor in west Coast 
city markets. 

The Strahorn road (Oregon, California & 
Kastern) which is controlled by the Southern 
Pacific, is building toward Lakeview, where the 
narrow-gage road of the Nevada, California & 





Oregon railroad now has its northern terminus. 
The Southern Pacific has announced that the 
Nevada-California & Oregon will be made stand- 
ard gage and this road, extending south to 
Wendel, Calif., would tie on to the Southern 
Pacific at that point, giving greatly improved 
shipping facilities to the timber, stock and farm 
products grown along these rails. It is also con- 
jectured by some of the local people that the 
Southern Pacific intends to build southeasterly 
from Klamath Falls to Alturas, Calif., thence 
south to Susanville, Calif., to a connection with 
its existing road, thus opening up a section of 
country which has approximately twelve billion 
feet of timber. 

Last, but of immense importance, is the as- 
surance of the Hill lines (Oregon Trunk) that 
this road, now ending at Bend, Ore.—160 miles 
north—will be brought on to Klamath Falls, 
and, it is thought locally, this line will be ex- 
tended southerly from Klamath Falls through 
the timber of northern California to. a connec- 
tion with the Western Pacific at Paxton. This 
would save three days’ time on freight ship- 
ments from Klamath Falls into middlewestern 
territory and reduce freight charges nearly three 
cents a hundred pounds. The Oregon Trunk, as 
now surveyed, will run south from Bend for 75 
miles to the Klamath Indian reservation, thence 
southeasterly across the Williamson River, go 
over the divide and into the Sprague River 
valley near Yainax and on to Bonanza, from 
which point it will turn west to Klamath Falls. 


Construction of Two Mills Contemplated 


Already the Weyerhaeuser Timber Co. has a 
site for its projected mill near Klamath Falls, 
and the Shevlin-Hixon Co. has expressed its 


Improvement Noted in West Coast 


SEATTLE, WasuH., July 25.—From an authori- 
tative source an expression has been made touch- 
ing the improvement in the west Coast lumber 
industry, togetM#er with a critical and search- 
ing analysis of conditions pointing to substan- 
tial upward trend in practically every outlet 
for forest products. It is observed that pro- 
duction last week reached the normal mark in 
volume, but sales exceeded production by 1 
percent. During the first twenty-nine weeks of 
the year sales have exceeded production by nine- 
ty-three million feet, or approximately five and 
a half days’ run. Last month, unfilled cargo 
orders, due to exceptionally heavy shipments, de- 
creased nine million feet. Unfilled car orders 
held their own. This leaves unfilled cargo orders 
six million feet below normal. This is accounted 
for by the fact that shipments last week were 
10 percent above production. As to California, 
this lumberman says: 

California is responding quite readily to a firmer 
market tone. This week I saw a very desirable ran- 
dom surfaced California order at $17 f.a.s. mill. This 
is at least $1 and possibly $2, a thousand higher 
than the same order would have been placed for 
two weeks ago. A very close friend who recently 
returned from California reports a much better 
feeling on the part of California retailers. Dur- 
ing his sojourn in the vicinity of Los Angeles he 
called on twenty-seven of the largest retail deal- 
ers. June deliveries on the part of these twenty- 
seven retailers showed increases ranging from 15 
to 40 percent above May. The general feeling was 
that the market would stand reasonable price ad- 
vances, which is probably verified by the $17 pur- 
chase I have mentioned. I have heard rumors of 
much more $17 business during the last week, but 
I have personally seen but one order on that basis. 


Japanese Situation Improving 


In the offshore field, the Douglas Fir Exploi- 
tation & Export Co. announces that-since July 
1 its average sales to Japan have been around 
two million feet a day. This is fully up to 
normal—as, if continued, it would total six 
hundred million feet, at least, for the year, and 
that is all Japan can normally be expected to 
consume. However, this two million feet a day 
is far above Japan’s usual purchases for July. 


This month is seasonably dull in Japan, and if 
she purchases fifty million feet in July that 
figure will be at least twenty million feet above 
her average. Other export markets show no 
change. One feature that is improving the Jap- 
anese situation is advancing freight rates. Low 
and declining freight rates to the Orient always 
slow up the lumber movement. 

In the rail trade last week, while shipments 
were abnormally heavy, unfilled orders showed 
no change. Both wholesalers and mills selling 
direct state that the volume is exceptionally good 
for this season and the flood of inquiries which 
started in June still continues. It seems to be 
generally admitted that the agricultural States 
will prove far better customers this year than 
for several years past. <A sufficient percentage 
of the farmers’ indebtedness has been liqui- 
dated to permit them to spend at least a part of 
their income for necessary improvements. As 
a result of strength previously remarked, prices 
on rail stock have shown quite substantial ad- 
vances, and it is the general opinion that the 
top has not been reached. 


Shortage of Space for Intercoastal Business 


In intercoastal business, the shortage of space 
continues; and, if anything, the situation is 
growing more acute each week. It is quite 
probable that for most part September space 
will be fixed at $15. Very few tramps are be- 
ing offered, and those at an indicated rate of 
$15. During the last week, in the volume of 
either firm business or inquiries for the Atlantic 
coast. On Puget Sound, $19.50 has been paid 
on several large orders, and $19 has been the 
price on quite a number of hemlock schedules. 
The Sound seems to be leading in the price 
advance; and while there has been no verified 
report of as high prices on Grays Harbor, Wil- 
lapa Harbor or the Columbia River, it is con- 
ceded that more money will be necessary to buy 
lumber in those localities, if the volume con- 
tinues. 

There is still curtailment in log production. 
Fire hazard and increase in log freight rates 
are causing many large commercial loggers to 


intention of constructing here a mill of large 
capacity once the railroad facilities are avail. 
able. 


Several questions with reference to joint use 
of lines, construction of new lines parallel ty 
railroads already in existence etc., are still to 
be settled by the Interstate Commerce Commis- 
sion, but with the Southern Pacific feverishly 
working to put Klamath Falls on its main line 
not later than July, 1926; the Strahorn line ex. 
tending eastward each day, and the assurance of 
the Hill lines that it is only awaiting the au- 
thority of the Interstate Commerce Commission 
to begin work, this city is beginning to fee] 
the influx of people such development would 
necessitate. Already there are no houses to rent, 
livable shacks are at a premium, and _ hotels 
and lodging houses have close to their quota, 
especially when a holiday, or Saturday night, 
brings the husky loggers, railroad builders, 
stockmen and farmers into the city for diver 
sion, or for the purchase of necessary supplies. 

F. S. Fish, who has resigned as manager of 
the Chiloquin Lumber Co., Chiloquin, Ore., ef- 
fective Aug. 1, will go to San Francisco where 
he will join the staff of the Dwight Lumber 
Co., wholesaler of that city. E. A. Blocklinger, 
who owns the Chiloquin Lumber Co., will as- 
sume direct supervision of the mill. 

The Bray Lumber Co. at Chiloquin is build- 
ing a new box factory and re-manufacturing 
plant. 


The Wheeler-Olmstead Co., here, will begin 
installation of a sprinkler system within the 
next ten days. It has also added two new 
alleys to the yard, giving additional piling 
room. J. M. Bedford is manager. 


Lumber Situation 


keep their camps closed. It would appear that 
no acute log shortage can be felt before August. 
As yet there has been but little destruction of 
green timber, due to forest fires. A few camps 
in exposed districts have been burned out, but 
their equipment has been saved. A logging 
camp is a temporary structure, and can be com- 
pletely rebuilt within a week’s time. With no 
loss of equipment, the fact that a few camps 
have been lost will not in any way delay the 
resumption of logging operations, when the own- 
ers think the time is ripe to resume. So far 
as known, the association advance of a dollar 
a thousand on logs has not been paid; and it 
will not be paid unless the mills find themselves 
actually in need of logs. 


Increased Optimism Among Manufacturers 


The general situation is summarized as fol- 
lows: 

With but slight changes in fundamental condi- 
tions underlying the lumber price situation, there 
is nothing to report this week other than an in- 
creased feeling of optimism on the part of manu- 
facturers. Prior to July 1, they were decidedly 
blue; and they held little, if any, hope for much 
improvement in prices this year. Apparently with- 
out effort on their part, they are getting a dollar 
a thousand more for lumber than they were thirty 
days ago, and they are justified in the belief that 
with an advance coming to them unsolicited, a 
little effort on their part, and a little closer co- 
operation among manufacturers, will spring the 
price another dollar. 

This feeling of optimism seems to have spread 
over the entire Coast. Even those who were bluest 
three weeks ago are now quite optimistic, and the 
opinion among the manufacturers seems to be now 
that the second half of 1925 will prove to be a 
very satisfactory period from their viewpoint. The 
trend of prices at present is most assuredly up- 
ward, although mo radical advances have been put 
into effect. To bring about a change in the price 
movement something detrimental to the volume of 
business would have to occur. A future slackening 
in the consumption of lumber, a loss of confidence 
on the part of merchants and manufacturers, or 4 
tightening in the money market, might reverse the 
present upward movement; but we see no indica- 
tion of any of these three possibilities reaching us 
in the near future. 
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They’re Still Catching Their Breath 


SEATTLE, WASH., July 25.—Far be it from 
Roy A. Dailey, Coast manager of the National- 
American Wholesale Lumber Association, to 
pose as an auto jehu. Just the same, Dwight 
Hinckley, of Cincinnati, and W. W. Schupner, 
of New York, National-American officers, know 
that Roy can drive. 

They do know. Roy handed them over to 
Jim Newbegin and Andy Landram at precisely 
the moment for a recent luncheon of the cele- 
brated Tacoma Lumbermen’s Club. Not a 
moment was wasted. Maybe the distinguished 
guests were a bit jarred, but what of that! 

In Seattle that morning as the big car at 
11:15 pointed its nose southward, Dwight asked, 
‘¢Think we can make it by noon?’’ 

‘¢Sure thing,’’ said Roy. ‘‘We’ll save a lot, 
going High Line; nice, dirt road, newly grav- 
eled. Short cut, y’know.’’ 

They whizzed along the brick pavement to Des 
Moines, then briefly over a concrete highway, be- 
fore the car plunged into the High Line. Round- 
ing a curve, the front wheels sloughed one way, 
the rear system another, sending the swiftly- 
moving vehicle heavily to left; then the car 
echeloned to right, showering the ditch with 
gravel. 

‘¢Cute little curve, what,’’ said Roy, careless- 
like. Schup was clinging fast to an upright, and 
Dwight was rearranging himself in a small 
corner of the rear seat. ‘‘La-la,’’ continued 
Roy. ‘‘A few more like that, and we’ll be 
there,’’—and he stepped on her. 

‘¢Wait a minute,’’ shouted Dwight. ‘‘ How 
often do you kill a man on this road?’’ 

‘¢ Just once, boss; just once.’’ 

‘‘Nuff. My fourth trip. Never coming 
back, officially. Reminds me of man on street 
ear. ‘What y’ looking at,’ he demanded of 
hair-lipped fellow staring across aisle. ‘ Home- 
liest man ever saw,’ was answer. ‘Can’t help 


on horse race, and won $20. ‘How long’s this 
been going on?’ he asked. I’m saying, Valley 
Road’s been here long time, hasn’t it? Me for 
it; and that’s that. Thank you for bringing us 
through o. k., Roy.’’ 

““Me, too, profoundly,’’ echoed from the rear 
seat. 

‘“Oh, that’ll be all right,’’ answered Roy. 
‘“Well, here we are at’ Seattle, safe and sound! 
Isn’t it grand?’’ 

‘“Sure is—we won’t forget it,’’ they chimed, 
not asking whether he meant the trip or the 
town. 
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Wooden Railway Being Perfected 


JUNCTION CiTy, ORE., July 25.—Experiments 
which may bring about much cheaper means of 
transportation over short distances for moving 
logs and lumber are being made in two Oregon 
mills. This is the construction of wooden rail- 
ways for rolling stock operated by gasoline 
power. Experiments so far carried out in- 
dicate that the new method is more economical 
than any of the methods of transportation that 
have been in use so far. 

The Cameron Lumber Co. has constructed a 
wooden railway at its mill in King’s Valley for 
logging and has found it much more successful 
than any other method that has been devised for 
a small mill. 

The Arnold Auto Rail System, of Junction 
City, which is under construction is expected 
to reduce the cost of hauling lumber from the 
Horton mill to Junction City, a distance of 18 
miles, from $3 to 50 cents a thousand. [The 
Arnold wooden railway as developed by Arthur 
W. Arnold was described in illustrated arti- 
cles appearing in the Sept. 14, 1918, and 
March 22, 1924, issues of the AMERICAN LuM- 
BERMAN.—EDpIToR.| This company is now op- 
erating motor trucks over a gravel road and 
is only able to keep them in operation during 








Train on wooden railway. Gasoline is motive power. Rails are made of 4x8 timbers 


that, can I?’ ‘No, but you can stay home.’ 
Home, sweet home. That’s it. Why did I ever 
leave??? 
_ ‘Never mind, never mind,’’ said Roy, sooth- 
ingly. ‘‘We’ll be in Tacoma in five minutes.’’ 

They drew up in front of the beautiful Hotel 
Winthrop on the dot. Dwight couldn’t restrain 
an allusion to ‘‘ The Mad Engineer,’’ a thrilling 
story he had read in his youth—by a writer who 
had never ridden with Roy. 

The party returned by the Valley Road—much 
longer, albeit nice and smooth. 

‘*Y tell me this road is paved all the way to 
Seattle,’? demanded Schup. 

‘“Quite.’’ 
‘ ‘‘Then why does anybody ever let y’ drive 
em over High Line, as y’ call it? Reminds me 
of fellow who went to N’ York, bet dollar 


three months of the year. The new method of 
transportation will not only reduce the cost but 
will be in operation throughout the year regard- 
less of weather conditions. 

The construction of the wooden railway is 
simple. Preparation for the road bed is much 
the same as that for an ordinary mountain dirt 
road. There are no expensive grades and trestle 
work is necessary only on extremely low ground. 
In making the rails 4x8 timbers are spiked to- 
gether to make a rail eight inches square. The 
joints are ‘‘staggered’’ which makes the track 
continuous and gives greater strength. 

Cost of building such a road is in the neigh- 
borhood of $5,000 a mile. The construction of 
highways through similar territory costs as high 
as $50,000 a mile so that the new system is 
much more economical than the ordinary paved 





Wooden railway track where it leaves Horton 
mill at Lake Creek 


road. Capital invested in the combined road 
and rolling stock of the Junetion City road 
will not exceed $125,000. 

The lumber is hauled on flat ears drawn by 
a gasoline motor which is something of a com- 
bination between an ordinary truck and a loco- 
motive. It is geared so that it will run with 
equal speed in either direction and a special 
device does away with the necessity for a dif- 
ferential by taking care of the difference in 
speed of the wheels on a turn. The wheels have 
a flange similar to that on a railway ear but 
are shod with rubber tires. The machine is 
capable of running at a speed of fifty miles 
an hour and will pull up a 25 percent grade 
although the maximum grade on the road will 
be 3 percent. <A load is carried on the power 
sar the same as on the others as the control] 
mechanism and the motor are econstrueted in 
the center leaving room for lumber on each side. 


Decide to Curtail Sawmill Production 


MONTREAL, QUE., July 27.—Substantial cur- 
tailment of this year’s production of sawmills 
in Quebee and Ontario, and the reduction of 
next winter’s logging operations by 50 percent, 
were agreed upon by representatives of thirty 
three lumber manufacturers in both Provinces, 
at a meeting held last Thursday afternoon in the 
Mount Royal Hotel. High costs of production 
and continuance of a depressed lumber market 
were the reasons given for the decision. 

Following is the official statement given out 
after the meeting. 


A representative and largely attended meeting 
of Ontario and Quebee lumber manufacturers was 
held at the Mount Royal Hotel today. After a 
full discussion. and considering the high costs of 
production and continuance of a depressed lumber 
market, it was unanimously decided that all saw- 
mills should substantially curtail their production 
this year. It was also decided that logging opera- 
tions for the winter of 1925-26 be reduced ap- 
proximately 50 percent. This means a very mate- 
rial reduction in the quantity of sawn lumber avail 
able for distribution during 1926. 

The following firms were represented: J. R. 
300th (Ltd.), Ottawa; McLachlin Bros., Arnprior : 
Gatineau Co., Ottawa: William Copping (Ltd.), 
Joliette: W. C. Edwards & Co., Ottawa; Riordon 
Corp. (Ltd.), Montreal; Edward Clark & Sons 
(Ltd.). Toronto; J. J. McFadden, Spragge; C. 
Beek Manufacturing Co., Penetang: James Mce- 
Laren Co. (Ltd.), Buckingham: William Milne & 
Sons, North Bay; Charles Pierce Lumber Co., 
Timmins; Geo. Gordon Co. (Ltd.), Owen Sound ; 
Charles Logue, Maniwaki: Howard Lumber Co., 
Sherbrooke; Howe Lumber Co., Three Rivers; 
Gilles Bros., Braeside ; Pembroke Lumber Co., Pem- 
broke: Edwards Lumber & Pulp Co., Pembroke; 
Hawkesbury Lumber Co., Hawkesbury; Shepard & 
Morse Lumber Co., Ottawa; Eagle Lumber Co., 
Montreal: Seaman-Kent Co. (Ltd.), Toronto; 
Graves Bigwood & Co., Toronto: Spanish River 
Lumber Co., Sudbury: Hope Lumber Ce., Thessa- 
lon: Muskoka Wood Moenufacturing Co., Hunts- 
ville; McCrea Baker (Ltd.), Sherbrooke; Austin & 
Nicholson, Chapleau; Trans-Canada Lumber Co., 
Montreal: English Lake Lumber Co., Lake Fron 
tier: Ste. Agathe Lumber Co., Ste. Agathe 


50 AMERICAN LUMBERMAN 


AuGusT 1, 1925 





Frame Buildings Survive Earthquake Shocks 


{Special telegram to AMERICAN LUMBERMAN] 

SANTA BarBaRA, CALIF., July 29.—‘‘Out of 
one thousand houses on which we had loans,’’ 
says the secretary of the Santa Barbara Mutual 
Building & Loan Association, ‘‘only one hun- 
dred and fifty were damaged in the recent earth- 
quake. At least those are all that have reported 
damage in reply to our circular of inquiry, and 
it is reasonable to suppose that every house- 
holder sustaining loss would report under such 
conditions.’’ Continuing, the secretary said: 


Virtually all, if not literally all, of the thousand 
were of frame construction, whether sided or 
stuccoed. Most of the instances of damage are 
slight and usually relate to the chimney and fire- 
place. The shock generally broke chimneys off 
at or near the roof line and the falling bricks or 
stones sometimes did considerable damage. 
About the only other serious damage suffered by 
frame buildings was due to frail foundations or 
old and rotted mudsills. If a frame house 
was not anchored to the foundation or if the 
latter consisted of nothing but blocks it was 
sometimes jolted rather hard when it hit 
the ground, but at that there were only one or 
two collapses. Five or ten dollars was frequently 
the total of the damage sustained by frame resi- 
dences and $100 was rather exceptional. Not a 
house on our list was damaged more than its 
remaining margin of loan value, so our people 
are having no trouble in financing repairs. 


When asked what the lessons of the disaster 
were, the building and loan man replied: 


The first is that frame constructed buildings, 
such as constitute probably 90 percent of our 
California detached residences, are ideal for re- 
sisting the shaking and twisting strains of an 
earthquake. The type of residence that economic 


considerations have given us is the one we should 
have chosen had we given study to the ques- 
tion. Frame residences do not break up or col- 
lapse and they do not throw missiles of any 
kind to the ground, barring the customary chim- 
ney or a slate or tile roof. The danger of injury 
inside or outside of them during a quake is al- 
most nil. 

Our shake came early in the morning when 
most of our citizens were in their residences 
instead of in office and commercial and indus- 
trial buildings of different construction. That 
explains the small casualty list. The residences 
stood up but most of the business structures sus- 
tained injuries that would have meant an enor- 
mous number of fatalities and wounds if they 
had been occupied. Another lesson is that if 
chimneys are retained at all they must be bound 
up in a unit with the frame of the house and 
constructed of the best materials. A third les- 
son is that it pays to build well, use plenty of 
nails and brace thoroughly. As a rule chimneys 
here were separate from the structure, except as 
they were united to it by the wire netting of 
stucco houses where the stucco also covered the 
chimneys. Houses that were diagonally sheathed, 
had the joists reasonably near together, plenty 
of bracing, good nailing and other features of 
what every carpenter and contractor knows as 
good construction suffered little or no injury. 
People can live in such houses in any earthquake 
zone and be free from worry. Nothing equals 
lumber for residences when you are considering 
earthquake risks, whether to life and limb or to 
property. 

A careful examination of store and hotel 
buildings of frame or ordinary construction, 
showed that straight wooden structures sus- 
tained negligible damage. Stucco buildings 
stood nearly as well, the stucco rarely falling, 
and sometimes not showing any cracks. Stone 
and brick veneering was usually ripped off the 


frame structure, which always stood up, usually 
intact. In the California Hotel the plaster on 
ceilings and partition walls was generally un- 
cracked in the outside rooms that had their 
walls of brick torn off. In the case of the Neal 
Hotel, where the stucco did fall off to a con- 
siderable degree, the underpinning was plainly 
weak and the general structure not strong 
enough for the weight and nature of the build- 
ing, regardless of earthquakes. Nevertheless, 
this building did not collapse, though badly 
shaken. i 

Expert opinion is that whatever material is 
used, whether the building be large or small, 
the structure should be a unit. If it hangs to- 
gether, with some degree of elasticity but 
without impact or thrust between its parts, it 
will stand up. But when part of it oscillates 
one way and another part another—as in the 
case of a frame inner structure and a brick 
covering wall—failure is certain. The ordinary 
frame building is a structural unit and hence 
well adapted to severe shocks. Even if it should 
fail, the failure would not be one of general 
disintegration with a large number of detached 
members falling in a destructive and chaotic 
manner. 

California people feel that in view of recent 
earthquakes in Montana, Wyoming, Illinois, Vir- 
ginia, New England and Quebec, and cyclones in 
many regions, people generally should be in- 
terested in learning from their experiences of 
the Santa Barbara disaster. 





Another Hardwood Mill Curtails 


ASHLAND, Ky., July 27.—The double band 
mill of the Dawkins Lumber Co. at Royalton, 
Ky., was closed down on July 2 and the com- 
pany, which has its headquarters at this place, 
announces that it is not expected that the mill 
will be put in operation again until the early 
part of September. The Dawkins Lumber Co. 
is a manufacturer of white oak and other hard- 
woods, and its mill at Royalton has an annual 
eapacity of 30,000,000 feet. 


Reduce Hardwood Wharfage Charges 


Houston, TEx., July 28.—Houston will com- 
pete equally with Beaumont and Port Arthur in 
the export of hardwood lumber, as a result of a 
ruling by the Houston navigation commission 
at its current weekly meeting. 

Effective Aug. 1 wharfage charges on hard- 
wood lumber and logs for export only will be 
$1.50 a carload, instead of 3714 cents a thousand 
board feet as at present. This will be a reduc- 
tion of about $4.50 a ear, since the present 
charge amounts to approximately $6. This is 
the second reduction on hardwood lumber in 
recent months, as not long ago the commission 
made a reduction in the wharfage rate from 
1% cents a hundred pounds to the 371%4-cent 
rate. 

D. S. Cage, port commissioner, recommended 
the reduction on hardwood lumber and logs 
after a eonference with steamship brokers here. 
Officials of the navigation commission said they 
lad no desire to make money for the commis- 
sion at the expense of local agents and the 
growth of Houston. 

The new rate on the hardwood lumber is ef- 
feetive for one year only as made by the com- 
mission in its hearing. Freight brokers say 
that the reduction will bring at least 600 cars 
of lumber through Port Houston this year, with 
au resulting profit not only to themselves but to 
all Houston. Should the predicted increase in 
movement of lumber through the port mate- 
rialize it is understood that the navigation com- 
mission will make the new rate permanent. 

Wharfage charges at Beaumont, the greatest 
competitor of Port Houston in the movement 
of lumber, amount to about $1.50 a ear. Local 
agents say that with the new rate Houston will 
enter into the field with perhaps a slight advan- 
tage, since the sailings from the port here are 


more frequent than from Beaumont or Port 
Arthur. It has been suggested that the hard 
wood lumber will offer excellent deadweight for 
the numerous cotton ships that leave this -port 
each month. 


Buys Tratt of dailies Timber 


FLAGSTAFF, ARIz., July 27.—The United 
States Forest Service has disposed of 200,000,- 
000 feet of standing timber, situated in the 
Oak Creek section near Schnebly to the Arizona 




















Guy L. M’Cracken, veteran sailor, and shipper 
of many timber cargoes, built and now occupies 
this odd cottage located on the shore of Stur- 
geon Bay, Wis. After spending most of his life 
on water, he has decided to anchor on land for 
the rest of his life, and has accordingly named 
his cottage ‘‘ Anchorage.’’ The cottage is en- 
tirely his own work. ‘‘Mack’’ is also an ac- 
complished wood carver 





Lumber & Timber Co. of Flagstaff. The com- 
pany also has purchased 20,000,000 feet of 
standing timber in the same locality from the 
State of Arizona. 


Watch for This Imposter 


The AMERICAN LUMBERMAN has just been ad- 
vised that a man giving his name as Edward 
Beamith is soliciting members of the lumber trade 
in England for subscriptions to the AMERICAN LuM- 
BERMAN, Offering a special rate for three years. 
Lumbermen are requested to be on their guard 
against the operations of this man, who is an 
impostor. The AMERICAN LUMBERMAN has no sub- 
scription solicitors employed in England or else- 
where, and has made no special subscription offer 
of this nature. 


Car Requirements Large 


MINNEAPOLIS, MINN., July 27.—The fourteen 
large and five hundred small lumber mills in 
Minnesota, North and South Dakota, and Mon- 
tana and Ontario will require 20,100 ears for 
their shipments in July, August and September, 
according to a report of the lumber and forest 
products committee of the Northwest regional 


advisory board, just submitted for guidance of | 


the railroads in meeting the mills’ requirements. 
This is in excess of the requirements of a year 
ago. A.A. D. Rahn, vice president of the 
Shevlin, Carpenter & Clarke Co., is chairman 
of the committee. The committee’s estimate 
follows: 


July, <Aug., Sept., 
Mill and location— 1925 1925 1925 
Northern Pole & Lumber Co., 
Big TAUB, MAAN 6 6.60.0 500000 100 100 100 
Cloquet and Northern Lumber 
Co.s, Cloquet, Minn. .....56.% 300 300 300 
Johnson-Wentworth Co., Clo- 
PG ENR e550 0650s ware leierees 200 200 200 
Scott-Graff Lumber Co., Duluth, 
OMIA oi sstairassi 6/5). 8 BOB MRE Aa 100 100 100 
Crookston Lumber Co., Bemidji, 
Se eee 200 200 8 200 
International Lumber Co., Int. 
OMEN CNR IN Ns. 6s erst saa 15s 0 aoe ae d's 300 300 =. 300 
Virginia & Rainy Lake Co., Vir- 
SINAN, ova sc 5 ae ods vee 750 750 750 
W. T. Bailey Lumber Co., Vir- 
Pa |||, ihr 75 T5 75 
Shevlin-Clarke Co. (Ltd.), Ft. 
MD POMCIG; HONE, 5 6.0.4.4:5.6.¢. 0 0-0.0:5.6 300 300 300 
Border Lumber Co. (Ltd.), Ft. a 
DYSROIS, DG. 66.606 se sees ys 75 75 
Warren-Lamb Lumber Co., Rapid _ 
eh Be Misi direesceausiew eos 150 150 150 
J. Neils Lumber Co., Libby, - 
PONIES Gieirkorwe wis dlnle eee orem 250 250 250 
Polleys Lumber Co., Missoula, 
MUNN o's 6.6 0 oops e508 score 100 100 
Anaconda Mining Co., Bonner, 
DIONE. 64% 508 Dia wlaisie sb eMac 300 300 300 
500 small mills in district (esti- , 
TURES. aiaiaiarow wast. a6 35s eae Oe 2,500 2,500 2,500 


Minnesota mills of the Northern 
White Cedar Association, deal- 
egs in posts, poles and ties...1,000 1,000 1,000 
6,700 6,700 6,700 
PRN OUR 5 oe tnielse pee bale eee ees 20,100 


A BLIGHT which is threatening to exterminate 
the chestnut tree is being successfully combated 
by raising trees from nuts shipped from China, 
where trees with a high resistance to the blight 
grow. 
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Western Piners All Set for Enlarged Activity 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., July 29.—A note of intense 
optimism was dominant in today’s assemblage 
of the membership of the Western Pine Manu- 
facturers’ Association, at the semi-annual meet- 
ing in the Portland Hotel. The feeling of en- 
couragement was voiced by President W. C. 
Geddes in a brief address; it found expression 
in the report of Secretary A. W. Cooper; and 
it was most happily stated by A. W. Laird, of 
the Potlatch Lumber Co., in a brilliant observa- 
tion a few moments before adjournment, who 

d: 

_ the industry we are glad to represent 
is walking through an open door. It is going 
forward to enlarged opportunities and en- 
larged possibilities; and to me it appears that 
the more cards we can lay face upward on 
the table the better it will be for all of us in 
our prospect of larger things. It is no time 
to follow devious ways, for this is our chance 
to establish confidence among ourselves. 

The remarks by Mr. Laird drew forth a word 
of appreciation from the chair. 

Then followed a discussion, as a result of 
which the meeting decided to revise and enlarge 
its information service in accordance with the 
recent ruling of the United States Supreme 
Court in the Cement and Maple Flooring cases. 
In addition, the meeting listened to a rather 
brisk analysis of the standardization program; 
it adopted a resolution urging Congress to re- 
peal the Hoch-Smith law; it developed a discus- 
sion of traffic problems; it heard an encourag- 
ing report on the advertising campaign for 
Pondosa pine; it passed a resolution reaffirming 
its approval of the Seven Thousand Series Mold- 
ing Book, but with a reservation providing for 
mixtures of grades; and, finally, it adjourned 
with an evident feeling that the business stage 
was set for enlarged activity during the re- 
mainder of the year. 


Secretary Reviews Standardization Movement 


When President Geddes called the meeting to 
order at 10 o’clock, he faced a representative 
gathering. 

Secretary Cooper, in his report, spoke of the 
recent Supreme Court decision as ‘‘an event 
of very great consequence to all of us,’’ in that 
it ought to clear the atmosphere of doubt that 
has surrounded trade association activities. Al- 
though the decision of the Federal district court 
in western pine litigation will not be handed 
down until fall, Mr. Cooper expressed the belief 
that ‘‘our own ease is practically settled,’’ and 
if the decision is favorable there is assurance 
that the Government will not appeal it. This 
should result in a general strengthening of 
legitimate trade association activity with devel- 
opment of statistical work so as to make it more 
useful, and probably a discussion at meetings of 
the statistical situation of the industry and its 
outlook, based on actual conditions. But it was 
advisable not to put too loose an interpretation 
on the court’s decision; nothing ought to be 
done that could be construed as an attempt to 
agree on prices, or on curtailment or control of 
output. 

Touching standardization, Mr. Cooper alluded 
to the fact that he had served as a member of 
the manufacturers’ group at the general con- 
ference in Washington last May, and hid then 
pointed out that the retailers were trying to 
make a maximum thickness a standard, ‘‘ where- 
as, the movement should have taken a minimum 
thickness of 34 inch, below which lumber would 
not be recognized as standard.’’ In spite of 
opposition, the conference had also declared all 
mixtures of grades, except B and better, as 
contrary to American Lumber Standards. Mr. 
Cooper made this comment: 

This is a characteristic move in accord with the 
way in which the standardization movement has 
developed. Unconsciously, it has drifted into the 
habit of endeavoring to legislate for all manufac- 
turers as to just how they shall make and sell their 
Product. I believe that this is carrying things al- 
together too far, and that it is going to prove the 
undoing of the whole undertaking, unless some of 
the steps which have been taken are retraced. The 
industry can not afford and will not undertake to 


follow a course that is not consistent with its 
profitable conduct. I am afraid that the standard- 
ization movement has sometimes overlooked some 
of these economic and commercial factors. There 
is, however, merit in the movement; much has 
really been accomplished, in spite of mistakes. I 
believe, for instance, that the molding book, if it 
becomes universally used, will be a real achieve- 














A. W. COOPER W. C. GEDDES, 
Portland, Ore.; Winchester, Idaho; 
Secretary President 


ment in simplifying practice and making for econ- 
omy, but the same can not be said of all the things 
that have been attempted. 


As to the Hoch-Smith resolution, Mr. Cooper 
said it was ‘‘an unfortunate one at this time 
and should be repealed.’’ In connection with 
it the industry was confronted with the possi- 
bility of a percentage increase in freight rates, 
although an effort was being made by the ear- 
riers for protection in competitive relation- 
ships with other districts. 


Mr. Cooper closed his report by stating his 
opinion that the time had come for a semblance 
of evolution in lumber merchandising. The 
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A. W. LAIRD, 
Potlatch, Idaho; 


Sounded Optimistic 
Note 


T. J. HUMBIRD, 
Spokane, Wash.; 


Discussed Traffic 
Problems 


advertising campaign, he said, could accom- 
plish very little unless behind it there was well 
organized and aggressive salesmanship. 


Resolution to Repeal Hoch-Smith Law 


During a report by R. J. Knott, traffic mana- 
ger, in which traffic problems were presented, 
T. J. Humbird, of Spokane, said he did not 
believe all the things said against the Gooding 
bill were fully understood or were true. At the 
close of Mr. Knott’s talk, the following resolu- 
tion, which had been drafted by the traffic man- 








agers of the western pine mills, was adopted 
unanimously : 

That Congress be urged to repeal the Hoch- 
Smith law in the interest of efficient transnorta- 
tion, sound business and industrial development 
anl expansion, and that the proper administra- 
tion of the Transportation Act be left to the dis- 
cretion of the Interstate Commerce Commission. 


Advertising Campaign for Pondosa Pine 


A report on advertising was read by N. L. 
Carey, manager of the advertising department, 
outlining the campaign for Pondosa pine, with 
results showing widespread interest. 


KE. H. Van Ostrand, president Craig Mountain 
Lumber Co., advocated the early trade-marking 
of lumber. President Geddes stated that an 
obstacle had arisen with respect to patent rights. 
The discussion was interrupted by the luncheon 
hour, but was continued at the afternoon ses- 
sion, developing the attitude that, provided sat- 
isfactory rate can be obtained, the trade-mark- 
ing machines, which will carry the Pondosa pine 
symbol, and also identify the mills, be installed. 


The meeting voted unanimously to discontinue 
the daily digest and establish a tri-weekly serv- 
ice with enlarged data; also to establish a 
branch office of the information bureau at St. 
Paul, Minn. Other reports will be continued 
in their present form. Mr. Cooper said the new 
reporting system could be made effective in a 
week, but the establishment of a St. Paul office 
would require a longer time. There would be a 
revision of association bylaws and probably of 
the constitution, to conform to the Supreme 
Court ruling. 

The Attendance 

Among members present were: 


A. H. Huebner, Cascade Lumber Co., Yakima, 
Wash.; R. L. Wilson, Deer Park Lumber Co., 
Deer Park, Wash.; J. P. McGoldrick, McGoldrick 
Lumber Co., Spokane, Wash.; J. Neils and Wal- 
ter Neils, J. Neils Lumber Co., Portland, Ore.; 
J. P. Hennessy, Shevlin-Hixon Co., Bend, Ore.; 
R. H. Bockmier, Blackwell Lumber Co., Coeur 
d’Alene, Idaho; C. A. Barton, Boise-Payette 
Lumber Ceo., Boise, Idaho; R. S. Eccles, W. H. 
Kecles Lumber Co., Baker, Ore.; Huntington 
Taylor, Edward Rutledge Timber Co., Coeur 
d’Alene, Idaho; E, H. Polleys and J. P. Lansing, 
Polleys Lumber Co., Missoula, Mont.; G. Earl 
Stoddard, Grand Ronde Lumber Co., Perry, 
Ore.; Joseph Stoddard, Stoddard Lumber Co., 
Baker, Ore.; Leon Stoddard, sales manager Ore- 
gon Lumber Co., Baker, Ore.; W. M. Leuthold, 
vice president Deer Park Lumber Co., Deer Park, 
Wash.; Fred Ravenscroft, sales manager East 
Oregon Lumber Co., Enterprise, Ore.; Tracy 
Fairchild, sales manager Brooks-Scanlon Lumber 
Co., Bend, Ore.; J. M. Herbert, ‘sales manager 
Shevlin-Hixon Co., Bend, Ore.; Tom McCann, of 
Shevlin-Hixon sales organization, Minneapolis, 
Minn. 

Notable visitors were: E. J. Carpenter, Minne- 
apolis; Harry B. Clark, Chicago, manager Na- 
tional Lumber Manufacturers’ Inter-Insurance 
Exchange; Frank G. Wisner, of Laurel, Miss., 
and Wilson Compton, of Washington, D. C., 
president and secretary-manager respectively of 
the National Lumber Manufacturers’ Associa- 
tion; E. P. Ivory, San Francisco, manager trade 
extension department, California White & Sugar 
Pine Manufacturers’ Association. 


To Consider Log Grading Rules 


New ORLEANS, LA., July 28.—President E. H. 
Stevens, of the Southern Logging Association, 
has appointed the following committee to con- 
sider the advisability of adopting rules for the 
grading of logs as directed by the annual meet- 
ing last year: 

A. M. Horton, chairman, Stimson interests, Hel- 
ena, Ark.; Levi Wilcoxon, Crossett Lumber Co., 
Crossett, Ark.; W. E. Graydon, Grayburg, Tex.; 
E. C. Kelly, Angelina Hardwood Lumber Co., 
Ewing, Tex.; H. J. Brenner, Ferd Brenner Lumber 
Co., Alexandria, La.; C. G. Kadel, Pritchard- 
Wheeler Lumber Co., Wisner, La.; J. O. Lamb, 
Lamb Gary Lumber Co., Vicksburg, Miss.; J. W. 
Bailey, Eastman-Gardiner Hardwood Co., Laurel, 
Miss. ; Stanley Sheip, Jerome H. Sheip (Inc.), Mo- 
bile, Ala.; J. M. Vernon, W. P. Brown & Sons, 
Fayette, Ala.; H. C. Fowler, Case-Fowler Lumber 
Co., Macon, Ga.; John P. Mulherin, Perkins Man- 
ufacturing Co., Augusta, Ga. 
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Aug. 6—Florida Lumber & Millwork Association, Hotel 
Clarendon, Daytona Beach, Fla. Quarterly meet- 
ing. 

Aug. 6-S—Ontario Ketail Lumber Dealers’ Association, 
St. Catharines, Ont. Annual outing. 


Aug. 15—East Texas Mill Managers’ Association, Galvez 
Hotel, Galveston, Tex. Monthly meeting. 


Aug. 18 19—Georgia-Florida Saw Mill Association, Casa 
Marina Hotel, Jacksonville Beach, Fla. Midsum- 
mer meeting. 

Aug. 20—Kentucky Retail Lumber Dealers’ Associa- 
tion, Fiankfort, Ky. Midsummer meeting. 

Aug. 29—Tri-State Sawmill Managers’ Association, 
Youree Hotel, Shreveport, La. Monthly meeting. 
Sept. 2—Hua:idwood Interior Trim Manufacturers’ Asso- 

ciation, Brown Hotel, Louisville, Ky. 

Sept. 8—Alabama Mill Managers’ Association, Lock- 
hart, Ala. Monthly meeting. 


Sept. 8—Roofer Manufacturers’ Club, Hotel Dempsey, 
Macon, Ga. Monthly meeting. 


Sept. 10-11—Carolina Retail Lumber Dealers’ Associa- 
tion, Hendersonville, N. C. ‘‘Vacation convention.’’ 


Sept 14-16- Concatenated Order of Hoo-Hoo, Spokane, 
Wash. Annual. 


Sept. i& (’lywuvd Manufacturers’ Association, Audi- 
torium Hotel, Chicago. Quarterly Meeting. 


Sept. 22-24—Southern Logging Association, Roosevelt 
Hotel, New Orleans, La. Annual. 


Oct. 7-¥—National Retail Lumber Dealers’ Association, 
Maytiower Hotel, Washington, D. C. Annual. 


Oct. 28 41—l’avitic Logging Congress, Olympic Hotel, 
Seattle, Wash. Annual. 


Nov. 5-6—Northeust Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 


Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N. Y. 


Nov. 16-17—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta, Ga, Annual. 


Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, Minneupolis, Minn. Annual. 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 


Carolina Retailers to Meet 


HENDERSONVILLE, N. C., July 28.—The Caro- 
lina Retail Lumber Dealers’ Association, em- 
bracing 250 lumber dealers of North Carolina 
and South Carolina, will hold its annual ‘‘ vaca- 
tion convention’’ here on Sept. 10 and 11. Busi- 
ness sessions together with social meetings will 
occupy the lumbermen during their 2-day stay 
in the mountain resort of North Carolina. A 
real big convention is expected, and the dealers 
are already making preparations for an elabo- 
rate session. 


Michigan Retailers Set 1926 Date 


GRAND Rapips, Micu., July 27.—In a circular 
letter being sent out to the membership of the 
Michigan Retail Lumber Dealers’ Association, 
Secretary Arthur M. Manning, this city, an- 
nounces that arrangements have been made for 
holding the 1926 annual convention in Detroit 
on Feb. 3, 4 and 5, with headquarters at the 
Statler Hotel. 


Work and Play at Quarterly Meeting 


JACKSONVILLE, FLA., July 27.—The quarterly 
convention of the Florida Lumber & Millwork 
Association, which will be held at the Hotel 
Clarendon, Daytona Beach, Aug. 6, will be fea- 
tured by business and recreation alike, accord- 
ing to J. B. Wand, secretary-treasurer of the 
association. The morning will be devoted to 
the business meeting of the association, while 
a golf tournament, open to every member of the 
association, will be the feature of the afternoon, 
followed by a hanquet in the evening at which 
time the prizes for the afternoon’s play will be 
presented. 

Bes‘des the regular reports of the officers and 
directors of the association at the business meet- 
ing, several prominent lumbermen will speak 
on vital problems of the members of the asso- 
ciation. A. N. Goodwin will address the meet- 
ing on the subject of side lines a retail dealer 
should carry. The subject of why a retail dealer 
should quote f. o. b. carload prices to contractors 
will be discussed from the retailers’ point of 
view by W. E. Tylander and for the whole- 
salers and manufacturers by J. B. Arnold. A 
general discussion will follow. ‘‘Cost Figures 
on Retail Yards’’ will be the subject of an 
address by J. B. Moore and the subject of cost 


figures on millwork plants will be placed beforeat the meeting and a talk by Dick Morris on 


the meeting by either W. P. Flint or H. P. 
Blanke, of the Millwork Cost Bureau. How a 
home may be financed during the construction 
period will be a subject for discussion. 

The golf tournament, the first in the history 
of the association, will be eighteen holes medal 
play low net score, each player furnishing the 
golf committee with his home club handicap. 
The first prize will be a large loving cup pre- 
sented to the association by M. J. Scanlon, of 
the Brooks Scanlon Corporation. It becomes 
the property of the winner after three consecu- 
tive victories. The Aycock-Holley Lumber Co. 
will present the winner with a dozen golf balls 
and the association will give a similar prize 
to the runner-up of the tournament. 


Kentucky Midsummer Meeting 


LOUISVILLE, Ky., July 28.—Notice has been 
sent out of an outing or midsummer meeting of 
the Kentucky Retail Lumber Dealers’ Associa- 
tion, on Aug. 20, at Frankfort, Ky., the business 
sessions to be held on a barge, which will make 
a run of several miles on the Kentucky River. 
Arrangements will be made for a dinner and 
probably a dance at the Capital Hotel on the 
night of Aug. 20. A meeting to complete plans 
will be held by the Bluegrass dealers at Lexing- 
ton, on the evening of Aug. 11, presided over 
by Frank McGrath, of the Frankfort Lumber 
& Manufacturing Co., who is head of the Frank- 
fort local committee. 


New Orleans Retailers Elect 


NEw ORLEANS, La., July 27.—At its annual 
meeting here last week, the New Orleans Retail 
Lumber Dealers’ Association elected the follow- 
ing officers for the ensuing year: 

President—Herbert J. Bremmermann, of the Sal- 


men Brick & Lumber Co. 
Vice president—W. W. Carre, of the W. W. Carre 
Co 


~ 'Treasurer—Charles Currie, of the Pontchartrain 
Lumber Co. 

Directors—The above officers and Claude Hort- 
man, George Dendinger, R. W. Mulnix and R. L. 
Hill. 

The association was organized last year, its 
prime purposes being the stabilization of the 
retail lumber industry locally and the suppres- 
sion of unfair competitive tactics. 


Texas District Meeting 

La Feria, Trex., July 27.—Delegations of 
lumbermen from Houston, San Antonio and 
points in between attended the first district 
meeting of the Lumbermen’s Association of 
Texas held here last Friday and Saturday. The 
lumbermen were met at Mission where they 
lunched and then proceeded through the valley 
district to La Feria by automobile. All busi- 
ness sessions were held at Al Parker’s club 
house. 

The program began with an address by G. E. 
Melliff, of San Antonio, president of the Lum- 
bermen’s Association of Texas, who was fol- 
lowed by E. L. Parker with an address of wel- 
come. Thomas W. Blake, of the Thomas W. 
Blake Lumber Co., of Houston, made the re- 
sponse on behalf of the visiting lumbermen. 
Harry T. Kendall, of the Kirby Lumber Co., 
Houston, spoke at the banquet at the club house 
on ‘*The Romance of the Pine Tree.’’ J. H. 
Cooke, of the Lynch Davidson Lumber Co., 
Houston, conducted the question box. Other 
speakers were Jamie Heron, A. J. Ross, and 
V. R. Stafford, the latter vice president of the 
Gulf Coast Lines, whose topie was ‘‘Trans- 
portation.’’ George Bennett, Pittsburgh, Pa., 


of the sheet metal trade extension committee, 
addressed the lumbermen, as did S. E. Eber- 
stadt, secretary of the Bryan Chamber of Com- 
merce, who talked on the ‘‘ Local Building and 
Loan Association’’ plan as originated in Bryan, 
Tex. 

General discussion of the subjects submitted 


the question of district organization conclude 
the business sessions. A trip to Brownsville 
and over into Mexico was completed in time to 
permit the out-of-town delegates to take the 6 
o’clock for Houston and San Antonio. 


PASE SES EL ESE Si 


Tri-State Mill Managers Confer 

MonroE, La., July 28.—The regular monthly 
meeting of the Tri-State Sawmill Managers’ 
Association was held at the Monroe Hotel here 
en July 25, with E. M. Decker, president, pre. 
siding. 

Many subjects of interest were discussed, with 
grade-marking as the principal topic. L. D, 
O’Harrow, grade-marking expert of the South. 
ern Pine Association, gave a brief talk explain- 
ing to the members the various progressive 
steps in the proper commencement of grade 
marking. 

A. G. Hill, also of the Southern Pine Aszgo- 
ciation, gave a brief resumé of the birth and 
inception of grade-marking, telling of the great 
strides that have been made in this undertaking. 

The minutes of the last meeting were read 
by J. P. Voss, secretary and treasurer; also a 
report of the affairs was given since the last 
meeting, announcing that many new members 
had been secured, bringing the total member- 
ship to thirty. A number of members were ob- 
tained at this meeting, and it is expected that 
the membership will approximate forty by the 
time of the next meeting. 

The meeting adjourned at 12:30 o’clock for 
luncheon, and the unfinished business was taken 
up at the table after the lunch was served. Presi- 
dent Decker announced that the September 
meeting was to be held in connection with the 
Texas mill managers’ association at Shreve- 
port at a date to be decided later, but that the 
next monthly meeting would be held at the 
Youree Hotei on Aug. 29. 


Hardwood Trade in United Kingdom 
London, ENGLAND, July 15.—A meeting of 
the hardwood section of the Timber Trade Fed- 
eration of the United Kingdom was held July 
8 at the Cannon Street Hotel here, with H. W. 
Flatau, of Flatau, Dick & Co., presiding. 

The chairman reported that in accordance 
with the instructions of the previous meeting 4 
circular had been issued to agent members of 
the section requesting them to advise shippers 
that charges accruing to receivers by reason of 
the addition of clauses to liner bills of lading 
rendering ‘‘Scanfin’’ conditions applicable 
would be for shippers’ account. The National 
Lumber Exporters’ Association had asked for 
an explanation of the matter which had been 
given, and the association had circularized the 
entire membership, suggesting that the only 
safe thing for shippers to do was to refuse to 
accept bills of lading carrying or embodying 
*“Scanfin’’ conditions. 

A legal report was received on this matter, 
which, it was considered, confirmed the general 
view that carriers were liable for damage if it 
could be proved that the goods were handed to 
the ship in good condition, and this in spite of 
disclaimers of responsibility in the bills of 
lading. 

Mr. Fraser called special attention to the ar 
rangement made by the timber trade lectures 
committee for examinations to take place 1 
October to cover four sections of the trade; 
namely, hardwoods, softwoods, plywoods and 
home grown timber. It was emphasized that 
by these lectures and examinations, junior mem- 
bers of the trade had an opportunity to gail 
knowledge which was likely to be extremely 
useful to them. He recommended the ‘scheme 
to all members and hoped they would impress 
upon their staffs the value of entering for these 
examinations and securing a trade diploma. 

A preliminary report was submitted by the 
special committee, calling attention to certal 
differences which had been ascertained in the 
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ading rules of the Hardwood Manufacturers’ 
Institute compared with those of the National 
Hardwood Lumber Association. The committee 
was reappointed to report to a meeting of the 
hardwood section to be held in the autumn. 

The chairman reported as to progress which 
bad been made in the suggested organization 
to deal with the unsatisfactory position arising 
out of damages, shortages and deliveries to 
wrong marks at the port of London, and further 
action was decided upon to develop the scheme. 

Other matters dealt with included increased 
dock tallying rates, and damage to lumber 
shipments. 


Tests to Precede Rules Revision 

Any recommendations made by the National 
Hardwood Lumber Association looking toward 
a revision of the grading rules will be based 
on experience, the rules committee points out 
in announcing a thoroughgoing survey of the 
present hardwood grading situation. A survey, 
already under way, provides for the actual test 
grading of a large quantity of lumber and a 
questionnaire designed to furnish a great fund 
of information on manufacturing practices. 

Members of the rules committee, 80 percent 
of whom are hardwood manufacturers, are now 
setting aside piles of mill run hardwoods for 
experimental purposes. This lumber will first 
be graded under the present rules and will then 
be regraded according to the revised rules which 
the committee is now working out. Whatever 
the outcome of the experiment, the final recom- 
mendations of the committee will be supported 
by working practice, which it believes is the 
final test of their desirability. 

The tests will not be limited to experiments 
carried out on lumber furnished by the com- 
mittee, however, as the revised rules will be 
submitted to the membership for trial and ap- 
proval before the final recommendations are 
presented. Consuming members of the associa- 
tion will also be given a chance to express an 
opinion so that the changes ultimately adopted 
will represent the experience, views and prac- 
tices of all parties interested. Association of- 
ficials say this method of approach has never 
been tried out before by any association, and 
it is felt that the result will be a thorough 
understanding by all parties before the time for 
final action arrives. 

Represented in this investigation will be a 
majority of the total hardwood production of 
the continent. Officers, directors and members 
of the rules committee alone, produce approxi- 
mately 1,750,000,000 feet annually which, when 
augmented by the production of the associa- 
tion’s more than 1,500 members, will furnish a 
grand total of significant proportions. 

The committee will be greatly aided in its 
work when returns from a questionnaire re- 
cently mailed to the membership begin to come 
in. This questionnaire covers a long list of 
manufacturing practices and is expected to 
furnish a large amount of data that will prove 
of incalculable value in revamping the rules. 

General publicity will be given to the findings 
of the survey as it progresses and such informa- 
tion will be gladly passed on to those not affi- 
liated with the National Hardwood Lumber 
Association in case they want to follow up this 
movement. The questionnaire follows: 

Questionnaire 


gine te name of State in which your timber 


B—In making out data please carry out results 
to two decimals. 
C—State thiekness of lumber used in compiling 
data. (Prefer 4/4 or 5/4.) 

D—Also state quantities used in compiling data. 

1—Name your leading woods and state what 
ereentage of FAS, No. 1 common and selects, 
0.2 common, No. 3 common you get from a repre- 
Seitative mill run of each wood. 
fi 2—What Is the average surface measure of your 
tsts and seconds in each wood ? 

3—What is the average surface measure of No. 

common and selects in each wood? Give sep- 
arate data for the grade of No. 1 common and the 
grade of selects if you can do so. 

What is the average surface measure of No. 
commen in each wood? 
What is the average surface measure of No. 

common in each wood ? 
cova at percentage of your FAS in each wood 
a ains 9 inch and over surface measure? What 
meager’ eontains 4 inches and 5 inches surface 


7J—What percentage of your No. 1 common and 
selects in each wood contains 6 inches and over 
surface measure? JVhat percentage contains 3 
inches and less surface measure ? 


S8—What percentage of your No. 2 common in 
each wood contains 3 inches and less surface meas- 
ure? What percentage contains 1 inch and 2 
inches surface measure? What percentage con- 
tains 6 inches and over surface meusure? 


9—Do you use our special grade of No. 3A com- 
mon? If so, state what kind of lumber and what 
percentage of regular No. 3 common will run No. 
3A common? 


10—What do you consider to be the weak points 
or unsatisfactory features in our present standard 
grades? 


11—What constructive suggestions have you to 
offer? 


12—If your rules committee decides that certain 
changes seem advisable, would you be interested in 
setting aside a pile of representative mill run lum- 
ber for experimental purposes and make reports to 
this office on the various tests that would be re- 
quested ? 


Secretary Hardwood Trim Association 


MEMPHIS, TENN., July 27.— William R. Frie- 
del, secretary of the Southern Retail Lumber 
Dealers’ Association, has been appointed sec- 
retary of the newly formed Hardwood Interior 
Trim Manufacturers’ Association, and head- 
quarters have been definitely established in the 
Builders Exchange of this city. The growth 
of the trim association and the rapidly increas- 
ing use of hardwood 
trim, comprising oak 
and gumwood, have 
made it necessary for 
the establishment of a 
permanent office and a 
full time secretary. 

Mr. Friedel is par- 
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W. R. FRIEDEL, 
Memphis, Tenn. : 
Secretary 





ticularly well known to 
the retail dealers of this 
territory, as he is to the 
hardwood manufactur- 
ers of this section. It 
was largely due to his 
capabilities that the re- 
cent banquet of the 
Southern Pine Associa- 
tion, at which grade-marking and trade-marking 
of lumber was approved by consumers, was such 
a success. 

The present membership list, according to Mr. 
Friedel, comprises industrial plants having a 
total output of hardwood molding and trim 
valued at not less than $150,000 a day. Through 
this organization various manufacturers are co- 
operating in the standardization of size, bun- 
dling and grading, and are also making an ef- 
fort to stimulate the use of hardwood trim. 

The executives of the association are: 

President—L. C. Coffman, Coffman Manufactur- 
ing Co., Washington Court House, Ohio. 

Vice president—C. Arthur Bruce, E. L. Bruce & 
Co., Memphis, Tenn. 

Secretary—W. H. Brooks, Stout Lumber Co., 
Thornton, Ark. 

Treasurer——-George Shields, Bogalusa, La. 


Alabama Mill Managers Meet 


BIRMINGHAM, ALA., July 27.—A good, repre- 
sentative attendance was present at the first 
regular meeting of the Alabama Mill Managers’ 
Association, held here last Tuesday, and it was 
declared to be one of the most enthusiastic 
gatherings of sawmill managers ever held in 
this State. Those members who, with their as- 
sistants, attended, expressed themselves as 
highly pleased with the results of the meeting. 
Each felt that he was taking away with him 
more valuable information, as a result of the 
exchange of ideas, than he had put into the 
discussions. The success of this meeting is 
indication of the need for such an organization 
within the State where mill managers and their 
assistants may assemble and discuss their oper- 
ating difficulties. 

The meeting was called by President Basil 
E. Kenney, of the W. P. Brown & Sons Lumber 
Co., Fayette, Ala., at 11 a. m., and did not ad- 
journ until late in the afternoon. The morn- 


ing session was devoted to a talk by J. H. Eddy, 
manager of the Kaul Lumber Co., Birmingham, 
on ‘‘American Lumber standards and Grade- 
Marking,’’ and to a discussion of these subjects 
by the members. Although the morning ses- 
sion was given over entirely to these subjects, 
it was felt that grade-marking, from the me- 
chanical standpoint, was of sufficient import- 
ance to require further consideration. It was 
thereupon decided that grade-marking be set 
down for further consideration and discussion 
at the next meeting, and A. G. Hill, of the 
Southern Pine Association, promised to arrange 
for a representative of the association to at- 
tend and address the members on the subject. 

W. M. Nichols, manager of the Pioneer Lum- 
ber Co., Elrod, Ala., gave his experience in the 
matter of keeping the production of shorts down 
to a minimum, and how, through the education 
of the consumer, such short length lumber as 
must be produced could be profitably marketed. 
Mr. Nichols gave some very practical sugges- 
tions on this subject. 

The association had as its guest D. H. Fores- 
man, general manager of the Sumter Lumber 
Co., Electric Mills, Miss., who told of the suc- 
cess of the Mississippi-East Louisiana Sawmill 
Managers’ Association, of which he is a mem- 
ber, and said such organizations were filling a 
long felt need among mill managers. Mr. 
Foresman suggested that managers bring their 
foremen and assistants to these meetings in 
order that they might have an opportunity to 
exchange ideas with other foremen and assis- 
tants, and in this way become more efficient 
operating men. 

Upon the invitation of J. W. LeMaistre, man- 
ager of the Jackson Lumber Co., Lockhart, 
Ala., the next meeting will be held at the 
plant of this company at Lockhart on Sept. 8. 
The Jackson Lumber Co.’s operation being 
one of the model plants of the State, the 
members were gratified at the opportunity pre- 
sented to meet in Lockhart and visit it. 


Survey New Hampshire Lumber Uses 


MANCHESTER, N. H., July 27.—A feature of 
the recent summer meeting of the New Hamp- 
shire Lumbermen’s Association held here was 
a talk on ‘‘ The Business of Forestry,’’ by R. T. 
Fisher, director of the Harvard Forests at Peter- 
sham, Mass. Prof. Fisher’s talk was enlivened 
by illustrations of what actually had been aec- 
complished, and he showed what could be done 
with a small outlay of money in producing 
quality pine from the ordinary run of stock. 

A report on lumber production developed some 
surprises, for, despite the fact that curtailment 
of production had been approved at a former 
meeting, reports showed an increase of 11,000,- 
000 feet of lumber on hand. 

Another matter of unusual importance dis- 
cussed at this meeting was a survey of the 
lumber used in New Hampshire. This projeet 
is the outcome of suggestions of some of the 
directors at previous meetings and of an actual 
survey in Springfield, Mass., conducted by Prof. 
Fisher. It is proposed to make a complete can- 
vass of the requirements of lumber manufactur- 
ers and users in the State of New Hampshire, 
itemizing thicknesses, kinds, and grades as used 
by each manufacturer. The association will eo- 
operate in this survey with the Harvard depart- 
ment of forestry. It is expected that this sur- 
vey will inform producers of all possible out- 
lets for their particular stocks; to develop new 
uses for woods not easily salable; to regain, if 
possible, some of the trade in medium grade 
softwood now held by western and southern op- 
erators; to assist consumers in locating their 
requirements locally instead of incurring high 
freight by buying from distant points; to see 
if changes in manufacture or grading will not 
prove mutually profitable to producer and con- 
sumer, and to bring about a better and wider 
market for all kinds of lumber grown in New 
Hampshire. 

Through visits to woodworking and lumber 
using concerns throughout the State, it is hoped. 
to get complete information not only as to kinds, 
amounts and grades used annually in the dif- 
ferent industries and in building operations, 
but also how much and what kinds of lumber 
are shipped in from outside sources. ; 
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Recent Hoo-Hoo Happenings 


Spokane Hoo-Hoo Play and Plan 


SPOKANE, WASH., July 25.—The fifth annual 
Hoo-Hoo picnic held Wednesday afternoon and 
evening at Liberty Lake, 19 miles east of Spo- 
kane, was the biggest and best yet. Four hun- 
dred members of the Spokane Hoo-Hoo club, 
their wives, sweethearts, children and employees 
sat down at 6 o’clock to a delicious chicken 
supper. 

The principal lumber offices in the city were 
closed for the afternoon and the majority of the 
crowd left Spokane by automobile shortly after 
1 o’clock. The afternoon sports started at 
2:30 with a 5-inning baseball game between the 
wholesalers and retailers which has now become 
a classic. Taking revenge for the successive 
defeats of the last three years, the retailers 
‘walloped the wholesalers by a score of 7 to 5. 
As in previous years, George Duffy, of the 
Duffy-Hamacker Lumber Co., directed the ac- 
tivities of the wholesalers while Gordon French, 
of the Consolidated Supply Co., was manager 
of the retailers. 

Other events, including a ladies’ nail driving 
contest, tug-of-war and various kinds of races 
- followed the ball game. 

Credit for the large success of the picnic is 
due to R. L. Bayne, Vicegerent Snark, general 
ehairman, Roy R. Myers, in charge of the 
commissary department, and Dave C. Spor, 
ehairman of the sports committee. 

Spokane in the parlance of the war has ‘‘con- 
solidated its position and is ready for another 
advance’’ according to Mayor Charles Fleming, 
of Spokane, who addressed the Spokane Hoo- 
Hoo club at its regular noon luncheon. Mayor 
Fleming pointed out that Spokane has the 
lowest tax rate of any of the larger cities of 
Washington and Oregon and general conditions 
in the city are just right for another period of 
prosperity closely akin to a boom. A. L. Porter, 
secretary of the Western Retail Lumbermen’s 
Association and chairman of the entertainment 
committee for the Hoo-Hoo Annual in Septem- 
ber, announced that he is in correspondence with 
a number of well known lumbermen, seeking 
them as speakers on the program. 

The program committee in charge of arrange- 
ments for the thirty-fourth Hoo-Hoo Annual 
has secured the definite promise of Gov. Roland 
H. Hartley, of Washington, to address the dele- 
gates, and efforts are being made to have Gif- 
ford Pinchot deliver a talk. Several distinctive 
features are being planned for this convention. 
All the committee rooms will be on the same 
floor and adjoin the main convention hall, the 
Hall of the Doges, in the Davenport Hotel. 


Annual Outing of Boston Club 


York Beacu, Mez., July 27.—Some 150 New 
England lumbermen, accompanied by wives, 
daughters, sisters and friends, helped to make 
a delightful success of the recent outing of the 
Hoo-Hoo Club of Boston at York Beach. Head- 
quarters were established at the summer cot- 
tage of Vice President Harry L. Folsom. Prom- 
inent among those present was U. M. Carleton, 
of the Dix Lumber Co., North Cambridge, Mass., 
secretary Lumber Trade Club of Boston and 
Supreme Bojum of Hoo-Hoo. 

C. H. Galligan, of C. Ernest Hille(Inc.), Bos- 
ton, was chairman of the committee of arrange- 
ments. He was assisted by B. F. Howe, of New 
Bedford, Mass., president of the club; Harry L. 
Folsom, Leatherbee-McDonough Co.; Will Tay- 
lor and George Towne, Stone Lumber Co.; Owen 
Johnson, Johnson Lumber Co., and H. E. Lewis, 
of Arlington, Mass. 

After reporting at Twin Gables, the Folsom 
cottage, and enjoying preliminary hospitality, 
there was staged an exciting baseball game 
with a team of retailers arrayed against the 
wholesalers, the former winning by the score 
of 7 to 5. The umpires were two young ladies 
from Dorchester, Mass., the Misses Muriel and 
Helen Murray. 

In the afternoon there were sports on Long 
Beach. Miss Murphy, of Boston, won the 
‘women’s baseball throwing contest, and a simi- 


lar contest for men was won by H. E. Lewis, of 
North Cambridge, Mass. The egg race was 
won by Mrs. George Towne, of Waltham, Mass. 
Mr. Barker, of Boston, won the potato race. The 
bottle contest for women was won by Mrs. 
Roach, of Bridgeport, Conn., and that for men 
by Frank Whitty, of South Boston. 

At an executive committee meeting the club 
elected President B. F. Howe and Vice Presi- 
dent Harry L. Folsom as delegates to the Hoo- 
Hoo Annual in Spokane, Wash., next Septem- 
ber, with instructions to make every effort to 
secure the 1926 convention for Boston. 


Advertising Expert Addresses Club 

SEATTLE, WASH., July 25.—‘‘Being Fair to 
Advertising’’ was the main theme considered 
by the Hoo-Hoo Club of Seattle at Thursday’s 
luncheon, the speaker being Tom Jones Parry, 
of this city, vice president for western Wash- 
ington of the Pacific Coast Advertising Clubs’ 
Association. In an instructive and interesting 
talk, Mr. Parry applied his arguments to the 
IHoo-Hoo club, saying: 

If the Hoo-Hoo Club of Seattle wishes to do 
association advertising, it ought to have a definite 
object in view, and put the desired impression in 
the public mind. The first step is to have a desire 
to do something tangible and concrete. Then ad- 
vertising will pay. 

A feature of the luncheon was the presenta- 
tion of a silver loving cup, suitably engraved, 
to Marfield Boleom, of the Globe Export Lum- 
ber Co., proclaiming him winner of the first 
golf championship tournament of the Hoo-Hoo 
Club of Seattle. A neat presentation speech 
was made by President Alvin Schwager, and 
an appreciative response made by Mr. Bolecom. 
In his remarks he referred briefly to his appoint- 
ment as captain of the team to represent Seattle 





Good Advice: 


“Forget the business outlook. 
Just be on the outlook for busi- 
ness.” 











at the Fifth Annual Lumbermen’s Golf Tourna- 
ment in Tacoma Aug. 14, and urged the lumber- 
men to attend that meeting. The membership 
of the Seattle team will be announced later. 

Since new officers will be elected by the Hoo- 
Hoo club Aug. 13, President Schwager was au- 
thorized to appoint a nominating committee of 
five. The club will. choose a president, to 
succeed Mr. Schwager; first vice president, to 
succeed Sam P. Johns; second vice president, to 
succeed Carl Blackstock, and secretary-treas- 
urer, to succeed Phil G. Hilditch; also directors, 
to succeed William C. MeMaster, Roy A. Dailey 
and William A. Whitman. The hold-over direc- 
tors are L. R. Fifer, Friend 8. Dickinson and 
R. W. Condon. 

The constitution of the Hoo-Hoo club pro- 
vides that the Vicegerent Snark of this district 
be honorary president, a position now held ex 
officio by Roland C. Williams. Mr. Williams 
announces that immediately after the luncheon 
of Aug. 13, the members of Hoo-Hoo will 
convene to recommend a member for appoint- 
ment as Vicegerent Snark, to fill the vacancy to 
be created by the expiration of his term in Sep- 
tember. 


Bay District Club Activities 

San Francisco, Cauir., July 25.—Final 
transportation arrangements for local Hoo-Hoo 
who are to attend the Hoo-Hoo Annual at Spo- 
kane in September were made at the luncheon 
meeting Thursday, and publicity was given to 
the coming annual picnie of Hoo-Hoo Club No. 
9, which is to be held at Kendall Dell on Sunday, 
Aug. 16. Plans have been made to make this 
one of the most enjoyable events of local Hoo- 
Hoo, more than twenty special contests, dancing 
and a variety of ‘‘stunts’’ being scheduled. 

The Bay district concatenation has also been 
announced for the first week in September. This 
will be held in time to allow the new members 
to attend the thirty-fourth Hoo-Hoo Annual. 


Concats Planned in South and on Coast 


St. Louis, Mo., July 29.—A concatenation js 
planned for the evening of Aug. 8 at Little 
Rock, Ark., to enroll a class of neophytes who 
are seeking admission to the order before the 
membership limit of 9,999 has been reached, 
according to word received at Hoo-Hoo head. 
quarters here. 

Information received at local headquarters 
states that Parson Peter A. Simpkin, chaplain 
of Hoo-Hoo, will hold services at St. Paul’s 
Methodist Church, Spokane, Wash., the mor. 
ing of Sunday, Sept. 13, for the benefit of early 
arrivals at the Thirty-Fourth Hoo-Hoo Annua] 
which will officially open the next day. 

According to advices from Vicegerent Snark 
J. A. Edgecumbe, Edgecumbe-Newham (po, 
(Ltd.), a concatenation is planned for August 
to be held in Vancouver, B. C. Some forty 
neophytes are expected to be initiated. Officers 
and directors of the newly organized Hoo-Hoo 
Club of Vancouver recently pledged their ¢o- 
operation in arranging for the event. Maj. L. 
R. Andrews, secretary of the British Columbia 
Logging Association, has been appointed secre- 
tary of the club succeeding Harold Hurndahl, 
who continues as a director. Vicegerent Edge. 
cumbe has been elected a director in place of 
J. G. Robson, of New Westminster. 
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Hoo-Hoo Orchestra Entertains Club 


MINNEAPOLIS, MINN., July 28.—Members of 
the Twin City Hoo-Hoo Club enjoyed novelty 
in their regular meeting Thursday when Mar- 
tin Jordan, who also is affiliated with the Apollo 
Club of vocal artists, took charge of the pro- 
gram. 

Stanley Staples, of the Twin City Hoo-Hoo 
Club orchestra, directed several stirring numbers 
before Mr. Jordan called upon a selected group 
of vocal artists, who entertained nearly one 
hundred members of the organization, who met 
in the gold room of the Radisson Hotel. 

Announcement has been made here that the 
Hoo-Hoo club orchestra is to attend the Hoo- 
Hoo Annual at Spokane, Wash., Sept. 14-16. 

The committee in charge is making plans 
for the annual picnic of the Hoo-Hoo organiza- 
tion which is to take place next month in Min- 
neapolis. 


To Hold Picnic and Concatenation 


Detroit, Micu., July 29.—Invitations have 
been issued for a concatenation and picnic under 
the auspices of the Detroit Hoo-Hoo Club at the 
Utica farm of Charles L. Weeks, of the Hunton- 
Weeks Lumber Co. and president of the club, 
on Saturday afternoon, Aug. 22. The gather- 
ing, which will be open to every Hoo-Hoo in 
Michigan, is heralded as the largest event ot 
its kind ever held in this State. A curtain 
raiser in the form of a concatenation with candi: 
dates from Hoo-Hoo clubs throughout Michigan 
will inaugurate the program. Following the 
coneatenation a sports program, including 4 
baseball game and tug-of-war between salesmen 
and retailers as well as barnyard golf and foot 
races will be held. A big feed is scheduled for 
6:09 in the evening. 

Admission will be by Hoo-Hoo card only and 
is announced as free to every Hoo-Hoo in Michi- 
gan. The arrangements are in charge of Charles 
L. Weeks, president; Larry Smith, vice prest 
dent, and Hunter M. Gaines, secretary. 


New Coast Hemlock Mill Operating 


SHELTON, WAsH., July 25.—Operating oné 
shift and cutting 150,000 feet a day, the nev 
hemlock mill of the Reed Mill Co. was turned 
over this week, and is now running steadily. 
The machinery includes a nine-foot Allis-Chal- 
mers band mill, a 4-block log carriage, log-stoP 
and loader, a 7-foot band resaw, and 42-inch 
trimmer. Fairbanks-Morse ball-bearing ™ 


tors are used; also Allis-Chalmers sleeve-beartt 
motors. The mill is equipped throughout wi! 
Simonds saws, from the Seattle branch of the 
Simonds Saw & Steel Co., T. 
manager. 


M. Shields, 
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Lumbermen Sight Seeing in East 


PHILADELPHIA, Pa., July 27.—Members of the 
Pennsylvania Lumbermen’s Association, their 


wives and children, spent a pleasant three- 
day summer outing visitng New England and 
all the historic places of interest in that region. 

Leaving Philadelphia Friday, July 17, the 
tourists went by steamer to Fall River, then to 
Cape Cod by train, and to Provincetown by 
motor buses. After visiting all the historic 
points there they went by steamer to Boston 
where they spent the night. Leaving Boston 
the next morning after a sight seeing tour of the 
city, they proceeded by buses to Plymouth for 
a view of the famous Plymouth Rock. They 
then returned to Fall River where a steamer 
carried them to New York City, where they 
disbanded Monday morning. The trip was well 
arranged and enjoyed by everyone. 


Pittsburgh Club in Tournament 

PITTSBURGH, PA., July 28.—C. W. Zender was 
the winner of the prize offered in the Pittsburgh 
lumbermen’s golf tournament held last Friday 
at the Shannopin County Club, turning in a 
card with a net score of 64. C. K. Brown was 
the winner of the prize offered for low gross, 
having had a 90. The outstanding star was Ray 
Babeock, who shot a 77, but owing to the rules 
of the association, that one player is permitted 
to win only one prize during the season, he 
was ineligible, having won a prize early in the 
summer. He was shooting fine golf. His handi- 
cap allowance was five strokes, which made him 
72 net. There were thirty-one players entered 
in the competition. After the match, dinner 
was served at the club house. 


Employees Hold First Annual Picnic 

SNOQUALMIE FALLS, WASH., July 25.—The 
first annual picnic of employees of the Snoqual- 
mie Falls Lumber Co. and members of the Com- 
munity Club was held here today at the ball 
park. A large crowd enjoyed the program, 
including athletic sports, band concert, barbe- 
cue and dancing. The mills and logging camps 
closed at noon, enabling employees to take part 
in the picnic. 

Sea aaaeaaaa 
Ball Team on Southern Tour 

WarREN, ARK., July 27.—The ball team of 
the Southern Lumber Co., this city, left the 
first part of the week for a 10-day trip into 
southeastern Arkansas and Louisiana. The 
team lost one game to Eudora, Ark., and has 
won games from Eudora, Lake Village, Wins- 
boro, La., and two games from Newellton, La. 
It will play Natchez, Miss., next week and some 
other strong teams in that section. The team 
is being aceompanied by O. O. Axley, manager 
of the Southern Lumber Co., and Z. K. Thomas, 
sales manager. 

Baagaaaaeaaaan 

Log Rolling Tournament Plans 
WasHBurN, Wis., July 27.—Lumbering days 
in Wisconsin and the Northwest will be vividly 
recalled here from Aug. 9 to 16 at the eighth 
world’s championship log rolling tournament to 
be held here in connection with the Apostle 
Islands Indian pageant which is to be staged at 
3ayfield from Aug. 2 to 21. The log rolling 
contest will add a double attraction to the 
pageant and the two events will attract thou- 
sands of visitors to this region. Lumbermen 
who can reeall the log rolling contests between 
camps back in the early days will be at the 
championship meet to reminisce on the ‘‘ jacks”? 
Whom they have seen perform in their experi- 
ence, 

The tournament this year will be the greatest 
ever held as contenders from all wooded parts 
of the continent will be present to take part 
mit. Canada, the Pacifie Northwest, and the 


middle western timber States will be repre- 
sented by log rollers who are the champions in 
In addition to the world’s title 


their districts. 





being at stake, State championships, district 
championships, and trick and fancy log rolling 
titles will be decided at this meet. 

Over twenty silver and gold cups have been 
selected as prizes for the winners in the differ- 
ent events, and in addition there will be substan- 
tial eash prizes for the winners of the main 
events. Prizes will also be awarded in the 
swimming and diving events which will consti- 
tute interesting side features of the tourney. 


Long Island Dealers Frolic 


LINDENHURST (L. I.), N. Y., July 27.—More 
than three hundred lumbermen, representing 
several associations and including a number of 
prominent wholesalers, met here last Wednesday 
for the biggest outing ever staged by the Long 
Island Dealers’ Association. Walter R. Pettit, 
the association president, was master of cere- 
monies. 

From morning until late afternoon rain 
threatened, but it did not interfere with an 
extensive program of sports nor did it hold 
down the attendance. The baseball game, which 
the retailers won by 12 to 4, had just been com- 
pleted and the tired guests were just assembling 
in Narragansett Inn to partake of a sumptuous 
shore dinner when a terrific storm broke. The 
game, although one-sided, was well played. Wal- 
ter Hartwell, of Westchester, was umpire. There 
was a long program of field sports, in which 
winners were given handsome prizes. 


St. Louisans in Field Day 


St. Louis, Mo., July 28.—The lumber indus- 
try of St. Louis took a day off Saturday and 
held their second annual picnie at Oakville 
Farmers’ Club, a delightful resort on the Le- 
may Ferry Road in St. Louis County. More 
than a thousand persons had a most enjoyable 
day, and the attendance would have been larger 
except for threatening weather. 

The success of the event was largely due to 
the efforts of the committee, headed by Marvin 
Meacham, president and general manager of 
the Goodfellow Lumber Co. His assistants were 
J. Carl Anderson, president of the Hoo-Hoo 
Club of St. Louis, under whose auspices the 
outing was given; Charles H. Call, secretary; 
C. Neuenhahn, treasurer, Harry D. Gaines, Roy 
M. Edmonds, George Haines, Henry R. Isher- 
wood, secretary-treasurer of Hoo-Hoo, William 
Catlin, Miles Heitzeberg and Larry Oeth. 

The athletic program, consisting of ball games 
and various sorts of contests and races, was con- 
dueted by Mr. Call, with the aid of Mr. Oeth. 
There was plenty of free ice cream cones, soda 
water and lemonade and coffee. Nearly every- 
body brought a basket. 


(RMR EZAABZASA 


Railroad to Tap Virgin Pine Forests 


ROSWELL, N. M., July 27.—In order to tap 
the virgin pine forests of the Sacramento Moun- 
tains as well as to open to development a big 
scope of intervening country that is susceptible 
to irrigation, the Atchison, Topeka & Santa Fe 
plans to construct a branch railroad eighty miles 
long. This road will run from Roswell in a 
southwesterly direction and may ultimately be 
extended to El Paso, it is stated. The survey 
for the proposed line has been in progress for 
some time and it will be finished about Sept. 1. 
The branch railroad which the Atchison is con- 
structing from Doud, Tex., to the New Mexico- 
Texas line, sixty-five miles, will be continued to 
Roswell, it is authoritatively announced. The 
distance from the New Mexico-Texas line to 
Roswell is about seventy miles. It is estimated 
that the forest tracts, which the proposed line 
into the Sacramento Mountains will penetrate, 
have available more than 2,000,000,000 feet of 
timber. Following the construction of the new 
road a large lumber mill will be constructed here 
for the purpose of supplying eastern New Mex- 
ico and northwestern Texas with building mate- 
rials. 


“Everything being equal, 
you will get the order” 


The buyer means that he will consider our 
offer from three angles—quality of lumber, serv- 
ice, and price. 


Whether the buyer is a manufacturer or 
wholesaler, he is interested in quality—where 
produced, how sawn, dryness, general widths 
and lengths; in service—prompt shipments, 
careful loading, selling helps; and in price— 
considered on the basis of quality and service. 


Give us the chance to tell you in detail about 
Tennessee Red Cedar and other lumber items 
carried in stock. 


Write or wire 
our exrpense, 
for delivered 
prices, any- 
where. 


Stand of Aromatic 


Red Cedar Trees. 
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RALPH W. FANNON 
CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Utilization of 
Forest Wastes 


Reports 
Investigations 
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Clark €& Lyford 


FOREST ENGINEERS, Ltd. 


Timber Cruising Logging Maps Timber Lands 
920-25 Vancouver Blo-k 
VANCOUVER 


| BRITISH COLUMBIA 

















Jasper Lemieux 


TIMBER Frederick Lemieux 
ESTIMATORS F-.H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1028-29 Whitney Bank Bldg. 
Phone Man 2479 NEW ORLEANS 











JAMES W. SEWALL 


Consulting Forester. 
Old Town, Pas Maine 
Largest Cruising House in America 








E your timber investments pay maximum 
ae on “Principles of Handling Wood- 
lands’ by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, III. 
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Roofer Manufacturers’ Club Sees Improved Market | 


Macon, Ga., July 28.—Improved market con- 
ditions and a revival of a feeling of optimism 
brought out an unusually large attendance at 
the meeting of the Roofer Manufacturers’ Club 
at the Hotel Dempsey here today. President 
H. M. Johnson, who has been unavoidably ab- 
sent from the last two meetings on account of 
illness in his family, occupied the chair. 

The committee appointed at the last meeting 
to consider and adopt a change in the grading 
rules covering roofers asked for further time. 
This committee has held one meeting, but was 
not ready to report. The committee asked for 
suggestions. Hope was expressed that the North 
Carolina Pine and the Georgia-Florida Saw 
Mill associations would adopt the rule change 
when formulated. 

There was a lengthy discussion of the ques- 
tion of waste. The Georgia-Florida Saw Mill 
Association allows 5 percent waste. The North 
Carolina Pine Association allows none. 

In the discussion Secretary C. R. Mason, of 
the Mason Lumber Co., of Madison, Ga., said 
that some roofer manufacturers ship under the 
Georgia-Florida rule and some under the North 
Carolina Pine rule. He said he would like a 
definite rule. 


Secretary Mason read a letter from Secretary 
W. W. Schupner, of the National-American 
Wholesale Lumber Association, proposing a 
joint arbitration committee. Mr. Schupner 
said the executive committee of his association 
approved the idea. He pointed out that joint 
consideration would be necessary only where 
the arbitration committee of either association 
decided against a member of the other. He 
said his association would appoint a committee 
of members and suggested that the roofer club 
take similar action. On motion, however, the 
proposition was declined. The club has a com- 
pulsory arbitration committee composed of its 
own members. The wholesalers also have a 
committee, but neither could compel the mem- 
bers of the other to submit to arbitration by 
a committee of the other or by a joint com- 
mittee, it was pointed out. 


In the discussion of things beneficial to 
members Paul A. Bowden, of Thomaston, sug- 
gested that it would be a good thing if the 
members of the club have a standard sales form 
and have every member ship under this form 
and live up to it. He said that it would elimi- 
nate much of the confusion in the trade at this 
time. Any differences, he said, could be ad- 
justed by the arbitration committee. ‘‘I think 


we should have a rule specifying exactly just 
what we are selling and all sell the same,’? 
said Mr. Bowden. 

While President Johnson and other members 
looked with favor upon the suggestion of Mr, 
Bowden, some declaring that it was the most 
sensible suggestion yet offered to the club, 
there was no action taken on the suggestion. 


Where differences arise between retailers and 
wholesalers the chairman was instructed to have 
each complainant make agreements with the 
wholesalers wherever possible. 

The attendance of more than the usual num- 
ber of wholesale buyers is considered evidence 
of a reviving demand for roofers. While not 
notably heavy the demand is insistent and in 
fair volume, and appears to come chiefly from 
Florida and from the northeastern seaboard 
States. During the meeting while discussing 
the subject, President Johnson asked those 
members who were shipping to Florida to raise 
their hands and one-fourth of those in attend- 
ance did so. All mills are running full time, it 
was indicated. The trade looks for further 
advances in roofers on or before Sept. 1, with 
firm prices continuing throughout the winter. 

It was voted at the luncheon to delay the 
next meeting of the club until Sept. 8. 


Northern Illinois Club Considers Contractor’s Discount 


Aurora, ILL., July 27.—Methods of meet- 
ing applied roofing competition and discounts 
to contractors were the two subjects receiving 
major consideration at the regular meeting of 
the Northern Illinois Lumbermen’s Club here 
Thursday evening, July 23. Discussion of these 
problems was the outgrowth of a report on busi- 
ness conditions by Secretary E. S. Todd, of 
Aurora, as revealed by answers to a question- 
naire recently sent out to the membership. 


Fifty lumbermen were present for the chicken 
dinner, which was served in the G. A. R. Hall, 
preceding the business meeting. At the close 
of the dinner President Charles L. Schwartz, of 
Naperville, called the meeting to order with the 
request that every lumberman present intro- 
duce himself by stating his name, firm and 
town, in order that the group might easily be- 
come acquainted. To add further to the in- 
formality of the gathering he suggested that 
everyone remove his coat. By the time all had 
complied, the ice had been broken and the club 
was ready for business. 


Survey of Business Conditions 


Secretary Todd read his report showing the 
finances of the club to be in a sound condition, 
and then turned to his survey of business con- 
ditions. Roughly the report showed that the 
majority of the dealers in the northern Illinois 
district were doing a larger volume of business 
this year than last, but at the same prices. Most 
of the dealers stated that they were not getting 
a profit commensurate with their investment 
and the labor expended. Sixty-eight percent 
reported that their trade preferred yellow pine; 
while a significant percentage stated that they 
were using plan books and found them helpful, 
Mr. Todd’s report revealed. In concluding, the 
secretary pointed out that the program of the 
club was to promote better business conditions 
among the dealers of the district, and appealed 
to the members to help attain this goal by play- 
ing the game square with their brother dealers 
and customers. He made a strong plea for the 
observance of a high standard of business ethics, 
both for the sake of the lumber industry and the 
individual betterment of the dealers in the 
district. 


Discussion on Contractor’s Discount 


The roundtable discussion scheduled for the 
evening program was opened when President 
Schwartz brought up the subject of contractor’s 
discounts and called on several dealers to state 
the policy observed in their towns. The response 
showed little uniformity in this practice among 


the firms represented. President Schwartz then 
called on O. 8. Hitchner, of the Villa Park 
Lumber Co., to lead the discussion on this sub- 
ject, and Mr. Hitchner responded to the call in 
so able a manner that his leadership provoked 
quite a spirited debate. It developed that some 
dealers stipulate cash payment as essential to 
obtaining the discount, and others let the con- 
tractor pay when he wishes, provided he is a 
regular customer. 


Several dealers were in favor of abolishing 
the discount practice, saying that it invariably 
resulted in a reduction of price, with the small 
buyer obtaining the discount as well as the con- 
tractor. On the other hand, a few favored 
the plan on the strength of the contractor’s 
heavy purchases, which they believed entitled 
him to a lower price than that made the buyer 
of jag lots. In this connection, especially in- 
teresting and instructive talks were made by 
Sam Rahn, Elgin Lumber Co., Elgin; J. H. 
Clark, Hinckley Lumber Co., Hinckley; and 
John Brennan, John Brennan & Co., Cicero. 
All three dealers expressed their sentiments on 
the subject clearly and concisely, and their re- 
marks proved decidedly beneficial to every 
lumberman in attendance. A committee was 
appointed to investigate the credit terms or 
discount methods employed by other lines of 
business, and make a report to the club at the 
August meeting. 

The subject of competition from fly-by-night 
roofing contractors who successfally underbid 
the lumberman on reroofing jobs by foisting 
unbranded seconds on the public, also received 
serious attention. As a means of offsetting 
this competition, it was suggested that the lum- 
berman solicit this type of business more thor- 
oughly than he has in the past, or perhaps ob- 
tain some roofing expert who would apply all 
jobs sold by the lumberman and accept re- 
sponsibility for his work. The dealers were also 
urged to send in the names of all reliable con- 
tractors buying roofing through the retail dealer, 
in order that they might be distributed to the 
club members. Unscrupulous use of seconds will 
be taken up with the local building inspectors 
and the State fire marshal. 

Consideration of other subjects scheduled for 
the evening was, postponed at this point, as the 
hour was late, and adjournment was taken. 


Report on Questionnaire 


On the questionnaire sent out by the secretary 
38 yards returned answers, these giving a pretty 
good cross section view of conditions in the 


retail lumber business in northern Illinois. The 
questionnaire as reported was as follows: 

Question No. 1—How has your business been 
the first six months of 1925 as compured with the 
same period in 1924? 

55 percent report a “good’’ business. 

11 pereent report “better than 1924.” 

8 percent report “same as 1924." | 

16 percent report only a ‘fair’ business. 

10 per report ‘‘poor’” business. 

Question No. 2—How do you find retail prices 
as compared with January to July, 1924. 

66 percent report they are getting the same 
prices. ° d 

23 percent report they are getting better prices, 

11 percent report they are getting lower prices. 

Question No. 3—How is the volume of your busi- 
ness as compared with January to July, 1924? 

62 percent report a larger volume of business. 

25 percent report the same volume of business. 

13 percent report a smaller volume of business. 

Question No. 4—Do you believe you are getting 
the profit you should, in comparison with the ser- 
vice you render? 

66 percent answered “No.” 

22 percent answered “Yes.” 

12 percent answered that they did not know 
whether they were or not. 


Question No. 5—Does your trade show a prefer- 
ence for fir or yellow pine? 


68 percent said their trade preferred yellow pine. 
16 percent said their trade preferred fir. 
16 percent said their trade showed no preference, 
oo quae sold whichever they happened to have on 
and. 


Question No. 6—Do you use plan books, and, if 
so, have you found them of help in making sales? 


44 percent said they used plan books, and found 
them of considerable help. 

40 percent said they did not use plan books. 

16 percent said they used plan books, but did 
not consider them of much help. 


To Ship Cargoes of Waste for Fuel 


VANcovuvER, B. C., July 25.—Another use for 
hulls converted into barges has been found, and 
a new market opened for disposal of mill waste 
from the big sawmills of the Coast, whose refuse 
burners and scrap piles have been always 4 
prominent feature of the landscape. When the 
rebuilt mill of the Victoria Lumber & Manu- 
facturing Co., at Chemainus, Vancouver Island, 
is operating, which will be within two months, 
surplus mill waste, slabs and sawdust will be 
taken by barge to Port Angeles, Wash., to be 
used as fuel for the paper mills at that place. 
The first vessel put in the trade by B. L. John- 
ston, Walton & Co., who have the contract, 1s 
the Drumwall, formerly the sailing vessel Puako. 
Another ship is now under negotiation in Europe 
for the same trade, as it will take two of them 
to make deliveries. 
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Connecticut Club Discusses Problems 


New HAVEN, CONN., July 28.—Alvah F. Sei- 
bold, of the DeForest & Hotchkiss Co., was in 
charge of a very interesting meeting of the 
New Haven Club of Connecticut lumbermen held 
recently in the West Haven Methodist Church. 
About thirty lumber dealers were represented. 
Prof. S. J. Record of the Yale University for- 
estry department was one of the principal speak- 
ers of the evening. Prof. Record said he didn’t 
know the retail lumber business, but that he 
intended to talk about two things—‘‘ Pines,’’ 
and ‘‘Clean Lumber Yards.’’ He told the Con- 
necticut dealers that the old northeastern white 
pine is the old standby of lumbermen and has 
proved to be the best for all around work in 
home construction. He said that while Cali- 
fornia sugar pine is called ‘‘ white pine,’’ it is 
really yellow pine or pitch pine. Idaho white 
pine, he explained, is practically the only pine 
today that is really entitled to the name ‘‘ white 
pine.’? He then discussed at length several 
woods which he stated are liable to decay very 
easily. 

Prof. Record impressed the lumber dealers 
with the fact that it is unfair to blame the 
wood for not giving satisfaction. He said: 
‘(Don’t blame the wood; blame yourself, be- 
cause it takes brains to pick out the right kind 
of wood for a given use. If the right kind of 
wood is selected and used properly it is bound 
to give satisfaction.’’ 

In speaking about ‘‘Clean Lumber Yards,’’ 
Prof. Record brought out the fact that one of 
the best reasons for keeping the yard clean is 
that a good looking yard enables the dealer to 
get more money for his lumber. The good- 
looking, clean kept yard, he declared, attracts 
trade. Another reason, he stated, for a clean 
yard is that in a clean yard there is no decay, 
because decay is an infection and infection 
never comes from anything that is kept clean. 

A report on the recent standardization con- 
ference at Washington was presented by H. H. 
Richards, of West Haven. 

Thomas M. McIntosh, field secretary of the 
Northeastern Retail Lumbermen’s Association, 
delivered a very interesting talk on general 
association work and explained to the dealers 
the new service known as the ‘‘ Home Builders’ 
Catalog.’ 

M. J. Gibbud, chairman of the building and 
loan committee, gave a report on the work 
done by his committee and asked for suggestions 
on a suitable name for the new building and 
loan association being organized here by the 
lumber dealers. Mr. Gibbud urged as a neces- 
sity that the charter be obtained just as soon 
as possible so that people who are now paying 
a high rate of interest for money borrowed for 
building purposes could take advantage of the 
more reasonable rate offered by the building and 
loan association. 


Exchange Merchandising Experiences 


LOWELL, Mass., July 27.—President Henry 
L. Stone, of the Merrimac Valley Lumbermen’s 
Club, whose home city is Haverhill, was unable 
to preside at the first summer meeting, held here 
m the Highland Club with thirty-two dealers 
present. Secretary E. H. Douglas therefore 
presided at the business session, which he opened 
with an interesting account of his trip to the 
Pacific coast with the party of lumber dealers 
who went on the tour conducted by the North- 
eastern Retail Lumbermen’s Association. 

Features of the new home builders’ catalog 
service were explained by Field Secretary Me- 
Intosh, of the Northeastern Retail Lumbermen’s 
Association. 

Practical problems of the retail lumber dealer 
were discussed hy Albert G. Schumaker, of the 
Waterbury Lumber Co., Waterbury, Conn. He 
explained how his father’s company had suc- 
cessfully carried on a community advertising 
campaign by codperating with Boy Scouts in a 
birdhouse contest, also in a free Christmas toy 
contest. Another interesting plan described by 
Mr. Schumaker was that of selling lumber 





through big real estate firms using the lumber 
company’s plan service to sell lots. A home in 
picture form makes the sale, he said, and by 
furnishing blue prints to the purchaser of a 
lot the real estate dealer is successful in dis- 
posing of the land as well as creating a sale for 
the lumber with which to build the contemplated 
home. 

John Fuller, of W. A. Fuller & Son, Clinton, 
Mass., who is also a director of the Massachu- 
setts Retail Lumber Dealers’ Association, gave 
a very interesting talk on the experiences of a 
‘“small city’? lumberman. He contended that 
lumber dealers in small communities can cer- 
tainly make business as good as they would like 
it to be if they will have enough enterprise to 
use modern methods. Mr. Fuller has just had 
copyrighted a trademark which is to be used on 
everything sold or manufactured by his com- 
pany. The trademark name is ‘‘ Fullworth,’’ 
which appears to tie up everything in very at- 
tractive form. Mr. Fuller praised the plan 
service of the Northeastern Retail Lumbermen’s 
Association, and declared it has been proved be- 
yond a doubt that if properly used it will cer- 
tainly produce an increased volume of business 
for any lumberman. 

Each lumber dealer present was called upon to 
give a talk regarding business and general con- 
ditions in his home town. The general tone of 
these brief, interesting chats plainly indicated 
that business is well above normal in the Merri- 
mac Valley. It was brought out that these 
local group meetings where progressive lumber 
dealers can get together and exchange ideas and 
thresh out their mutual problems have a distinct 
tendency to lead to more and better business. 

It was voted to accept the invitation of H. M. 
Goodwin, of the Taylor Goodwin Co., to hold the 
next meeting in Haverhill. 


Fourth Illinois District Meeting 


GALESBURG, ILL., July 27.—The fourth dis- 
trict organization of the Illinois Lumber & 
Material Dealers’ Association met here last 
Wednesday at the Galesburg Club, forty dealers 
partaking of the noon luncheon with which the 
meeting began. In the absence of Charles O. 
Foulke, district chairman, E. E. Hinchliff, of 
Galesburg, presided. Walter Hydter, of Bland- 
insville, secretary, was present and assisted in 
carrying out the arrangements. The lumbermen 
were welcomed to Galesburg by President Me- 
Clure, of the Chamber of Commerce, who is also 
a lumberman, being a member of the Simpson- 
McClure Lumber Co. J. W. Mackemer, of 
Peoria, vice president of the State association, 
made an excellent talk on ‘‘The Cost of Doing 
Business.’’ Secretary J. F. Bryan, of the 
State association, Chicago, talked on organiza- 
tion and association activities. This was fol- 
lowed by general discussion on various subjects 
participated in by many of the dealers. 


Review of Lumber Trade Conditions 
(Concluded from Page 35) 


4 until the daily average, if maintained, would 
result in a normal year. 

California is slowly responding to the firmer 
market tone and of late has been placing orders 
at figures from $1 to $2 above those of two 
weeks ago. The volume of both waterborne and 
rail shipments to this market shows no signs of 
diminishing. Trade with the Atlantic Coast 
continues active and is one of the best features 
of the market. Dealers on the eastern seaboard 
are inclined to quibble over recent advances, 
but quotations remain steady. The shortage of 
space for intercoastal shipment is becoming 
more acute every week. 

Logging is still curtailed as the fire hazard 
is great and rail loggers in Washington were 
unable to come to any agreement with the car- 
riers regarding the new high tariffs which have 
made operation prohibitive. At present there 
is no prospect of any acute log shortage. 








Dry Kiln and 


Living Room! 


Two chambers, widely different in 
character, yet when the kiln oper- 
ates correctly, the living room bene- 
fits directly. For it is the scientific 
kiln drying of oak flooring stock 
which plays such an important part 
in the ultimate appearance of the 
finished floor of the living room. 


Kiln drying as applied to our floor- 
ing stock is an EXACT SCIENCE. 
Specimens from each truck load of 
oak are LABORATORY tested 
while in the process of drying. Our 
expert determines and regulates the 
precise degree of moisture content 
which obtains when stock leaves 
the kilns. Thus we insure an exact 
chemical condition which we know 
by long experience to be a preven- 
tive against buckling or cupping 
in the finished floor. 


R2AryR CAK 
SUPERISR nore 
Americas Finest-" 
Means far more than merely oak 
floors. It is indeed AMERICA’S 
FINEST because every step in 
production, commencing with the 
selection of uniform timber growth, 
is taken with analytical precision 
and minute care. Our ever-grow- 
ing list of PERMANENT cus- 
tomers is the best evidence that 

our pains are justified. 


“May we quote on 
your next carload? 


SUPERIOR OAK FLOORING 
COMPANY 


Helena ~« Arkansas 


“ 
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Bi il Lumber Co. | 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Eastern Tennessee 
Kentucky and 
West Virginia 


White and We 


Hardwoods 


stern Pine 


West Coast Products 
N. C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES; 


New York City, 43 Wall St. 
Chicago, IIL, 
Providence, R. 1., 115 A 
Philadelphia, Pa., 
Detroit, Mich., 
Johnstown, 


1216 Fisher Bldg. 


delaide Ave. 


1629 Land Title Bldg 
Dime Savings Bank Bldg 


Pa. 





White & Yellow 


SAW MILL 
Konnarock, Va. 


FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


Pine, Spruce 


Hemlock and Hardwoods 
PITTSBURGH. PA. 











West Virginia 


Kiln Dried, Well Manu- 
factured, High Grade. 
Capacity, 250,000 Feet 

ay. 














1530-35 Oliver Bldg., 


North Carolina Pine and 


Hardwood 


CASING, 
BASE AND 
MOULDINGS 


Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 


PITTSBURGH, PA. 
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Green, 
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Private Hill, 


tear to your eyes. 
home ties, 


sent. Postpaid, $2. 
cloth, 222 pages. 


431 South Dearborn Street, 





“Pack bap things” 


A new book by 
** The 


Lumberman 
Poet’’ 


Come 


On 


Home 


DOUGLAS MALLOCH 


and “come on 


“church and Mother and 
Home bi Dad, the grassy road and 


Make the acquaintance of Great- 


Elder Jones, 
Ma, The New 


Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
They will tighten 
make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 


Bound in blue 


Address: 


American Lumberman 


CHICAGO 

















Figuratively speaking, the Alaskan lumber 
industry has ‘‘put on its long trousers’’ with 
the opening of the new Ketchikan Spruce Mills, 
the first sawmill in that territory to be entirely 
driven by electricity. Although Alaska is still 
considered a frontier country, its lumber in- 
dustry has not been backward in installing 
modern equipment and practicing modern meth- 
ods. 

Following the example of the most progres- 
sive sawmills in the Pacific Northwest, the 
Ketchikan Spruce Mills have been equipped 
throughout with ball-bearing electric motors. 
Kvery operation in turning the log into lumber 
is performed by electricity in this new mill 
more quickly and cheaply than it could be done 
in any other way. The sixty-five Fairbanks- 
Morse motors in this mill aggregate more than 
1,750 horsepower, and are capable of turning 
out 100,000 board feet of lumber in an 8-hour 
day, and 125,000 feet under favorable condi- 
tions. 

W. J. McIntosh, sawmill electrification en- 
gineer with Fairbanks, Morse & Co., who de- 
signed the electric drive system for the new 
mill, reports that although it is not as large as 
some of the electrically-driven lumber plants 
in Oregon and Washington, ‘fin planning their 
new factory, the Ketchikan Spruce Mills spared 
no effort to have it the most efficient obtainable. 
The mill, itself, is of unusually substantial con- 
struction with vibration almost entirely elimi- 
nated. Because of the modern speed reducers 
employed, all shafting has been practically 
eliminated and the power loss, in transmission, 
negligible. No friction drives are to be found 
anywhere in the plant, all of the motors driving 
the mill apparatus through flexible couplings, 
roller bearing or special gearing. The installa- 
tion in the Ketchikan Spruce Mills give them 
a service which makes this a model plant.’’ 

Alaska can well be proud of its lumber in- 
dustry, not on account of its size, but because, 
in spite of remoteness from lumber markets, in 
competition with the big mills on Puget Sound, 
and handicapped by the lack of cheap trans- 
portation, it has, in a comparatively few years 
produced an electrified sawmill equal in econ- 
omy and efficiency to any in the world. 

The Alaska lumber industry has undergone 
many changes in the last few years. Logging 
operations are no longer crude, but have been 
modernized to suit the peculiar local conditions. 
The very first sawmills in Alaska were pathetic 
attempts to utilize vast natural resources. Only 
ten or fifteen years ago logging employed the 
crudest methods. All lumber for permanent 
use, even in the thickly forested coast regions, 
was imported from Puget Sound, the few local 
sawmills being unable to compete in quality and 
price. Such mills as were then operating in 
Alaska were crude, wasteful and small in ea- 
pacity. Even the first Alaskan railroads, though 
running through splendid stands of timber, were 
laid on imported ties. 














Alaska Boasts Its First Electrified Sawmill 


[By J. 8. Baker] 








It was not until a comparatively few years 
ago that the strong, light, clear, straight-grained 
Sitka spruce of the Tongass national forest 
came into great demand for airplane construe. 
tion and stimulated quite a lively industry ip 
and about Ketchikan. Today this industry igs 
blossoming out into proportions commensurate 
with the lumber resources of Alaska, and this 
northern territory of the United States can 











Fairbanks-Morse 150-horsepower three-bearing 

resaw motor which drives the resaw in the 

remanufacturing plant of the Ketchikan Spruce 
Mills 


boast a completely electrified sawmill, efficient, 
economical, and highly productive, a mill in 
which every machine is driven by a ball-bearing 
electric motor. 

Due to progressive, efficient management and 
modern equipment, the total cost per thousand 
feet produced will at least equal that of modern 
Washington and Oregon mills. 


Contract Let for New Logging Cars 


PORTLAND, ORE., July 
started this week at Longview, Wash., on 50 
new railroad logging cars, each 70 feet long, 
for the Longview, Portland & Northern Rail- 
way Co. The ears are being built on the Long- 
view assembly tracks of the Magor Car Corpo- 
ration and the Zimmerman-Wells-Brown Co. 
They will be 2 feet longer than the 135 cars of 
a similar type built by the same firm last 
yeay. Fifty other 70-foot cars were delivered 
in April by the Pacifie Car & Foundry Co. of 
Seattle. Timbers for the framing of the cars 
were furnished by the Ostrander Railway & 
Timber Co., which specializes in long timbers. 
Logging trains on the Longview, Portland & 
Northern railroad, operating between Longview 
and Ryderwood, are declared by railway officials 
to be the longest log trains in the world. The 
trains frequently contain 50 to 60 cars. 


25.—Construction 





Ketchikan Spruce Mills, the first sawmill in Alaska to be entirely driven by electricity, equipped 
Morse ball-bearing electric motors 


with Fairbanks- 
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Resthaven 


Your new hotel is mighty fine, 
Electric lights and lawn and all; 
But I was here in ’89, 
Or ’88. Come in that fall 
And helped to build a bunkhouse where 
You’ve built this new hotel affair. 
Your kitchen’s in the neighborhood, 
I think, of where the stable stood. 


Oh, yes, 2 mighty purty view 
You git from here, acrost the lake. 
But just remember that I knew 
This place before they drove a stake 
Or cut a road. I knew it when 
There wasn’t any woman then 
For forty mile—in every way 
Resthaven then the way they say. 


You fellahs come up here in June, 
July or August for a spell. 
But every night I hear the tune 
Of phonographs from your hotel. 
The lights are blazin’ long and late, 
But back in 1888 
Or ’89 we used to keep 
A lawgger’s hours and git some sleep. 


We didn’t have to prance around 
And knock a ball acrost a net 
And try to keep it off the ground, 

And call ’em sets, but never set. 
We didn’t have to climb a hill 
And walk around and paste a pill 
And hike a half a dozen miles 
And carry sticks of seven styles. 


We didn’t have to change our shirt 
Not every day nor every week. 
But if a lady seen some dirt 
On you, she’d pass and wouldn’t speak. 
When they’re around you wear a coat 
The hottest days. Well, you’re the goat, 
And, as for hours, my friend, the time 
That you put in I think’s a crime. 


Of course, we had our roads to fix, 
Our trees to fall, as lawggers do; 
But, when we knocked off work at six, 
Our day of work was done and through. 
And we could eat and go to bed 
Not have to dance, as I have said, 
Or other exercise invent 
To keep some city dame content. 


We pulled a saw eleven hours, 
Or maybe more, or swung an ax; 
But you don’t need to pin no flow’rs 
On us for that, because the fac’s 
Are these: You’re workin’ harder, kid, 
Than any lawgger ever did. 
Resthaven, though we never guessed, 
Was really then a place to rest. 


Between Trains 


BuRLINGTON, Wis.—Bringing in all the sales- 
men for a confab and filling them full of facts 
and inspiration is getting to be quite the custom 
with progressive concerns, one, by the way, that 
it would not be bad for some of our larger Jum- 
ber companies to follow. The Murphy Products 
Co. had thus crowded this little town to over- 
flowing with the bright young men who handle 
its products, but the whole burg lent a hand 
In taking care of them, the lumber yards among 
others, no doubt. Not that any of them slept 
in the lumber yards, although it looked for a 
time as though they might have to. Toright 
180 of us journeyed out to beautiful Brown 
Lake and ate chicken, and listened, and then 
danced. 

En route through Milwaukee we stopped off 
and assisted Don Montgomery in receiving, as 
Adolph Pfund, and entourage, were coming in 
a morning train. The entourage included 
Mr. H. Cost Accountant Colman and Mr. Fire 
Insurance Stewart, both of Chicago. Don 
loaded us all into his 6-passenger coop, and the 
next day, after Adolph et al. had departed, and 








the shouting and the tumult had died to some 
extent, we commandeered the same bus for a 
brief spin around to show the son and heir, who 
accompanied us on this hegira, the education 
mill having shut down for a couple of months, 
a little of the city, but none of its high life, 
which they don’t manufacture any more in these 
parts. 


ASHTABULA, OHIO.—Every city has its par- 
ticular claim to greatness, although we are in 
some doubt about Herrin, [1]. Ashtabula has a 
number, among others the fact that more iron 
ore is received at this port than at any other in 
the world. Ashtabula leads also in the growth 
of forced vegetables, flowers etc., having regular 
farms under glass. Then it has a real Rotary 
Club, which is why we are here, and J. J. 
Mundy, whom we call J. J. Washday, well 
known writer for the Hearst publications, but 
all right at that. 


We See b’ the Papers 
A Chicago aviator and his girl are going to 


be married in the air. They’ll soon be back to 
earth. 


We trust that Europe will permit us to sug- 
gest that the way to pay is the same as the way 
to resume. 


‘*Champagne is popping’’ in London, accord- 
ing to dispatches. But, alas, over here pop is 
not champagning. 

The man who wrote ‘‘the truth is mighty, 
and will prevail’? never had read the verdict 
of a Chicago jury. 

One of the discouraging things is the fact 
the trade reports are always so encouraging 
under any conditions. 


The Egyptian minister presented his creden- 
tials to Mr. Coolidge. We assume that he 
handed them to the Chinese minister to trans- 
late. 


Speaking of names, there is Miss McSkimmon, 
the new president of the National Education 
Association. Try that some morning on the way 
home. 


A collection of Sargents sold in London for 
$730,000; and we shudder to think what some 
of our original manuscripts some day are going 
to bring. 

The president of the University of Maine will 
become president of the University of Michigan. 
Times change. A few years ago it was the lum- 
berjacks. 


We are surprised at Brig. Gen. Smedley 
Butler’s admission that he has been unable 
to clean up Philadelphia. Now, if it were 
Pittsburgh . 

He says he was kept so busy fighting the 
politicians that he had no time to fight the law- 
breakers. And, may we ask, what is the dif- 
ference? 

The difference between the great outdoors and 
the city is that in the city you have to have 
your paper every morning and in the woods 
you don’t have to have it at all. 

Under a New York law diving girl posters on 
windshields and rear windows are prohibited. 
Now how are we going to tell that the folks 
in that car are that kind of folks? 

Police are unable to determine why a 21- 
year old South Bend youth committed suicide. 
Perhaps he suddenly realized that now he could 
vote, and also realized what he would be given 
to vote for. 

A new definition of newsprint formulated 
by the Government is that it is paper that is 
not over 2 percent ash. After reading our 
newspapers, we assume that the other 98 per- 
cent is sassafras. 

Des Moines streetcar men threaten to strike 
because the company failed to discharge a man 
that the union had suspended. Our fathers used 
to strike for their altars and their fires, but 
now we strike for a good deal less than that. 
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We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L. 


of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN, = Tumber Co. 


WIS. 


Try 
Us 











Rotary Cvt 


Northern 
Veneers 


FURNITURE manufacturers and factory 
buyers who insist on having high = 
e are 


Members of 

MapleFlooring 
Manufacturing 
Association 





veneers should send us their orders. 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “‘Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 

















Remember 


Mershon, Eddy, Parker Company 


SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
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| C. G. Atkinson & Sons 


713 PORTER BLDG., 
PORTLAND, OREGON 








Operating and Selling 
the Product of 
Tillamook Spruce Co. 
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FIR-SPRUCE-HEMLOCK 


Factory Lumber 
Retail Yard Items. 
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| Our 34 Years’ | 
_ Experience 





in scientifically designing and _ correctly i) 
| building saw mills, will no doubt, save 
you money on a new mill or remodeling 
your present plant. We absolutely guaran- 
tee all of our work. We have built two 
mills for 


Grant Timber & Mfg. Co., 


Learn more about our 
engineering service. 


THRALLES HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 


Selma, La. 






































Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 
Even though you do not subscribe for the above ser- 
vice, we’ll handle your claims. Our Collection De- 
partment is acknowledged as the best means for mar- 
ufacturing and wholesale lumbermen to collect their 
7 Just advise us the amount due you. We’ll 
get it. 


LumBermen’s Crevit AssociATION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 








Eastern Headquarters, 157 East 44th St., New York City 
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Business Conditions in June 


Further reports to the Department of Com- 
merce on business conditions in June showed 
increases over May in the production of Cali- 
fornia redwood, silver and lead, steel-plate 
bookings, shipments of sanitary enameled ware 
and the value of building contracts awarded 
in thirty-six States. Decreases occurred in the 
production of western and southern pine lum- 
ber, maple flooring, malleable castings, steel 
barrels, face brick, automobiles, newsprint pa- 
per and output of cotton goods by finishers, as 
well as bookings of steel castings and the foot- 
age of building contracts awarded. 

Compared with June, 1924, industrial indica- 
tors showed increases in the output of silver, 
lead, southern pine, California redwood, maple 
flooring, automobiles, steel barrels and malle- 
able castings, as well as shipments of sanitary 
ware, bookings of steel plate, shipments of cot- 
ton-finished goods and building contracts award- 
ed. Decreases occurred in the production of 
western pine lumber, face brick and bookings 
of steel castings. 


Saaaaanaaaane 


Forest Fire Situation in 1924 


A report just compiled by the Forest Service 
shows that in 1924 nearly 92,000 forest fires 
swept 29,000,000 acres of publie and private 
lands. The actual money damage was $38,000,- 


State governments are doing their utmost with the 
funds and equipment allotted to them. It is high 
time that a more effective weapon is placed at thejr 
disposal, and that weapon is an outraged public 
opinion. 

The figures given in the Forest Service report 
apply to all public and private lands in the 
United States and not merely to the nationg] 
forest areas under the jurisdiction of the United 
States Department of Agriculture. On these 
latter areas, which embrace 157,000,000 acres, 
the number of forest fires during 1924 totaled 
8,247, the area swept by flames was 602,000 
acres, and the money damage was estimated at 
$1,500,000. 

SPR aaeeaaaaasai 


Agricultural Returns for 1924-25 


Although agriculture in the United States did 
better financially in the year ended June 30, 
1925, than in the preceding twelve months, its 
income was not sufficient to yield both a fair 
return on the capital invested in the business 
and a fair wage for the labor of farm operators 
and their families. On the capital invested 
in agriculture the return for the last crop year 
was at the rate of 4.6 percent, compared with 
3.38 percent in the year ended June 30, 1924, 
This return represented interest on the invest: 
ment and payment for the managerial services 
of farmers. It was the net income that re. 
mained after providing for operating expenses 
and property taxes, and making an allowance 








GIVE ME A CLEAN CONSCIENCE— 


And I will make a selling talk that will convince. 

And I will increase my day’s production. 

And I will maintain a better state of health. 

And I will take a more generous attitude toward my fellow workers. 
And I will become a more valuable employee. 

And I will help the boss cut down the overhead. 

And I will not have to have an inspector over me. 








000, exclusive of damage to young growth, 
watershed protection, wild life and recreational 
facilities. 

These figures, forestry officials feel, clearly re- 
flect the bad forest fire conditions which pre- 
vailed during the last calendar year, especially 
in many southern States and in California. 
Compared with the calendar year 1923, the 1924 
figures represent an increase of 24,000 fires, and 
compared with the 9-year average an increase of 
45,000 fires, or nearly 100 percent. In acreage 
swept by flames, last year’s figures are only 
slightly larger than those for 1923, but are 
almost double the acreage figures for the 9-year 
average. 

The money damage last year was $10,000,000 
above the 1923 estimate and $18,000,000 higher 
than the 9-year average of $20,000,000. 

According to Col. William B. Greeley, United 
States forester, the material increase in the 
number of forest fires in 1924 is partly due to 
more complete reports, although 1924 was a 
very bad year in many sections of the country. 

Excessively dry weather was experienced in Cali- 
fornia and in the Gulf States, said Col. Greeley, 
and in these States the 1924 fire figures show great 
increases over the 9-year average. Smaller in- 
creases are also shown in most other States. 

An analysis of the 1924 statistics shows that 
incendiary fires top the list with 21,000, or about 
23 percent of the total. Brush burning comes 
next with 16,000 fires, or 18 percent, and fires 
caused by smokers is third with 13,000, or 
about 14 percent. Other chief causes of forest 
fires in 1924 were railroads, camp fires, lumber- 
ing, and lighting. Lightning is considered the 
only natural cause of forest fires. Only 6 per- 
cent of the 1924 fires were started by lightning. 

The greatest single agency with which to combat 
forest fires, said Col. Greeley, is public opinion. No 
thoughtful citizen can read the 1924 figures with- 


out coming to the conclusion that the fight against 
forest fires is his personal fight. The Federal and 


for the unpaid labor of the farmer and his fam- 
ily at hired labor wage rates. In round figures 
the net income for the 1924-25 season was $2, 
712,000,000, compared with $1,992,000,000 in 
1923-24. While this is a gratifying increase, 
it still comes far short of equaling the rates that 
the farmer has to pay for the use of borrowed 


ia 


capital, which was 6.4 percent in 1924-25 and 
6.6 percent in 1923-24. 


(Ree eaeeaaan: 


Lumbermen for Seven Hundred Years 


Stora Kopparbergs Bergslags, A. B., of Stock- 
holm and Falun, Sweden, this year is celebrat- 
ing its 700-year jubilee as lumbermen. 


This is a remarkable record of unbroken business 
activity, and the company is therefore no doubt 
not only the oldest lumber concern in existence 
but also the oldest stock company in the world, 
said Axel H. Oxholm, chief lumber division, De 
partment of Commerce. . 

The company is well known both to American 
business and government officials, who have eb: 
joyed its hospitality during visits to Sweden. Be- 
sides carrying on a lumber export trade amounting 
to 70,000,000 feet a year, a multitude of other 
industries are carried on, such as mining, pulp and 
paper making, various chemical industries, agricul: 
ture etc. It is one of the largest undertakings of 
its kind in Europe, and both the production and 
sales methods of the concern offer a very interest 
ing study. me 

Seven hundred years of continuous operation 1) 
the lumber business is a remarkable achievement, 
particularly when one considers that the forests of 
that country today are in better shape than aD) 
time before. Through scientific methods of fore 
try, the timber holdings are worked on a continuous 
yield basis, and through proper cutting methods 
the rotation has been brought down by 20 to 30 
percent. : 

Every 70 or 80 years the loggers are turning te 
the same timber tract for cutting, and the cut-ove! 
land problem does not exist. 

Seven hundred years of experience in the lumber 
business has naturally solved many vexatious ques 
tions in regard to taxation, utilization of saw tim- 
ber, waste products ete. Stability is the blessing 
of the Swedish lumber and forest industries, which 
enables Swedish lumbermen to maintain their 
strong position in the world markets. 
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Rates on Common Unglazed Doors 


WASHINGTON, D. C., July 27.—In a decision in 
Docket No. 15,044—Pacific Mutual Door Co. vs. 
Ann Arbor Railroad Co., et al.—Division 3 of the 
Interstate Commerce Commission finds that rates 
on common unglazed doors, in straight carloads or 
in mixed carloads with other forest products, from 
points in Oregon and Washington to destinations 
in Trunk Line and New England territories, mov- 
ing between Sept. 3, 1921, and Nov. 9, 1923, were 
unreasonable. Reparation is awarded, to be deter- 
mined in accordance with Rule V. 

Division 3 followed the decision of the commis- 
sion in Anson, Gilkey & Hurd Co. vs. Southern 
Pacific Co. Defendants took the position that the 
commission was not bound by its decision in the 
case cited. Division 3 took the position that the 
issues had been definitely determined in the de- 
cided case and there was no good reason for making 
a new investigation. Defendants likewise pointed 
out that the commission’s former decision on this 
question caused a wide readjustment and urged 
that reparation be not awarded in this case. Di- 
vision 3 held that since reparation was awarded 
in the original case there was no good reason for 
denying it in the instant proceeding. Complainants 
relied entirely upon the decision in the Anson, 
Gilkey & Hurd Co. case and introduced no evidence. 


Commodity Rates on Boxes and Crates 


WASHINGTON, D. C., July 27.—Under the provi- 
sions of Fourth Section Order No. 9,167 issued by 
Division 2 of the Interstate Commerce Commission, 
in instances where departures from the long-and- 
short-haul provision lawfully exist in rates on lum- 
ber the interested carriers are authorized to estab- 
lish commodity rates on wooden boxes, folded flat, 
and wooden crates, folded flat or in sections, in 
straight or mixed carloads, from and to the points 
as described in petitioners’ tariffs I. C. C. Nos. 
1546, 1576, 1614, 1705, 1714 and 1747, 4 cents a 
hundred pounds higher than rates contempora- 
neously maintained on lumber. The rates on 
wooden boxes and crates at intermediate points 
affected must bear the same relationship to the 
rates maintained on lumber at the same points. 
The authorization covers points of origin in the 
Southwest and was granted in response to an ap- 
plication filed by Agent F. A. Leland. 


Commission Cancels Increased Rates 


BuFFALO, N. Y., July®29.—The Interstate Com- 
merce Commission handed down a decision last 
week granting the protest of the Atlantic Lumber 
Co. against proposed increased rates on lumber in 
carloads from points on the Norfolk & Western 
railway in southwestern Virginia and related 
points, through Kenova, W. Va., to eastern desti- 
nations, including Buffalo. The rates were de- 
clared reasonable by the commission and the 
higher schedules, which were to go into effect on 
Aug. 22, were canceled. The Atlantic Lumber Co. 
was represented in the case by I. F. Enos. The 
Standard Hardwood Lumber Co., which later joined 
in the protest, was represented by M. G. Braven. 
Fred M. Renshaw, traffic commissioner of the Buf- 
falo Chamber of Commerce, also made a protest. 


Revenue Loadings Pass Million Mark 


WASHINGTON, D. C., July 29.—Loading of rev- 
enue freight for the week ended July 18 totaled 
1,010,970 cars, according to reports filed today 
by the railroads. This was the first time this year 
that the million mark has been reached, increases 
over the week before having been reported in the 
loading of all commodities except live stock, coke 
and ore. The greatest increase, compared with the 
preceding week, was in the loading of coal, 
which increased more than 10,000 cars, although 
miscellaneous freight, forest products and grain 
and grain products showed substantial gains. 

The total for the week of July 18 was an in- 
crease of 28,161 cars, compared with the week 
before and an increase of 80,257 cars over the 
same week last year, but a decrease of 18,459 cars 
under the same week in 1923. It was, however, 
Considerably larger than the corresponding weeks 
in 1920, 1921 and 1922. 

While revenue freight loading for the week of 
July 18 exceeded one million cars, this freight 
traffic was handled without any transportation 
difficulties or car shortage, the railroads now hav- 
ing more than 300,000 surplus freight cars in good 
Tepair, as well as about 6,600 serviceable locomo- 
tives in storage. 

Coal loading totaled 170,742 cars, an increase 
of 10,298 cars over the preceding week and 24,039 


cars above the same week last year. Compared 
with the corresponding week two years ago, how- 
ever, it was a decrease of 20,084 cars. 

Forest products loading totaled 68,349 cars, 
7,463 cars above the week before and 3,747 cars 
above last year. Compared with the same week 
two years ago, it was a decrease of 7,474 cars. 

Grain and grain products loading amounted to 
43,956 cars, an increase of 5,885 cars over the week 
before, but 3,592 cars below the same week last 
year, and 2,314 cars under the same week in 1923. 
In the western districts alone, grain and grain 
products loading totaled 27,640 cars, a decrease of. 
5,845 cars under the corresponding week last year. 


Reissues Log Tariff 


MEMPHIS, TENN., July 28.—Announcement is 
made by the Southern Hardwood Traffic Association 
that the Southern railroad has reissued its log 
tariff and has removed many objectional and un- 
workable rules. This means that there will be a 
freer movement of logs on the Southern railroad 
into Memphis, and that they will not be hindered 
as in the past. The rules are similar to those of 
the Illinois Central railroad which are entirely 
satisfactory. 


Lumber rates from Mississippi Valley points to 
the Detroit territory will not be advanced, accord- 
ing to announcement made by the Southern Hard- 
wood Traffic Association. The carriers proposed 
an advance of one cent a hundred pounds which 
was opposed by the traffic association and which 
proposal has been disapproved by the carriers and 
the Southern Freight Association. 


To Oppose Advances on Lumber Rates 


MEMPHIS, TENN., July 27.—An effort to keep 
the rates on forest products at present levels will 


be made by the Southern Hardwood Traffic Asso- . 


ciation at the hearing which is to be held in Chi- 
cago on Sept. 1 on the application which has been 
made by the western carriers for increases in all 
rates. This hearing will also have to do with the 
Hoch-Smith resolution, which was passed by Con- 
gress recently, ordering an investigation of rates. 

The members of the Southern Hardwood Traffic 
Association will be represented by several officers, 
including J. V. Norman, general counsel, and they 
will be prepared to contest any advances that may 
be proposed at that time. 

Cc. A. New, assistant secretary-manager of the 
Traffic association, appeared before the Southwest- 
ern Freight Bureau at St. Louis, Mo., last week 
and opposed any advances in rates on lumber from 
southwestern points and Mississippi River crossings 
to western points which might result in an effort 
which is being made to cure Fourth Section de- 
partures. He pointed out that conditions in the 
industry justified reductions rather than advances, 
and told the bureau that “the traffic association 
would expect no more than a leveling process.” 
He also showed the bureau that the rates to 
Missouri River crossings, Kansas City, Omaha etc., 
which have been fixed by the Interstate Commerce 
Commission should not be advanced. It was agreed 
at this conference that the bureau should check 
out the Fourth Section violations and submit a 
list to the Southern Hardwood Traffic Association, 
and that it would be given an opportunity to pre- 
sent its views prior to taking final action. 


Industries Report Gains Over 1924 


Passenger car output in the automobile industry 
and orders booked by furniture manufacturers dur- 
ing the month of June showed a decrease from the 
preceding month, but a substantial increase over 
the same month last year, while agricultural ma- 
chinery and equipment sales for June increased, be- 
ing influenced by the approach of the harvest sea- 
son, according to the August issue of “Business 
Conditions,” trade review of the seventh Federal 
reserve district, published by the Federal Reserve 
Bank of Chicago. 

Production of identical American automobile 
manufacturers totaled 364,731 passenger cars in 
June, a falling-off from May of 4.8 percent and an 
increase over June, 1924, of 63.6 percent. Truck 
production declined 12.9 percent from May, but 
gained 33.2 percent over June, 1924. For the first 
six months of 1925, passenger car output of 1,934,- 
672 exceeded the corresponding period of 1924 by 
4.8 percent, while truck production gained 18.9 
percent in the same comparison. 

A gradual lowering is apparent in the ratio of 
retail sales by dealers to the receipts from manu- 
facturers by these dealers; for June, this ratio was 








100.9 percent, compared with 104.9 percent in May, 
108.7 percent in April and 144.7 percent in June 
last year. These percentages were computed from 
reports of firms whose output was 63.6 percent of 
total June production. The number of cars held 
by dealers and distributers is being kept very low. 

In the furniture industry, orders booked by 
twenty-two manufacturers showed a June decrease 
of 3 percent from May, but an increase of 38.5 
percent over June a year ago. Unfilled orders at 
the end of June declined 0.9 percent from the pre- 
ceding month, but were 12.3 percent larger than a 
year ago. Curtailment of production continues, the 
rate of output declining 2 percent within the month 
of June. 

Based on dollar amounts, the total sales of 
farm equipment in the United States for June 
showed an increase over May of 7.4 percent and 
an increase over June, 1924, of 36.5 percent, 112 
companies being included in each case. Production 
of 105 companies showed a decrease from May of 
0.2 percent, but 104 companies showed an increase 
over June, 1924, of 28.3 percent. The billing of 
heavy machinery appears to be responsible for the 
improvement of billings over June, 1924. 








Send for your copy of our 


| “Delivered Price List” 4) 


The most popular handy price book ever issued. 
Prices on all Bruce items are quoted delivered 

4 your city. Saves figuring freight, and avoids {f/ 
P4 mistakes. Write us for your free copy. ie 














E. L. BRUCE COMPANY 


Manufacturers 


Tennessee BF 
ee Te, 


4 Memphis, 
TAP HE OTET 1 A OMS Td BE 





Ake ALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also:—- 


1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 











Send us your stock and price list. 


Chas. F. Felin & Co., Inc. 
Old York Road & ButlerSt., PHILADELPHIA, PA. 
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HUDSON 
OAK 
FLOORING 







Many dealers who have been 
on the lookout for a line that 
offered a better sales proposi- 
tion are now stocking Hudson 
‘Oak Flooring. With a stock of 
Hudson Brand you can offer 
your customers just as good 
, values as the next dealer and 
‘economy that many dealers 


| cannot offer. 


Write for the name of our 
nearest distributor 


Hudson Hardwood 
Flooring Company 


P.O. BOX 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company 











—_— ee 


Hardwoods 
UA See 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 





MADE RIGHT 





OAK FLOORING 





The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 




















Logging Ralph rs Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark and 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


: oe 
American Lumberman “! $$,;De2tbom St. 


Chicago. IIl. 











New Road Makes Timber Accessible 


ATLANTA, GA., July 27.—One of the last sec- 
tions of virgin hardwood timber east of the 
Mississippi River has become accessible with 
the recent opening of Neel’s Gap across the 
Blue Ridge Mountains and the rapid approach 
to completion of the new highway between At- 
lanta and Asheville, N. C. Lumbermen have 
cast longing eyes at the acres of oak, walnut, 
and maple for a number of years, but due to 
poorly graded forest trails in place of depend- 
able roads, they could not work the virgin tracts. 
With the opening of this new highway, trees 
can be cut and hauled to the main highway 
and from there easily transported to the mills. 
Indications are that conservation will be prac- 
ticed in the cutting of this timber, only the 
oldest trees being taken out, leaving the younger 
trees to attain maturity. This will mean a 
permanent and valuable domain of Georgia 
hardwood. 
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Commerce Year Book for 1924 


The third issue of the Department of ‘‘Com- 
merce Year Book,’’ which is for 1924, has just 
been published. It is significant of the attitude 
of the department presided over by Herbert 
Hoover that this year book, like other publica- 
tions of that department, is made available to 
the public much earlier than any similar publica- 
tion from any other department. It is believed 
that the ‘‘Commerce Year Book,’’ as might be 
expected of a publication emanating from the 
Department of Commerce, is of much more in- 
terest to business men in general than almost any 
other publication issued by the Government. 
Copies of the book, bound in cloth, may be ob- 
tained from the Superintendent of Documents, 
Government Printing Office, Washington, D. C., 
at $1 each. 


“Thus Saith The Law” 














One Dealer for One Town 


The salesman was pushing a new line of floor 
finish with all the persistency of the born 
“drummer.”’ 

“And the dealer who orders $500 worth gets 
the exclusive selling rights for his town. That’s 
printed right on the order blank,” the salesman 
explained, and the lumber dealer “signed up” for 
$700 worth, but, a few weeks later, a customer 
strolled in, ordered certain sundries, and laid 
an invoice for $50 worth of the new floor finish 
on the counter. 

“Where’d you get that?’ the lumberman de- 
manded. 

“Down to the ‘Co-op.’ It’s a new line, and they 
recommend it pretty high.’ 

“And they’ve got it in their storeroom and are 
selling it?’ 

“Sure thing, to anybody that’s got the price. 
Why are you so interested?’ 

“T’ve got a right to be interested,’ the dealer 
explained, “for I bought $700 worth just the 
other day from a traveler. I was to have the 
exclusive agency, and he was bound not to sell 
to any other lumber dealer in town.’ 

“What are you going to do about it?” 

“Really, I don’t know, but one thing sure I’m 
not going to let them off with it,’ the dealer 
declared. 

“Well, I’m no lawyer, but I’ve had quite a lot 
of experience, and I’ll tell you what I’d do,” 
suggested the customer. ‘“‘You bought the stuff 
in good faith, and the seller agreed, as part of 
the sale, that he wouldn’t sell to anybody else, 
so when he broke the agreement, it clears you 
from paying for it. So if I were you I’d just 
sit still, not pay them a cent, and let them 
whistle for their money.” 

“What if they sue me?’ 

“Let them sue, and set up the defense that 
they had broken their part of the contract, so 
the whole thing’s void.” 

“That sounds reasonable,” the dealer averred, 
but when he explained the whole thing to his 
lawyer and outlined the customer’s suggestion, 
the attorney laughed him ‘out of court.’ 

“Then they can make me pay for the finish 
just the same, even though they broke their agree- 
ment, can they?’ the dealer queried. 

“They can,’ was the reply, ‘‘as the general 
rule which has been laid down by the American 
courts is that where goods are sold and a clause 
in the contract of sale gives the buyer the sole 
right of selling such goods in his locality, the 
seller may collect for the price of the goods not- 


withstanding he has broken this clause of the 
contract.” ; 

“But, have I no redress for their breach of 
contract?” 

“Surely,” the lawyer explained. ‘You can get 
at them in two ways. You can either start aq 
separate suit against the seller for breach of his 
contract, collect damages, and use those damages 
to help pay for the goods, or you can wait until 
they sue you, and bring in an offset or counter. 
claim for your damages, and reduce the price of 
the goods by the amount of the damages, but it 
wouldn’t be fair for you to escape payment alto- 
gether and get the goods for nothing.” 


Mill Still Operated by Water Power 


WORCESTER, MASS., July 27.—New England 
is the home of more old mills and forgotten 
mill-dams than any other part of the country, 
Though they still cut a lot of lumber there, 
few are the old water-power mills that turn 
out their quota of fragrant new boards. Just 
outside of Worcester in the town of Paxton 
there may still be found by the traveler of the 
back roads an old time sawmill with its working 
days yet unnumbered. This sawmill, the prop- 
erty of E. EK. Kames, one of the largest land 
owners of the town, is busy every spring cutting 
the logs from his property and those brought 
in on teams by the neighboring farmers. 

The water drops down from Eame’s Pond 
through a narrow ravine to the mill, twenty feet 
below. The total fall of the water from the 











Old sawmill in Paxton, Mass., operated by water 
power 


pond to the meadowed valley below is over 130 
feet. The sawmill dates back to Colonial times, 
the present building being over a century old. 
Mr. Eames, who has owned the property for 
over thirty years, has installed a circular mill 
in place of the up and down mill that was in 
use before his time. Every spring the mill is 
the scene of great activity, the rushing water 
turns with resistless force the flying mill-wheel, 
the great saw screams on its unrelenting course 
through the great pine sticks, and great piles 
of lumber grow and multiply along the hill 
road. Summer brings low water and peace, also 
picnic parties to enliven the scene. 

The small open space between the road and 
the mill is carpeted with a thick, springy mat 
of decaying bark and chips of wood. The gray 
weather-beaten structure slouches down a bit 
to rest, relieved of the vibrating strain of its 
spring toil. Perhaps it keeps on to show those 
newer portable steam mills a thing or two about 
old age. At all events, it stands a monument 
to the early years of American lumbering, and 
it will continue to stand, as new timber is rapidly 
growing on sections nearby that have already 
been cut over three times since the Indians went 
their weary way. 
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Business Changes 


ALABAMA. Dessemer—-Herbert Kyser, secretary and 
treasurer, has sold his interest in Central Lumber Co. 
to E. H. Trussell and O. E, Harmer, and has bought 
the Highland Lumber & Construction Co. 

ARKANSAS Gravette—Gravette Lumber Co. suc- 
coeded by Mansfie a Lumber Co. 

Humphrey—J. Watson sold to George D. Kelley 
Lumber Co. 

FLORIDA. Sarasota—Patterson Lumber Co. con- 
solidated with the Hillcrest Mfg. Co. 

ILLINOIS. Roselle—Roselle Sash & Door Works sold 
to Bronson Lumber Co, 

Savanna—Grain Marketing Co. sold lumber and coal 
yards to Brittingham & Hixon Lumber Co., of Aurora, 
Ill. 

INDIANA. Frankton—Barnett Lumber Co. sold to 
Frankton Lumber Co. : 

Sharpsville—M. Hoffman & Son sold to Indiana 
Lumber Co. 

Maysville—C. C. Dobyns succeeded in 
lumber business by Everett Fleming and Frank Hardy- 
mon. 

MAINE. Greenville—Veneer Products Co. succeeded 
by Atlas Plywood Corporation. 

MINNESOTA. Hutchinson—Interior Lumber Co. sold 
to H. L. Trimble Lumber Co., of Minneapolis. 

MISSOURI. Louisiana—H. C. Worcester & Son sold 
to La Crosse Lumber Co. 

Salisbury—Hugh F. Paustin, of Lincoln Center, Kan., 
has purchased an interest in the Salisbury Lumber 
Co. and will manage the business. 

NEW JERSEY. Camden—Nelson & Hall Co. suc- 
ceeded by Atlas Plywood Corporation. 

NEW YORK. New York—Rodney E. Browne suc- 
ceeded by R. E. Browne & Co. 

OKLAHOMA. 3oise City—J. W. Metz Lumber Co. 
sold to ''. M. Deal Lumber Co., of Wichita, Kan. 

OREGON. Hood River—E. R. Holbrook, M. Trip- 
lett and E. N. Montgomery purchased the Emery Plan- 
ing Mill and changed its name to Hood River Mfg. Co. 

Pine Ridge—L. LB. Menefee sold logging railroad, plan- 
ing mill, dry kilns, equipment and timber to Forest 
Timber Co. 

TENNESSEE. Chattanooga 
Co. succeeded by Fired Arn & Co. 

VERMONT. Montgomery Center, Morris and Richford 
—Nelson & Hall Co. sold to Atlas Plywood Corporation. 

WASHINGTON. Hoquiam—Wynooche Timber Co. 
sold holdings in Grays Harbor to Schafer Bros. Lum- 
ber Co. 





Incorporations 
CALIFORNIA. Oakland—Loop Lumber & Mill Co., 
incorporated. 

San Diego—Klicka Lumber Co., increasing capital 
from $100,000 to $500,000 ; 

San Francisco—E. K. Wood Lumber Co. increasing 
capital from $5,000,000 to $10,000,000. 

Santa Rosa—E. U. White Lumber Co., incorporated. 

FLORIDA. Fort Meyer—Lebow Sash & Door Co., in- 
corporated; capital, $10,000. ; 

Ormond—Ormond Lumber Co., incorporated; capital, 
$50,000. 

ILLINOIS. Chicago—Alabama Millwork Supply Co., 
incorporated; capital, $25,000 

Chicago—Builders Mfg. Co., incorporated; capital, 
$25,000; 64 W. Randolph. 

Chicago—Gulf & Pacific Lumber Co., incorporated; 
capital, $100,000; 111 W. Monroe St. 

Chicago—National Wrecking & Lumber Co., incor- 
porated; capital, $20,000; new and second hand lumber. 

Chicago—W. J. O’ Neill Floors, incorporated; capital, 
$5,000; 108 W. Jackson Blvd. 

INDIANA. Indianapolis—American Forest Products 
Co., incorporated; capital, 50,000 shares, no par value; 
to deal in timber and lumber; incorporators: Howard 
Kroehl, R. J. Wechsler and J. A. Lawlor. 

IOWA. Akron—Akron Lumber Co., incorporated. 

MARYLAND. Baltimore—General Lumber Products, 
incorporated; capital, 1,000 shares preferred stock of 
$100 par value, and 2,000 shares no par value; general 
lumber business. Succeeds Lafayette Lumber Co. at 
710-720 S. Carolina St. 

Capitol Heights—Stembler & Ford, incorporated: 
capital, $100,000; lumber and building materials; old 
concern. 

MASSACHUSETTS. 3oston—Newfoundland Pulp & 
Lumber Co., incorporated; 1,000 shares, no par value. 

MISSOURI. St. Louis—United Wood Heel Co., in- 
corporated. 

NEW JERSEY. Atlantic City—Atlantic Woodworking 
Co., incorporated. 

Newark H. Luke Sash & Door Co., incorporated. 

NEW YORK. Sayside—Manor Lumber Co., incor- 
porated; capital, $20,000. 

North Tonawanda—Dealers Lumber Corporation in- 
creasing capital to $150,000. 

New York—C. H. Contracting Co., incorporated; cap- 
ital, $10,000. 

St. Albans—Enteen Lumber & Supply Co. increasing 
capital to $50,000. 

Yonkers—W. H. Kneas Lumber Co., incorporated: 
oral $136,000; Address Matthew J. Connery, 31 

ier St. : 

, OREGON. Glendale—McCullough Creek Lumber Co., 
incorporated; capital, $50,000. 

_ Klamath Falls—Southern Oregon Lumber Co. increas- 
Ing capital from $25,000 to $50,000 

SOUTH CAROLINA. Wallaceville—Blackwood Lum- 
ber Co., incorporated; capital, $10,000. 

TENNESSEE. Memphis—York Mill & Lumber Co., 
incorporated; capital, $25,000. 








serry Lumber & Stave 





TEXAS. seaumont—-Beaumont Sash & Door Co. in- 
ereasing capital from $100,000 to $125,000. 

Dallas—Texas Box & Crate Co., incorporated; capital, 
$15,000. 

El Paso—Tri-State Lumber, 
corporated; capital, $10,000. 

Wichita Falls—Caruthers Lumber & Building Co., 
incorporated; capital, $10,000. 

Wichita Falls—C. D. Shamburger Lumber Co., incor- 
porated; capital, $400,000. 

WASHINGTON. <Aberdeen—Anderson & Middleton 
Lumber Co. of Oregon increasing capital to $850,000. 

Asotin—Arthur Farrish Lumber Co., sawmill, increas- 
ing capital to $80,000. 

MeMurray—MecMurray Shingle Co., incorporated; cap- 
ital, $5,000. 

Montesano—Schafer Bros. Timber Co., incorporated; 
capital, $490,000; sawmill. 

Sauk—H. G. Logging Co., incorporated; capital, $50,- 


Feed & Fuel Co., in- 


Seattle—Polycraft Mfg. Co., incorporated; capital, 
$21,000; furniture. 

Tacoma—Rundell-Hayden Lumber Co. increasing cap- 
ital to $25,000. 

WISCONSIN. Park Falls—Bielenberg Lumber & Fuel 
Co., incorporated; capital, $40,000. 

BRITISH NORTH AMERICA 

BRITISH COLUMBIA. Victoria-—Barr Bros. Lumber 
Co. (Ltd.), capital, $50,000. 

ONTARIO. Toronto—Mississauga Tie & Lumber Co., 
incorporated; capital, $1,000,000; to cut ties and white 
pine lumber in Mississauga Reserve. 


New Mills and Equipment 


ARKANSAS. Fort Smith—A. H. Scroggins and others 
plan construction of handle factory. 

CALIFORNIA. Sebastopol—B. W. Rutherford to 
build new planing mill. 

IDAHO. Lolo—Schmidt Bros. will erect sawmill. 

INDIANA. Lafayette—Standard Woodworking Co. 
erecting factory buidling, 66x132 ft., one story. 

MICHIGAN. Manistique—Robbins Co., of Rhine- 
lander will install flooring plant. 

NORTH CAROLINA. Lenoir—Star Furniture Co. 
will rebuild plant destroyed by fire with loss of $175,- 
000 


Thomasville—Jennings Mfg. Co. will enlarge build- 
ing material plant. 

OHIO. Dayton—Nashville Hardwood Flooring Co. 
will install warehouse in Dayton. 

Norwalk—Yingling Bros. & Co., of Monroeville, will 
rebuild handle factory. 

OREGON. Carolton—W. E. Gilbert, of Black Rock, 
will erect 40,000 capacity sawmill. 

Klamath Falls—Bray Lumber Co. erecting box fac- 
tory and re-manufacturing plant at Chiloquin. 

TEXAS. Dallas—Katy Sash & Door Co. will erect 
new building, and install equipment. 

Fort Worth—Western Box Factory will enlarge. 


VIRGINIA. Waynesboro—August Klann has begun 
first unit of factory for manufacturing pipe organ 


accessories. 
BRITISH NORTH AMERICA 

ONTARIO. New Liskeard—Donald McLellan putting 
in sawmill at Latchford, Ont., capacity, 50,000 feet. 

Timmons—Fesserton Timber Co.’s mill has begun op- 
eration; capacity, 65,000, which will be increased to 
125,000 feet in the spring. 

Toronto—Geo. K. Tyler, formerly with Seaman-Kent 
Co., has purchased property formerly owned by that 
company at Ste. Agathe, Que., and will erect factory 
and operate as Tyler Hardwood Flooring (Ltd.). 


New Ventures 


ALABAMA. Goodwater—McLeod Lumber Co. re- 
cently began; sawmill. 

ARKANSAS. Camden—Acorn Lumber Co, recently be- 
gan; wholesale. 

Gurdon—A new woodworking factory will be opened 
here by McLain, Wright and Smith, with S. O. Mat- 
lock in charge. 

Lincoln—Richey Lumber Co., new concern. 

Tuckerman—Julian and Grenshaw are establishing re- 
tail yard. 

CALIFORNIA, 
Co. recently began. 

Santa Barbara—Alley Bros., Santa Monica, will open 
yard here. 

FLORIDA. Jacksonville—Jacksonville Beach Corp. 
recently began; sawmill. 

Neptune—(P. O. Atlantic Beach)—Deckle Lumber & 
Supply Co. recently began; planing mill. 

GEORGIA. Atlanta—B. G. Jeffries and W. A. Dolph 
have engaged in business at 403 Georgia Savings Bank 
Building as J-D Lumber Co. 

Brunswick—North America Timber Corp. recently be- 
zan—mfrs. piling and ties. 

Hayner—Savannah River Lumber Co. recently began; 
planing mill. 

Macon—C. J. Molton Lumber Co. recently began; 348 
Oak St. 

ILLINOIS. Chicago—Wolberg-Layton Lumber Co. re- 
cently began, 

INDIANA. Evansville—William Garrison, Marion 0O. 
Cockrum and Jacob D. Paul organized with $25,000 and 
will engage in buying and selling of lumber; plant will 
be located on Illinois Central near Kentucky Ave. 

LOUISIANA. Bastrop—R. F. Boltz Mfg: Co. moved 
fiom Winchester. Ind., and opened sawmill and slack 
barrel heading plant. 

sunkie—Nantz & Co. recently began manufacture of 
veneers. 

MICHIGAN, 
began. 


National City—Independent Lumber 


Detroit—Everling Lumber Co. recently 





An Oak Flooring 
It’?ll Pay Every 
Dealer to Know 


“Knox” Brand Oak Flooring 
is making a truly wonderful 
record for sales and satisfac- 
tion in retail yards where it’s 
being sold. Its quality and 
good manufacture are build- 
ing sales and good will for 
every dealer who sells it. 





Oak Flooring’ 


Give ‘‘Knox’’ Brand a trial. 


Tennessee Lumber & 


Manufacturing Co. 
KNOXVILLE, TENN. 











CHEROKEE LUMBER Co. 


LUMBER, GENERAL MILL WORK 
BUILDING SUPPLIES 


Knoxville, Tenn. 


May 7th, 1925. 


Appalachian Flooring Co., 
Knoxville, Tenn. 


Gentlemen: 


In reply to your letter of 
May 6th regarding your Hardwood 
Flooring. 


We can say that we have 
always received perfect satis- 
faction in every respect from all 
the Hardwood Flooring purchased 
from the Appalachian Flooring 
Co. Up to the present we have 
not received a complaint on any 
of your flooring, and our inten- 
tion is to continue using the 
APPALACHIAN HARDWOOD FLOORING 
exclusively. 


Respectfully Yours, 
Cherokee Lumber Co. 


FW/jb By: Fred H. Williams. 





APPALACHIAN 
FLOORING CO. 


Manufacturers of 


Oak and Maple Flooring 
KNOXVILLE, TENNESSEE 
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ARITE FLOORING is a: 
business builder for lum-| 


ber dealers because its con-, 
consistent quality attracts and 
holds customers. It is one of 
the oldest and best known 
dense longleaf pine floorings on 
the market. It has always been 
known for its splendid manu- 
facture and good assortment of 
lengths. Buy it in mixed cars 
with our 


Southern Pine 
Yard and Shed Stock 


“Larite’”’ will prove a money- 
maker for you. 


Carter- Kelley 








TEXAS 


“exe Lumber Co. , 





MINNESOTA. Minneapolis—Wilfang Lumber Co. re- 
cently began; retail. 
NEVADA. Fallon—Vesper Commercial Co. opening 


lumber yard; plans for buildings completed. 


OKLAHOMA. Holdenville—Pickering Lumber Co. 
opening yard. 
OREGON. Goldbeach—H. H. Hunt will engage in 


lumber manufacturing in Curry County. 
~-igmmmeaiaiiaaaaaa Cedar Co. recently began; saw- 
mill, 

McKinley—Heller-Bunch sawmill to be established on 
Cherry Creek. 

Portland—Schafer Tros. Lumber & Door Co., of 
Montesano, Wash., opening branch office in Porter 
Bldg., charge of E. E. Schmidt. 

Portland—Wm. P. Ballard et al. opening as Foldaway 
Furniture Mfg. Co. 

Portland—-F. E. Wood, J. L. Cole, and C, F. Herne 
have engaged in business at 5lst and Fremont as Gen- 
eral Millwork Co. 

Portland—R. E. Cleaves & Co., Press Bldg., recently 
began; wholesale and commission lumber. 

Wallowa—Harry Maugh has opened retail 
yard with smull planer. 

Wedderburn—R. L. Macleay has 
myrtle wood manufacturing business. 

PENNSYLVANIA. Mahoney City—H. K. Christ has 
opened lumber and building supply business. ; 

TEXAS. Temple—Temple Lumber Co. opening new 
lumber yard. 

WASHINGTON. Center—F. P. Donahue and James 
Donovan have engaged in the logging business. 
Morton—Robert Corbett will open lumber business. 

Rochester—A. E. and Clarence Lundeen will begin 
operation of new sawmill near here about Sept. 1. 


New Sheds and Yard Improvements 


ALABAMA. Birmingham—Scott Lumber Co. erect- 
ing new building, 70x120, in which to store finished 
stock. 

CALIFORNIA. Los Angeles—Cadwallader-Gibson Co. 
erecting lumber shed at Mines and Mirasol Sts. 

ILLINOIS. Peoria—Hoppert Merkel Lumber Co, erect- 
ing one story shed, 30x90. 

MISSOURI. Memphis—Weigner Lumber Co. to erect 
warehouse, 

OHIO. Columbus—H. H. Giesy & Bro. Co., erecting 
shed to replace that burned in recent fire; plans call 
for shed 160x230 ft. which will house about 3,000,000 
feet of lumber; new switch to be laid. 

OKLAHOMA. Cordell—Western Lumber & Hardware 
Co. erecting addition for hardware department. 

OREGON. Sandy—W. A. Proctor will erect build- 
ing for lumber business. 


lumber 


engaged in the 





TENNESSEE. Memphis—Desoto Lumber Co. pur. 
chased tract of land at edge of city on Southern Rai]. 
road which will be used for expansion of business, 


Casualties 


COLORADO. Jarosa—Costilla Canon Lumber Co., logs 
by fire, $5,000; sawmill; will be rebuilt. 


GEORGIA. Woodville—Woodville Lumber Co., logs 
by fire. 
IDAHO. Sandpoint—-Humbird Lumber Co.’s sawmill 


near here destroyed by fire. 

KANSAS. Frederick—Ultch Lumber Co., loss by fire, 

LOUISIANA. Alexandria—Pekin Cooperage Co., logs 
by fire, $2,500. 

MINNESOTA. sreckenridge—Lampert Bros. Lumber 
Co., loss by fire, $500. 

Hackensuck—Backus Lumber Co., loss by fire. 

MISSOURI. Latour—Latour Hardware & Lumber Co,, 
loss by fire, $30,000; will rebuild. 

NEBRASKA.  Lincoln—Pauley Lumber Co., loss by 
fire, $75,000. 

Lincoln—Indepefident Lumber Co., loss by fire, $18,000, 

NORTH CAROLINA, Durham—R. D. Vann’s lumber 
plant burned. 

OREGON. Carlton—Sawmill of Frank Stullenberger 
on Panther creek destroyed by fire; loss, $3,000; no in- 
surance. 

Portlund—West Oregon Lumber Co., loss by fire in 
sawmill, $250,000; will rebuild. 

Portland—-Beaver-Linnton Lumber Oo., loss by fire in 
sawmill, $250,000. 

Veronia—Fitzgerald Shingle Mill, loss by fire. 

PENNSYLVANIA. Shamokin—East End Lumber Co., 
loss by fire, $270,000; planing mill destroyed. 

WASHINGTON. Carrolls—Frank Zaviski, loss by fire 
in sawmill. 

Creston—Potlatch Lumber Co., loss by fire, $20,000; 
will rebuild. 

Doty—Lumber and shingle mill of Doty Lumber & 
Shingle Co. damaged by fire. 

Lyman—Skagit Mill Co., loss by fire, $20,000; 1,000,- 
000 feet of timber, donkey engine and several bridges 
burned. 

Underwood—Sawmill of Price & 
destroyed by fire; loss, $15,000. 

Yacolt—Murphy ‘Timber Co., sawmill destroyed by 
fire. 

WISCONSIN. Shawano--Shawano Lumber Oo’s saw- 
mill destroyed by fire; loss about $50,000. 


BRITISH NORTH AMERICA 
Baden—J. L. Forler lost plant and saw- 


Syne near here 


ONTARIO. 
mill by fire. 
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Exacting buyers say this MAG- 
is also a symbol of satis- —" 
factory service. Try us 

CYPRESS 
on your next order. TUPELO 











Keith Lumber Co. 


547-551 Keith Bldg., Beaumont, Texas 


Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 












































ALBERT T. GILLETT, organizer of the firm 
of Gillett Bros., Memphis, Tenn., manufacturers 
of hickory products, died Wednesday night, July 
22, at his home in that city, of heart trouble. He 
was 59 years of age, and had been suffering from 
heart attacks for some time. He had just re- 
turned from a trip to New Orleans and it was 
thought that his health was improved. Funeral 
services were held Friday and burial was in 
Memphis. Mr. Gillett was born in Ashtabula, 
Ohio, where he studied in early years, finishing 
school at Somerset, Ohio. He moved to Boston 
and started in the manufacturing business there. 
In 1915 he moved to Memphis where he went in 
business with his brother. He was a thirty- 
second degree Mason and a Shriner. He was 
well known in hardwood circles. 


WILLIAM M. REID, prominent lumberman 
and timber owner, died at his home in Portland, 
Ore., Friday, July 24, aged 74. He had been 
engaged in lumber and other enterprises in and 
about Portland for many years, was interested 
in the Goble, Nehalem & Pacific Lumber Co., 
and the Columbia Timber Co., and had large 
timber holdings in the State. During recent 
years he was mostly active in the management 
of the National Ice & Cold Storage Co., Port- 
land. He was the son-in-law of the late David 
Cc. Pelton, also a prominent lumberman, and was 
interested in the Yeon-Pelton Co., and the 
Pelton-Armstrong Co. He is survived by the 
widow, a son, Wilbur P. Reid, and a daughter, 
Mrs. June Closet. 


FRANK A. MOSS, who had a retail yard at 
Fair Haven, N. Y., until two years ago, when 
he retired because of ill health, died recently at 
Volney, N. Y. For twenty years he was a resi- 
dent of Oswego and at one time was manager 
of the Wright & Boyle Sash & Blind Co., and a 
salesman for the Lefevre Lumber Co. He was 
also a traveling salesman for lumber firms at 
Buffalo, N. Y., and Jackson, N. C. Surviving 
are his widow, one son, Joel R., Hughesville, 
Pa., and a daughter, Mrs. F. V. Baker, Volney. 


W. T. BOSTON, aged 65, lumber dealer in 
Yorkville, Ill., died suddenly July 23 in the Robert 
Fulton Hotel, New York City, as he was about 
to depart with the Boston and Anderson families 
for a tour of Europe. Mr. Boston was widely 
known in Kendall County, Ill., and had been in 
the lumber business there for many years. His 
widow, two daughters, and four sons survive. 
The body was returned to Yorkville for burial. 








WILLIAM RUPPEL, in charge of the retail 
sales of the Weyerhaeuser Timber Co., at Ever- 
ett, Wash., died in that city July 23, leaving 
an exemplary record for continuous and faithful 








service. Mr. Ruppel began work for John P. 
Weyerhaeuser in 1880, and remained a part of 
the organization up to the day of his death, a 
period of about forty-six years. He went to 
Everett *when the company became active there, 
and had built up a large and valuable acquaint- 
ance among the business men of western Wash- 
ington. ,He is survived by a widow and four 
daughters. 





F. P. SOUTHGATE, a lumber association 
worker for a number of years, died at his home 
at Sarasota, Fla., recently. He was an employee 
of the National Hardwood Lumber Association 
for a number of years and acted in the capacity 
of chief inspector from 1906 to 1909. Prior to 
that time he was the official inspector for the 
old Chicago Hardwood Lumber Exchange and 
was well known to all of the Chicago hardwood 
lumbermen, and to many of the a selling 
the Chicago market. He is survived by his 
— and a daughter who lives in Birmingham, 





FRANK B. JACOBS, prior to his retirement 
eight years ago, in charge of the Redwood Lum- 
ber Co. yard at Arcata, Calif., died recently at 
his home in Arcata from an acute heart attack. 
He was born in Maine, 1847, and was one of the 
pioneer settlers in Humboldt County, Calif., going 
to the Pacific coast in 1882. 


FRANK STEVENSON CALDWELL, third old- 
est lumberman in Wichita, Kan., and proprietor 
of the F. S. Caldwell Lumber Co., died recently 
at his home in Wichita. He established the 
company which bears his name in 1900. It grew 
rapidly until it is now one of the leading lumber 
yards of the city. He is survived by his wife, 2 
daughter, a sister and a brother. 


HENRY DUNCAN BOGART, aged 92, died at 
Cliffs, Wash., recently. He was born in Tennes- 
see. He located in Klickitat County, Wash., in 
1888, and bought a sawmill established by John 
J. Golden, founder of Goldendale, Wash. 


MRS. SAMUEL HALL, wife of Samuel Hall, 
Tara, Ont., passed away recently at the residence 
of her son, J. M. Hall, Toronto. Mrs. Hall left 
a large family, among them being three sons, 
S. E. Hall, J. M. Hall and T. G. Hall, all mem- 
bers of the firm of Hall Bros., wholesale lumber 
dealers, Toronto. 














JASPER MARTIN, pioneer lumber manufac- 
turer of Ontario, passed away recently at 
Toronto. Mr. Martin was born in Milton, Ont., 
in 1844, and operated mills at Milton, Hillsdale, 
and several other points. 
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Automatic Stave-Packing Attachment 


An automatic stave-packing attachment, recently 
designed and built by the E. & B. Holmes Machin- 
ary Co., of Buffalo, N. Y., has just been installed 
and put in operation on a Holmes tongue and 
groove machine at the Niagara Falls plant of the 
International Cooperage Co., manufacturer of slack 
and tongued and grooved barrels for dry materials. 
The attachment is used for placing the finished 
staves in uniform order and position on a project- 
ing rack, and for piling the staves upright against 
each other in a nesting position. With the staves 
arranged in this manner, they are then ready for 
placement in the setting-up machine. 

In general, the old procedure followed is to let 
the finished staves fall from the machine on to a 
bench or rack without regard to arrangement for 
setting-up. With this the practice, it is then nec- 
egsary to employ a workman to arrange the staves 





Fig. 1. Front and side view of Holmes tongue and 
groove machine 


in order so that no time will be lost in assembly. A 
further disadvantage connected with this practice 
is the frequent breakage of the tongued portion of 
the stave. 

The construction items of this packing attach- 
ment are readily noted from the illustration. These 
can be listed as two upright, stave carrying arms, 
a driven shaft with a cam and crank attachment, 
two connecting rods, and an upright, pivoted guide- 
bar with a cross-head section to which the carry- 
ing arms are attached. A chain connects the 
tg shaft with the main drive shaft of the ma- 
chine. 

The course of travel of the carrying arms is 
roughly elliptical in form. This motion is im- 
parted by the reciprocating action of the cam and 
crank arrangement. As will be noted from the 
illustration, one of the connecting rods has its mo- 
tion imparted by the cam, while the other has its 
motion imparted by the crank action. ‘The ver- 
tical guide-bar is pivoted at its lower end. The 
cam connecting rod, also attached to this same 
pivot shaft, now oscillates the guide-bar with a 
lateral motion. The crank connecting arm or rod, 
in turn, is attached to the guide-bar by a cross- 
head section, which slides up and down as it is 
actuated by the crank arrangement, and which 











Fig, 2. 


FOR THE MANUFACTURER AND DEALE 


thereby imparts the vertical motion to the at- 
tached carrying arms. The combination of this 
reciprocal lateral and vertical motion, imparted by 
the cam and crank arrangement, operates the stave 
carrying arms in the continuous elliptical motion 
mentioned before. 


Packing Attachment in Operation 


To consider now the packing attachment in op- 
eration. In the illustration (Fig. 2) will be noted 
the two arms in the act of carrying a finished 
stave over and down to a position on the adjoin- 
ing rack. Further to be noted is a stave just pass- 
ing through the finishing cutters and on its way to 
the stationary receiving grooves from where it will 
be taken by the packing attachment to the piling 
rack adjoining. 

The carrying arms move from the position shown 
in the illustration down to the plane of this hori- 
zontal rack. As the arms continue to pass down 
and beyond this plane, the stave is left upright on 
the rack. The now empty carrying arms, after 
reaching the end of their downward stroke, start 
on their return, upward elliptic motion to a posi- 
tion directly under the newly grooved and tongued 
stave in the receiving groove. The arms, as they 
pass upward and beyond the plane of these receiv- 
ing grooves automatically receive the newly fin- 
ished stave. This latter in turn is now carried 
over and down on to the horizontal rack where 
it likewise is deposited. Thus this automatic pack- 
ing action continues throughout the grooving and 
tonguing operations. At the end of the rack will 
be seen a group of finished staves piled in position, 
with the grooved edges of the staves face-up. As 
each new stave is deposited on the rack, it pushes 
the preceding staves ahead, until finally the entire 
rack is filled. They are then removed and placed 
on the floor in the same position, ready to be as- 
sembled and trussed. 

With this attachment incorporated, the opera- 
tion of grooving, tonguing and packing the staves 
may be said to be entirely automatic in character. 
Only one operator is required to keep the machine 
supplied with material. The distance between the 
two carrying arms is adjustable to suit the length 
of stave being grooved and tongued. 


Feeding Device Reverses Every Alternate Stave 


In addition to the automatic packing attachment 
(Fig. 2) this tongue and groove machine (illus- 
trated in Fig. 1 showing front and side view) is 
equipped with a feeding device which reverses 
every alternate stave, thereby making both ends 
of the assembled barrel of the same diameter. 
After placing the staves in the automatic feed run- 
way, which operates on the principle of an endless 
chain, the staves are carried by a pair of feed rolls 
to the right and over the revolving grooving cut- 
ters. The staves are next carried automatically to 
the other side of the machine in an upright, semi- 
circular guideway, and to a position in front of 
the pair of tongue forming knives. The staves are 
again caught between a pair of feed rolls and they 
are now forced in the reverse direction over the 
tongue forming cutters. With the staves grooved 
and tongued, they are now automatically piled in 
position on the rack, as previously described. 

This tongue and groove machine, with which the 
automatic packing attachment is used, will work 
cross-grained staves without tearing-out or mak- 
ing rough edges. It can be driven either from 
direct motor attached to the main drive shaft or 
by a belt running on tight and loose pulleys. The 
machine requires no countershaft and is entirely 


Automatic stave-packing attachment of Holmes tongue and groove machine 
























ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 


Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 














No Monkey Business 


Lots of folks are now arguing as to 
whether or not their ancestors 
ever swung from the trees by a 
prehensile appendage and drop- 
d cocoanuts on their enemies 
low. 
After all, what difference does it 
make whether they did or they 
didn’t ? 
There is one thing about which we arecertain—and 
that is this: That there is no “monkeying” in 
our business and that ““LaRED” Products and 
LaRED” Service will, please you, if you but give 
us the opportunity to ““show you”. 


TRY US ON AN ORDER FOR 
i Louisia Tidewater Red Cypress 
Cypress Window and Door Frames 
Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 
TRY OUR “‘LaRED”’ BRAND OF 
PREMIUM CEDAR SHINGLES 
*“* LARED” Supremes—The 100% Shingles 
“LaRED” Extra Clears—100% clear,85 edge grain 
“LaRED” Star A Stars—Real Stars 


Louisiana Red Cypress Company 
of New Orleans 
| Entire Fourth Floor 1018-19 White Bldg., 





G 





Poydras Building, 
New Orleans, La. Seattle, Wash. 
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OAK CAR MATERIAL 
SHORTLEAF PINE 
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C4 LOUISIANA Coo 


RANT 


SOUTHERN 
HARDWOODS 


nal 


WHITE 
OAK 


RED 
OAK 


RED 








offered for prompt de- 
livery. Order in straight 
or mixed cars. 


HICKORY— OAK 
GUM 








HICKORY 
15,000’ 4/4 No. 2 Common 
G UM 15,000’ 6/4 No. | Common 
30,000’ 6/4 No. 2 Common 
SAP 15,000’ 8/4 No. | Common 
G U M 15,000’ 8/4 _ 2 — 
30,000’ 8/4 Noe. 3 Common 
15,000’ 10/4 - ! oe . sad 
8,000’ 12/4 No. | Common vs 
BLACK 7,000’ 16/4 No. | Common & Btr. 
GUM MIXED OAK 
150,000’ 4/4 No. 3 Common 
HICKORY 150,000’ 4/4 Sound Wormy 
MAGNOLIA PLAIN BLACK GUM 
150,000’ 4/4 FAS 
CYPRESS 150,000" 4/4 No. 1 Common 
30,000’ 
WHITE 45.000’ 5/4 No. | Common & Sel. 
ASH 15,000’ 5/4 No. 2 Common 


Write for prices today. 


Grant Timber 
& Mfe’.Co. screen 


LOUISIANA 
W.W. BEAT Y, Sales Manager 

















| Band 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 


— 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 














Lucas E. Moore Stave Co., In. 


MANUFACTURERS 
EXPORT 


Band 
Sawn 


DOMESTIC 


Southern Hardwoods 


Kiln Drying a Specialty 
| Sales Office: NEWORLEANS,LA. Mills at Mobile, Ala. 




















= Manufacturers ' 


Short Leaf Pine and Hardwoods 


self-contained. The pulley on the eutterhead shaft 
is 4 inches in diameter by 4-inch face and makes 
5,200 revolutions a minute. 

Dimensions and capacity of this tongue and 
groove machine are as follows: Floor space, 644x9 
feet; cubie contents, 195 cubic feet: weight, 3,000 
pounds ; horsepower, 5; daily capacity, 15,000 to 
20,000 staves. 


New Size Added to Belt Fastener Line 


The Flexible Steel Lacing Co., of Chicago, 
recently added to its line of Flexco II. D. belt 
fasteners a new smaller size intended for use on 
belts from 4- to yy-inch thick on both conveyor 


has 


and heavy duty transmission service. This ney 
size, like the other four members of the series 
provides a tight butt joint with much surplyg 


strength. The manufacturer states that interegt. 
ing tests extending over many months have beep 
made with this new size fastener, and the fing| 
offering is known as the No. 1 size. Each unit 
of this fastener consists of an upper and lower 
plate and two special bolts and nuts. The pressure 
of the plates, drawn together with a wrench op 
the bolts and nuts, compresses the belt end giving 
a considerably strong. r joint than one which might 
pull against the bolt holes only. Interested parties 
can secure free samples of these fasteners by writ 
ing the manufacturer, 
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Grants Reduction in Stumpage Rates 

WASHINGTON, D. C., July 27.—W. C. Stewart, 
vice consul at Fredericton, reports that the provin- 
cial government has acted on demands of the New 
srunswick Lumbermen’s Association for a redue 


tion in stumpage rates, the introduction of the 
Quebee scale for logging operations upon Crown 


lands and a refund on stumpage dues on logging 
operations on Crown lands during last winter. The 
government’s action is summarized as follows: 

(1) The request for a refund on last year’s cut 
was not granted. 


(2) Regarding the request for the introduction 
of the Quebee seale, the lumbermen have’ been 
notified that no change ean be made except by 


legislative enactment: therefore, the 
could not deal with that matter. 

(3) Reduced stumpage rates were made to go 
into effect on Aug. 1, 1925, as follows: Spruce, 
pine, tamarack, cedar, $3; hemlock, $2.25: balsam 
fir, $2.50; aspen, $2.50; hardwoods, $1.50; ties. 
each, 12 cents. Spruce, fir and all pine affected 
by fire or budworm, one-half regular stumpage. 

The reductions on spruce, pine, tamarack, and 
cedar amount to $1 a thousand, the old rate 
being $4. The reduction in balsam fir is 50 cents. 
Only in the case of hardwood is an increase shown, 
the old rate being $1.25. By far the greatest part 
of the lumber cut in New Brunswick is made up of 
spruce, pine, and balsam fir. 


Lockout in German Lumber Industry 


WASHINGTON, D. C., July 27.—The German lum- 
ber and woodworking industries are facing serious 
labor troubles at present, according to a report to 
the Department of Commerce from Assistant Trade 
Commissioner M. L. Goldsmith. A national lockout 
of all workers in sawmills and the various wood- 
working industries is in progress, according to re- 
ports. Workers in Silesia, Baden, Hamburg and 
Berlin have already been locked out, and the 
expectation is that the lockout will become general. 
Altogether, German woodworking industries employ 
about 100,000 workers, and it is expected all of 
these will be affected. 

This lockout is said to be the result of continued 
wage demands which observers say the employers 
consider exorbitant. Workers are reported as 
agitating for a 10 to 25 percent increase in wages. 
Current wages in various woodworking industries 
in Germany are reported to be somewhat below the 
general wage level, but employers declare that with 
current high production costs they can not possibly 
grant appreciable wage increases. 


government 


Handle and Handle Stock Exports 


WASHINGTON, D. C., July 27.—Handles and han- 
dle dimension stock constitute a very desirable 
item in American lumber export trade and are 
known all over the world, says Axel H. Oxholm, 
chief lumber division, Department of Commerce. 
Last year exports of handles and handle stock 
totaled $2,158,000. Tool handles constituted three- 
fourths of the total. England is the largest mar- 
ket for these exports and last year took $900,000 
worth, plus. 

“The important manufacturing industries of 
England alone used American handles,” said Mr. 
Oxholm, “because the English market is perhaps 
more inclined than any other foreign market to 
pay the price for quality product. Of the other 
countries in Europe, Scotland, Sweden, Ireland, 
Norway, Denmark and The Netherlands are the 
only markets of importance.”’ 

Australia and New Zealand are also important 
customers. Last year Australia imported Amer- 
ican handles to the value of $227,000 and New 


Zealand $120,000. Canada imported $195,000 
worth of handles and Argentina took $127,000. 


The other South American markets are of less im- 
portance, each taking less than $20,000. 

Commenting further on these exports, Mr. Ox- 
holm said : 


“Since the export of handles and handle stock 
involves a considerable amount of labor and manu- 


facturing process, our export trade in this line jg 
of great importance and should be encouraged jp 
preference to the exportation of raw timber for the 
purpose of manufacturing handles from such stock 
in foreign countries. With the very high freight 
rates to most of our principal foreign markets, jt 
is evident that it will be far more economical for 
our foreign customers to import either manufac. 
tured handles or at least handle dimension stock, 
The foreign consumer is not benefited by paying 
freight charges on waste material, which can not 
be profitably utilized abroad.” 


Mahogany Mainstay of British Colony 


WASHINGTON, D. C., July 27.—In a report to the 
Department of Commerce, Vice Consul Ellis A. 
sonnet, Belize, British Honduras, points out that 
the economic life of that colony has depended al- 
most solely upon the trade in mahogany. ‘The un- 
usual importance of this single industry over so 
long a period—more than two hundred years—has 
affected the business practices of the community. 

“The colony was settled and established by wood 
eutters attracted by the richness of the tropical 
forests,’ says the vice consul. “It is certain that 
mahogany has been exported from British Hon- 
duras for over two hundred years, and, since the 
decline in the value of logwood, mahogany has been 
the chief product of the colony. 

“Transportation between Belize, and other ports 
on the coast of British Honduras, and mahogany 
producing areas in the interior is restricted to 
shallow river craft and pack mules.” 

“Mahogany is logged on a contract system. The 
American mahogany firms enter into an agreement 
with local contractors for a specified minimum 
number of logs of certain dimensions at a deter- 
mined price with provisions for penalties and 
bonuses for logs below and above standard. New 
contrhets are made each year between the lumber 
companies and the contractors.” 


Spanish Lumber Importers Organize 


WASHINGTON, D. C., July 27.—The lumber di- 
vision, Department of Commerce, has been advised 
of the organization in Spain of the Asociacion 
Espanola de Importadores de Maderas, or Spanish 
Lumber Importers’ Association. Headquarters are 
in Madrid, and so far the membership represents 
85 to 90 percent of the Spanish lumber importers. 

According to the bylaws, membership in the as- 
sociation is limited to importers located in coast 
cities importing at least 500,000 feet of lumber 
annually. Members handle both American hard- 
woods and softwoods. The principal object is the 
same as that actuating similar associations in 
other lines. Uniform contracts and sales condi- 
tions are on the program, and also the securing of 
credit information on Spanish concerns on behalf 
of the importers. 

Besides attending to questions of local import- 
ance, such as transportation, tariff etc., the ass0- 
ciation will also negotiate with foreign lumber a8- 
sociations and organizations for the purpose of 
facilitating the importation of lumber into Spain. 
In making the announcement, Axel H. Oxholm 
says: 

“Conditions in the Spanish lumber trade_have 
not been satisfactory during the last ten to fifteen 
years, largely on account of the very keen competi- 
tion among the importers and the lack of coopera- 
tion among them. The establishment of this ass0- 
ciation will be of considerable importance both to 
the Spanish importers and to foreign exporters and 
the lumber division.” 


Swedish Lumber Market Demoralized 


WasHIncton, D. C.. July 27.—Trade Commis 
sioner T. O. Klath cables the Department of Com- 
merce from Stockholm that lumber prices continue 
downward and the Swedish lumber market is de- 
moralized. Advance sales for 1925 delivery up to 
the middle of July are estimated at 1,237,500,000 
board feet. In June rough lumber exports totaled 
233,454,000 feet, including 10,469,000 fect of box 
shook. while planed lumber exports aggregated 33,- 
708,000 feet, of which 1,155,000 feet were planed 
box shook. 
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Trucks Essential for Quick Service 


For the purpose of learning the practicability 


and comparative cost of hauling lumber in the 
city by teams and motor trucks, inquiry was made 
at the offices of the Chicago Lumber Co. of Omaha 
and the H. F. Cady Lumber Co., both firms doing 
a large retail lumber business in Omaha, Neb. The 
outstanding point brought out by these concerns 
clearly showed that trucks must be used whether 
teams are employed or not. It is a question of 
keen competition, and to hold business it is abso- 
lutely necessary to make many quick deliveries 
right along, for frequently work has to be stopped 
on a job unless certain lumber is delivered at the 
time specified by the contractors, who otherwise 
will go to some other yard in order to get quick 
service. 

Both the Chicago Lumber and Cady companies 
are well satisfied that for short full load hauls, the 
team delivery is the cheaper up to between two- 
and three-mile deliveries. For long hauls to the 
city limits and beyond, it was found that the truck 
is the more economical. It was also stated that 
short hauls of small orders could be done cheaper 





stalled a tractor and trailer, but finding that the 
cost in comparison with teams was considerably 
higher than expected, the company reverted to the 
employment of teams, 
ment for the next ten years. 
years 


using such delivery equip- 
Within the last two 
the Chicago Lumber Co. has again started 
using motor trucks, primarily for the purpose of 
being in position to render quick service, which 
nowadays is one of the prime requisites for secur- 
ing new business and retaining old customers. The 
concern has reduced the number of teams employed 
from twelve to three, a barn and barn man being 
maintained to take care of these horses, and on 
account of the limited number of teams the expense 
per horse is quite heavy. istimates of cost made 
by the Chicago Lumber Co. over a period of several 
months showed that for all kinds of loads and 
distances, the trucks averaged $1.84 a thousand feet 
of lumber, and the teams and wagons, $2.75, which 
was offset to some extent by the fact that, when- 


ever it was convenient, the teams were used on 
the short, heavy or full loads. 
The experience of the H. F. Cady Lumber Co. 


full loads up to a distance 
city, teams were more 


demonstrated that for 
of three miles within the 
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buildiny lumber docks 
Menominee Indian reservation near Green Bay, 
from the reservation loading the logs on a trailer truck. 


at Escanaba, Mich., cut and hauled from the 
Wis. The illustration depicts a gang of Indians 
A curious feature of their work is the 


yell with which the Indians pull each log into position—a cry that is both thrilling and awesome. 
The logs were transported to the railroad sidings and shipped to Escanaba 





by a light truck, such as a converted Ford, on ac- 
count of less time involved, but this would not 
hold so good if a large truck was used. 


Attention was also called to the costs of truck 
repairs and new tires. A team and wagon outfit 
complete costs on an average $800, and a 2-ton 
motor truck runs from $3,000 to $3,500, which 
would make four teams and wagons equal in cost 
to one such class of truck. It is also trne that 
the cost of feed and shoeing runs high, and horses 
five out through continuous pounding on hard pave- 
ments. 


The Chicago Lumber Co. of Omaha, one of the 
Pioneers in the use of gasoline power to deliver 
lumber about-the city, operates five trucks which 
are converted into 2-ton trucks by means of Olsen 
extensions. Each of the trucks is equipped with 
Warford extensions which furnish additional power 
traction ete. Four of the trucks are equipped 
with pnuematic tires and one with cushion tires, 
the latter being in the way of an experiment. About 
fourteen years ago the Chicago Lumber Co. in- 


economical than trucks, but for longer trips, even 
for small orders, better and cheaper service was 
rendered by the trucks, notwithstanding that the 
cost of truck repairs at times was rather large. 
The Cady concern pointed out that four teaming 
outfits could be bought for the cost of one 2-ton 
truck, but that in order to compete with other 
dealers in providing quick service, it was necessary 
to employ trucks. 


[SA AEBLALGGG@@G@“@ 

RAILROADS in the United States 
now using motor trucks as part 
of their shipping service ; twenty-one railroads con- 
template, or are investigating the use of trucks 
for the first time, or expect to add to their present 
trucking service, according to data compiled by the 
National Automobile Chamber of Commerce. Nine 
railroads use containers; six railroads contemplate 
or are investigating the use of containers. One 
hundred and seventy-four railroads in the United 
States, Canada and Mexico are using approximately 
483 gasoline rail motor coaches; twenty of these 
lines contemplate adding additional equipment. 


THIRTY-THREE 
and Canada are 
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Try Buying Our 
Oak Flooring 


in mixed cars with the other 
items you need. In this way 
you can reduce your stock in- 
vestment and cut your freight 
costs. Other dealers have found 
it pays. Let us quote you on 


a mixed car of 


HODGE-HUNT 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


Hodge-Hunt 


LUMBER CO., Inc. 




















Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-~Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 




















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 
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The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St., CHICAGO 
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When You 








put your requirements up 
to our organization and 
you will not be dissap- 
pointed. We aim always 
to have the stock we ship 
as good as we can possibly 
make it. 





es 


Give us a trial order. 


Yard and Shed Stock, 
Timbers, Lath 


Gilchrist: 
Fordney Co. 








LAUREL, MISS. 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 
usssson KAardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 


























ioxciear © Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 


















DETROIT, MICH. 


While demand for hardwoods in the 
automotive industry still is confined largely to 
purchases for immediate requirements, there are 
evidences of a healthier buying trend in line with 
consistently good production schedules. Increased 
inquiries and takings from the furniture industry 
also are reported. Although trade factors are un- 
willing to predict any marked revival of buying in 
hardwoods, they are pointing to increased activity 
in the early fall. 

Additional strength is noted in the wholesale 
market for softwoods. Prices of a number of 
items are stronger. There are still a large num- 
ber of transit cars in this territory. Their rapid 
movement by the railroads is resulting in prompt 
disposition to avoid demurrage charges. 

Jeff Webb, of the Lowrie Robinson Lumber Co. 
and retiring president of the Detroit Board of 
Commerce, has been nominated for the directorate 
of the latter organization. His term as head of 
the local Board of Commerce is characterized as 
one of the outstanding business administrations in 
its history. 


CLEVELAND, OHIO 


July 27.—In view of the general midsummer lull, 
a satisfactory volume is reported for this time of 
year. Building activity has been increasing stead- 
ily, especially in single residential construction. 
While there is still considerable weakness in the 
wholesale market in softwoods, an improvement in 
the buying trend is noted. Hardwood purchases by 
both retailers and industrial plants are reported 
fairly good, with little or no tendency toward ex- 
tended advance buying. 

John S. Williams, who was formerly secretary of 
the Red Cedar Shingle Manufacturers’ Association 
at Seattle, Wash., has been made executive sec 
retary of the Cleveland Life Underwriters’ Asso- 
ciation. Mr. Williams was selected for this posi- 
tion in recognition of the value of this practical or- 
ganization experience. He will assume his new 
duties on Aug. 15. 

W. M. Kennelly, who has been with the Edge- 
water Lumber & Supply Co. for more than eight 
years, has joined the Berea Lumber Co., of Berea, 


Ohio. 
ELKINS, W. VA. 


July 27..—Some West Virginia lumbermen report 
a decided improvement in hardwoods, stating that 
more orders are coming in and that prospects for 
the future look brighter than they have for months. 
This improvement appears to extend to all or 
nearly all grades and kinds of hardwood. Prices, 
however, remain the same and some wholesalers 
and manufacturers still observe a general dispo- 
sition to cut under general market quotations in 
order to move lumber, but are inclined to think 
that as supplies dwindle prices will become more 
uniform and before long reach a higher level. 


LOUISVILLE, KY. 


July 28.—Stronger prices in red gum have been 
discussed with interest in the local lumber trade, 
several sales having been made at advanced prices. 
One house reported that it had been quoted inch 
common quartered red gum at $62, delivered at 
Louisville. Oak is just a shade stronger in com- 
mon. Other items are about the same, but there 
is no doubt that the general market tendency is 
toward higher levels. 

Louisville houses are quoting inch stocks, Louis- 
ville, at: Quartered white oak, FAS, $125@140; 
common, $75@85; quartered red, FAS, $105@ 
110; common, $65@67.50; plain white, FAS, $85 
@100 ; common, $60@62.50; plain red, FAS, $82@ 
90; common, $57@60. Poplar, FAS, $105@110; 
sap and selects, $70@75; No. 1 common, $50@55. 
Quartered red gum, FAS, $85; common, $60; plain 
red, $83 and $56; quartered sap, $57 and $42; 
plain sap, $52 and $34. Walnut, FAS, $215; se- 
lects, $150; No. 1 common, $110; No. 2 common, 
$50. Chestnut, $105 and $57. Ash, $90 and $55. 
Basswood, $85 and $55. Cottonwood, $53 and $38. 

Leroy Olcott, secretary for some years of W. P. 
Brown & Sons Lumber Co., who has been in Cali- 
fornia on a long leave of absence, has resigned and 
gone with the Graves Sash & Door Co., at Los An- 
geles, feeling that the climate of California is of 
advantage to him. Edward R. Clark, formerly as- 
sistant secretary, has been made secretary. Mr. 
Clark has been with the company some years. 

J. G. Brown, head of W. P. Brown & Sons Lum- 
ber Co., is leaving shortly for a trip to the various 
company operations in the South. 

W. A. Watts, chairman of the board; W. I. 
Wymond, president, and C. M. Pate, vice president, 
of the Chess & Wymond Co., are spending a few 


July 27. 








days in Canada, at the summer home of W. RB, 
Chess, former head of the company, who came 
over from his home in England for the summer, 

J. C. Dorman recently became secretary of the 
Mengel Co., filling a vacancy caused by the death 
of J. H. MacClay. 

George Wilcox, of the I. B. Wilcox Lumber Co,, 
Louisville, is leaving at the end of the week for 
California, planning to spend several weeks in the 
West. 

W. H. Day, sales manager Wood Mosaic Co., is 
spending a vacation at Atlantic City and in the 


Last. 
EVANSVILLE, IND. 


July 27.—There has been a fairly good call for 
hardwoods. Demand from furniture, chair and 
desk manufacturers is better than it was a few 
weeks ago. Prices on most items are holding their 
own, and some items have shown a tendency to ad- 
vance. Gum is in much better demand, and quar- 
tered white oak, black walnut, poplar, quartered 
sycamore and cottonwood are moving briskly. Pro- 
ducers of flooring and interior trim are buying in 
liberal quantities. Box plants are being operated 
full time and have been in the market for a great 
deal of lumber. Tie orders and inquiries are on the 
increase. At Tell City, Jasper and Huntingburg, 


‘Ind., most wood consuming plants are on good 


time. 

W. E. Murphy, manager built-up roofing depart- 
ment, Luhring Lumber Co., will take up a similar 
position with the Fort Wayne Builders’ Supply Co. 
on Aug. 1. 

The Princeton (Ind.) handle factory of the 
Baldwin Tool Co., of Wheeling, W. Va., has closed 
down owing to shortage of ash in southern Indiana. 

Gus E. Bauman, of the G. E. Bauman Co., is 
back from a southern trip, and reports that he 
finds business a great deal better. 


MILWAUKEE, WIS. 


July 28.—Prices tightened last week in the Mil- 
waukee lumber market as a result of widespread 
demand. Advances were made on practically ev- 
erything. Volume of sales continues good and pros- 
pects for fall look very encouraging. According to 
one company, hemlock is again coming into its 
own, as sales of it have increased materially within 
the last few weeks. The country business in cer- 
tain parts of the State is getting better. Crop re- 
ports for Wisconsin indicate that the yields will 
be very good for the season. City business has 
been good and will remain that way for the next 
few months. Especially has this been true in Mil- 
waukee. Business in the millwork factories is on 
the upgrade, and better prices prevailed last week. 
One of the mills has business booked now to carry 
it through the next six months, while another 
states that it is in the midst of the storm sash 
business which will carry it along for the next 
three months. The yards have had a good business, 
and country trade is picking up, especially in the 
southern part of Wisconsin. 

Officials and employees of the Wilbur Lumber Co. 
from the West Allis (Wis.) yards and the Wauke- 
sha (Wis.) yards and millwork factory, held their 
annual picnie at the Golden Lake Park near Sulli- 
van, Wis., on Saturday, July 25. A feature was 
the ball game between the employees of the yards 
at West Allis and Waukesha, which West Allis won 
by a score of 18 to 14. Other games and picnic 
stunts comprised the day’s program, and dancing 
was enjoyed in the evening. 


BUFFALO, N. Y. 


July 27.—An indication of how short some con- 
sumers are of lumber is given by the instructions 
received the other day by a wholesaler, as follows: 
“Wire order to the mill and ship order yesterday 
if possible.” 

A. J. Elias, president G. Elias & Bro., has been 
notified of his election to the board of governors 
of the Associated Chamber of Commerce of America. 

The semiannual meeting of Mixer & Co. was held 
at the company’s offices here on July 24. Officers 
and directors from out of town who were present 
were A. J. Barbour, Greensboro, N. C.; A. L. Dick- 
inson, Binghamton; L. S. Rounds, Albany. 

C. R. Kelleran, of the Trotter-Kelleran Lumber 
Co., has gone on a trip to the mills of Michigan 
and Wisconsin and afterward will visit some of 
the southern mills. 

Carleton W. Betts, of the Betts Lumber Co., left 
last week for a ten days’ business trip to New York, 
after which he will spend a two weeks’ vacation at 
Watch Hill, Long Island. 

H. E. Montgomery, president Montgomery Bros. 
& Co., is in Canada on a fishing trip. 

Fred M. Sullivan and C. F. Sullivan spent the 
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latter part of last week on a fishing trip to Port 
Rowan, nt. 

Alex Ehrig, of the R. D. McLean Lumber Co., is 
enjoying a week’s vacation and visiting relatives in 
southwestern New York. 

Henry I. George, of Graves, Manbert & George, 
has gone on a motor trip to Bangor, Me., and will 
also visit Nova Scotia before returning. 

Among visitors to the lumber trade here this 
week were J. G. Daly, of the Gray Lumber Co., 
Meridian, Miss., and S. E. Wisner, of the B. L. 
Bruce Co., Memphis, Tenn. 


BAY CITY, MICH. 


July 28.—There has been a very large increase 
in orders received by mills in Lower Michigan dur- 
ing the last week. These are largely for hard- 
woods, and practically all orders are for prompt 
shipment. Buyers are not inclined to contract for 
large quantities, which indicates that the “hand- 
tomouth” policy is being continued. High grade 
maple has had the greatest call, and hardwood 
culls are also moving in good volume. 

The hardwood flooring manufacturers report a 
good business during the last week, and stock con- 
ditions in this industry have been greatly improved 
during the last thirty days. Stock reports show 
that clear and No. 1 have been reduced to a very 
low point, and some of the mills are at present over- 
gold on these items. 

William Raae, secretary and treasurer of the 
Johannesburg Manufacturing Co., of Johannes- 
purg, Mich., entertained Lower Michigan lumber 
manufacturers at his summer cottage on Otsego 
Lake, on Friday, July 24. There were fourteen 
mills represented at this meeting. Besides enjoy- 
ing a pleasant outing, those present discussed mar- 
ket conditions and other matters pertaining to the 
industry. 

The Defoe Boat & Motor Works, of this city, suf- 
fered a serious fire on Wednesday, July 22. A 
large portion of the plant was destroyed. The 
loss, estimated at $600,000, is fully covered by in- 
surance, and the plant will be rebuilt at once. 


CINCINNATI, OHIO 


July 28.—Business is quiet, with here and there 
some bright spots, but on the whole the market is 
in a midsummer lull. Hardwoods have been slow 
to some extent. Prices have not been changed ma- 
terially, and little attempt is made to induce busi- 
ness by price cutting. ‘The retail trade reports an 
active turnover, at satisfactory prices. 

Edward Barber, of the Howard & Barber Lumber 
Co., and president of the Cincinnati Lumbermen’s 
Club has been at Asheville, N. C., for the last 
week or ten days, visiting the mills in that vicinity. 

W. F. Gammage, secretary Cincinnati Lumber- 
men’s Club, has returned from a two weeks’ trip 
calling on the trade in Ohio cities. 

C. P. Hagemeier, of the Tennessee Lumber & 
Coal Co., will spend August on a vacation at As- 
bury Park, N. J. 

Will Talbert, of the Talbert Lumber & Veneer 
Co., is spending his vacation among the Colorado 
Rockies. 

C. H. Colter, of the Smith & Bell Lumber Co., 
Decatur, Ind., was a visitor in Cincinnati last week. 
He was entertained by P. V. Shoe, president of the 
Kosse, Shoe & Schleyer Co. 


MEMPHIS, TENN. 


July 27.—A slightly better demand for hardwood 
lumber has been noted during the last week. 
Prices remain at low levels, but trend upward. No 
doubt some of the additional orders have resulted 
from announcements of mills closing down. Prices 
are expected to continue to strengthen, as present 
stocks are moved. Demand for this season is ex- 
ceptionally good, and the July 18 barometer of the 
Hardwood Manufacturers’ Institute shows that 
orders were 77 percent of normal production, while 
shipments were but 67 percent of normal. Produc- 
tion, the report shows was 77 percent of normal. 
While this figure is slightly higher than in the 
week closing July 11, many mills have closed since 
July 18. The building boom is apparently just 
getting a good start, judging from the volume of 
business that is coming from building trades inter- 
ests. They continue to buy hardwoods in good 
volume. The interior trim plants and the hard- 
wood flooring people are coming in for a nice vol- 
ume of hardwoods. The agricultural implement 
Manufacturers are placing a few orders and are 
sending many inquiries. The automobile people 
rte coming in for a fair volume now and then. 
eo automobile people have taken advantage of 
tall prices and have bought a great deal of their 
the aubels. This is also true to some extent in 
poll urniture makers, yet it appears to remain the 
ag of furniture factories not to purchase stock 
po - not be used at once. Other groups are 
re - hardwoods occasionally. Overseas demand 
pm een off for more than a week, but shipments 

€ still fair. Demand from the Continent is pick- 


ing up slightly, but there is no business developing 
in the United Kingdom. 
ATLANTA, GA. 

July 28.—While the hardwood market here has 
continued to show some improvement, mills all 
over this section remain closed. Inquiries are re- 
ported more active from important consuming 
sources. Prices have stabilized, though only one 
or two items show any advances to speak of the 
last ten days. The furniture trades are the most 
active buyers, taking gum items principally, and 
gum prices are showing a strong upward tendency. 
The hardwood flooring plants are enjoying good 
business, and buying fairly well. Automotive body 
trades are buying on about the same basis as they 
have in the last two or three weeks, which is better 
than at any time since the early part of the year. 
Inquiries are improving from this source, being 
heavier now than in months. 


COLUMBUS, OHIO 


July 27.—There is a decided improvement in 
hardwood trade. Buying on the part of factories 
is gaining in volume. Retail trade is also better. 
Prices are steady and show more strength. There 
is no oversupply of dry stock. Southern pine 
trade is steady, but some price cutting is being 
done. Dealers are making inquiries preparatory 
to coming into the market. Transit cars are still 
numerous, but they are being sold more readily 
than formerly. Flooring and siding are showing 
more strength. 

F. B. Pryor, sales manager W. M. Ritter Lumber 
Co., left late in July for his usual four or five 
weeks’ business trip to points on the Pacific coast. 

The F. W. Shover Lumber Co., Columbus whole- 
saler, reports farm trade slightly off because the 
wheat crop in central Ohio was a part failure. 
Retailers in the smaller towns are not very busy. 

The P. C. Rond Lumber Co. is a new wholesale 
concern, of which Phillip C. Rond, formerly man- 
ager H. E. Allen Lumber Co., is at the head. He 
has his offices at 167 Longview Avenue. The 
company deals almost exclusively in southern pine, 
with a few west Coast products. 

S. M. Pagan, general manager for William 
Buchanan, Texarkana, Ark., was a business visitor 
in Columbus the latter part of July. He was in 
conference with H. A. Waddell, Columbus repre- 
sentative of the Buchanan interests. 

J. M. Andrew, head of the Andrew Lumber Co., 
and Paul Sisson, president Paul E. Sisson Lumber 
Co., both Columbus concerns, have been spending 
a week fishing at Waaloon Lake, Mich. 

L. E. Castoe and T. E. Flanders, comprising the 
Castoe Lumber Co., Columbus, a wholesale concern, 
have returned from a short vacation trip in Mich- 


igan. 
° JACKSON, MISS. 


July 28.—Local manufacturers of hardwood re- 
port the market very sluggish. Production in this 
section has been curtailed fully 50 percent, and 
stocks are being reduced, but prices are too low to 
net any profit. Log supply is bad, as farmers will 
not leave good crops to get out logs for the prices 
the mills are able to pay them. Plants in this sec- 
tion are practically all either closed down entirely, 
or part time. They are making repairs. 


HYMENEAL 


DUBOIS-GEROW. E. L. DuBois, of the Lumb 
Woodworking Co., Poughkeepsie, N. Y., and Miss 
Hazel Gerow, of Clintonville, N. Y., were re- 
cently united in marriage at a pretty ceremony 
at the bride’s home. The couple departed on 
an automobile honeymoon tour through the 
States of New York, New Jersey, Pennsylvania, 
Maryland and Virginia. Mr. Dubois has erected 
a charming colonial home about four miles from 
Poughkeepsie where he and his bride will make 
their home. 


COLDREN-WARREN. The engagement is 
announced of Fred B. Coldren, son of the presi- 
dent of the Hallack & Howard Lumber Co., of 
Denver, Colo., to Miss Sara Warren, of Albany, 
Ga. The marriage will take place in Albany 
Sept. 5. Fred Coldren recently returned from 
California where he had been in the lumber busi- 
ness for seven years and is now associated with 
his father in the main office of the Hallack & 
Howard Lumber Co., in Denver. 


PARSONS-McCULLOCH. Harry Leet Par- 
sons, of St. Louis, Mo., and Hazel McCulloch, of 
Louisville, Ky., were married in Cairo, Ill., on 
July 22 and are now on an automobile honey- 
moon trip to Biloxi, Miss. They will make their 
home in Springfield, Ill., upon their return. Mr. 
Parsons is connected with the Gregertsen Bros. 
Co., cypress specialist of Chicago, as district 
representative with headquarters at Springfield, 
Ill. He is Vicegerent Snark of Hoo-Hoo in 
southern Illinois, and secretary and treasurer 
of the Lumbermen’s Club at Cairo. He began 
his association with the Gregertsen Bros. Co. 
at Cairo in 1921. His bride is the daughter of 
Captain and Mrs. J. H. McCulloch, formerly of 
Louisville, but now of Cairo. 
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Dealers will find our edge 
grain flooring, flat grain floor- 
ing, finish, ceiling, drop siding, 
pattern 105 shiplap and boards 
excellent selling items. 


Cut from finest virgin long- 
leaf. Brand new mill, planing 
mill, dry kilns. Let us have 
your inquiries. — 


‘' Railroad and car material 
a specialty. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 
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LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIMBERS, YARD 
400,000 Feet = and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 

Moss Point, Miss. Sales Agents 
MILLS AT 

— Point Howison TenMile Cedar Lake 
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Ours is the Trade 


that Service made 
G CD) |}) GOODFELLOW 


LUMBER LUMBER CQ. 


paakiegpsese Natural Bridge at Goodfellow 
Ss ST. LOUIS, MO. 
















Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


| C.B. Richard & Co. 


29 Broadway, NEW YORK one 
Ocean Freight = siomrdaite | 
Brokers na sean $e 


Special department handling export lumber shipments 


Cc ALABAMA CL 
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| DIMENSION} 
No. 1 and 2 | 
J SHORTLEAF 


Our present large stocks 
insure you prompt 
deliveries, Order any 
quantities you require 
% in mixed cars with 
other items. Do it now. 


Se, LATHROP 


© Lumber Co. 
LATHROP, ALA. 



































HIGH GRADE 


%" and 14" CEILING. 
%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 


















Lumber Co. 


WETUMPKA, ALABAMA a 











Yellow Pine ~— 
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We Guarantee70t0807- 
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OUTHARD LUMBER CO. 


, Greensboro,Ala. __: 













Machine Molder Practice 


A manual on molder work, the operation_and 
superintendence of the molding machine. Pub- 
lished by a practical sandman who traveled 
many thousands of miles to gather the necess 

information. Bound in Red Leather. $2.56, 
postpaid. 
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TACOMA, WASH. 


Speaking before the Tacoma Lumber- 
men’s Club at the meeting Wednesday of this week, 
kK. C. Hole, secretary and manager of the AMERICAN 
LUMBERMAN, urged continued efforts of lumbermen 


oO~ 


July 25.- 


in behalf of the use of lumber for building and 
other purposes for which it is better fitted than any 
of its substitutes. The speaker insisted that there 
is no substitute for lumber that lends itself to so 
many uses, but that he believes lumbermen are 
overlooking opportunities, when they fail to do all 
possible to further its popularity. 

Iorest fires in southwestern Washington within 
the Jast week have caused considerable damage to 
standing timber, and three deaths among fire fight- 
ers. Continued dry weather during all of July has 
left the forests in a highly inflammable state, and 
every precaution is being taken by the Government 
and State officials and the owners to guard against 
fresh outbreaks. 

Lumber carriers at the Tacoma docks during the 
present week include the following: Portacoma 


piers, Peru, Copenhagen, 1,500 doors and 65,000 
feet of lumber; Dorothy Wintermote, California, 


350,000 feet; Wapama, California, 125,000 feet; 
J. C. Kirkpatrick, California, 100,000 feet ; Koshin 
Maru, Australia, 450,000 feet. Balfour-Guthrie 
dock, J. C. Kirkpatrick (completing), California, 
650,000 feet. Tidewater mill, Dorothy Wintermote 
(completing), California, 475,000 feet; St. Paul & 
Tacoma dock, Willhilo, Atlantic coast, 800,000 feet ; 


Dorothy Wintermote, California, 250,000 feet. Ori- 
ental dock, Robin Gray, Atlantic coast, 550,000 


feet. Terminal dock, Dorothy Luckenbach, Atlantic 
coast, 1,500,000 feet : Robert Luckenbach, Atlantic 
coast, 500,000 feet: Wapama, California, 75,000 
feet; Providencia, Mexico, 25,000 poles. Sperry 
mill, President McKinley, Oriental, 200 tons box 
shook. Baker dock Doylestown, California, 200 
feet ; Mexican, Atlantic coast, 15,000 doors, 12,152 
pieces, cross arms; 1,400 bundles shingles. Dick- 
man Lumber Co., dock, Pacific, Atlantic coast, 
500,000 feet; Koshin Maru, Australia, 200,000 
feet; Willhilo, Atlantic coast, 750,000 feet. Puget 
Sound Lumber Co., Providencia, Mexico, 100,000; 
Wheatland Montana, Orient, 1,500,000 feet. 

Balfour Dock No. 2 is being made ready for the 
annual furniture exposition and market of the 
Northwest Furniture Manufacturers’ & Jobbers’ 
Association, which will be on all of next week in 
conjunction with the annual convention of the 
Washington Retail Furniture Dealers’ Association. 
Nearly fifty exhibitors will have displays. 

The big new plant of the Reed Mill Co., at Shel- 
ton, began operating yesterday. ‘The mill is the 
first unit of several large sawmills in process of 
construction there. It began sawing with a crew of 
eighty men, and after a few days the company 
plans to take up in earnest the work of sawing 
spruce and hemlock timber for the Japanese and 
Atlantic coast trades from a stock of several mil- 
lion feet of logs of that class which have been 
accumulating in the booms for a long time. The 
Reed mill is entirely electrically driven, and lacks 
no modern feature. While its capacity is 150,000 
feet, its modern arrangement makes a higher out- 
put possible. At present only one-half of the 
power plant is in use. The remainder will be put 
into action when the McCleary mill, of 350,000 feet 
capacity, is completed late in the fall. 

The Schafer Bros.’ Lumber Co. has purchased 
the Wynooche Timber Co.’s holdings in southwest- 
ern Washington for $4,000,000, marking one of 
the biggest timber deals ever recorded in this State. 
Peter, Albert and Hubert Schafer first started log- 
ging with oxen in Grays Harbor County in 1893, 
and their operations grew steadily until they were 
owners of two sawmills and a shingle mill at Mon- 
tesano and also a shingle mill at Hoquiam, before 
their latest acquisition, which makes them the 
biggest logging operators in this district, if not in 
the State. The Wynooche Timber Co. was organ- 
ized about twenty-five years ago by Frank H. Lamb 
and the late George H. Emerson. In 1916, A. W. 
Callow and Gust Carlson became associated with 
the organization and have managed it actively 
since. This company has been producing 100,000,- 
000 feet of logs annually. The transfer includes 
8,000 acres of timber land and 7,000 additional 
acres northwest of Montesano, and the tract ad- 
joins the holdings of the Schafers in the Satsop 
valley. 

Another deal of considerable interest to that 
district was the purchase by David Merill, of Se- 
attle and Sherman, and George Neff, of Aberdeen, 
of the old mill site and veneer plant and shingle 
mill of the National Lumber Co. for $75,000, and 
the announcement that a new mill would be erected 
at once. The National company, which retains its 
vast timber holdings, will resume its logging oper- 
ations after a year of inactivity. 





Consummation of the two above mentioned deals 
and completion of repairs on two Grays Harbor 
mills, Donovan Mill No. 1 and the Eureka Shingle 
mill, find the lumber industry in the Grays Harbor 
district operating at 75 percent capacity. 


LOS ANGELES, CALIF. 


July 25.—The waterborne movement of lumber 
to the local port shows no signs of decreasing, To 
the night of July 16, forty-five fir and eight red- 
wood carriers laid down 64,050,000 and 6,125,009 
feet, respectively. However, despite this heayy 
import, the docks remain fairly clean, wholesalers 
declare, because Arizona and southern Nevada are 
taking up considerable of the footage that is 
shipped into this port. Mining and farming cop. 
ditions in Arizona and Texas are very favorable, 
according to J. F. Farrell, manager of the agri. 
cultural development department of the Santa Fe 
Railroad Co., who has just completed a trip 
through the Southwestern States. San Diego and 
Santa Barbara are two other southern cities that 
are both taking large quantities of lumber. Jp 
fact, it is expected that the former city will use 
an increasing footage of forest products, for re. 
ports emanating from the southern city indicate 
that a building boom is in the making. Early this 
week ten million feet of lumber in log form reached 
San Diego. Local retailers are not buying other 
than for their immediate needs, there having been 
a lack of speculative purchasing for the last month. 

Some interesting facts are shown in a survey 
being prepared by the Pioneer Lumber Co., of this 
city. Lumber prices are 93 percent above the level 
of 1913, while last year at this time the prices 
were 92% percent above the 1913 level, the report 
reveals. One-fourth of the original stand of soft- 
wood timber has been cut in California, and there 
still remains in this State 15 percent of all of the 
standing timber in the United States, more than in 
any other State except Oregon. The present total 
producing and potential forest area of California 
is 19,196,000 acres, the report concludes. 

Lucien Ganahl, formerly with the Consolidated 
Lumber Co., of this city, has announced his inten- 
tion of opening a retail yard in Santa Barbara, 

Fred. J. Wood, president, and other officials of 
the E. K. Wood Lumber Co. are cruising Alaskan 
waters in Mr. Wood’s private yacht. 


‘ PORTLAND, ORE. 


July 25.—The fir lumber market is considerably 
stronger today than it was a week ago, with prices 
gradually advancing, due to increasing demand and 
reduced stocks. Even buyers admit it is not nearly 
as easy now to place orders as ten days ago. 
There is no oversupply of logs, and the camps are 
not rushing operations. Everything points to good 
business during the rest of the year. Demand from 
all quarters is said to be better than for many 
months. The Atlantic coast is taking a large vol- 
ume. California is taking lumber by rail and by 
water in quantities that some consider surprisingly 
large and the foreign demand is improving. Local 
demand, too, is active. 

The Forest Lumber Co., of Kansas City, has com- 
pleted the purchase of the Modoc Lumber Co. hold- 
ings at Aspen, Ore., thirty miles from Crater Lake, 
and R. B. White, president of the company, is in 
Portland arranging for the erection of a mill to re 
place the one destroyed by fire some months ago. 
The purchase was made from the L. R. Menefee Lun: 
ber Co., of Portland, and the consideration involved 
was about $1,000,000. The old mill had a daily ca 
pacity of 150,000 feet, and the new one will be 
fully as large, it is understood, and modern in 
every way. Included in the transaction is the 
standing timber of a large area of land belonging 
to the Federal Forest Service, and logging equip 
ment. 

A. C. Hemphill has resigned as western sales 
agent for the Oregon-American Lumber Co. which 
has its large mills at Vernonia, Ore., and offices in 
Portland. He will be succeeded by R. G. Affleck, 
who has just arrived here from the company’ 
offices in Kansas City. Mr. Hemphill intends to 
remain in Portland. 

A purchasing office has been opened in the Por- 
ter Building, Portland, by the Krauss Bros. Lum 
ber Co., with Thomas W. Tweedle in charge. 

E. E. Arthur, who has been in the Portland 
offices of the Lumber Sales Co., sales agents for 
the F. E. Veness Lumber Co. and the Wm. F 
Johnson Mill Co., has been detailed to Seattle t 
open a branch for the company in the White: 
Henry-Stewart Building. ; t 

E. E. Schmidt, formerly of the Pacific Expor 
Co., has opened a sales office for the Schafer = 
Lumber & Door Co., at 709 Porter Building. 
-Portland office will be conducted as a branch 0 
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the main sales office at Montesano, Wash., under 
George H. Elfbrandt, sales manager. 

jhe Reynier Lumber vo., of San Francisco, 
opened a buying office in Portland this week, in 
the Northwestern Bank Building, with C. C. Har- 
grove in charge. 

Audrey Watzek, of the Watzek Lumber Co., left 
portland about two weeks ago for Europe, with 
the intention of returning by way of Siberia and 
the Orient. 


SEATTLE, WASH. 


July 25.—C. J. Hogue, director of the West 
Coast Forest Vroducts Bureau, with headquarters 
in New York City, has arrived in Seattle to re- 
main for the summer, with headquarters in the 
ofices of the West Coast Lumbermen’s Association. 
Mr. Hogue is engaged in planning market exten- 
sion work for the next year. 

Pp. D. Ryan, chief inspector of the West Coast 
Lumbermen’s Association, in charge of inspections 
in eastern territory, has arrived in Seattle, to re- 
main several weeks. During his absence from the 
eastern field, W. D. Bernard will be in charge. 

Henry IT. Wickes, of Wickes Bros., Saginaw, 
Mich., has arrived in Seattle, to remain until the 
middle of August, during which time he will make 
his headquarters at the Coast offices of the com- 
pany, 736 Henry Building, in charge of M. D. 
Haire. Mr. Wickes has made an extended stay at 
Pasadena, Calif., to recuperate from a breakdown 
in health, as a result of hard work during the war. 


These two husky young fellows are not afraid of heavy work. 
stand right along side of it without getting nervous. 
The chap with the cap is 
John Westrum, of the Minneapolis office of the Red River Lumber Co., 
and his host is Langford Smith, manager of sales at Westwood. They 
have stopped to rest a minute on the log slip of the Red River company’s 


background helped to cut the log in two. 


mill at Westwood, Calif. 


His friends will be gratified to learn that he has so 
far recovered take an active interest in 
affairs. 

Otis Shepard, of the Shepard & Morse Lumber 
Co, New York City, is touring the Pacific North- 
west, with the intention of expanding the inter- 
coastal business of his company. Mr. Morse was 
in Seattle early in the week, and later went to 
Portland, Ore. 

Harry Dipple. of the Southern Pine Sales Cor- 
poration, New York City, is in Seattle, accom- 
panied by Mrs. Dipple, to visit their son Harold, 
who is learning the west Coast lumber business 
here. 

Roy Rutherford, manager Juneau Taumber Mills. 
Juneau, Alaska, a spruce operation, is a guest at 


as to 


the Savoy. He has been renewing his acquain- 
tance with the lumbermen of Seattle, and Thurs- 
day was a guest at the luncheon of the Hoo-Iloo 
Club. 


Ed Townsend, who recently returned from Her- 
mosa Beach, Calif., is sojourning in Seattle for 
the summer, prior to engaging in business later in 
the year. Mr. Townsend was formerly connected 
with the Learned lumber organization in this city. 

S. M. Barnard, president S. M. Barnard Lumber 
Co., is in Seattle for the triennial conclave of the 
Knights Templar: Mr. Barnard is eminent com 
mander of Vancouver Commandery No. 10. 

During Knights Templar week, as an incident of 
the Triennial Conclave, the White-Henry-Stuart 
Building, Which houses most of the lumbermen of 
Seattle, has been wired for lighting up the win- 
dows in the shape of red crosses. On the second, 


third, fourth, tenth and eleventh floors, the offices 





will be lighted with the window shades rolled up, 
making a border for the field in which the crosses 
formed by the windows lighted red will be dis- 
played. ‘The field iseto be dark, as all the window 
shades. will be pulled down. ‘The shades on those 
windows forming the crosses will be rolled to the 
top. On the face of the building the windows will 
form about ten crosses which will flash on and off 


intermittently. y 
BEND, ORE. 


July 25.—With more than forty miles of com- 
bination logging and common carrier railroad, from 
Burns to Seneca, under construction, Fred Herrick, 


purchaser from the Forest Service of the Bear 
Valley timber unit in Harney County, Oregon, 


will break ground for his new sawmill at Burns 
carly in September. Burns, still a typical frontier 
town, expects the same rapid growth that has fol- 
lowed in the wake of lumber exploitation in Bend, 
Longview, and other cities of the Northwest. 


BELLINGHAM, WASH. 


July 25.—All mills in the city are active, and 
operators say that both the shingle and lumber 
markets are better. Logging activity is greater, 
receipts on the Milwaukee having increased by ten 
ears daily this week and now totaling fifty cars. 
The chief shipper is the Chinn Timber Co., of 
Seattle, which sends twenty-five cars to Belling- 
ham daily. Sawmill B of the Bloedel Donovan 

Lumber Mills’ plants be- 
gan operating this week, 


aa a | having completed _ sea- 
sonal repairs. All of the 
company’s sawmills and 


shingle mills are running. 
Two of its camps are still 
idle, but one, the Beaver 
camp, resumed shipments 
this week. 


July cargo business 
will be as heavy as or 
heavier than June. To 


date about 11,000,000 feet 
has been shipped. The 
following loadings are re- 
ported: Bloedel Donovan 
Lumber Mills, Whitney 
Olson (loading), 1,500,- 
000 feet, San Pedro; 
Eagle (loading), 1,500,- 
000 feet, Atlantic coast ; 
Oregonian (due), 1,300,- 
000 feet, Boston: York 
City (due), 1,000,000 feet, 
Australia ; Makena (due), 
220,000 feet, Hawaii. 
Ii. K. Wood Lumber Co., 
Nierra, 300,000 feet, Cali- 
fornia ; Africa Maru 
(due), 1,000,000 feet, 
China; York City (due), 
500,000 feet, Australia. 
Anacortes mills have ex- 
perienced an active 
month, shipments totaling 
several million feet, in- 
cluding several part car- 


They can 
The boy in the 


goes of box shook. Ship- 
ments were made to 


- Japan, Mexico, California, 
the Orient and the Atl entice coast. 

Under the management of Julius Alberg and 
Carl Foss, who are interested in the Edison Shingle 
Co., at Edison, this concern has increased the 
capacity of its Port Angeles plant to 225,000 shin- 
gles and expects to increase it to 240,000 soon. 

A committee from the Chamber of Commerce 
headed by Vice President J. J. Donovan, of the 
Bloedel Donovan Lumber Mills, this week recom- 
mended to the city council that new quarters be 
provided for the police and fire departments and 
that a county-city building be erected. 


SAN FRANCISCO, CALIF. 

July 25.—Iuumber moving over San Francisco 
piers in June amounted to 27,358,000 feet. While 
this is believed to be far above the average, June 
was the first month on which an accurate account 
was kept. 

Dwight Hinekley, president National-American 
Wholesale Lumber Association, of Cincinnati, Ohio, 
who is here in its interests, was guest of honor 
at a private luncheon given by Fred S. Palmer, 
president Palmer Lumber Co., at the Commercial 
Club on Friday. About forty members of the lum- 
ber industry were present as guests of Mr. Palmer. 
Mr. Hinckley will leave Monday for Cincinnati. 

J. S. Mathewson, of the Forest Products Labor- 
atory, Madison, Wis., who is in California conduct- 
ing a of studies in connection with the 
brown stain in kiln drying pine lumber, is at the 
northern operations of the State. No reports of 
the survey made on southern tests have been issued. 

The Standard Lumber Co. has inaugurated a 
rather navel way to warn employees to be careful 


serics 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 





AMERICAN LUMBERMAN 


AUGUST 1, 1995 





















WILLAMETTE 


WILLAMETTE is the recog- 
nized standard logging 
machinery throughout the 
length and breadth of the 
Pacific Coast. 

Steam, electric and gasoline 
logging engines. 

Geared Locomotives. 








The Willamette 1925 Catatog | 
fully illustrates and describes the ? 
line. Mailed free on request. , 





WILLAMETTE 


IRON & STEEL WORKS) 













Jvianulcturers OJ 


4 LOGGING MACHINERY 


a OO ND, OREGON 
(2S.A. 

















” ae | 


ju AG dF ' 


WATT 


i 


UUM HURVELLCHEULRLELAERL HULL 








When in 


San Francisco 
stay at the 


HOTEL 
WHITCOMB 


You will admire the appoint- 
ments and appreciate the ex- 
cellent service offered by this 
popular hotel that is situated 
so near the heart of the shop- 
ping, business and theatrical 
centers. 


For the convenience of the 
motoring public, a modern 
and commodious garage is 
maintained in connection. 


Market Street at Civic Center 
SAN FRANCISCO 


D. M. LINNARD 


Lessee 


ERNEST DRURY 


Manager 


cn 











of fire, their pay checks being stamped: ‘Be Care- 
ful of Accidents and Fires,’”’ preceeded by a warn- 
ing hand within a circle with the words “Safety 
First.” 

C. Stowell Smith, secretary-manager California 
White & Sugar Pine Manufacturers’ Association, 
is reported to be slightly improved although 
critically ill. 

Business generally is on the upward trend, de- 
clared R. F. Pray, secretary-manager Lumbermen’s 
Exchange. There is indicated a revived movement 
of pine in the shop and better grades, with sales 
of commons remaining normal. R. H. Browne, 
field man of the Lumbermen'’s Exchange, has re- 
turned to San Francisco from the northern part 
of the State, where he has been conducting a gen- 
eral survey of conditions. 

Harry Leeper, of the Leeper Lumber Co., Fort 
Worth, Tex., who is in San Francisco on a buying 
trip, declares that the Texas retail market is in 
good condition, wtih indications of improving. 

R. A. Long, chairman of the board of the Long- 
Bell Lumber Co., is spending the week in San 
Francisco on business. He will return to Kansas 
City during the month. 


ENTERPRISE, ORE. 


July 25.—The plant of the East Oregon Lumber 
Co. here is a 2-band mill, with two edgers and a 


gang, having an annual capacity of thirty-six 
million feet, 80 percent of which is pine and the 
rest fir and larch. It specializes in mixed car 


shipments, which have been heavy this year. Sales 
Manager J. F. Ravenscroft states that the com- 
pany’s stock of lumber is slightly below normal at 
present, although sufficiently well-rounded to en- 
able it to make prompt shipments, as is its rule. 

Hf. C. Campbell, president East Oregon Lumber 
Co., is expected here soon from the general office 
in Kansas City, and will probably spend the next 
several weeks in this vicinity, according to his 
brother, R. J. Campbell, who is vice president and 
resident operating manager. 

Enterprise is located almost in the shadows of 
tall, snow-clad mountains of the Wallowa Range, 
in the Columbia River watershed, and the fact that 
in Wallowa County alone there are more than six 
hundred miles of good fishing streams may have 
been an added lure that decided President Camp- 
bell to spend part of the summer season there. It 
is also a good agricultural and stock-raising terri- 
tory. 

Other visitors are due here shortly which include 
Charles S. Keith, president Central Coal & Coke 
Co., Kansas City; H. C. Flower, chairman of the 
board Fidelity National Bank & Trust Co., Kansas 
City; H. T. Abernathy, vice president First Na- 
tional Bank, Kansas City, and C. J. Carter, presi- 
dent C. J. Carter Lumber Co., Kansas City. These 
gentlemen are on a trip that will include Vernonia, 
Ore., where is located the Oregon-American Lumber 
Co., of which Mr. Keith is also president. 


EVERETT, WASH. 


July 25.—Rudolph Weidauer, wholesale lumber- 
man, says dimension-has been in such active de- 
mand that mills able to ship in mixed carloads have 
worked their stocks completely down to the quick. 
Long dimension commands the usual premium. It 
is beginning to be apparent that the average re- 
tailer is realizing the tension of the present situa- 
tion, and is puzzled to know how far it is advisable 
to go in regulating his stocks. The tendency, with 
encouraging crop prospects, is to take a chance by 
stocking up a bit. 

Roy W. Thomas, sales manager Walton Lumber 
Co., reports business as being extremely brisk, with 
a general scarcity in nearly all No. 2 slash uppers. 
Prices on all slash uppers advanced $1 July 10, 
followed this week by another advance of $1 on 
4-inch stock. About 40 percent of the rail busi- 
ness of the Walton Lumber Co. is going to the 
Atlantic coast. 

Bruce Clark, sales manager Walton Veneer Co., 
is booking new orders for panel stock at higher 
prices. He notes an improved tone, and states 
that business is on a sounder basis than it was a 
few weeks ago. 

R. Hambidge, treasurer and general manager 
Canyon Lumber Co., points with pride to the hem- 
lock floor in the offices of the company, as an in- 
stance of west Coast wood standing the wear and 
tear of more than a decade and half, and being 
still in good condition. This floor, which has made 
such a satisfactory showing, was laid seventeen 
years ago. It was cut at Robe, from batten stock, 
2%4-inch face and }§-inch thickness, air dried and 
not kiln dried. At present the Canyon Lumber Co. 
has 250,000 feet of hemlock flooring stock piled in 
the Everett yards, and will run it as soon as the 
material is properly air dried. 

Herbert G. Wells, of Seattle, widely known 
among the manufacturers and salesmen of west 
Coast lumber, this week assumed a new position as 
sales manager of the Cascade Lumber & Shingle 
Co., with mill and headquarters at Snohomish. 

W. A. Hyman, of Samoa, Calif., connected with 


oa 
the engineering department of the Hammond Lup. 
ber Co., was at the plant of the Sumner Ip), 
Works Wednesday, inspecting an order for ney 
machinery. 

W. H. Sturdivant, of the Sturdivant & May; 
Lumber Co., Toledo, Ohio, visited some of the 
mills in this city early in the week. Mr. Sturqj 
vant is spending his vacation on the west Coast. 


VANCOUVER, B. C. 


July 25.—Export lumber trade is showing litt) 
improvement, though five or six lumber charters 
for August loading have been reported recently, 
The H. R. MacMillan Export Co. is preparing to 
load Strathfillan with ties for Egypt on orders 
placed recently. The Heathfield will follow abou 
Aug. 10, and the same company will next month 
load the Yaye Maru for intercoastal trade. Two 
charters by the Southern Alberta Co. for the same 
trade, Norfolk Maru and Aetna Maru, for August 
loading have also been reported. 

Lumber shippers here are now negotiating for 
some 24,000,000 feet of timbers required by the 
Government of Quebec province for dock construe. 
tion in the City of Quebec. It is likely that a 
part of this business will be placed for delivery by 
water route before close of navigation on the St, 
Lawrence, the remainder of the order to be deliy- 
ered next season. 

Mobilizing rail transportation facilities in readi- 
ness for the big wheat crop in sight, and soon to 
move on the prairies, the two Canadian transcon- 
tinental systems have 80,000 box cars lined up and 
in process of being distributed to the strategic 
points in the three western provinces. The fact 
that an increasing quantity of grain is coming to 
the Coast every year, for export, brings many more 
freight cars, which are set free here to carry lumber 
back. ; 

Shingles have developed to a stronger position 
than at any time this year. Prices on XXX and 
XXXXX are up 10 cents, and manufacturers are 
in the happy position of not being able to take on 
more business in these grades for six weeks. 

Rains were never more welcomed than _ those 
which fell this week, stopping nearly all the severe 
forest fires in the Coast areas, and some of the 
really serious outbreaks in widely separated sec 
tions of the interior of the Province. One fire, 
or series of fires, extended for seventy miles in 
the vicinity of Nakusp on the Arrow Lakes. Hun- 
dreds of thousands of dollars loss is represented in 
the timber burned. Very fortunately no mills of 
any size have been burned. The fires are now all 
under control in that particular. district, but they 
will go down as the worst in its history. Cran- 
brook and the East Kootenays had fires covering 
several thousand acres, Okanagan and Similkameen 
valleys had bad fires, and in the Big Bend country, 
of the Columbia River Valley, north of Revelstoke. 
the valuable and undeveloped white pine areas, best 
perhaps of that variety of timber in the Province, 
bad outbreaks were placed under control. On Van- 
couver Island and in up-Coast districts there were 
at one time seventeen fires in progress. Nearly 
all of these over-ran logged off lands, but in some 
eases got into green timber. 


COOS BAY, ORE. 


July 25.—One of the most interesting affairs in 
connection with the lumbering business last week 
was the public service commission’s investigation 
made at Coquille, relative to complaints by logging 
operators who have to use the Middle Fork Boom 
Co.’s dams and booms. George Gothro and Frank 
Boutin complained that the rate of $1.50 a thou: 
sand was too much, but when the company pro- 
posed to advance the price $1, more joined the 
complaint. The hearing lasted for three days. 
Thomas K. Campbell, chairman of the commission, 
was at the hearing. No decision had been rendered 
at last accounts. The plaintiffs said the boom 
company took no responsibilities, and drivers must 
care for their own logs after getting them through 
the company’s holdings. 

About a dozen permits have been issued of late 
for hauling logs on the hard surfaced roads of 
Coos County. The loggers thus obtaining permits 
are mostly handling white cedar logs. 

F. A. Warner, of the Coos Bay Lumber Co., is 
here from San Francisco. The company mills are 
running full schedule. : 

George H. Chaney, operating camps in Coquille 
Valley, has been negotiating for the Sitka Spruee 
Co. mill at Coquille, but unpaid taxes interfered 
for a time with the transfer. It is believed the 
financial affairs of the Sitka Spruce Co., in the 
hands of a receiver, can be straightened out and 
the mill operated by Mr. Chaney. . 

Ben B. Ostlind, of the Coos Veneer & Box Co., 
Marshfield, is home from a business trip which 
took him over the United States. 

Late lumber buyers in the Coos Bay market 
were Robert Fox, representing the Eureka Cedar 
Lumber & Shingle Co., of Hoquiam, Wash. With 


him were J. S. Fox, Grays Harbor, and H. Kau 
bachi and H. Navokawa, both buyers from Japan. 
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They discussed cargoes with the Western White 
Cedar Co. on a basis of loading a part cargo here, 
the remainder on Grays Harbor. 

The Coos Bay Lumber Co., of Marshfield, main- 
tains an efficiency club which meets monthly and 
sometimes more frequently. To make things more 
interesting somebody originated the idea of pub- 
lishing a paper for each luncheon, and the first 
was given out last meeting. The ‘Knotty Monthly” 
is a humorous publication, and the officers got a 
lot of fun from it. 


DENVER, COLO. 


July 27.—A slight decrease in volume of busi- 
ness in the local retail markets has been noticeable 
within the last two weeks. This may be attributed 
partly to the vacation season. However, many of 
the smaller contractors are temporarily suspending 
operations, due principally to the recent tightening 
of credits and a slump in real estate sales. The 
temporary lull in the building of the smaller houses 
produces a decided change in the business of the 
smaller yards. The larger yards have more busi- 
ness than they can well take care of and would, in 
some instances, welcome a little breathing spell to 
catch up on their yard work. The planing mills are 
crowded with orders. Even the smaller yards 
admit that conditions are as much as 50 percent 
better than they were just a year ago. It is the 
opinion of most dealers that lumber sales will be 
slow for another month or six weeks, but that build- 
ing will then be resumed on much the same scale as 
during May and June. The more progressive yards 
are in fact already placing orders and making 
other preparations for a good business this fall. 

A new woodworking mill is being completed for 
the Conover Lumber Co., next to the yards. The 
mill will be conducted by the Sandquist brothers, 
who are already swamped with orders. 

The Hardwood Lumber Co. is erecting a commo- 
dious shed at 1410 Umatilla Street. 

Harry Van Horn, secretary Federal Lumber Co., 
is spending a ten days’ vacation searching the 
mountain streams for “speckled beauties’? in the 
vicinity of Grand Lake, Colo. 

Mr. Koller, retail sales manager B. F. Salzer 
Lumber Co., has again returned to his former home 
in California. He has taken a position with a 
chemical company. : 

Fred Goble, of the Goble Lumber Co., is round- 
ing out a two weeks’ sojourn in the southern part 
of the State. 


SPOKANE, WASH. 


July 25.—Notwithstanding the price increases 
of last week, demand has continued active, with 
volume of orders and shipments about the same as 
last week. Prices remain the same, except for an 
advance of $2 a thousand for all items of shop in 
both Pondosa and Idaho white pine. This reflects 
both the increasing strength of the market and the 
searcity of shop lumber. There is an increasingly 
optimistic feeling among all lumbermen, and a be- 
lief that prices will continue to rise. The fact 
that there has been no speculative buying this year 
makes the market immediately responsive to de- 
mand. July, ordinarily the poorest month of the 
year for the lumber manufacturer, this year is prov- 
ing exceptionally good, and in some cases the best 
month of the year. For example, the sales of the 
Weyerhaeuser Sales Co. have exceeded those of 
any preceding month in 1925 by 15 percent. 

Moderate rains fell generally throughout this 
territory yesterday and had an excellent effect on 
the forest fire situation which had become serious. 
Fires raged fiercely in the Kaniksu and Pende 
Oreille forests in northern Idaho and Washington 
the first few days of this week. The Dry Canon 
fire near Ione is reported to have covered five 
thousand acres, mostly in timber of little value. 
The logging camp of Estlick & Sons was burned, 
causing a loss of several thousand dollars. The 
Panhandle Lumber Co. suffered a loss of about 
$20,000 in the fire near Ruby which covered about 
two thousand acres. This loss was largely in the 
burning of a camp and about a million feet of 
logs. The Overmyer camp near Ruby also burned. 
A camp of the Humbird Lumber Co. on Grouse 
Creek twenty miles from Sandpoint, was destroyed 
the first of the week. The Smith creek fire near 
Porthill on the Canadian boundary is another big 
fire which has been giving serious concern. In all, 
several thousand men have been engaged in fire 
fighting this last week. Airplane reconnaissances 
daily have been an innovation which has been a 
great help to those directing the fire fighting opera- 
tions. The smoke has been so dense that the flyers 
have not seen the sun after leaving Spokane. And 
i passing over a big fire the heat has been so in- 
tense as to waft the plane upward 500 to 1,000 and 
more feet. 

Vie Pierson and A. L. Wayne have a contract to 
cut and saw several million feet of white pine for 
the Wendorf Rogers Lumber Co., of this city. The 
timber is located on Gold Creek about twenty miles 
north and east of Sandpoint, Idaho, and is part 
of the Dover Lumber Co. holdings from which com- 
pany it was bought. There are also several thou- 


sand cedar poles which have been sold by Pierson 
& Wayne to the National Pole Co. and a thousand 
already cut and delivered at Sandpoint. The cir- 
cular mill for sawing the lumber has been in- 
stalled and is expected to start next week. It will 
have a capacity of 40,000 feet daily, running two 
shifts. Mr. Pierson is one of the best known log- 
gers of northern Idaho. Mr. Wayne, well known 
as head waiter in the Italian Gardens of the Day- 
enport Hotel, is simply returning to his first love; 
he was bookkeeper for Crawford & Son, of Me- 
nominee, Mich., for some years, and he spent two 
years in California near Yreka, where he still has 
some timber interests. 

W. W. Schupner, secretary National-American 
Wholesale Lumber Association, spent Thursday in 
Spokane. He was the guest of the local associa- 
tion at lunch that noon, with an attendance of 
forty lumbermen, representing all the wholesalers 
of the city and some manufacturers who were in- 
vited. Mr. Schupner was introduced by E. D. 
Hamacker, of the Duffy-Hamacker Lumber Co., 
who is president of the Spokane Wholesale Lum- 
bermen’s Association. 

E. G. Garretson, of the Garretson-Ellis Lumber 
Co., Springfield, Mass., spent several days in Spo- 
kane this week. He was the guest of L. M. Bullen 
at the Hoo-Hoo Club luncheon yesterday noon. Mr. 
Garretson is returning home from here by way of 
Vancouver and the Canadian Pacific, after a seven 
weeks sojourn in California and along the Coast. 
He is accompanied by Mrs. Garretson. 

E. D. Frost, formerly vice president and general 
manager of the Tri-State Lumber and Shingle Co., 
with headquarters in Chicago, was in Spokane the 
early part of the week. He left Thursday for Min- 
neapolis, where he will enter the commission lumber 
business for himself. 

Harold Baird, son of Thomas Baird, of the 
Baird-Naundorf Lumber Co., who has been taking 
a course in business administration at Harvard, is 
now associated with his father at the company’s 
plant on the north side in this city. 

L. J. Roedel, of the Dalkena Lumber Co., Dal- 
kena, was a Spokane visitor Thursday. 

E. W. Harris, general manager Dalkena Lumber 
Co., is spending a couple of weeks vacation on the 
Coast. 

J. P. MeGoldrick, president and general man- 
ager McGoldrick Lumber Co., is visiting his Cana- 
dian property, the Adams River Lumber Co., 
Chase, B. C. 


KANSAS CITY, MO. 


July 28.—-Lumber demand last week showed 
steady improvement, with country trade widening 
out in a very encouraging manner. There appears 
to be a disposition, with prices advancing, to or- 
der stock farther ahead of requirements than for 
many months, as the buyers are finding it more 
difficult to place orders to their liking. Buyers 
who are inclined to quibble over prices are gener- 
ally forced to pay for their waiting. Numerous 
cases of this last week were cited today by sales 
managers, in some cases the buyers being forced 
to pay $2 to $3 more for what they wanted. Rush 
shipment usually is requested on orders, and city 
yards generally are in a bigger hurry than country 
buyers. Transit cars are appearing on the mar- 
ket in numbers again, being put out from the 
South as well as the Pacific coast. Good loadings 
are finding a ready sale. 

More than five hundred lumbermen and their 
relatives and friends attended the Hoo-Hoo picnic 
at Ivanhoe Country Club last Tuesday. C. J. Me- 
Grath and C. W. Goodrum were in charge of the 
arrangements. 


TORONTO, ONT. 


July 27.—Although there is quite a volume of 
Ontario lumber trade, margins are small. The 
tendency to force sales is creating a favorable op- 
portunity for buyers to obtain their requirements. 
Idaho white pine is showing an upward tendency, 
and it is confidently expected that this will have a 
good effect on the market for Ontario white pine. 
Recently a number of Ontario and Quebec manu- 
facturers held a meeting at which it was decided 
that during the coming manufacturing season they 
should reduce their operations by one-half. Lath 
in Ontario have been marketed practically up to 
the saw. The demand comes principally from the 
United States. Prices are firm. British Columbia 
shingle manufacturers are behind with their orders, 
and are refusing to accept more business for im- 
mediate shipment. Similar conditions exist in 
shingles as in connection with lath. The United 
States market is absorbing a good deal of the out- 
put. Shingle prices are firm at the recent advances. 

Robt. Bury & Co. (Canada) (Ltd.), are moving 
their office and yards to a new location on Sud- 
bury Street, near the King Street W. subway, To- 
ronto. They are erecting a new office, which will 
be completed in a few days. 

D. H. Van Wart, late of Calgary, Alta., has come 
to Toronto, where the Laminated Materials Co., 
of New Westminster, B. C., has opened an office at 
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Have you received our 
latest stock list? 


If not, write for a copy 
today. It offers big 
values in many items 
you need to fill up 
your bins. You'll like 
our service. 


Yard Stock 
Shed Stock 
Timbers 
Dimension 
Car Material 
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Write us for prices. 
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Warland Lumber 
Company 


Manufacturers and 
Merchants of 


Pondosa White Pine 


AND 


Soft Montana Larch 


General Offices and Mill at 
WARLAND, Lincoln County, MONTANA 


Shipments: Great Northern 
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Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
































THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use, Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publisb- 
ers, 431 S, Dearborn St., Chicago, Ill, 


506 Colonial Building. Mr. Van Wart will repre- 
sent the company throughout the Province. 

The new mill of the Pigeon Timber Co., Port 
Arthur, Ont., recently began operations. It is 
driven by electrical power, and has a cutting ca- 
pacity of 15,000 feet a day. 

J. P. Waters, of Waters, Martin & Baechler, To- 
ronto, has been appointed a member of the inspec- 
tion rules committee of the National Hardwood 
Lumber Association, Chicago. 

R. Archer, who has been spending several months 
in Toronto and other Ontario points, on British Co- 
lumbia lumber inspection work, left recently on a 
business trip to Winnipeg, Man., and Saskatoon, 
Sask. 

J. A. Stewart, of the sales staff of the Canadian 
Western Lumber Co. (Ltd.), Toronto, recently 
joined the ranks of benedicts and has now returned 
from his honeymoon. 


OMAHA, NEB. 


July 27.—-Country trade has shown considerable 
life, and dealers indicate strongly that they are 
going to do more stocking up than at this time a 
year ago. It is now fairly safe to say that the 
State is going to have a very good crop and that 
the farmers will have a better buying power than 
for a long time, but will be very conservative pur- 
chasers. The larger towns have very nearly 
caught up with the demands for residences. The 
practical certainty of farm trade showing a vast 
improvement has given a rosy look to wholesale 
trade. Prices trend decidedly upward. Country 
retailers have been very careful in granting credits, 
and have small outstanding accounts on their 


books. 
SHREVEPORT, LA. 


‘Southern pine orders are being booked 
freely for whatever dry stocks the mills have on 
hand. Some mills that have been holding their 
stock off the market are beginning to let it go, and 
trading is fairly brisk. Buyers for the most part 
want immediate shipment, 
and in general are being 
accommodated, for the 
mills have not kept very 
full order files, having 
been expecting a_ better 
market. There is a grati- 
fying advance, slight it is 
true, over the _ prices 
which ruled last month. 
Stocks are very light. 


July 27.- 


The larger mills are now 
operating only single 


shifts, on a five day week 
basis. In general prices 
are improving, though the 
average is still too low 
to stimulate production. 
There is plenty of rain in 
southeastern Louisiana 
and southwestern Missis- iid 
sippi. Eastern Texas and ee 
northern Louisiana and 
Mississippi are still too 
dry. Output of pine is 
decreasing very rapidly. 
Eight large mills have 
discontinued operations 
with an area of a hundred 
and fifty miles in south- 
eastern Louisiana and 
southwestern Mississippi. 





TUSCALOOSA, ALA. 


July 27.—The southern pine market shows a 
very gradual improvement as to prices and volume 
of inquiry. It is doubtful whether the new price 
offers are being largely accepted, as the genera] 
impression is that the market will go higher during 
the next thirty days, and for that reason manu- 
facturers do not care to book heavily. Production 
in this section is around 60 percent of normal, 
while orders and shipments are about equal to pro- 
duction. Inquiry is heavier this week than it has 
been at any time since early last spring. Businesg 
is mostly for retail yards and consuming factories, 
The railroads are buying very little stock. 


BEAUMONT, TEX. 


July 27.—The southern pine market showed a 
slight improvement last week, and orders were once 
more in excess of both production and shipments, 
In fact, orders reached the mills in more satis- 
factory volume last week than for some time, 
Every indication points to a gradual increase in 
the order files. Trade with dealers shows improve- 
ment. Stocks at mills continue badly broken, and 
the fact that the mills are away behind on timber 
orders makes it hard for them to make much 
headway in evening up their assortments. Locally 
business is better. A lot of timber for European 
export and lumber for the West Indies and Mexico 
has been moving through the Sabine-Neches ports 
during July, and August is expected to see even 
larger shipments. 


HOUSTON, TEX. 


July 28.—Much of the lumber ordered in recent 
weeks has been supplied out of surplus mill stocks, 
and the surplus has been greatly diminished. 
Mixed car business is at a premium, and straight 
cars are not as easily placed as formerly. There 


is an unusually heavy demand from foreign mar- 
kets, particularly the United Kingdom, for timbers, 











William Wannken, of 405 East Sixty-ninth Street, New York City, has 
been dubbed “« King of Central Park Lake,’’ just because his little 
wooden electric speedboat has any other tiny craft beat a thousand 
ways when it comes to looks and speed. 
long and is a perfect craft. 
is the envy of the hundreds of children who frolic daily on the banks 


The little boat is five feet 


It was built by William’s father. The lad 


of the lake 





The small mills going in 

will not cut over 10 percent of the former output. 
The startling change in capacity is scarcely real- 
ized, as demand has been comparatively slack for 
a year or more. Shipments are moving to desti- 
nation rapidly. 


LAKE CHARLES, LA. 


July 27.—Most mills in this territory are operat- 
ing on short schedules, and production ‘and ship- 
ments are on about the same level, both consider- 
ably below normal. The demand is of sufficient 
strength to take up most current production, and 
quotations are a little firmer than they were earlier 
in the month. Slight improvements were noted 
in prices of some of the scarce items, but there is 
still a tendency on the part of buyers to contend 
for concessions. Building programs are large all 
over this territory, and there is consequently a 
good demand from the yards for such items as lath, 
siding, shiplap and flooring. The demand for tim- 
bers continues good and, because of their scarcity, 
they are bringing better prices. Recent reports 
would indicate a further gain in bookings from the 
railroads, especially of car material. There has 
been no marked change in the export situation. 
In spite of the need of rain, crop conditions are 
very good and there is every reason to expect a 
much heavier farm demand than usual. Rice cut- 
ting will begin in a great many sections next week, 
the season being advanced several weeks. 


and this item has jumped $4 in the last week or 
ten days. Nos. 2 and 8 1-inch common lumber 
predominate in the orders. Flooring, mainly the 
3-inch, is going strong, and about the only appre- 
ciable surplus is in dimension. Prices on the 
whole have not changed much in the last two 
weeks. Lath moved up $1.50 last week, No. 1 
now being quoted at $5.25 to $5.50, and No. 2 at 
$3.25 and $3.50. Hardwood lumber also has 
showed considerable improvement recently. Com- 
mon red gum is up $2, FAS red is up $5; common 
sap has advanced $2 with FAS stationary. Oak 
flooring, common and better, is up $2. 


JACKSON, MISS. 


July 28.—The southern pine market continues 
firm. Local manufacturers and wholesalers are 
well satisfied with new business booked last week. 
The demand is heavy for every item on the list, 
with low grade lumber, lath and heart timbers lead- 
ing. All important manufacturers in this section 
are preparing new lists for Aug. 1 distribution. 
some having already issued lists showing decided 
advances on scarce items. Curtailment is having 
its effect, and heavy demand from the southern 
States is absorbing large amounts as fast as the 
lumber becomes dry. Lath and flooring, especially 
26-inch stock, are very strong. Export demand is 
quite satisfactory. There is also more interest 
railroad material than 


shown by buyers of car and 
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for several months, 
are very small. 


NEW ORLEANS, LA. 


July 27.—These seem to be the high lights of 
the local market summary for the week: Southern 
pine bookings continued in excess of cut and ship- 
ments, with prices firm and buoyant; volume of 
July business in cypress will exceed that for June; 
and some hardwood buyers are now offering to 
place business for future delivery at present prices 
—a rather significant intimation of their belief that 
hardwood prices will move upward. It does not 
appear that there was very marked change either 
way in the volume of business placed during the 
week; southern pine bookings may show a slight 
decline as compared with the week preceding, cy- 
press gained a bit, and hardwood takings were of 
fair volume and perhaps a little better distributed. 
The price situation is improved, mills standing 
more firmly on their quotations. Recent advances 
on scattering hardwood items have been main- 
tained, while the pine folks are notching up their 
quotations here and there over the list. 

It is announced from Hammond, La., that the 
L. H. Pope Hardwood Lumber Co. has leased the 
L. J. Patenotte sawmill in South Hammond, and 
will continue it in operation. The Pope company 
has been operating a mill at Holden, La., for sev- 
eral years. 

The Bastrop Pulp & Paper Co.’s plant at Bastrop, 
La., recently purchased by the International Paper 
Co., was taken over by the new owner last week. 
Advices from Bastrop say that the officers have 
been retained and no change of personnel is con- 
templated ; that production will be maintained at 
former volume. There is talk of the addition of a 
bag manufacturing plant in the near future. 

Vice President A. C. Mann, of the Illinois Cen- 
tral System, and a party visited the mills of the 
Hammond Lumber Co., at Hammond, the Natalbany 
Lumber Co., at Natalbany, and the Williams Lum- 
ber Co. and Rathborne Lumber Co., at Poncha- 
toula. The party had accompanied President 
Markham on his trip to the Gulf coast to inspect 
the Gulf & Ship Island properties, but elected to 
visit the lumber industries noted before returning 
to Chicago. 

Col. A. C. Goodyear, president Great Southern 
Lumber Co., spent several days in Bogalusa last 
week, leaving for Buffalo Thursday. Col. Goodyear 
recently returned from a tour of the paper-making 
centers in Europe. 

Accompanied by his wife, daughter, son and 
nephew, General Manager Lee W. Johnson, of the 
Helen White Lumber Co., Clyde, Miss., left last 
week on a motor trip to Huntington, W. Va., 
where they will spend their vacation. Mr. John- 
son plans to visit Detroit, Chicago and other north- 
ern points to look after business matters. 

H. B. Hewes, of the Jeanerette Lumber & Shin- 
gle Co., Jeanerette, La., left last week for the 
west Coast and will attend the Portland (Ore.) 
meeting of the directors of the National Lumber 
Manufacturers’ Association, as representative of 
the Southern Cypress Manufacturers’ Association. 

L. W. Gilbert, of Dibert, Stark & Brown, Don- 
ner, La., passed through New Orleans last week en 
route to North Carolina, where he will spend his 
vacation. 

J. R. Black, manager of the Southern Cypress 
Association’s insurance department, has returned 
from a two weeks’ trip through the east coast cy- 
press territory. 


NORFOLK, VA. 


July 27.—As compared with the week previous, 
sales of rough North Carolina pine were not as 
heavy, while the increase in dressed lumber sales 
was small. After a very dull period, orders for 
several cars have been received and these are being 
taken as forerunners of better times. Mills have 
g00d surplus stocks lined up to take care of a 
brisk business. Several weeks ago firm offers from 
wholesalers were accepted right along, but mills do 
not now want to make concessions and are looking 
forward to better prices. 

The demand for 4/4 edge No. 2 and better has 
been light, in both band and circular sawn stock. 
There are good stocks available, but millmen are 
hot willing to make further concessions. Edge 4/4 
No. 3 continues very quiet. Operators having 
Planing mills ean rip this up into flooring ete., but 
Tough mills have to hold on to what they have for 
better offers. No. 2 and better 4/4 stock widths 
have not been very active, though some attractive 
Prices are being quoted. The surplus of 1x414- 
and d-inch widths is gradually being bought up, and 
Prices on these widths are apt to stiffen very soon. 
No. 3 4/4 stock widths are not very active and sur- 
Plus stock is accumulating. Prices are holding 
Steady. Edge, 5/4 and thicker, also stock widths, 
continue very quiet. Nos. 1 and 2 bark strips are 
hot moving well, but partition continues in good 
demand, 

Demand for 4/4 edge No. 1 box for water ship- 
Ment has been a little better, but rail mills are 


Stocks of siding, decking etc. 


finding buying very slow, and most box makers are 
holding up shipments, more stock being received 
by them than they gan handle advantageously. Air 
dried edge box is not moving briskly, but there is 
not much offered. No. 1 4/4 stock box, rough and 
dressed, has been quiet. There is little kiln dried 
and prices are holding firm. Lower prices have 
been quoted on distress cars, but these are not the 
market. Edge 4/4 No. 2°box, rough and dressed, 
continues very quiet. Price, however, has hit bot- 
tom. No. 2 4/4 stock box, dressed, is moving a 
little better, but is weak. Stock box, 5/4 and 6/4, 
is moving well, but edge widths continue very 
quiet. Box bark strips, 4/4, continue very dull, 
both rough and dressed. Mills are not inclined to 
go lower in price. 

Demand for flooring, thin ceiling, partition etc. 
has been a little heavier, but could not be termed 


large. Mixed cars predominate, and quick ship- 
ment is always wanted. Prices do not show much 
change. Kiln dried roofers have not been very 


active, with prices showing a rather large varia- 
tion. There is not a great deal of kiln dried stock 
to be had. Air dried roofers have been moving 
fairly well, but buyers refuse to pay advanced 
prices. Framing, rough and dressed, continues 
quiet. Special lengths are usually wanted for 
quick shipment. Lath are moving fairly well but 
many buyers are off the market because of advanced 
prices. 

Exports through Norfolk and Newport News, 
Va., during May were: 


Item Destination Feet Value 
Lumber— 
Oak—United Kingdom......2,434,000 $166,977 
Oak—HoHand 3 « <c0ccccccss 390,000 32,931 
Oak OU eee re 15.000 
Oak—Germany .......+e.. 12.000 
Oak—Argentine Rep........ 830,000 
Walnut—-United Kingdom.. . 45,000 


26,000 
536.000 
53.000 


Walnut—Germany 
Poplar—United Kingdom... . 
Poplar—Holland .......... 











Ash—United Kingdom...... 5,000 

Spruce—United Kingdom... 17.000 webs 

Basswood—United Kingdom. 86.000 wt: 
HMardwood—United Kingdom. 95,000 6,454 
Pine—Hioliand .....ceeccss 253,000 16,514 
Pine—Germany ..........- 134,000 9,429 
Mahogany—United Kingdom. 123,000 19,278 
Maple—United Kingdom.... 21.000 1,610 
Chestnut—United Kingdom. . 16,000 516 
Whitewood—United Kingdom 12.000 1,580 
Cedar—United Kingdom.... 20,000 940 
Hickory—United Kingdom. . 24,000 9,367 
Maple floor'g—United Kingdom 91,000 7,886 
Ash logs—United Kingdom.... 11,000 550 
Cherry logs—Germany ....... 12,000 1,200 
5,361,000 $435,490 
Cedar pencil slats—United Kingdom..... 13,935 
Cedar pencil slats—Germany...........-. 52,395 
Oak veneer—United Kingdom........... 3,316 
$505,136 


The figures for May, 1924, were 5,465,000 feet, 
valued at $440,587, average value a thousand feet, 
$80.62. 
$81.23. 
feet ; average value, $76.90. 


HATTIESBURG, MISS. 


July 27.—Increased activity continues 
southern pine market and yard 
are being reduced to a point where some items are 
searce. Hard rains have interfered with 
tions at some of the smaller mills, and are having 
effect on drying of yard stocks. The demand for 
small fresh cutting is better; that for cutting in 
the large sizes continues. No disposition to in- 
crease output is shown by the large mills that are 
now operating at less than normal capacity, and 
the small mills are not making any effort to cut 
more lumber. It is likely that yard and shed stocks 
will become very low before any effort is made to 
increase output. 

The W. C. Wood Lumber Co., which operated 
mills at Collins, Miss., for more than twenty years, 
has closed a deal with the Gulledge Lumber Co., 
Mendenhall, Miss., for its plant and several years’ 
run of choice longleaf timber. 


WARREN, ARK. 


July 27.—Arkansas soft pine demand this week 
showed considerable strength. Prices have made 
slight advances, and there has been a general stif- 
fening all through the list. Floorings are in good 


in the 


demand, and finish and finish items are moving 
easily, at good prices. No. 2 6-inch fencing is 


one of the strongest items on the list, while S-inch 
No. 2 is moving, though there is no very large de- 
mand for the latter item. New business this week 
was heavier than for the last few months. In- 
quiries are being received in good volume from 
dealers and industrial consumers. On orders placed 
in the last three weeks dealers want immediate 
delivery, indicating good demand at the yards. A 
nice volume of straight car buying is being done. 
Lath have advanced to a strong position, mostly 
because of low supply. 

bought. Production has 


been normal and ship- 
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FIR 
OR 
HEMLOCK 


SHIPLAP 


Either No. | or No. 2 common 
shipped DRY in siraight or mixed 
cars with uppers. 


Snappy Service 
PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 














REPRESENTATIVES: 


S.B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
Joseph Lean, P. O, Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box 1187, Fargo, No. Dakota 
O.G. Valentine. P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 








The average value during May, 1925, was 
The figures for April, 1925, were 6,787,000 


and shed stocks 


opera- 








Superior 
Service by 
Car or Cargo 


That is what you get when 
you rely upon us for 


Fir, Cedar, 


Spruce, Hemlock 


Lumber, Lath, Shingles, O. G. Gutter, 
Garage Doors, K. D. Frames, Porch Rail, 
Door Jambs in Sets, Columns. 


Industrial and Railroad Materials. 
Tell us your needs today. 


Rudell - Hayden Lumber Co. 


General Offices: 
419 Fidelity Bldg., Tacoma, Wash. 


P. O. BOX 1474 


Kent 


Lumber & Timber Company 


PACIFIC COAST 
PRODUCTS 
5530 White Bldg, SEATTLE, WASH. 
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Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Servicels Our Specialty 











Some ear siding is being 








Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.”” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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Cc—I CALIFORNIA Co 
‘emer White Pine 


alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 RailwayExchange CHICAGO, ILL. 


Tel. Harrison 1295 











CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, : - San Francisco 


Lane Mortgage Bldg., - Los Angeles 
Grand Central Terminal, New York 
London Guarantee Building, | , 

360 North Michigan Avenu, ( Chicago 
W. O. W. Building, - Omaha 








y, 











H. B. Hewes, C.D. Terwilliger 
President ec.-Treas 
W. T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R.H. Downman @ Ts Sec. 
J.H.Mc Williams aed 


CALIFORNIA 
White Pine 


BOX, SHOP AND 
CLEARS 


We invite your inquiries and orders. 


Clover Valley 
Lumber Co., Ekitronaa 








SALES OFFICE: flame 
Hobart Bldg., 


San Francisco 


CALIFORNIA 


Redwood 


Finish— Siding 


San Diego Office: 


320 Spreckles Bldg. 
The best seller you 
can put in stock. 
; Los Angeles Office: 
Tell us your needs today. 397 Pacific 


Electric Bldg. 


ALBION 
LUMBER CO. 
General Office: Albion, Calif. 


MILLS: 
Albion and Navarro, 
California es 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 8. 
Dearborn St., Ohbicago, Ill. 


ments have kept pretty well in line, while new 
business has been heavier than production or ship- 
ments. Good showers reduced the fire hazard and 
benefited farmers, and have been reflected to some 
extent in better local business. Labor supply is 
plentiful. Small mill production continues at a 
good rate, lack of water still affecting production 
to some extent. Practically 60 percent of small 
mill production in this vicinity is absorbed by large 
mills at Warren. 

IJardwood demand is somewhat stronger, espe- 
cially for items of gum. Oak is moving in fair 
quantities to hardwood flooring people at fair 
prices. Hickory is weak, there being very little 
demand. Hardwood production is still somewhat 
curtailed in this vicinity. Both dry and green 
hardwood mill stocks are heavy. 


DULUTH, MINN. 


July 27.—There has been moderate improvement 
in inquiry for all grades of northern pine lumber, 
attributed largely to recent favorable developments 
in the crop situation over the Northwest that were 
promptly reflected in the placing of small orders 
for carlots of mixed lumber. General demand has 
been so good during the last several weeks that 
mill stocks of seasoned lumber have been to a 
great extent cleaned up. Lumber companies had 
become so accustomed to booking large orders that 
they felt disappointed over the flood of orders for 
a few cars each, but total bookings have been 
heavier so far this season than during three or 
four preceding seasons. Booking of an order for 
600,000 feet of box lumber for shipment from an 
interior mill to a Lake Erie port was reported 
by a Duluth jobber this week; he had an inquiry 
from an eastern jobber for about the same amount 
of better grade northern pine lumber. All grades 
of northern pine lumber are steady. The trade 
here quite generally takes the view that prices 
should advance this season. Dealers handling 
western lumber claim that considerable trade in 
heavy timber appears to be just around the corner. 

The Weyerhaeuser interests at Cloquet made in- 
structive displays at the Exposition of Progress 
held in Duluth during the last week. The dis- 
play included Balsam-Wool and Nu-Wood; also 
products of the paper mill; boxes and refriger- 
ators. An interesting feature was a section of 
the trunk of a tree 103 years old, in which scars 
from a succession of forest fires were evident. 

Members of the Duluth Hoo-Hoo Club have dis- 
continued their weekly luncheons until the first 
week in September. 


NEW YORK, N. Y. 


July 27.—Another week of midsummer weather 
finds the lumber market holding its own, but with 
some prices a little less firm than they were two 
weeks ago. Although there has been a steady de- 
mand, the lumbermen are disappointed with certain 
phases of the situation. The weakness of eastern 
spruce, with only a scant supply, has been an 
enigma. Eastern spruce is about the only item in 
which prices are positively weak. Western pines 
have taken on continued strength in the upper 
grades, holding well to slight recent gains, while 
supplies, entering the market by fast freight, are 
none too plentiful. Lower grades are also selling 
well. Southern and North Carolina pines are just 
about where they were a week ago. Cypress of 
good quality is arriving in ample quantity to sup- 
ply needs and prices are holding firm. 

The building outlook entering the last summer 
month is most encouraging to the lumber trade. 
An enormous volume of construction is under way, 
and a large number of projects are awaiting their 
turn. The building situation is especially encour- 
aging in Westchester County. There is a good vol- 
ume of building in the nearby Long Island towns, 
but below Babylon there is nothing in the outlook 
to give especial encouragement. Reports from 
Jersey indicate more construction than normal in 
the coast towns and a substantial amount of work 
in the larger cities, notably Newark and Jersey 
City. 

The New Jersey Lumbermen’s Association re- 
ports encouraging news from its membership. The 
association has decided not to hold a summer out- 
ing, as it generally does, but to conduct a quarterly 
meeting in the fall at which many topics will be 
discussed and a summary taken of happenings 
within the trade. 

Walter R. Pettit, of Huntington, L. I., president 
of Northeastern Retail Lumbermen’s Association, 
has announced that there will be no business ses- 
sions before September, when the board will as- 
semble in New York City to start things rolling 
for the late fall and winter. Mr, Pettit says nearly 
all subsidiary organizations of the Northeastern 
have held summer meetings which members of the 
several groups have attended. Mr. Pettit also said 
the Northeastern would be more active than usual 
once the regular sessions are resumed. J. Albert 
Mahlstedt, of New Rochelle, past president of the 
Northeastern association and a director of the 
National Retail Lumber Dealers’ Association, left 





recently to spend some time recuperating in Ep. 
Tope. Mr. Mahlstedt has been in poor health ang 
his condition was attributed to overwork. 


William C. Reid, former president of the New 
York Lumber Trade Association, has fully regained 
his health after a long period of rest. Mr. Reid is 
again attending to business and is receiving con- 
gratulations of his friends on his recovery. 

Lyle Motlow has returned to Chattanooga, Tenn, 
after spending two weeks in New York on a busi- 
ness and pleasure trip. He is secretary-treasurer 
of the Williams & Voris Lumber Co., Chattanooga, 

Joseph F. Murphy, president of the New York 
Lumber Trade Association and head of the firm 
that bears his name, has abandoned plans for a 
trip to Europe. Mr. Murphy says his businesg de- 
mands his presence in New York. He recently 
returned from Miami, Fla. His wife will sail for 
Europe shortly. 

The new yard of George H. Storm & Co., on the 
Harlem River, Park Avenue and 135th to 137th 
Streets, has been the mecca of lumbermen lately, 
The yard perhaps is the most modern in the greater 
city and visitors marvel at the transformation that 
has occurred at the site in the space of a few 
months. “On the River—On the Railroad—On the 
Subway” is the motto of the firm. The office is a 
block from the 138th Street subway and railroad 
stations, and quickly accessible from all parts of 
the city. It is even said that the yard is more 
centrally located than the one recently abandoned 
by the firm at Sixty-ninth Street and East River, 
The company makes every day a visiting day, and 
announces that all local and visiting lumbermen 
are welcome at any time to inspect the place, 

I. Feldman & Sons, wholesalers, Brooklyn, are 
building a new warehouse on Leonard Street, run- 
ning through to Manhattan Avenue. With the 
new building, the company will have 15,000 feet of 
floor space. 

Charles F. McAleer (Inc.), Canal Street, Staten 
Island, is adding to facilities on one of the main 
arteries of travel in Richmond borough. New 
buildings have been erected and the entire estab- 
lishment given a new coating of paint. The fences 
are attractively decorated. 

Lloyd Hillman, of Seattle, has been spending 
some time in New York and vicinity on a business 
trip, making his headquarters with N. T. Benor, 
local representative in Grand Central terminal. 

R. V. Gibson, of Newark, N. J., a specialist in 
white pine, has just returned from a visit to the 
Pacific coast. 

Alexander D. Latham, of Latham Bros., Mineola, 
Long Island, one of the most prominent retail 
lumber dealers on Long Island, was badly injured 
recently in an automobile accident. One member 
of his party was killed. Mr. Latham is expected 
to recover. 

J. H.”Floyd, of the Yonkers Woodworking Co., 
has become much interested of late in Florida real 


estate. 
BOSTON, MASS. 


July 29.—Demand for most Iines 1s now very fair 
in New England territory, and in some depart- 
ments business is really active. The general price 
situation looks stronger. The call for eastern 
spruce is generally spoken of as fair, and there is 
no noticeable change in quotations. Northern and 
eastern boards are quiet, but prices look steady. 
There has been no change in the quotations on 
lath, but some local authorities think they detect a 
little firmer tone. Shingles continue to move 
slowly. White cedar shingle quotations are steady, 
while red cedar shingle prices have been advanced 
10 to 15 cents. Pacific coast fir is in very active 
demand, and the market is showing a distinct tend- 
ency to stiffen. Manufacturers of southern pine 
flooring and partition are becoming more confident 
of their ability to get better prices. Quotations on 
hardwood flooring are still more or less unstable, 
but demand is very fair and promises to show fur- 
ther improvement. The hardwood market as 4 
whole looks stronger. 

The bitter controversy in the Boston building 
trades concerning increased wages for common la- 
borers is still unsettled, and lumber dealers are 
worried over the likelihood of a general strike 
which would tie up about $30,000,000 of operations. 

What is said will be the largest cargo of lumber 
ever brought to Boston through the Panama Canal 
is now being loaded at British Columbia ports on 
the City of Victoria. The entire cargo of about 
5.000,000 feet, most of it Douglas fir, is all to be 
discharged at Boston for distribution by local re- 
tail yards. The City of Victoria is scheduled to 
arrive here about Sept. 1. The Robin Hood arrived 
here last week with 822,939 feet of fir and hem- 
lock from Vancouver and 19,315 pieces of fir and 
hemlock from Port Alberni, B. C., for Boston 
dealers. 

An usually large cargo of spruce from Baddeck, 
N. S., imported by Blanchard Lumber Co. on the 
schooner George W. Elzey, Jr., is being unloaded 
at the South End wharf of the Downes Lumber Co. 
The vessel brought 883,551 feet. The schooner 


Maple Leaf also arrived last week from Baddeck 
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ps 
with 112,611 feet of spruce for the Blanchard Lum- 
per Co. 

The Onega has arrived from Iquitas, Peru, with 
1,270 logs of South American mahogany consigned 
to the Kidder, Peabody Acceptance Corporation. 


JACKSONVILLE, FLA. 


July 27.—There has been a very satisfactory 
improvement in the southern pine market. The 
most notable increase in demand is from yards 
througbout Florida. They are in the market for 
large quantities of most every item on the list 
and are asking for quick shipment. All the long- 
jeaf mills in this section are well supplied with 
orders, and it is not easy to buy some items in 
the better grades for prompt shipment. The 
policy of the larger mills to sell direct to the retail 
yards is becoming very pronounced. The southern 
Georgia mills report a considerable increase in local 
gales, and that their stocks have been reduced con- 
siderably. Price advances are confined to scarce 
items. Production this week has been normal and 
shipments have been heavy. New business booked 
py the Florida mills has been in excess of produc- 
tion and shipments. Most mills are again active. 
Building remains at record-breaking levels. The 
large amount of tonnage moving within Florida is 
causing shipments to be delayed. 

Volume of sales of shed stock direct to retailers 
in southern States, especially Florida, was very 
satisfactory, but prices did not make material gains. 
The Florida trade is taking about all the shed 
stock produced by the mills within the State. Sev- 
eral orders were placed for shipment as soon as 
stock is accumulated, indicating planing mill stocks 
are low and that shipments are being made as fast 
as certain items are produced. A little improve- 
ment in shipments to the North and East is also 
noted. Call for 4-inch B&better flooring is mostly 
on mixed orders direct from yards at $48 to $49, 
while to the wholesale trade in straight cars price 
is $44 to $45; No. 1 did not move as freely, but its 
price is firm, the Florida mills obtaining $40 to 
$41 and those in other sections $38 to $39; No. 2 
bas advanced 50 cents and average is $18; No. 3 
sells at $12. B&better 3-inch rift is being sold by 
some Georgia mills at $70. Stocks of 3-inch 
B&better flat are scarce and sales are being made to 
the retail trade at $62; No. 1 is strong in demand 
and price, a sale having been made for quick ship- 
ment at $50; No. 2 is firm, selling at $17 to $18; 
No. 3 brings $11 to $12. Florida mills are obtain- 
ing $42 for 6-inch No. 1; $22 for No. 2, and $17 
for No. 3. 

The mills selling direct to the yards have ad- 
vanced the price of each grade of %-inch ceiling 
50 cents. Price to the wholesale trade has not 
advanced, but is firm. Stocks are not easy to find, 
except in No. 2. Demand for thin ceiling has im- 
proved and several of the remilling plants which 
had large stocks report they have sold their B& 
better and No. 1 and a large part of the No. 2 
in both ~ and j-inch. Prices are on a firmer 
basis; several instances of an advance of 50 cents 
to $1 are noted. Demand for and price of parti- 
tion are unchanged. 

Demand for No. 2 bond siding has improved, 
but B&better and No. 1 are slow sellers. Price 
of No. 2 to the retail trade is $27.50. Novelty was 
in good demand by the Florida trade. Shipments 
of B&better and No. 1 were larger to northern sec- 
tions. Prices are: B&better, $44; No. 1, $40; 
No. 2, $23.50. Stocks are low. Sales of bevel 
have been larger to the local trade in southern 
Georgia, No. 1 selling at $19.50 to $20. Square 
edge has also improved in demand, but prices have 
not advanced. Bé&better sells at $27; No. 1, $20; 
No, 2; $81. 

The manufacturers of shortleaf air dried roofers 
say that trade has been quite satisfactory. Ad- 
vances were made this week, 6-inch sells at $20; 
8-inch and wider at $21. Several sales for imme- 
diate shipment were made at price 50 cents over 
these figures. Manufacturing conditions have not 
been as favorable, a shortage of labor being re- 
ported from some sections. Wholesale dealers are 
having to shop around to find stock for quick ship- 
ment. There is a general indifference to accepting 
any volume of business for future delivery. Long- 
leaf kiln dried roofers are moving freely to southern 
yards and 6-inch No. 2 have been advanced to 50 
- selling at $22.50; No. 3 are firm at $16 to 


Demand for rough and dressed finish in B&better 
stade has shown considerable improvement. The 
mills that produce shortleaf finish have all the 
business they can handle, and prices have been 
advanced an average of $2. Kiln dried bright stock 
sells at a premium. Longleaf D4S, specified widths, 
18 Moving freely on’ mixed orders. No. 1 boards 
are in good demand in both D4S and shiplap. 
Prices are firm; 6-inch sells at $36.50 and 8-inch 
$37.50. No. 2 boards are active in random widths 
@nd have advanced $1. No. 3 boards were in 
strong demand direct from the Florida yards at 
$18.50 for 6-inch. 

Demand for large dimension and timbers con- 


tinues active. Several large schedules have been 
placed for shipment here and to Tampa for for- 
warding by boat to New Emgland markets. Stock 
is not easy to find. Special cutting is more active 
and higher prices are being paid. Small framing 
is in excellent demand by the Florida yards, and 
very little kiln dried stock can be found for quick 
shipment. Most shipments are now being made 
direct from the saw, green. ‘Prices are strong and 
in some instances have been advanced another $1. 
Shortleaf stock has advanced from $19 to $21 for 
2x4’s, random lengths. 

The car building companies continue to purchase 
only to meet their immediate needs and mostly 
material for repair work. Car siding, lining and 
roofing are in better demand than decking, but 
prices are low. Southern roads are buying con- 
siderable stock, but demand from northern and east- 
ern lines has not improved to any extent. 

Export business to the Islands is showing some 
improvement, and regular South American sched- 
ules are in more demand and their prices are im 
proving. Shipments to Cuba by car ferry continue 
at a normal rate. 

After four months of continuous construction, 
the Fernandina Lumber Co., at Fernandina, Fla., 
whose plant was destroyed by fire last February, 
has resumed operations with new buildings and 
equipment, which makes it one of the most up-to- 
date saw and planing mills in the state. The 
capacity of the new mill is more than double that 
of the plant destroyed by fire. The plant is owned 
by Harry F. Sahlman and associates. 

Judge J. F. McCracklin and associates, of Val- 
dosta, Ga., have concluded the purchase of the 
lands of the Mineola Mill Co., a few miles north of 
Valdosta and along the Georgia-Florida paved 
highway. The property embraces three thousand 
acres of what was originally the Young estate. The 
price paid is reported to be about $100,000. It is 
the intention of the new owners to place a large 
number of farmers on the cleared lands. 


ATLANTA, GA. 


July 28.—Southern pine is in excellent demand 
from all branches of the building trades. Kiln 
dried finish, dimension and boards, roofers, ceiling 
and pine flooring lumber are the principal items in 
demand. Southern railroads also are reported buy- 
ing well. As a whole prices are fairly firm, though 
recent reductions are noted in several items in 1x4- 
inch pine flooring; B&better quality has dropped 
$2 to $3 the last few days, while No. 1 common 
also is a little off, but No. 2 common is about the 
same. Mills generally are producing on a fairly 
good basis. 

A measure to create a sales tax in Georgia has 
been introduced before the legislature. Under the 
terms of this bill all persons, firms, corporations 
and agents in Georgia engaged in any way in the 
business of selling or trading would be required to 
register, and to pay a % percent sales or consump- 
tion tax, based on gross sales volume. Because the 
measure would create what business men consider 
an unjust burden, various associations are vigor- 
ously opposing it. 


(Continued on page 91) 
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Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State numbers of 
patent and name of inventor when ordering. 

1,543,678. Power transmission for veneer lathes. 
Louis G. Merritt, Lockport, N. Y. 

1,543,687. Adjustable saw-setting gage. Louis Wiger, 
Chicago. 

1,543,757. Relishing machine. Oscar G. Admond, 
Spokane, Wash., assignor of one-half to White Pine 
Sash Co., same place. 

1,543,887. Bottle case. Andrew L. Wagstaff, Kan- 
sas City, Mo., assignor to Wagstaff Box Manufactur- 
ing Co., same place. 

1,543,889. Logging engine. Powers A. Wickes, Port- 
land, Ore., assignor to Willamette Iron & Steel Works, 
same place. 

1,543,923. Collapsible box or crate. Victor T. Hunter, 
Bradford, Ont. 

1,544,013. Treatment of timber. John W. Kitchin, 
Horley, and Victor Lefebure, London, England. 

1,544,092. Tree felling apparatus. Moses G. Hub- 
bard, Chatham, N. J., assignor to Excelsior Tree Fell- 
ing Saw Co. 

1,544,183. Saw clamp. Benjamin T. Robison, East 
Bakersfield, Oalif. 

1,544,290. Saw table. Louis J. Walstad, Oakland, 
Calif. 

1,544,425. Scroll saw. Joseph Blank, Newport, Ky., 
assisgnor to J. A. Fay & Egan Co., Cincinnati, Ohio. 

1,544,456. Woodworking machine. Mackintosh Hutch- 
inson, Philadelphia, Pa. 

1,543,218. Tapering mechanism. Frederick B. Mar- 
tin, Weed, Calif., assignor to Martin Air Dog Co., San 
Francisco, Calif. 

1,543,473. Sky-line logging-carriage lock. George J. 
Fayette, Blaine, Wash. 

1,545,011. Saw set. Onesime Racine, Gwinn, Mich. 








PORTLAND, ORE. 


AND THE COLUMBIA VALLEY 











Willapa Lumber Co. 





Tb AP: 


Fir 


Old 
Growth Spruce 


Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 


RAYMOND, WASH. 


Mills: - - 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 


Osgood - Simonson Lumber Co., 11 South LaSalle St. 





Timber Loans 


We are in the market for timber 
loans of $100,000 to $1,000,000 or 
more, where sound security can be 
offered and a record of profitable 
and competert management shown. 
We purchase entire issues. 


We are experienced in timber financ- 


ing. 


Persons interested are invited to 
communicate with us. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 


307 STARK 








Watch for 
the Green 
Fir Tree. 








FIRST NAT. BK. BLOG. BARTLETT BLDG. 











Rough and Surfaced 
DOUGLAS FIR 


| PLANK 


YARD STOCK 
Bridge Material 
and Timbers. 


P.S. McKENZIE 


Lumber Company 
Gasco Building, 
PORTLAND, ORE. 


Commission Salesmen Wanted. 

















H. J. ANDERSON 


LUMBER CO. 





Red 





T HE relative merits and costs of various types 


of construction are fully explained 
Hool and Johnson 2-volume ‘‘Handbook of Build- 
Ing Construction.” Covers fully principles, 
costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 


methods, 


Cedar 


PRODUCERS OF WESTERN 


POLES Fi; PILING 


RAIL OR CARGO 


a Portland, Ore. 





431 So. Dearborn St., Chicago, Ill. 
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Redwood 


Hemlock 
White Fir 





Mills at: 


Douglas Fir 


Calif. White Pine 
Calif. Sugar Pine 








Hammond Lumber Co., Inc. 
SALES OFFICE: 
1005 Londen Gearentee CHICAGO paswes 


Mill City, Ore., Samoa, Calif 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 











Southern products 


Wanted to Buy Lumber 
for Window and Door Frames 


mouldings, etc., West Coast or 
What have 
you for immediate delivery? 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 








Get our prices. 


Telephones : 


Save Money on Fir Doors 


Pool cars into Chicago almost weekly at 
carload prices. Both garage doors and house 
doors. 100% V.G. stiles and rails. 


GRAM LUMBER Co. 


28 E. Jackson Bivd., CHICAGO, ILL. 
Wabash 8117-18. 








HUTCHINS Lumber and 
Storage Co. 
Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 
Local Phone: Chicago Phone: 


Blue Island 800 Pullman 8020 (No Toll) 





Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 


ORDERS SOLICITED 








PHONE, Rand. 2000 


OSGOOD -SIMONSON 


LUMBER CoO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


11 So. LaSalle St., CHICAGO 








Straus Building 





Geo. A. Hoene Lumber Co. 


CHICAGO, ILL. 
Telephone Harrison 2501 


White Pine 


Specialists 











Donald Hansen, of the John Hansen Lumber 
Co., is spending a three weeks’ vacation at Hamlin 
Lake, Minn. 


The Dwight Davis Lumber Co. has moved from 
the 14th floor of the Straus Building to suite 1001 
of the Peoples Gas Building. 


John Schiltz, traffic manager of the Hilgard 
Lumber Co. and family are spending a pleasant 
vacation motoring through New York State. 

Thomas C. Whitmarsh, general manager of the 
W. T. Ferguson Lumber Co., St. Louis, Mo., was 
in Chicago last week calling on the rail trade. 

W. J. Hubbard, Milwaukee representative of the 
Winegar-Gorman Lumber Co., was in Chicago this 
week conferring with Joe Gorman, vice president 
of the firm. 

tobert S. Burnside, vice president of the Osgood- 
Simonson Lumber Co., and family are expected to 
return this week end from Three Lakes, Wis., 
where they have been enjoying a three weeks’ out- 
ing. 

C. HW. Kuhl, assistant sales manager of the J. P. 
Gurrier Lumber Co., wholesaler and manufacturer 
with headquarters at Portland, Ore., was in Chi- 
cago this week calling on several of the larger 
commission firms. 

M. I. Paterson, of the Futvoye-Paterson Co., 
Shuqualak, Miss., and family were Chicago visitors 
this week. Their visit here was in the nature of 
a vacation which they rounded out nicely with a 
boat trip to Mackinac. 


James Andrews, hardwood manutacturer of Es- 
canaba, Mich., was among the northern lumbermen 
visiting Chicago this week. Mr. Andrews was look- 
ing over business conditions and visiting with some 
of his friends in the trade. 


H. A. Walker, of the H. A. Walker Lumber Co., 
Chicago, accompanied by his family, left the first 
of the week on a three weeks’ motor trip through 
Canada. He plans to visit Detroit, Toronto and 
Montreal, returning on this side. 


H. H. Shepeck, sales manager of I. Stephenson 
Co. Trustees, Wells, Mich., was in Chicago this 
week on business matters. Mr. Shepeck reports 
that his company is doing a volume of business sub- 
stantially above that of last year. 


A. O. Davis, of the T. C. Clanton Lumber Co., 
Shreveport, La., stopped in Chicago last week on 
his way home from a vacation trip through the 
North. Mr. Davis, like many other hardwood men, 
looks for an improvement in business this fall. 


Orrin S. Good, of the Orrin S. Good Lumber Co. 
(Ine.) of New York City, was in the city last week 
calling on the trade. Mr. Good was on his way 
home after a western trip which included a visit 
to the mill of the Good Hopkins Lumber Co., of 
Spokane, Wash. 

William Graydon, of the William Graydon Hard- 
wood Co. (Ine.), Grayburg, Tex., while in Chicago 
this week calling on the trade, reported that he 
found the hardwood business improving. Mr. 
Graydon is looking forward to a more active mar- 
ket in the fall. 


In order to take care of its business more ef- 
ficiently, the D. S. Pate Lumber Co. has moved 
its Columbus (Miss.) offices into more commodious 
quarters in the new Commercial Dispatch Building. 
The company will occupy a double suite of rooms 
facing the main street. 


E. F. Bornman, of the Bornman Lumber Co., 
Clarksdale, Miss., arrived in Chicago this week 
for a short visit with some of his friends in the 
trade, He was accompanied by Mr. Witherspoon, 
Clarksdale cotton dealer, the two making the trip 
by motor. They plan to drive back. 

A. Hi. Ruth, of the G. W. Jones Lumber Co., left 
Tuesday by auto for Appleton, Wis.. where he will 
make a short stop before going on to Rhinelander 


for the mid-summer meeting of the Northern 
Wholesale Hardwood Lumber’ Association. Mr. 


Ruth is president of the association. 


George A. Hoene, of the George A. Hoene Lumber 
Co., has recently returned from a combined vaca- 
tion and business trip through northern Minnesota. 
Mr. Hoene visited with his brother at Duluth, spent 
a few days at Lake Vermillion, and inspected sev- 
eral of the northern pine mills of that section. 


R. H. Van Doren, Detroit representative of the 
Tri-State Lumber & Shingle Co., Kansas City, Mo., 
is making an extended southern trip, inspecting 
the mills and studying stock and manufacturing 
conditions. He plans to visit mills or make stops 
in Arkansas, Louisiana, Texas, Alabama and Mis- 
sissippi. 


———— 


W. H. Gleason, Chicago sales manager of James 
E. Stark & Co. (Inc.), Memphis, Tenn., and wife 
left last Saturday by auto for Dowagiac, Mich. 
where they planned to spend a week. From there 
they expected to go to their cottage at Grand 
seach, Mich., for the remainder of Mr. Gleason’s 
vacation, 

RB. C. Marsh, of the James W. Sewall timber 
cruising office, Old Town, Me., has gone to New 
Brunswick on timberland investigation. Mr. Sewall 
reports business reasonably good but slow. He hag 
men out in northern Newfoundland, in western 
Ontario and in Maine, with orders booked ahead 
for some time to come. 


M. A. Bates, sales manager of the Jerome Hard- 
wood Lumber Co., Jerome, Ark., manufacturer of 
“Dixie’’ brand oak flooring, was expected to arrive 
in Chicago this week end for a conference with 
officials of the John H. Shook Lumber Co., which 
is the Arkansas company’s exclusive representa- 
tive in this territory. 

George C. Eecles, of Molin & Eccles, lath special- 
ists, and Otto Frerk, of Henry Frerk Sons, Chicago 
material dealers, arrived in the city the first of 
the week after a northern trip on which they in- 
spected several mills. They stopped at Eagle 
River, Wis., on the way back and enjoyed a game 
of golf there Sunday. 


C. E. Good, vice president of the Bay de Noquet 
Co., who has been visiting the company’s mill at 
Nahma, Mich., returned to Chicago last week. Mr. 
Good reports that the supply of logs at the mill 
has been pretty well cleaned up and that logging 
operations will start about Aug. 1. Preparations 
are being made for a normal input. 


Philip Lanier, of the Philip Lanier Lumber Co., 
New Orleans, La., en route to Ft. Wayne, Ind., 
stopped off in Chicago long enough last Saturday 
to take in the double header ball game at the 
Cubs Park. Mr. Lanier reports a noticeable im- 
provement in lumber demand, and looks for a firm 
market during the balance of the year. 


Junius H. Browne, president of the Pacific Lum- 
ber Co, of Illinois, with headquarters in New York, 
was in Chicago last week conferring with the com- 
pany’s Chicago sales manager, F. R. Adams. James 
M. Leaver, of San Francisco, Calif., who is con- 
nected with the company’s by-products department, 
was also here last week, on his way east. 

R. L? Reynolds, of the Willapa Lumber Co., Port- 
land, Ore., was in Chicago last week conferring 
with W. T. Osgood, of the Osgood-Simonson Lumber 
Co. Mr. Reynolds was on his way home from a 
short trip through the East and reports business 
as improving in that section. He expects the sec- 
ond half of the year will develop a larger volume 
of business than the first. 


W. H. Fullerton, head of the west Coast depart- 
ment of the Hilgard Lumber Co., left last week for 
the Pacific Northwest, where he will spend the next 
six weeks visiting the mills in the Seattle and 
Portland vicinity and also the Hilgard company’s 
western offices. Although primarily a_ business 
trip, he will conclude it with a leisurely homeward 
journey, probably by the southern route. 


Wilson Compton, Washington, D. C., secretary 
National Lumber Manufacturers’ Association, en 
route to Portland, Ore., to attend the midsummer 
meeting of the directors of that organization, 
stopped off in Chicago one day the latter part of 
last week to deliver an address before the Na- 
tional School of Commercial & Trade Executives 
now being conducted at Northwestern University. 


John H, Shook, of the John H. Shook Lumber Co., 
and wife left last week for Atchison, Kan., where 
they were to enjoy a short visit with relatives of 
Mrs. Shook. Returning by the way of Kansas City, 
they expected to stop there while Mr. Shook called 
on some of the members of the trade, later pro- 
ceeding to the latter’s former home at Marshall, 
Mo. They were due to arrive in Chicago Sunday, 
Aug. 2. 

Maj. C. D. M. Houghton, of Charles D. M. 
Houghton & Co., wholesalers, of New Orleans, was 
in Chicago early this week, renewing old ac 
quaintanees, and from here left for Indianapolis, 
Evansville and other points in Indiana. Maj. 
Houghton formerly was in charge of the northern 
office of the Peavy-Byrnes Lumber Co. in Chicago 
before engaging in business on his own account 1 
New Orleans. 


A. J. Barker, of the Acme Lumber & Shingle Co. 
and J. D. Mercer, of the Hubbard Woods Lumber 
& Coal Co., returned last Saturday from a three 
western trip 
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portland and San Francisco. Mr. Barker found 
the mills greatly encouraged by the recent rise 
in the Douglas fir market and says they believe the 
price will go still higher. At present they are get- 
ting all the business they can take care of, and so 
do not hesitate to turn down low offers. The only 
unsatisfactory feature of the fir business is the 
prices, Mr. Barker reports, and this situation gives 
promise of being corrected in the present rising 
tendency of the market. 


Cc. L. Foretich, sales manager of the Bradley 
Lumber Co., Warren, Ark., manufacturer of the 
well known “Bradley” brand flooring, was in Chi- 
cago this week for a conference with Charles L. 
Baxter of the Charles L. Baxter Lumber Co., ex- 
clusive representative of the southern concern in 
this territory. Mr. Foretich reports that his com- 
pany is doing a good business that it is not eager 
to build up order files greatly at this point. In- 
quiry is brisk, he states. 


John C. King, president John C. King Lumber 
Co., Cleveland, Ohio, was in Chicago last Wednes- 
day en route home after having spent two weeks in 
upper Wisconsin. Mr. King reports considerable 
activity both in the industrial and building line in 
Cleveland territory, but says there seems to be lit- 
tle resiliency to the lumber market, prices con- 
tinuing low in spite of the large consumption. 
However, he looks for a distinct improvement dur- 
ing the remainder of the year. 


Frank G. Wisner, of Laurel, Miss., president 
National Lumber Manufacturers’ Association, was 
in Chicago the latter part of last week, accom- 
panied by Mrs. Wisner. After spending a day or 
two in Chicago, Mr. Wisner left for Portland, Ore., 
to attend the midsummer meeting of the board of 
directors of the National Lumber Manufacturers’ 
Association, and Mrs. Wisner left for Lake Placid, 
N. Y., to join other members of the family who 
are spending the heated term there. Mrs. Wisner 
recently was in New York City with her brother, 
Phillip S. Gardiner, and his wife, who sailed from 
that city for a visit to European countries. 


Carl V. Kimball, who has been connected in an 
official capacity with Baxter Forest Hardwood Co., 
manufacturer of southern hardwoods and cypress 
with headquarters at Meridian, Miss., since its in- 
ception eight years ago and also with its predeces- 
sor, the Forest Lumber Co., has disposed of his in- 
terests in the company and resigned his position 
as vice president. Mr. Kimball plans to enter the 
lumber business on his own account at a later date 
and will be prepared in a short time to make more 
definite announcements. Experience gained from 
many years’ connection with both the manufactur- 
ing and wholesale ends of the hardwood business 
has well fitted him for success in his new venture. 


Fred W. Randlett, has been appointed district 
manager of the Pacific Northwest territory for the 
Robert W. Hunt Co., inspecting, testing and con- 
sulting engineers with general offices in Chicago. 
For the last eight years, Mr. Randlett has been 
chief engineer of the water department of Port- 
land, Ore., having direct charge of the large addi- 
tion to the water supply and distribution system of 
that city. Prior to that time, he was in the en- 
gineering department of the New York, New 
Haven & Hartford Railway and Stone & Webster 
(Inc.). Mr. Randlett is a member of the American 
Society of Civil Engineers, the American Water 
Works’ Association, and various other engineering 
societies. He will maintain headquarters in both 
Portland, Ore., and Seattle, Wash. 


Frank H. Campbell, of San Francisco, Calif., 
special representative of the Redwood Sales Co., 
is making a tour of eastern territory, calling on 
dealers and wood consuming industries, promoting 
the greater use of redwood. Mr. Campbell is a 
lumberman of long experience in the South and is 
well known to the trade in the North and East, 
in which territories he sold southern pine lumber 
for many years. Being both a student and a sales- 
man, Mr. Campbell is well posted on the qualities 
of many kinds of wood and the uses to which they 
are best adapted, and he has entered into the pro- 
motion of redwood with the same vigorous en- 
thusiasm that has heretofore characterized his 
efforts in the sales of southern pine. The Red- 
wood Sales Co. is owned and controlled by seven 
well known redwood manufacturing concerns, with 
a combined capacity of 250,000,000 feet annually. 


SA RAAABEBEAEAE: 


A Correction 


An error was made by the Winnipeg correspond- 
ent in the July 18 issue of the AMERICAN LUMBER- 
MAN, stating that the planing mill of the U. G. G. 
Sawmills (Ltd.), of Hutton, B. C., was destroyed 
by fire. This company lost its sawmill by fire early 
in May, but arrangements have been made for 
the manufacture of the large stock of logs on hand. 
The planing mill and stock were saved intact, and 
this part of the plant is operating to capacity, 
shipping out its large stock of dry lumber. 


Will Head Western Department 


Raymond Yates, for the last three and one-half 
years head of the evest Coast department of the 
Charles L. Baxter Lumber Co., has resigned that 
position and has become associated with the Van- 
landingham-Cook Lumber Co., in charge of its west- 
ern department. He will take up his new duties 
Aug. 1. 

Mr. Yates has had a wide experience in the lum- 
ber business and is thoroughly acquainted with all 
western woods, including Douglas fir and western 
and California pines. Entering the business in 
Wisconsin some twenty years ago, he was subse- 
quently identified with the Panhandle Lumber Co., 
the Blackwell Lumber Co., and the Weyerhaeuser 
Sales Co., where he gained a thorough knowledge 
of western pines. For several years he was on the 
Coast engaging in a wholesale business on his own 
account, and through other connections coming in 
direct contact with the mills. In all, his connec- 
tion with the western branch of the industry covers 
a period of about fifteen years. 

Before coming to Chicago about four years ago 
to take charge of the Sullivan Lumber Co.’s local 
headquarters, Mr. Yates was manager of the same 
company’s Cleveland (Ohio) office. A short time 
later he became identified with the Charles L. 
Baxter Lumber Co., remaining in its employ until 
July 1, of this year, when he tendered his resig- 
nation. His connection with the Vanlandingham- 
Cook Lumber Co. was established in the interven- 
ing period. Fortified by this wealth of experience 
and a wide acquaintanceship among the trade, Mr. 
Yates is well equipped to take care of the western 
business of the Vanlandingham-Cook company. 
His successor has not yet been chosen. 


Accepts Position as Sales Manager 


Sr. PauL, MINN., July 29.—R. V. Clute, for sev- 
eral years associated with the Weyerhaeuser Sales 
Co. and its northern district manager since 1920, 
has been appointed sales manager for the Victoria 
Lumber & Manufacturing Co. (Ltd.), which will 
open its new plant at Chemainus, B. C., at about 
Sept. 1. Mr. Clute has 
already left St. Paul and 
will take up his new 
duties Aug. 5. The Che- 
mainus plant is now 
rapidly nearing comple- 
tion, and the manage- 





R. V. CLUTE, 
Chemainus, B. C.; 
Appointed Sales Manager 





ment is planning for a 
large production of Pa- 
cific coast woods. 

The Victoria Lumber & 
Manufacturing Co. is a 
Humbird property. Or- 
ganized by the elder 
Ifumbird in 1889, the 
company was unfortunate 
enough to have its entire 
plant destroyed by fire 
in 1923. The new plant, 
which is being built un- 
der the supervision of 
John A, Humbird, son of T. J. Humbird, president 
of the company and for several years following the 
war, general manager of the Humbird Lumber Co., 
of Sandpoint, Idaho, will have a capacity about 
three times that of the old one and will be elec- 
trically driven. The sawmill will contain two 
9-foot head rigs, one 48x20-foot gang, two resaws, 
four trimmers and three double edgers. Equipment 
for the planing mill includes nine fully motorized 
matchers and three molders. Ten blower type dry 
kilns have already been completed, and work will 
be started immediately on ten additional kilns of 
the same type. 

Representing an investment of $2,500,000, the 
mill will produce 500,000 board feet of lumber in 
two eight-hour shifts, which will enable the com- 
pany to handle a large amount of cargo and off- 
shore business as well as rail trade in the United 
States and Canada. ‘Transportation facilities in- 
clude direct railway connections and facilities for 
loading ocean vessels at the company’s own 
wharves. 

Mr. Clute, who now becomes sales manager, 
began his lumber career with the Tremont Lumber 
Co., at Winnfield, La. Becoming associated with 
the Cloquet Lumber Co., Cloquet, Minn., in 1914, 
he covered a portion of Iowa until the organization 
of the Weyerhaeuser Sales Co. in 1916, when he 
became active in that firm, maintaining his con- 
nection in one capacity or another up to the pres- 
ent. His recent appointment comes as a recog- 
nition of faithful service and marked ability in his 
chosen field. 

The best wishes of L. S. Case, general manager 








CHICAGO 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern HARDWOODS -— Southern 


Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 


White Pine Western Pine Fir Cedar 
3101 Se. Westera Ave., CHICAGO, ILL. 





A. J. BARKER H. T. FALL Cc. F. CARNEY 


Fir, Spruce, Redwood 


Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard. CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 


Co McCormick Building 
a 


332 So. Michigan Ave., CH ICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
parts for Redwood Manufacturers’ Co., and 

F.C.O.”’ Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 
White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts.. : - CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75. 00 a thou- 
sand feet. Seventh edition. oan book every 
lumberman can use. Price, stpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, —_ 431 S. Dearborn St., Chi- 
cago, 3 
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Guaranteed 


COLONIAL COLUMNS 


Made with Tapered Dovetail Joint 





We guarantee to replace free of charge any 
of our colonial columns made with the taper- 
ed dovetail joint that comes apart in the joint 
from any action of the various climates. 


We can supply mixed cars containing 
any of the following items: 


Fir Columns— Porch Rail—Mouldings 
Doors—3-Ply Panels—Windows 


Mutual Fir Column Company 
P. O. Box 1348, TACOMA, WASH. 




















TheBESSLER 


MovableStairway 
Fits Any Ceiling 


No matter how wide the joists may be, the 
adjustable hinge of the new Bessler brings 
the panel flush with the ceiling. Metal 
parts are of pressed steel, —stronger, lighter, 
work easier, look better. 


Send for details. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, O. 











WARREN AXE & TOOL CO. 
WARREN, PA. 
honors Panama-Factie GRAND PRIZE 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes& Tools 








of the Weyerhaeuser Co., are extended to Mr. Clute 
in the following words: 

We shall miss Mr. Clute very much in the 
Weyerhaeuser Sales Co. He has been one of the 
outstanding men in our organization and we regret 
erceedingly to have him leave his present position. 
The new position which calls him offers a fine op- 
pamaenty, however. He has the best wishes of us 
all. 


Californian Vacationing in Colorado 


LOVELAND, COLo., July 27.—H. T. Hayward, of 
Salinas, Calif., and his family have arrived in 
Loveland to spend a few weeks in their summer 
home in the mountains west of this town. Mr. 
Hayward is the owner of eight lumber yards in 
California and is an uncle of Reed Hayward, presi- 
dent and manager of the Loveland Lumber & In- 


vestment Co. 
(S222 aaBaZaEe 


Resigns to Start Hardwood Business 


E. A. Lang, for over twenty-five years con- 
nected with Paepcke-Leicht Lumber Co., and Chi- 
cago Mill & Lumber Co., and a director in each 
organization, has severed his conections with these 
companies, and after a short rest will enter the 
hardwood business in Chicago on his own account. 
He has been in charge of sales for the Chicago Mill 
& Lumber Co., for twenty-two years. 

Mr. Lang has been very prominent in association 
work for a number of years, and is at present a 
director of the Hardwood Manufacturers’ Institute. 
He was treasurer of the institute in 1923. In 1912 
he was chosen a member of the executive board 
of the old Hardwood Manufacturers’ Association of 
the United States, and was chairman of the reso- 
lutions committee of that organization in 1918. 
He was elected president of the American Oak 
Manufacturers’ Association in 1916 and was chair- 
man of the oak committee of the American Hard- 
wood Manufacturers’ Association in 1918. For two 





years he was a trustee of the Gum Lumber 
Manufacturers’ Association. He has also beep 
president of the former Lumbermen's Club of Chi. 





E. A. LANG, OF CHICAGO; 
Will Enter Hardwood Business on Own Account 


cago. Mr. Lang’s brilliant past record speaks for 
his success in the hardwood business which he will 
organize. 











Sash and door mills in the Minneapolis-St. Paul 
(Minn.) district are turning out a large volume 


for this period of the year. Much of the product 
is on special orders. From the country districts 
there has been little demand, although some orders 
recently placed are being filled. After the new 
crop is turned into cash, farm home construction 
and improvement is expected to create new de- 
mands on the mills. 

Plants in Kansas City (Mo.) report local de- 
mand for specials brisk and prices getting on a 
more satisfactory basis. Sash and doors are not 
in such good demand and prices are weak as a 
result of the keen competition for the business of- 
fered. Sales managers here say the country trade 
prospects are looking much better and they expect 
a very satisfactory business this fall. 

The sash and door market at Omaha, Neb., is 
reported firm, with demand slightly better than a 
week ago. There is thought to be some probability 
of a small advance in wholesale prices in the near 
future, because of strengthening prices of lumber. 
The city trade has fallen off somewhat, not so 
many new buildings being started. ‘Therefore it is 
expected that local demand this fall will be only 
fair, but outlook for country sales is reported to 
be somewhat better. 

With building operations going on briskly there 
is a good demand for millwork of all kinds in 
Columbus and central Ohio territory. Mills are 
operating to about 75 percent of capacity. Orders 
are being booked ahead and indications point to a 
good fall season. Prices are stendy at the levels 
maintained for several months. Tone of the trade 
is generally satisfactory. 

Building trade at Buffalo, N. Y., has been pro- 
ceeding lately on a steady basis, so that there has 
been a pretty good volume of business for the door 
and millwork interests. While a fair amount of 
building is being done in the city a still larger 
share of the work is coming from the suburbs, and 
this promises to continue. 

The Baltimore (Md.) sash and door men are not 
exactly rushed, but they get enough business to 
keep them going practically all the time. Prices 
of materials are generally lower than during the 
time of greatest demand, and labor alone now 
keeps construction costs where they are. With the 
number of jobs decreasing there is at least a pros- 
pect that mechanics also will have to bear their 
share in the readjustment which seems to be in- 
evitable. 

“The very excellent demand for window glass 
continues without signs of abatement,” says The 
Glass Worker, continuing: “The inrush of orders 
for window glass for prompt shipment since July 
1 has been large and shipments now in the Eastern 
territory, at least, are greatly in excess of current 
production. In the territory west of the Missis- 





sippi, which is served mostly by the factories in 
Oklahoma, Texas and Louisiana, the situation, 
while good, is not as lively as it is in the East, 
The urgency of the current demand is taken to in- 
dicate that the good movement will continue, al- 
though there may be some decrease if there should 
be any change in the present very active consump- 
tion by builders. The fact that few orders for 
future shipment are being placed is looked upon 
as a favorable indication. A great majority of 
the orders being placed are for “delivery yester- 
day” as one man phrased it this week. All see: 
tions of the country are buying and there is little 
speculative buying apparent as no individual pur- 
chases have been overly large. However, it would 
not be surprising if distributors are increasing their 
stocks and laying in supplies to cover them for 
longer periods than has been the recent custom. 
There is little dunbt that present prices will hold 
and that the chances of an increase are much better 
than probabilities of a decrease. Most observers 
dismiss probabilities of a price decrease as ‘fool- 
ish’ and this is borne out by the reports of state- 
ments made by representatives of one of the leading 
producers.” 


Will Begin Production in Fall 


STOUGHTON, WIS., July 28.—A name has been 
selected for the sash and door firm which has 
taken over a portion of the plant formerly occu- 
pied by the Moline Plow Co. in this city. It will be 
known as the Commonwealth Sash & Door Co. 
Bradley Roe, formerly with the American Seating 
Co. as contracting representative, is the promoter 
of the new company. 

The P. B. Yates Machine Co., of Beloit, Wis., 18 
supplying the machines and Mr. Roe stated that the 
Yates representatives told him that the Common- 
wealth company will have one of the best planned 
buildings for its purpose in the country, and that 
the lay out for machinery is ideal. The factory will 
be ready in the fall to manufacture a full line of 
stock sash and doors and interior trim together 
with several special models on which the firm has 
exclusive patents. These are a patented window 
and two types of ventilating doors, one exterior 
and one interior. 

The capital stock of the company will be about 
$250,000 and the financing will be completed in 
the fall, according to Mr. Roe. 

The city council has given the company permis- 
sion to dispose of cestain machinery and motors 
which are useless and the money realized from 
their sale will be placed in a fund to be used for 
the purchase of new machinery needed in the fu- 
ture. The city now owns the building and the 
machinery which was in it when the Moline Plow 
Co. discontinued operating the factory. 
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The following f.o.b. mill prices are taken from sales made during week ending July 25 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
la. Ala. Miss. Mo. Ila. Ala. Miss. Mo. la. Ala. Miss. Mo. 
Flooring ‘ Fencing, S18 Shiplap 
1x3” EG B&better nemmasele 18.67 78.00 76.63 74.9% | No. 1, 1x4", 16° .c0cccccees CRO ys veka una Wer 3 Sa eta lata ns oases eee cares 33.76 
CiWsetvadeneens hens Kees 66.25 ..... CGeee TRS cas. denen osscee.cccce Gee No. 2 (10 to 20’): 
D des Kcawaio Rause <emadm toes 59.25 ee (ees SiGe Sos et eee SOM: oe eeecdcveues 22.00 21.56 22.13 21.79 
No. ae 57.67 44.00 .;..-. Craw Ne ea. “aac ioe ae nanans 36.29 MUN? soc cccasduevea ueee 21.00 21.86 22.04 
BiEteecnees Ke Rhee 33.00 34.18 31.00 No. 2 . Jengths) : No. 3 = lengths): 
FG Babetter Sats 54.00 60.38 53.69 56.01 |  —=«s- 1x4”) Lecce cece eee | ee 15.55 16.52 : X  pepepeeeimeer rs 16.96 16.00 ..... 17.32 
D ¢ Steerer Se 40.84 1x6" Re aN ee ees 20.50 21.50 20.22 20.16 1x10” eee ee ee 17.95 
No. ae Eee 43.50 46.19 ..... No. 3 (all lengths): i 
OD cagiakextin: fives 18.31 17.24 24.27 OE Sub ielavekins: sail EE ee ce egy 
1x4” EG Dabetter yaea: Seaton weve cosne 67.55 GIGS? ceesa seed esa: 15.00 17.50 14.25 15.51 cdo tenneennetien is ~<a ©7.78 
S set eeeeeeeeeeee eee 55.50 46.25 wins Boards, S18 or 82S ME cc ccckdsensieeeipaven. enaee: aseie ae 
Sabetter «43.89 47.83 46.55 44196 | No. 1, 1x8”, other Igts. ... ..... «2... sees 34.22 oe 47.00 33.46 
FG I he ened ie ete aes = 7mm : - 4 35.87 1x10”, 14 and 16’.... 37.00 ..... dgitea rae 14” dC ueeeeeeenecKdadeda codes, audew) eheee 33.85 
ie. | pr esestioes 37°95 3513 37:50 ..... Gee <5 care added (anne 38.07 Me scacadccdncasaceatede eases sedee sane 58.68 
RS OE acne a yi 92.06 17.00 17.32 24.56 Endo", ofier Isth 26 cscs tetas. neees 51.79 Shortleaf Timbers 
MP ancvewncnas. dunes 14.00 13.25 ..... No. 2 (all 10 to 20’): No. 1 S48, 20’ & under: 
esi Noe 1 Os Miawawcauts. csacc ceeas 34.00 ..... 1xG to 12”. .cccccccccccce veces A CC Ce g” ee eardaa aaaret adda wie xia dind tose 91.55 ..... 
i ae OL ME eekwacn. Senne 21.00 20.71 ....- TR pv canccsdcsccccsesece eases 22.00 22.31 21.75 5 EERE pie RAL, OAS Se Male es a, A es 
ie. We a Miavicéces kaa 13.00 14.00 ..... 1X10” wesc eeeee eee ee eens penne 20.24 22.15 21.71 DP” ccnidaddecaiasidcnate> aavka tai 27.15 ..... 
SEE : RM a acadunccecaddeaes 25.00 23.40 23.36 28.23 
Ceiling No. 3 (all lengths) : agi. Plaster —_ 
xa” B&better .......c.eee ween 35.15 ..... 35.25 SES conacisiiwkiauw. ante a No. 1, Hore Soeceeeeeeeeeees 5.00 4.60 4.98 
No alate ea eenaiie erate ot ee 26.75 GME ou raecoeswateueeas 16.00 ..... 19.17 16.70 | NO. 2, 36%) 4’.---eee eee eee cree ce eee 3.05 3.17 
Noe daiccswuteen: iaewaa > sheets csuns ene ESI cccccvaccncsecavces cvcae SUES 2OG@ SE Byrkit Lath 
at 6x4” ibe C5 a oe aa 87.00 40.00 36.42 36.07 NSE .cdacaacasccvonassus, gaan 19.95 19.00 17.96 MGM tisccciacddensa sddak cavaks duce 28 
V0. Lo ceseessceeecees seen 33.86 31.06 30.23 No. 4, all widths and lengths ..... 11.50 11.50 7.39 Ce SG Rr Cre Cr mee ee wwidd. “saaed 15.02 
or . No RT aE ae 20.00 18.57 18.71 20.72 Roofers SS? GME dezecncs. deads aseaeouaeed 15.41 
mM %x4 Ba&better ceecececcese seeee seees eee Eee Eee a! se! Car Material 
sete cece eeeeeee ceeee ceeee cooee Ge BSG vocdovasccusenes 22.00 22.38 ..... (All 1x4 and 6°): ‘ P 
Partition pe OE ere ee re me ee 47.25 
1x4 &6” Ba&better Shen ner aes 44.50 45.50 45.94 Grooved Roofing 10 and Wisssce sckce suawveuraedae 47.25 
ERTIES SS a a ee OP wecee 24.00 No: 3, 310", other latte 2c cewan cesce ceees QO EO visenddavede. (ccéee, snena) acca Se 
Bevel Siding Dimension, sisiE No. 1, SO dacudtadeswdaeaete’ Medes déduw caetes 44.00 
x6" B&better ...ccccccccs coves covse ecsves 39.00 No. 1, 2x 4”, 10’ 27.48 27.53 No. 2, Fandom ..--..---+++. ooeee 2G 
MEO” DMNGULGE sociccacucens. Scene ewes eeeee 43.00 : ae Sarita: gees aia 5B 96 9 |) 85-75 2605 
12” wcccccccce 26.96 ..... 25.75 26.05 S48, SuE&S: 
Drop Siding 1 (aR Ce es 25.84 28.70 te te 9”. 34 to 36 
1x4 or 6” B&better ........ 44.07 43.00 43.04 42.62 18 & 20’...... 33.44 ..... 28.39 33.01 U lh ee ee eeeionakee '  Vemmmapiiae 
SC setae uckeuies 33.75 36.00 37.88 39.29 10’ to 20’..... 33.37 ...+-  p20e- pete Up to 14”, 34 to 36’... 
In 1 SE Se eee 26.98 24.00 23.80 28.07 yo errr re ye eee 22.00 24.88 lila °3 xe 40’... ees) Paige 
n, oe: ' :  ®paneeicen 25.00 ..... 27.60 23.25 8 to 40°...... .---- 50.00 ..-.. eee. 
t B&better rough: Finish 1 (ere 26.22 25.00 22.42 24.19 ‘Longleaf Paving Block Stock 
, 1 es ea er eee 45.25 ..... 190& 20. 65c aa ee Se ae |. Sa eee 20.00 ..... 
a 7 SSRIS SCO Heath OLE i a Recess 44.00 43.45 55.00 10’ to 20’..... 29.50.26. seen seeee 
A WM Sars eearer eee Satins 46.00 438.16 53.00 2x 8”, 1¢ wauacuaaes FOIE cccus 24.00 26.96 
| cuatro ccceschacees nator ..... 43.60 53.00 QD ccceecesee ceeee cooee 23.94 24.91 
>. 1x5 and 10”.......se+eees woes. 53.00 49.25 63.00 16’ wee seen eee 29.00 26.50 25.48 27.32 RED CEDAR SHINGLES 
. BONE ie cilia be SCR OREW OR Re ROE 55.00 57.25 66.00 18 & 20’..... 33.00 28.50 27.71 30.30 
- 1Y%x4 to 12”... ..eeeeeee ee ceeee ceees 52.00 ..... Poe A 20’.... 33.00 ..... stat ones Seattle, Wash., July 25.—Eastern prices, f.o.b. 
f p pose SEE chiGeneeaeetes “Rakee. enue Gia esa «« 2x10 ° i ene ee p+) Bet mill, are: 
ee eros ceauienicas doses ages 36.2 ; : . os 
a tig and OMA TO Te kc ic cc guves.. erence 53.28 a Per square Per M 
4 ces Venw Asner. 065s 54.00 22... J 4 bunches 4 or 5 bunches 
‘. 6/4 & 8/4x8 seeececececce seeee seeee SEG. suiwes aa First Grades, Standard Stock 
B&better suifaced: 2x12”, 
r- BIRO ROG boi dcaun ec Rckeee deh Meena eames Pf ee 1 xtra stars, 6/2. ...2..<2.: $2.12 $2.65 
d BOM  ciusaccseascueacéwca cougn Jeaeee 57.00 50.05 Extra stars, 5/2........+6. 2.20 2.75 
» PR pasa ia ene sene 51.67 48.50 51.79 56.88 ’ rime Distt CIGU oni ccc ewer cue 2.48 3.10 
WEE sonar dew aaews 53.00 53.34 52.26 55.22 | No. 2, 2x 4”, Perftects,..G/2  cescacccceves 3.05 3.80 
r x5, and 10”........s0cee. 61.75 58.00 59. 79 65.40 1 WINONA. oa aa wien ecaane 2.77 3.80 
) WEES” eecas gt ttteeeeeeees 66.94 60.00 71.: 66.70 POPIOGHOUS cccdecesassecce 3.47 4.70 
d Txt NG Be vecedesanvua GIG. Sxace cases <acae + edge “er 
MEP Sc eRe adiccdes! aaawe Os mwes «esos C208 * to 20'.... 2618 cece. cece eee i : 
r ee ee ee 80.03 OE AE cccccccces gaa lasawe i eeae 19.57 bs PER AN nes Seen seem 
8 EME MAM cvccénecns Sanne. enhxa- dance SE ctavaccnee a) 22.00 19.22 | Extra stars, 6/2........... $2.16 $2.70 
- 8 & "een ere = ee 20.50 17.00 20.58 19.96 | Extra stars, 5/2........... 2.28 2.85 
6 & OFORE.. cnn ccccane cess Lill 74s0 80:50 18 & 20’..... 22.50 ..... 20.63 22.16 | Extra clears .............. 2.68 3.35 
C surfaced: 10 (6-253. PASO: n..0. pilgcdon ~ auras Pertects, 0/2 <.66<ccevccess 3.09 3.85 
8 OE TORRE Re ee Pm ECT Cr S920 casas 2x 8", 10’ ........6. weese ceees 20.00 20.71 | Eurekas .......-0+--2+2++ 2.84 3.90 
| 0-1 SASS EGA OWS RRO aie Scene Se Ti ie A. DE cscdencucs 20.50 ..... 19.08 21.389 | Perfections ............e; 3.50 4.75 
WEEE SG guacnausrsitndnice Teese: Soaas 41.28 46.50 16° wee eee eeeee 18.00 21.75 22.58 
RSI ANG IOP cc as sec cedsecs Seatac Seanters 44.90 57.50 18 & 20". ate. aguas TOE 5a: 23.63 Second Grades, Standard Stock 
DM cu ccuceee cect ancaee “acaier /esees SRO cece * to 20’.... 25.00.22... eens ce eee stz 2 5 
OM cs Se ae 5000 022, kt pe en a iets os Gommon stars, 6/2..22....7 9291.08 °116@1.35 
: es a. ae SE ee OE ES bea ensenninginceannanenaninne a 
: 1% and 2x4 to 127.000... cscs eee MME i000 Si ge Same «9 GRR 21.63 27.54 British Columbia Stock, Seattle Market 
e B&better: Casing and Base 2x12”, 12" ..ccsec.ss cecee cece. 18,00 28:98 | XXX (Canadian) ..........-.....+. $3.55@3.65 
. oY eee 70.00 52.14 65.08 OEP ciambintck sane’. Svan 22:00 28.20 | XXXXX (U. S.)........+-. $3.33 4.15 
; TE Ps ieisasetianeen naies 60.00 51.01 71.73 18 & 20’..... aie nies 25.50 80.51 | Burekas ........++++ess0ee 3.49 4.80 
: Sunte 1OP ta acc GE cksc Waaae “cu ONGORMN oa cas ccceactues 3.68 5.00 
B&better: am Wek OO oe ce vevscasds —sacad aaous -aadee 13.45 | XX 6/2 16” (Canadian).... ......... 1.60@1.70 
; TOE GOW CO crccessccuenesd snide cease enves 65.93 SU ddsccctacccetiee astce <eete. dneue 13.54 p > al fy Ei wa 1 ae ee 1.43 1.80 
2 
2 Jacksonville, Fla., July 27.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ending July 25: 
Week ended— July 25 July 18 Week ended— July 25 July 18 Week ended— July 25 July 18 Week ended— July 25 July 18 
Flooring Siding Boards Longleaf Dimension, No. 2 and 
1x4 B&better ......... $41.18 $42.00 | Bond, 1x6”— B&better— . Better, D4S 
No. 1 om......... 36.18 35.42 SNE A dante nti desuie 41.00 40.00 er ee 50.00 | 46. to 20° : 
: oa. ....... 1812 17.51 Mc ottees ccuniaada inves 25.23 SEN i acecavanene pt ees — Straight, cars 
1x3 B&btr. rift 70.00 Novelty, 1x6”— 2 eee 50.00 22... le bele e 7 Tieeae 
Babte fat 4966 BERL | NOD ccececeseseceees 35.00 35.26 | 1x6 to 12 Rough..... 42.00 ..... RP aa nn Wann nednsasee FOO see 
. No. 1 com. flat..... 41.73 44.24 Pt po ae ah eecee 22.62 22.56 5/4x12 Rough ....... 60.00 8 ..<.. Specified lengths— 
N <4 ’ 
| No. 2 com. flat..... 16.59 17.50 Béebetter ere... 30.00... No. 1— alia 2x 4 eeeeeeeeeeeeeees 25.00 28.75 
e@eoee ° e cetacean * ” x . riceceeaesae a q aide ~- Oe ee ee ee . 
Ix6 No. 1 com......... 42.00 ..... onan ' oO - Siaiedaea teas 37.50 57.80 | 2210 ...... 2... c scene. 95.00 ..... 
No. CO ccnnewes 21.83 21.44 ng ’ 
No. 3 com......... 17.00 ..... 1x4 No. 1 COM...+++.+- ee No. 2— 10- to 20’— Mixed orders 
—.. - ... INO. 2 COMB... cccss 19.00 20.50 po 0. eer rere. ee) <acewe BE edddaccddhesnauia aaaee $24.50 
1x4 Partition 9/1623 % Babeiter, ee ee po), ie FOO scias PEM Favacaawsgadasceea daca 26.50 
‘ RS B@better o.ccs00- 45.00) sivas No. 1 com. -oS 36.67 1x6 D4S 22.00 
N 1 XO DIES wccccecs eece coece ° s ified 1 th 
i 40.00 40.00 No. 2 com. 19.00 17.07 1x6 Shiplap ......... , TT ee cee ae 
O. 2 COM.....e.2- 19.00 21.00 2 Conc... BOO «ceca TRG GRRE ac ccccces 21.50 21.00 Sn a ct eddsacesds wan aamed 29.00 
7/16x3% No. 2com......... 11.00 
, Roofers No. 3— Pi Shing! 
) Ix 6 No. 2 com........ 20.57 22.00 Lath, Std. 4-Foot Ea. etactitiataal 
X 8 No. 2 com.. 22.50 Mow 3 Ril GHOd ccccces GA «esas E68 TMS ccccccccccese 1G). 1S GE TW Bev ctcivcsicee cscs 4.89 
1x10 G 
eorgia shiplap.. 21.00 numa NG: 1 GROOR cc ccsccccce 4 4.21 EEC (0 T2 Deiiccscccsn IGG ccesc eo De eee 1.73 
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ARKANSAS SOFT PINE 

















The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended July 24: 
Flooring Finish—Dressed Dimension S2S&CM—Shiplap 
Sdge “ai 1x3 1x4” B&better ss, No. 1 No. 2 ¥ No. 1 No. 2 No.3 
— €686=—S—Shh? xe. $71.50 | 1x4” ..... sanevened ext $63.00 $52. 50 - ig — se path | PEE, oe svereens $36.75 $22.00 $16.95 
a better $79.00 69.00 PEO DUG BY oscinnscacciows 67.00 ped “" 09” ig” 50” <3 FE ICRI 33.50 ae 00 18.09 
— = tere Ta 955° 10) Be 5 vcnwsceeess, 1EeO  BL0R 4 o = ID vis arse wae: so aeree “2 
wy Dio ores ss sess 7 ve 1%, O’x4 £0: 8" occ 74.50 renee $28.00 $30.00 2x 4” $25.00 $26.75 ee ti ~ 
Cet ee ebasene wales sores 1%’ 11%" 2”x5, 10, 12”.. 76.50 ..... 95.50 26.75 2x 6 21.00 23.00 Ceiling and Partition 
Flat grain — : 26.00 28.00 2x 8” 22.00 23.25 14” 5g” 34” i" 
B&better .......+-.- 04.00 pag Fencing and Boards 27.00 29,00 2x10" = 22.50 25.75 Cle. Cl Clg. Part, 
oo 2273 22.50 ek te? Mes, ee ee ee ee ee B&better .$38.00 $40. 60 $42.50 $43.0) 
age MAteeeeee 3e50 2200 tebe Casing and Base We scx is oxen ne 
Moldings 1x 6" Meee wt wed 36.90 22.00 BEE ONE ORK SEER: er CCRC eae 
BS wee anses® 35.00 23.00 18.00 B&better Lath 
15%” and under..26 percent discount | | a ra 37.00 23.25 18.25 Be Wig. we Gartonosnaritaeedsd.aiewe inion nee $74.50 No.1 No.2 
1%” and over...21 percent discount <b are 50.00 = 28.00 19.50 Dds) Os Pha vs ese ear osu vera Biel oa OTeawe 80.00 a SSE esc laneleieneermmre $5.25 $4.19 
Norfolk, Va., July 27.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
a rough— on SS better eas tas 00 $23 oo yal Reece No. 2 & better 
| eer -.00@50, -.00@31. 23.50@ 24.5 $19.50@ 20.00 ug No. 1.$ 5.75@ 6. ars, 6” .$26. D ” @ 
EE cavorcesmeneiaal 52.00@55.00 33.00@35.00 24.50@25.50 .....@..... | 1th, No. 2:* S400 a aes 00028. 00 "7 3" eo ooosey 
6/4 .cccecerecevccee 59D.00@58.00 35.00@37.00 25.00@ 26.00 rs Lee Factory, 2”. 26.50@30.00 a 28.00@29.00 10”. 54.00@60.00 
BIS 5. 016540:046.4 0% Coma 58.50@61.50 38.00@40.00 ee Recs. | eae Sizes, a es 20.50@25.50 12”. 29.50@30.50 12”. 60.00@66.00 
4 4 nage : y y y 
—— : nbtetueiaedd 52.00@54.00  36.00@38.00 26.50@27.50 21.50@22.00 Finished widths— No. 2 & better No. 3 No. 4 
| ar res 54.00@56.00 39.00@41.00 27.50@ 28.50 22.50@ 23.00 Flooring, 3 x2% Ai 6? THEE. ids car $75.00@78.00 ec eaisie OD plata cco nan. 
LS x:b5600060595N0R8 60.00@63.00 42.00@45.00 29.00@30.00 23.00@23.50 eG CSN CUE 8 sv5.0 aie avs wieae 45.00@52.50 $37.00@41.50 $23. 50@26. 00 
sark strips, Nos. 1 & 2.$30.00@31.50 Bark stri artition, RB NRNR Hoa 0 eke e'6 aio exc S PG Nalareia tee tvecayee 28.00@30.00 24.00@25.00 15.00@16.00 
ee ee 18 250 14.25 mn tet... oe $41.00@43.00 TO Dusiasies nigesessce autos 29.50@32.00  25.00@27.00  17.00@18.09 
Cull red heart.......... PROWESS * Partition, FF ose cccsssveccesus 46.00@53.50 38.00@42.50 — 24.50@27.00 
Duluth, Minn., July 28.—Inquiry from retail yards for all items is improving. The market is firm, quotations f.o.b. Duluth being: 
CoMMON BoarpbDs, RouGH— FENCING, RouGH— ” ws rr _ 13420 
6’ 8’ 10’ 12° 14&16’ 18’ 20’ , ‘ 
r ” ; G7 WON oy xcs $52.00 $55.00 $60.00 $62.00 $61.00 
No. 1, Bees. seeees $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 evan eres 37.00 41.00 42.00 44.00 44.00 
eee 61.00 63.00 69.00 71.00 : K : No. 3 36:00 38°00 29:00 30:00 ; 
GS ca cicecpeae 65.00 68.00 75.00 75.00 70.00 75.00 75.00 4” No. Pe orery pears 50-00 53.00 55 00 31:00 0.00 
NO: 2) 8 os csaxeaes 38.00 40.00 47.00 49.00 47.00 53.00 55.00 » NO. 1....... cece eee k : , A 63.00 
” 50.00 47.00 53.00 55.00 DO ei escc ads vets ane 32.00 38.00 39.00 45.00 47.00 
MO cssisweaest 41.00 43.00 50.00 : : : r No. 3 27:0 27:00 29:0 0.00 
yr 46.00 48.00 57.00 57.00 52.00 80.00 63.00 DP isa lst acters tte cults .00 zx .00 30. 29.00 
MO: Sp 2 ses6ce00a% 29.00 31.00 3. = é 7 as - — . ae 
OF vesenaant 29.00 31.00 33.00 33.00 33.00 +=. 33.00 83.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, §28. 
SO cp inakoswe 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”, 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S1 or 2S, add 75 cents; S1S1E, add $1. 


For Sil or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. 
G. shiplap, 8’ and up, add $1.50. 


Drop siding, grooved roofing and O. 
Shiplap and D&M, 8’ and up, add $1.25 


No. 1 PIECE om, — 


10’ 12’ 14’ 
2k A" ocsabs $26.00 $28.00 $30.00 $30.00 $29.00 
Se 26.00 27.00 29.00 29.00 28.00 
2X BY occ 27.00 29.00 30.00 32.00 31.00 
2x10” ...... 31.00 32.00 34.00 36.00 34.00 
2X12”. .000- 32.00 y 00 35.00 37.00 35.00 
2x16"... 0000 0 0 40.00 42.00 40.00 


37.00 8.0 40. 
No. 2 piece stuff, 33 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S4S, add $3. 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 


st. 00 $33.00 $33.00 SIDING, 4 AND 6”, 4 To 20’— 

30.00 32.00 32.00 si 6” 4” ig 
31.00 34.00 34.00 Ae) a 20000: FREON) | Boo cuasiieiwniwewidde $20.00 $22.00 
33.00 36.00 36.00 KS (passer seanaauwes 33.00 38.00 Norway, C&better.... 34.00 36.00 
34.00 37.00 37.00 HD vo.teceGroieisv odie sina mialerone 28.00 31.00 


00 43.00 
Siding run to O. G., $2 





Siding may contain not to exceed 20 percent of 4- and 9-foot. 


a thousand extra; product of the strip as it grades. 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Callf., July 18.—The following 
are average prices, July 12 to 18, of California 
pines, f.o.b. mills, those on common being 1-inch 
stock only: 


California White Pine 


Mixed Pines 





Nos. 1 & 2 clr...$90.75 Common— 
BEIGE cccsccuer 76.00 
1 BOIOCE 26:55 v:000'9 56.50 
Wo:..3 clear. «...% 70.50 
Inch Shop. ...0.« 33.00 No. S dimension.. 19. 00 
No. Tshop ....<% ape No. 2 dimension.. 16.00 
No. 8 shops...... 2175 Beveled siding— 
No. 3 clr. std.... 65.00 gon sseeieieine yes 
SHOP Std. <.ccsvs 17.50  Bagaeaceeons: 26.00 
Panel, % & a. w.. 81.25 9$~ °°°***rrrsrrs 7 

Sugar Pine Box 

Mixed er 

Nos. 1 & 2 clr...$95.75 4/4 Wessite $21.50 
GS RRIBOE ssccccces 75.25 5/4 5 6/4 a. w. 20.00 
SP MEWCE vice ssa ck 69.50 
No. 3 clear....... 74.75 Lath 
Inch shop ....... 36.75 
No. 1 shop....... 65.50 “Net Pine o's 6.25 
No. 2 shop....... 34.50 if ne 4.50 
No. 3 shop... .....< 20.00 MNO: DB xs40e400s 2.75 
No. 3 clr. std..... 53.25 Bo” cc cece ceeee 2.25 

White Fir Douglas Fir 
De Re eg Fete oe 
No. 3&btr., com.. 20.25 4/4 } ony ‘W., com. 20.00 
eg i ee 17.25 5/4 & a. W.. com. 16.50 
No. 1 dimension. 21.00 Tes & timbers... 26.25 
No. 2 dimension. 14.75 Dimension ...... 23.00 

Cedar Export 

Miscellaneous ...$50.75 Australian ...... 54.00 





WESTERN PINES 


[Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., July 28.—The following are 
f.o.b. mill, and f.o.b. Chicago shop. prices on 
Pondosa pine: 
Boards, S2S 


No.2 No.3 
com. com 
De AOR 1G? os is. dvs dsesanaesaeee $33.00 $18.00 
MR RO RD soa vie Sisio-cdene eaibewinees 34.00 20.00 
SE OED 650656 5eoe ke ONES ee 28.00 20.00 
PR, MOOG oi vice vaeenenees ceca 29.00 21.00 
1x13” and Wwiader, 10-10-16" a:scasdcanes 34.00 24.00 
No.4 No.5 
com. com. 
DES” GROWER 6 iss. dhe KS Roan wrees $16.00 $ 9.00 
Selects, (S2S 
&btr. o” bie Oe rT?” 
ix 4”, 6” and 8”, 10 to 20’. a 00 $66.00 $45.00 
ERA... chcunseenGatscoseu sone 7.00 77.00 657.00 
RES ccceeuauinunaweceeceser 84.00 88.00 67.00 
IRIS” ONE WIG? ... o0.005.00600 93.00 72.00 
5/4, 6/4x4” & wdr., 10 to 20’ 36. 00 91.00 74.00 
B/4 GNA WAGER os csccdwscnua's 98.00 93.00 76.00 
Shop, S2S, f.o.b. Chicago 
No.1 No.2 No.3 
vi BNGIS/ OC icisisntssiceeeurs $58.00 $43.00 $33.00 
OFS Gass aks Chick Seis aee 68.00 53.00 33.00 
Above prices are for shipments of No. 3 and 


better, shop. For straight cars of specified 
grades, add $5. 


Spokane, Wash., July 25.—Following are new 
prices f.o.b. mill: 
PONDOSA OR WESTERN PINB, 16-Ft., INCH— 
No.1 No.2 No.3 No.4 No.5 
ee $41.50 $34.00 $18.50 .....  ceoee 
IE en or 42:00 <GOrOO BZEOO .cece casos 
Bo sisterreeares 40,50 30:00 20:00. cise cveve 
1 gee see 40550 60:00 26:00 .icce “saves 
We aera cart 44.00 30.00 20.50 ..... seo 
END Ree Tales Belay: Ue 15.50 $8.00 
WESTERN PINE Suop, S2S— 
Factory 

Be No.1 No. 2 No. 3 Com 
5/4 & 6/4..... $70.50 $50.50 $33.5 $23.50 = ..ees 
i eC ey 80.50 60.50 43. a 23.50 svees 

OE aicaarnierian tiene es <Saeie “nxiaen 28.25 
IDAHO WHITB PINE, 16-FooT— 

No.1 No.2 No.3 No.4 No.5 
 Sipeecenmaner ss $52. ya 346.00 $27.00 2.40 coves 
Bo. easier eens 53.0 46.00 26.00 ...0. coors 
Be eo ceneuaaraee 800 42.00 25.00 ..cce ceevs 

MO Sehasesavereeletern 55.00 42.00 25.00 ..... cesce 
_ i ee ae 51.50 44.00 2000 geass aeons 
ROGRE WAT... Socks. “nsces  woder $18.50 $8.00 
WHITE Fir, 6 To 20-Foot, INcH— 

4” 6” 8&10" 12” 4”&wdr. 
ie. - & 2. a 50 $25.50 $26.50 $27.50 ...+ 

ia waceree 9.50 20.50 21.50 22.50 _..+. 
No NateeN Geen, een | ates $16.50 








WEST COAST LOGS 


{Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., July 28.—Present log quotations 
are: 

Cedar: $15 to $17. 

Yellow fir: $22, $17 and $12. 

Red fir: $17, $16 and $15. 

Spruce: $32, $25 and $12. 

Hemlock: $12 and $14. 


Everett, Wash., July 25.—Log quotations: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 8, $12 
Cedar: Rafts of shingle logs only, $18 base; 25 


Hemlock: No. 2, $13; No. 3, $11. 
$1 higher than fir. 





Spruce: 





cents added for each one percent of lumber 1088. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., July 29.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: Pre- 
High Low vailing 
prices prices’ prices 
Vertical Grain Flooring 
1x4” No. 2 clear ........... $45.00 $41.00 $41.00 
MRO ea kewatucecude ee 33.00 26.00 27.00 
Slash Grain Flooring 
1x4” No. 2 and better..... 29.00 27.00 28.00 
je ree cr 24.00 ry | Serer 
1x6” No. 2 and better...... 36.00 eee eeeee 
NE cicbaws eeanncees 29.00 (| ere 
Stepping 
No. 2 clear and better..... 67.00 63.00 65.00 
Finish No. 2 and Better 
x8 and 10”... ..ccccsccseces 200) iS Cr Cr 
Casing and base........... GUO <eeoe: . wuwen 
Ceiling 
5x4” No. 2 clr. & btr...... 28.00 25.00 28.00 
Gh: ae <a KGa. we oe we wo ee ZnnG sitsn  Seeaa 
1x4” No. 2 clr. & btr..... 29.00 27.00 29.00 
NO © eseiscveccceaes 23.00 yi ee 
Drop Siding 
tx6" No. 2 clr. & btr...... 36.00 33.00 34.00 
NG: 6 CS. secesesnce es 28.50 pS re 
No. 1 Common Boards and Shiplap 
Tee OM AU céiceocnces «came 18.50 14.50 16.50 
WEEE Gan owelneasien cee oe eiees 18.00 17.00 18.00 
Dimension, No. 1 Common S4S 

Cit. 12 tte $0" co ckccscccecs 17.00 15.50 16.50 

Plank and Small Timbers, No. 1 Common 
ie 4°, 12 to 16’ S48... 600 20.50 18.00 20.50 
$19", 12 to IG’ BAB. <0. 6<% 22.00 SOG 8 sueue 

Timbers, 32’ and Under, No. 1 Common 
WRG RAGS iaccw ci eeusnae ens 22.00 a. ee 

Shop 
4/4 to 8/4 No. 1 vertical grain kiln dried 

BE Set iwts wate sniveeddsacdens hucuer aeceee $35.00 
“ve Common Kilt G6ie€@ SAB. c<ccicccsecccces 25.00 
SE NO: 2 WA GPO Stike co o:5e cic ccncncanens 28.50 


aA & 8/4 No. 1 vertical grain kiln dried 35 


ugh 
“4 a vertical grain hemlock rough. 


CUCU KIECCKECD CCAS EC Aae RE RRR ER Ede REOS 7.50@18.50 

Vertical grain rough green— 
oe GUE DGRlOE 6 eicccbcccccccseccensseces 39.00 
PieRseCeUCS ee me Ceeenensamaasceeue cea 29.00 

cA Vertical grain kiln dried S2S— 

DEIGCG GHG VOUS 66 ick ccccccrccotesecaunce 37.00 
TRIE Sie ivens dc euh ce Seccerab ad nace ecueeecus 32.00 
MWe dic eu Cia canes badeuseceeeeseHEnenecnes 22.00 





[Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., July 28.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 








TEP ONG: 2. ClOR Roses ccccrccesenas were... 
No. : CHE ieicincrceocesneas iene «+ 43.00 
INGE. © OGG cs ccccdicesvadns ucewe ke -. 28.00 

1x3 and 14%” No. 2 clear and better........ 45.06 

1 ee a eceewas 35.00 
Slash Grain Flooring 

1x4” ~ 2 pod RHE UGGS sé cco cccecicccccs 28.00 

ie IORI ne Ks DN bed Keewaneceneee osee eee 

1x6” No. 2 pe nea SUG. DGGUSR sc ciécicsincd.ccc e+. 35.00 
No. 3 yen ehaia tala d's ol acui Miata maka mate aes weeee aes 

Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
NG; 2: ClOGP ANE WOUUEES co6cc dc cdciccictccciass 55.00 
Ceiling 
%x4” No. 2 clear and better............0005 27.00 
ING COME wasens cond = cee were 
1x4” No. 2 clear and better 
ING: S CHORD. wediecsccncscaesacdsieweutie 
Drop Siding and Rustic 
TAD? Gs, S Hsieh, WOtta in 60a cévcasacesenseuss 34.00 
INO: © COOP iiiiceccvendecaccssccauecseue 27.00 
Boards 
11: arr Orr nN De en? $16.00@ * i 
INDIE ‘aisttan-ncrrarasicsrcensedanececes ues daaente 
Dimension—2x4-Inch, S4S 
No. 1h Be WM EE va ic ccdccacdsicecnucineeces 16.50 
INO Br Relenranicne cisis SuaKGrs Se eae Kee RwUEKeaeS 12.00 
Timbers 
PMT Zari; dias acces lela else aa aie hae HERR ER SATEEN 16.00 
6x6” and larger. ETEHE NECTURE ERONEEEE CEC R EERE 17.00 
Miscellaneous items 
CANSOPING, PANOONY 646s cic vicéascdcwveseuccee 15.00 
Fir, lath, dry ea céee cud ceecasicnsaenek wee eeees 3.25 








WEST COAST SPRUCE 


[Special telegram to AMERICAN LuMBERMAN] 
Portiand, Ore., July 28.—The following are 
prices for mixed cars prevailing here today: 


Finish, Wain eae aeatn ub bares Rbeabesucaa $78.00 
B Pe Te Me. ..  secgacksvnehae@ant 67.00 
evel siding, xd. Saas sae anMekad aaa 30.00 
bandera amine < leclena 31.00 
_ Rate eetiaciolaea ets aaiioriereinciacdie elena aR oes 4.25 
RONG BEOCN TOS ou cicieohacciowisiaciceesele aowce MUO 
Se temeeniiverketanaaeuae 33.00 
aS eR ame eipeitieras te . 34.00 
TN eae tis an ale tas ... 37.00 
2%". Sa cata Nn neat 41.00 

aie ais vasetenieate oo 
mun Wien, Mae............0.sccccccsee. 19.50 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 
New Grades 
Factory, Rough 
Factory 
Tank FAS Selects Shop Box Peck 
4/4....$118.50 $108.50 $ 76. ood $51.50 $34.50 $34.50 
5/4...- 123.50 113. 86.5 3.50 36.50 34.50 


ent 
o 
a 


6/4.... 126.50 116.50 89. 20 66.50 36.50 34.50 
8/4.... 1385.25 124.25 97.25 74.50 35.25 35.25 
10/4.... 141.25 130.25 103.25 = = eecce coves 
12/4.... 141.25 130.25 103.25 80.25 ..... ..... 
16/4.... 146.25 135.25 108.25 $5.28 ccece 47.50 


Boards, Rough 


No.1 No.2 No.3 
1x4 to 12”, random length...$55.50 $44.50 $36.50 
Finish, S2S, Random Lengths 


Clr. heart A B Cc D 
-$109.00 $104.00 $ 94.00 $84.00 $74.00 


1x4 to ee 
1x2 to 1 

spec. lithe. 109.00 104.00 94.00 84.00 74.00 
Ela asnaans 116.00 112.00 102.00 93.00 981.00 


For 5/4, add $5 to above prices; for 6/4 add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘‘D” grade, 
add $3; for 8/4 add $6. 


Bevel Siding 


. A B ¢ D 
16”x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 





Cincinnati, Ohio, July 27.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough #1928 
CIE Ristidécacwgkdavncidacdehadeds $74. 
Ose ddvuviseweadadaaaeesddaweaas 84. 
CMe cisddidicedscisendseaesaenes 87.25 Hy 3 
SEO Sawsce ce dscgdedsalncddeseeunes + mo 72.00 
Common, Rough— No. No. 2 com. 
1”, random widths and lengths. 153. "35 $42.25 
Finish, S1S or S2S— 

Clear 

Heart A B C D 
po) eeereee $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 


YELLOW CYPRESS— 


Factory ne _ x4 Rene ow 


| EPEC COe $754 ais $006 a8 16 “3a = 
5@6/4 .... 

Se 3095 30 
Boards— on e com. hn 2 com. 
BG OM © ce vccdccccadesencad $40.00 $33.00 
Ee GO Ee ca dacdccccanceeeas 47.00 30.0 


St. Louis, Mo., July 27.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 





1x8” f 1” stock $53.75 $45" 15 M375 Factory 
mS” from 1° stocKiscccceces ; i i 
%x8” from 1%” stock....... 71.25 62.25 60.25 Tank Selects Shop Box 
For 10-inch, add $5. ee $116.75 $68.75 $48.75 $32.75 
Lath | REE 121.75 78.75 60.75 34.75 
No. 2 ROR oP 123.75 81.75 63.75 34.75 
NE ii ieutiveecruniedaweaaue Ne 25 $8.25 ES .. 131.75 94.00 71.50 33.50 
RED wdnnitien. | RS 136.75 102.75 = ones 
Old Grades 13/4 a decal eeeeee 136.75 102.75 * “Sere 
Factory, Rough j= — — | LO/4 ssecereeeeces 141.75 107.75 82.26 ..... 
No. 1 No.1 No. 2 Peck WOU BI ooo. vcccdcccccseccdasesceses $24.75 
FAS. Selects shop com. com. | Common Rough— No.1 No.2 No.3 
4/4 ....$100.00 $ 90. 00 $ 56. ho $50.00 $40.00 1x4— ASR wooo $52.75 $43.75 $31.75 
5/4 .... 105.00 00 2 Ge GN A TR. papeccnnncsnceccesene 59.75 48.75 31.75 
4 wwe heady ss 8 ro 70.00 50.00 40.00 reed $2 for specified lengths on common grades. 
— ‘ 0.00 50.00 0.00 
10/4222 135.00 120.00 95.00 .esee cece a ae “Clear | 
i, perenne: c D 
16/4 eee 145.00 130.00 100.00 eeeete e88088 — * v $108 00 $38 4 $92 = $ by 4 —s 
Wee «éwseue : 
aay Seen a. 12700 12200 112.00 10400... 
1x4, 6, 8 & 10” NO sae A Peck | 1x16” 22.222: 137.00 132.00 122.00 115.00 :.... 
CARR TART 52.00 ii) | Bungalow Bevel Siding— A B Cé&btr. 
i ‘all Siinintieaneeaaees. ‘dain 8 MRE i. dvcnincdedinnccaieed $74.75 $65.75 $63.25 
YELLOW CYPRESS— Bevel Siding eeeereeeeeeeeee es ae D 
Factory, Rough =  —-—— | myer _........ccccce $48.50 $45.00 $41.00 $28.00 
No. 1 No.1 No. 2 
FAS’ Selects’ shop com. com YELLOW CYPRESS— 
ee $ 85.00 $62.00 $43.00 $37.00 $33.00 | Factory— No.1 No.1 No.2 
ae 95.00 70.00 53.00 39.00 34.00 FAS Select shop com. com. 
=o 95.00 70.00 53.00 41.00 34.00 | 4/4 «.....+--- $ 75 $58 338 $31 $26 
_: ieee 100.00 75.00 66.00 42.00 35.00 5/4 cececeeee 80 63 50 35 29 
Dh ecackeuhen 80 65 52 35 29 
Boards, Rough | tstepesente 85 70 55 37 30 
No. 1 No. 2 Me saneen 105 80 70 
Selects com. com. Peck | Boards— No. 1 com. No. 2 com. ot random 
ee $75.00 $44.00 $37.00 $29.00 | 1x 6” .........00e- $42.50 $33.00 caaae 
gheeienreane: 75.00 44.00 37.00 . Fe * aeeeeedaeners 42.50 es: 
OY vxcecuaena 77.00 44.00 38.00 Se 8 SO cccacwescutes 43.50 ee? cua 
SS Oe 85.00 54.00 41.00 NE cen sinnsiiid 53.00 cet 
1” random exe  -@¢ésawl  ‘adeicd 27.00 PUGH, ERED fawsciiccecds  <seean $23.00 
The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance) 
idi ” 2-inch— 
Renal GARG aOR OE cn ancics $54.50 $64.50 $80.50 $46.50 $53.50 $67.50 
cee, pmlc, eS 54.50 64.5 50 46.50 63.5 .50 
3°-7" 8'-20’ 3°-7’° 8’-20’ 3°-20 nes 63.50 73.50 90.50 55.50 62.50 79.50 
4” ce ceeeee $24.25 $34.25 $20.25 $30.25 $23.25 er 56.50 66.50 86.50 48.50 55.50 73.50 
eR 29.25 39.25 25.25 35.25 27.25 De 73.50 78.50 90.50 69.50 72.50 79.50 
OP eicitudss 26.25 36.25 22.25 32.25 26.25 + nwndianied $7.58 2.50 96.50 79.50 82.50 86.50 
Random Shop, Rough or S2S, 8’ to 20’ 3 to 6”... 54.50 64.50 ..... 46.50 63.50 ..... 
1” 14%&1%"” 2” 2%” 3” 4-6” © 0 so cacddane- canes GREP scces, codes 82.50 


5” to 12”.$43.50 $57.50 $53.50 


14” & up. 53.50 62.50 63.50 
Finish, Rough, S2S or S4S 
Clear “All Heart” ea 


$75.00 $73.00 $77.00 





ee ae 
l-inch— 3-4%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
, eee reer: ~ 50 = 50 $76.50 = He $49.50 $63.50 
Se oveunase 50 50 82.50 49.50 69.50 
Fo cuwane 59.50 $9.60 84.50 bBo 58.50 73.50 
| ee 52.50 62.50 82.50 44.50 51.50 69.50 
P seaweews 69.50 74.50 84.50 59.50 64.50 73.50 
RGe <iwansue 79.50 84.50 88.50 69.40 74.50 78.50 
BA ckicanses 8150 86.50 99.50 71.50 76.50 80.50 
Sto ¢ 50.50 60.50 ..... 42.50 49.50 ..... 
CES 6 co exeeu weave GER cacece eccue 76.50 
2 & 1% inch— 
ere $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
re paneKaes 55.50 65.50 87.50 47.50 658.50 78.50 
Oe eicewacaea 64.50 74.50 93.50 61.50 71.50 88.50 
ew agawa ke 57.50 67.50 89.50 51.50 61.50 80.50 
ee Wea waies 78.50 81.50 93.50 73.50 76.50 88.50 
SOP cinccaws 90.50 93.50 97.50 85.50 88.50 92.50 
BOT, de esinnes 92.50 95.50 99.50 87.50 90.50 94.50 
3 to 6” 55.50 65.50 ..... 47.50 68.50 ..... 
Ot UE cas stxee caces 93.5 aha waees 87.50 





Bungalow Siding, SiS1E, 4 to 20-Foot 


%x8 %x8 %x10 %x8 %10 %x12 
CUE saaas = 25 $47.25 $54.25 $66.75 $68.75 $70. 15 
CA wiacdnae 5.26 42.25 61.25 64.75 66.75 68.75 


Wide Clear yn “All Heart,’’ Rough or $2S, 
Random, 8-20’ 
bad 1 xl ” oe ba 4” ” 


% 
14”. $101 50 pi = be 50 $126.00 $131.00 $134.50 
50 120.50 131.00 136.00 139.50 


16” 
218”... 7. 50 136. $0 125.50 136.00 Hat. 00 144.50 
20”... 122.50 131.50 130.50 141.00 146.00 149.50 
22”... 127.50 136.50 135.50 146.00 151.00 154.50 
24”... 132.50 141.50 140.50 151.00 156.00 159.50 
26”... 137.60 14650 145.50 156.00 161.00 164.50 
28”... 142.50 151.50 150.50 161.00 166.00 169.50 
156.50 155.50 166.00 171.00 174.50 


+ - 147.50 

wadr. 112.50 121.50 120.50 131.00 136.00 139.50 
Add for S48, $6; add for specified lengths, $2. 

Clear and Tank, Rough or $28, 8 to 20’ 

Width— 6” 8” 10” 12” 6-12” 

Thickness— 

ee awavadexcdidhasuaee es ber | $108 $109 $107 

OF ceddewaneddacciadds 113 #114 113 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., July 27.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended July 21, as reported to the Hardwood Manufacturers’ 



















































































HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, birch and beech flooring, D&M, as re. 























Institute: ported to the Maple Flooring Manufacturers’ Asso. 
ciation, averaged as follows, f.o.b. cars flooring mij 
basis, during the week ended July 25: 
RED GUM SAP GUM-CONTD RED @K HARD MAPLE CHERRY MaAPLe— Clear No. 1 Factory 
aeeeie eueteves ee... re $29.69 
Figured Wood of skeen kerb nan 89.10 $64.20 34/99 
a | lb eo eK om 90.85 .16 38.6 
CHgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo lev Bie ells eee 70.95 an 
Firsts ® Seoonde Bo, 2 Common Firsts & Seconds Firsts & Seconds No, & Common eee! 75.51 — 
4/4 131,25 ,., || 1/@ (9.25 4. 4/4 110,50 .,, || 4 “aid . 4/4 oo. 62,25 SWORN ee eee |. gma 45.95 
5/4 129.50 <.° || 5/8 16,50 ,, 5/4 122.25 .-: || 5/4 oo, 106,25 vic cccavccs 61.65 43.90 
6/4 129/50 [°° || 4/4 24:25 26:95]| no, 1 Com'’s Sels BUKEYZ_ _ RES oie 60.20 $5.10 (''" 
8/4 144.00 <2" || 5/@ 26,60 .., || 4/4 69.25 4. WALNUT ME Adandbexidcesaeeee| cheae 40.5( 
Bo, 1 Com & Sels No, 3 Comon ei Firsts « Seconds Burc - 
4/4 74,50 ,., 4/4 19,75 ... Plein Firsts 4 Seconds 4/4 ... 66,25 _ BEECH— 
Firste & Seconds 4/4 ece 223,80 es ne tari ite eee Ce, trees 76.90 19.90 
Plein BLACK GUM 5/8 68,00 ,,, || ‘5/4 ooo 280,00 CYPRESS MM Gislscvores ich A nn 
Fi ea Wood 3/4 x ae Selects 3x2" bbe pu eles Rigas ere | ris: 
Firsts Jeconis Plain 4/4 83,25 116; 50 5/4 eee 158,50 Tank Bu pa 
4/4 125,00 ,,, || Firsts & Seconds 5/4 104.25 115,25||No, 1 Commo 6/4 104,75 ,,, RCH 
8/4 103,50 o || pB/4, 2225 aoe |] 6/4 124,75 one || 8/4 nee 128,50]/ Firsts * Seconds a, MOET ET ee are 
*e* Ilo, 1 Com & Sels 0, 1 Com & Sels 4/4 82,50 ,,, LUISE Renee nase eae: 
waertered 4/4 27,50 4.4, 2 BES csc SOFT ZIM 5/4 91,00 ,,, BRE | askin shennan ot 81.00 CHat 
Firsts & Seconds 3/4 59,00 ¢, 6/4 90,00 <.. " 
4/4 88,75 ,., TUPELO 4/4 58,50 73,75 omy Con 4 Sele 2s 201.75 oe, —— 
5/4 91,00 5/4 59,00 62.25 R inde s Mabie 
yr 91:00 °°: as re. e/' ao se’ ae chy —., wy ae -™ OAK FLOORING 
8 4 9 00 rsts econdas 4 3, 5 . 0 . eee e eee 3 
ue! . Pt sels’ 4/4. 49.00, ue! s Gan No, 3 Comun 5/4 75,30 °° Bays following are average carlot prices, Men. 
474 58,00 3/4 28,50 4, 4/4 19,25 ..,]| 6/4 74,25 “<2, phis base, obtained for oak flooring during the 
5/4 65.75 .:. Plain 4/4 40,00 4., 6/4 82,50 week ended July 18, as reported by the Oak Floor. 
6/4 65,50 .., =" 2 Suaeute ot re a4 see COTIONMOD ye coe 101. b0 ing Manufacturers’ Association : 
Plain ie 1 Com’& Sels’ ct nee & Seconds 16/4, ee 106;00 48X114" 48x24," %x1%y” %x2" 
Forsts & Second 4/4 34,00 eee POPLAR 4/4 49,50 eee o, 5 op Clr. . Fi $135 $86.75 
5/8 63,25 em No, 2 Common ‘aw No, 1 com & Sels 4/4 43,25 .., Cir. by i oa $95.00 er $86.75 $92.33 
4/4 83,50 <.° 4/4 27,25 32,50 Plain 4/4 20 cool} 9/4 54,50 4, Sap. ¢.q. w.&r..... ... Gaon eee 
5/4 (76,00 ,,, 13-17" Box 3oards 6/4 59.25  ... Sel “atd. ee 80°35 po 
Bo, 1 Com’& Sels WHITE O&K 4/4 109,75 ,,, CHESTNUT 8/4 61,50 .,. | Cir. pin. wht..... ° 71.52 89.20 59.7] 
pee 9-12" Box Boards 12/4 80,50... | Gir. pin. red....; 69:09 80.96 5704 
4/4 57,25 59,50 Quartered 4/4 79,75 .,, || Firsts « Seconds Yo, 1 Common Sel. pln. wht....! 57.56 74.29 4015 
5/4 63.25 .., || Firsts & Seconds Firsts & Seconds 4/4 case Babceel 27% S0599 kk Sel. pln. red... .. 56.88 72.48 4 15 
6/4 63,50 <2, || 4/4 133,25 ,, 4/4 99,75 112,60] 5/4 .., 124,59) 5/4 44.00 .., | No’ a common... 4559 59/41 3627 
8/4 68:25 ‘°°° || 5/4 151,00 166,25]| 5/4 .., 111,50) 8/4 see 135279] No, z Connon No. J common... 45.59 59.41 26.27 
No, 2 Comzon 6/4 155,75 175,25]| 6/4  ¢.. 111,5q/No, 1 Com é Sels -— uae fF" pidge ac a ee ee 
4/4 35,00 eee 8/4 159,75 eco No, 1 Com & Sels iy 64, 50 Boxi % x1¥,” yy 2” ~sx1 yf,’ x2” 
5/4 26,00 <<. || No, 1 Com & Sels 5/8 seu «=: 56, 25) FAS Wormy 4/4 27,50 ,., Clr. atd. wht  — eee 
1/72 56.25 ... || 4/4 {22 69%5d| 6/4 44, 54,00]] Peaky ae ae co iq, $109.27 ..... $111.82 
SAP GUM 5/8 64,25 pet No, 1 Comnon 8/4 Re 51,75 4/4 26,00 en Cl ° Ms » WEE ss ee 6 $ 39.19 74.25 ce ee er ee 
p+ MB 3/4 74,50 x 5/8 45,00 wie Sound Wwormy Cir. = Wits sc 77.20 74.92 coeee 83.51 
Seenhenns 4/4 84.00 98°35 4/4 54. 00 67°95 4/4 cee 38,25 a oo ee 74.10 71.11 ee ae ee ro 
I 6/4 85.75 ,2, 5/4 57.00 72:50| 6/4 see 42.50 = ER WEE. sos 60.85 68.68 Sialeces 64.35 
3/4 50.25 No, 2 Common 6/4 64.75 73,50| 8/4 ce 64,00 sel. pin. Ted...... 59.89 65.95 Pern 
ry sa’es °° 4/4 vee -93,25|| 8/4 64.75 76.24 No. 1 common.... 31.84 SOS sodas 34.13 
8/4 62°75 se No, 2A Comnon BASSWOOD No. 2 common.. ROOD Sees Sete cress 
8/4 60, re Plain 5/8 BY.65 . 
no! 1 Com & Sels’ Firsts & Seoonds aa 40,50 42,0q| Firsts « Seconds 
as Ped ece ve reg eee No,23B Common sia eee as OAK FLOORING STRIPS 
5/4 45.50 ere 5/8 74,00 pes a4 gtd 31° a5|| Mo. 2 Com’ 'Sels’ Chicago, July 29.—The following are carload 
6/4 45,25 .., 3/4 84,50 ,., 6/4 28°75 =. coe 64,50 prices, f.o.b. Chicago, on #,x2-inch square edge 
8/4 45,75 22, 4/4 90,00 108,00 : a oak strips, weight estimated at 1.250 pounds a 
se 115,75 122,76) ASE SYCAMORE thoustnd feet ean 
Plein 6/4 128,00 124,7 _—_— " ss — White—— Red 
13-17" Box Boards 8/4 140,50 131,25]| pirsts & Seconds || 40. 2 Common Qtrd. Plain Qtrd. Plain 
4/4 66,00 ,,, || 12/4 148,75 .,, 1/ 4/4 24,25 ,,, Clear ...........$129.00 $82.00 $116.00 $79.00 
13" & War FAS 16/4 168, oes 5/8 70.00 ~<:: Sap clear ....... 110.00 : ; : 
He $3000 nee Mig) Sa,75 ng, || a4e 189225 205.50 WILLOW — Sil "g9to0 "7100. 89100710 
Firsts & Seconas. We 43,285 <«.. Pr 398,50 12h" 35|| Firsts & Seconds Common $4200 
5/8 42.25 abe 5/8 37.25 50.95 10/4 atts ‘ 4/4 63,25 in Comoe reer een eee reese reseseessesess . 
vr 45,00 .,, she 61,50 os 12/4 121250 141°25 ae = a 
4/4 53,00 .., . 5 4 126°5 “ie ° eco WALNUT 
§/4- 66,50 ... al ooi.50 ae he! 1 nag gh cnene BLACK 
si 81°00 ove 5/8 erg 31,7 a6 poy t wee SASIONL & Cincinnati, Ohio, July 28.—The following are 
Ho, 1 Com’ Sels 4/4 42,00 51,5 4/4 66°50 °° || Firsts @ Seconds today’s prices of American black walnut f.0.b. 
5/8 27,25 ,,, || 30, 3 Common 5/4 . 79°50|| 4/4 (67,25 ,., Cincinnati: 
e/a 652,25 gt rr 25,7 6/4 73°d0 ss No, 1 Com & Sels : 
4/4 37,25 45,00]| 4/4 30,00 ,,, 8/4 77°25 °°? 4/4 46.75 <.. FAS. 4/4, $215: 5/4, $225: 6/4, $230; 8/4, $240. 
5/4 38.00 ,., eee SG a stan **" 6/4 58,50 ... Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 
6/4 40°50 °°° || Sound Wormy 474 32-00 No, 2 Comnon No. 1, 4/4, $95@100; 5/4, $105@110; 6/4, $110@ 
8/4 44,25 pee 4/4 eee 46,2 e fi 5/4 28,75 eee 115; 8/4, $120@125. 
No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 
SOUTHERN HARDWOODS HARDWOOD LOGS 
St. Louis, Mo., July 27.—Current quotations on southern hardwoods f.o.b. St. Louis: ume dead a tin eee pee 
aaa ads 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 points in the Memphis territory, based ‘on “" 
ae ECU» QUARTERED RED OAK— age dimensions, 14-inch and up in diameter, an 
BAD cise dels 36 yA ~ is 
Sagal ss cil ary | -; $ pa | * $ ro o FAS .........$105@110 $120@125 $130@135 | 12- to 16-foot in length: 
No. 2 com.:: 30@ 32 33@ 35 35@ 44 No. 200M. s é.2.s 65@ 68 T7@ 72 %@ 77 F.o.b. cars 
Qtra : ved. 2 ND - ve 3@ 35 5@ 33 No. 2 com..... 44@ 46 50@ 53 57@ 60 Delivered Memphis 
FAS ....... 53@ 54 55@ 56 55@ 56 PLAIN WuiTe OakK— —a pd 
No. 1 com. & > SR 80@ 81 108@110 118@120 | ,, Variety— Per M Per 5 
“ are 388@ 40 40@ 41 41@ 42 No. 1 com. and Red & white oak. .$25.00 to $30.00 $17.00 to $22.00 
No.2 com... 25@ 26 28@ 29 30@ 31 So Oe ee 55@ 56 64@ 65 68@ 70 | Gum ............. 20.00to 22.00 12.00to 14.00 
Plain red : : pao ee ef 37 a = ryt = Poplar ........... 27.00 to 33.00 20.00 to ree 
pe sibooen 75@ 76 82@ 83 84@ 86 Yo. 9 com..... 20@... Q@ : 4@ 26 | Bim ........eee0e- 20.00 to 22.00 12.00to 14. 
No. 1 com 51@ 52 60@ 62 65@ 66 Sound wormy.. 31@ 32 48@ 49 55@ 57 | Ash (12” and up). 30.00to 45.00 23.00 to 38.00 
Pen «com... 29@ 30 32@ 3: 36@ 38 PLAIN Rep OaAaK— Hickory (12”& up) 25.00to 35.00 17.00 to 27.00 
ras. ti: aie anu taal is 78@ 80 98@100 108@110 Logs are classified by buyers here roughly 
No. 1 com... 20@ 31 34@ 35 38@ 40 sel. ........ 53@ 54 60@ 62 65@ 68 > a on oe ee ee a a 
No. 2 com... 21@... 23@.. 23.50 No, 2 COM. «is: 35@ 36 38@ 40 42@ 44 — to cover the average prices paid fo 
CoTTONWoop— POPLAR— yess 
| ee 49@ 50 538@ 54 ve 88@ 90 100@105 105@11 The difference in variation as between deliv- 
No. 1 com..... 38@ 34 36@ 37 111@..! Saps and sel.. 62@ 65 72@ 75 T8@ 80 | ered prices and f.o.b. prices is based on 
No. 2 com..... 29@ 30 33@ 34 ...@... No. 1 com..... 47@ 48 49@ 50 51@ 52 | distance the logs are hauled, and the weight of 
QUARTERED WHITE OAK— No. 2 com. A.. 33@ 34 36@ 38 37@ 38 the timber. Oak, ash and hickory are drawn 
ee 120@122 135@140 150@155 No. 2 com. B.. 27@ 28 30@ 31 81@ 82 | from wider distances; while gum, poplar and elm 
er com. and 0@ 72 aie <a Sort MAPpLE— can be profitably drawn into Memphis only from 
Set Nese 22 . <@ @ 95 15GB PUN «24605 38 55@ 60 65@ 70 nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, July 27.—Average wholesalers’ prices, carlots, Cincinnati base, on 


ne West Virginia and Tennessee hardwoods today: 


























4/4 §/4&6/4 8/4 Hickory— 4/4 5 /4&6/4 BEECH— + 5/4&6/4 8/4 
QUARTERED WHITE OaK— i GEC ---@... $ 95@105 $ 959105 Lf | RAPE 65 70 $ 70 M45 $ 73 80 
 eeaess $135 145 $145 155 $155 165 No. 1 com..... oe 65@ 70 65@ 70 No. 1 com..... 42@ 45 ina 50 47@ 50 
eee O50 110 iDGLIS *Linmicp NO 2 com..... -@... 35@ 40 35@ 40 No. 2 com.-:.. 27@ 30 30@ 33 ©33@ 35 
No. 1 com..... et 30 90 95 95@100 MAPLE— ; 4/4 5 /4&6/4 8/4 10&12/4 16/4 
No. 2 com..... 45@ 50 54@ 59 55@ 60 Ld LS Ree eT errr $ 85@ 90 $ 85@ 90 $ 95@110 $115@120 
Sound wormy. 43@ 45 52@ 57 55@ 60 INNS i, COMME aah ais’ d clalcnchialetk re ace 50@ 55 65@ 70 65@ 70 75@ 90 95@100 
oom Rep dui ING GUN aod 0d kc Ae Meee ewer 38 43 40@ 45 38 43 40 45 50 
= WHITE ASH— 
WAS ceesccons a 115 0-@... 126-@.e. wae apn ah ais wd ee waanaens $ 90 95 105@110 110@115 2 d 
No. 1 com..... 0@ 65 x } “ --@.. NG. 3 COME, ANG BER. 6. 6 cscs 50@ 55 . 700 tS 75 $ 130 8D ret tre $155@109 
vo. 1 . 100@105 95@100 
No. 2 com..... 40 a3 esi @Qiecs «as@ee- ING oh CONS cna oc cae ncias ween. 30@ 32 33@ 38 38a 33 45@ 50 50@ 55 
PLAIN WHITE AND RED OAK— 
+ paaiaioge $105@108 $115@125 $120@140 VALLEY HARDWOODS 
SelectS .....+. @ %5 
No. 1 COM... ... GG 65 79 D 35 70 a5 Cincinnati, July 27.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No com... 21@ 23 22@ 3 Oke Oh ate, ils adie 5/486 /4 8/4 Corron woop— 4/4 5/4&6/4 8/4 
Sound wormy.. 43@ 48 55@ 60 55@ 60 _ Serre $ 80@ 85 $ 85@ 90 $ 90@ 95 FAS, 6” & wdr.$ Se) eee ---@-- 
pra wooD— on? 1 com. -. |, 52@,60  62@ 67 GoW 70 | No: 3 com...) 50@ 38 se 34 ee 
Oe ETT T $ 70@ 75 $ 75@ 80 $ 75@ 80 ii ichasat 
on 1 com..... 380 2 330 7 380 rH Nod a 40 res re a ne $125@130 $130@135 
No. 2 com....-. Or gain red: © — EARS ne eee ee 
comer Lee 15 80 83@ 85 85@ 90 gg gl eae nes b * 100 100@105 
ss s pp ? } eee 
REE $105@110 $115@120 $125@130 <n a ee Seen) emma, $0@ 45 48@ 50 50@ 58 
7 S pol he ea 21 ue bi ua = iam, 4 as” 60@ 65 A eee -@. QUARTERED ReD OAk— 
Sd. wormy and — : : we ‘ ‘ or 5 55 WA seas vanes $105@110 ( coc@... 
"Xo, 2com... 31@ 33 38@ 35  38@ 35 “ian waa wae ola No. 1 com...:. 65@ 70 @... ae Be 
oy ey No. 2 com.. 21@ 23 23@ 25 23@ 25 Neo 2 COMBc cc 35@ 40 -@ ee ee eee 
better ...... 35@ 37 37@ 39 39@ 40 | MaPLe— PLAIN WHITE AND ReD OaAK— 
amen — re ig $ 40 $55 $60 BAS wecseeess $ 75@ 80 $ 95@100 $105@110 
ee ONG ae aare's 5 
TCO $115@120 $120@125 $125@130 sain ELM— 4/4 5/4 6/4 8/4 We. 4 come... 80 53 na $3 ora pe 
No. 1 com. and Ld re $63 $65 $65 $70 No. 2 com.. 35@ 38 40@ 45 45@ 50 
ee cavawans 67@ 72 72@ 77 72@ 77 No. 1 com.... 45 48 48 55 No. 3com...:. 20@ 22 22@ 25 25@ 30 
No. 2 com..... 338@ 35 385@ 40 40@ 42 No. 2 com.... 24 26 26 26 Sound wormy.. 32@ 34 38@ 43 43@ 48 
NORTHERN HARDWOODS POPLAR 
While FAS prices of Lower Michigan hardwoods are holding firm, there has been some decline Cincinnati, Ohio, July 27.—The following are 
in selects and common grades. Present values f.o.b. mills are as follows: average wholesalers’ carlot prices, Cincinnati 
No. 1 No.2 No.3 No.1 No.2 No.3 base, on ‘‘soft texture’’ poplar, from Virginia, 
FAS Selects com. com. com. FAS Selects com. com. com. West Virginia, Kentucky and Tennessee, and 
3ASSWOOD— __ a eyes a Sorr ELM— on Mississippi Valley poplar: 
4/4 $ Be eae $ 7 = ers t+: $23@29 | 12/4 110@115 90@ 95 80@ 85 50@55 ..@.. | Sorr Texrune— 4/4 5/4&6/4 8/4 
oe 30@ 85 ao 7 BE a a aka 2? ona 2T 16/4 125@130 110@115 100@105 55@60 ..@.. | 2 EOS hg 98@105 ae 5@112 $105@112 
3/4 90@ 95 7@ 80 65@ 70 40@42 ..@.. | Hanp Marre— eps & sclect.. 72@ t7 33G 36 Sq) SS 
10/4 95@100 $5@ 90 10@ io 4owov ial 4/4. 80@ 8 70@75 50@ 55 33@35 15@17 No. 1 com..... h0@ 55 65@ 70 10@ 75 
ae erase wou | of mow Bee BGR hey eeu) Mgom ae: BER Es Res 
BF — = : ; 95@ a4 16@18 No. 2 com. 25@ 2 27@ ; 
c/s “i so 70 common & awe pos 4d Py aH 8/4 100@105 85@ 90 70@ 75 40@45 18@20 | VaLiny— 
ey 10@ 75 oe 65 45@ 50 300 32 18@20 10/4 115@120 105@110 85@ 90 45@50 23@25 ld} See ee $ 87@ 92 $ 92@ 98 $ 98@103 
6/4 15@ 80 65@ 70 50@ 55 35 @ 37 18@20 12/4. 130@135 115@120 95@100 50@55 26@28 Saps & selects. bey 65 70@ 75 75@ 80 
8/4 85@ 90 ey 80 60@ 65 410@42 18@20 14/4 140@145 125@130 105 @110 55@60 ..@.. No. 1 com..... 45@ 48 52a 55 55@ 60 
Shien < , 16/4 155@160 140@145 120@125 55@60 Qe. rd com. 2. : a 35 37@ 40 40@ 42 
ae 2@ Harb MAPLE Froorine Stock— No. 2 com. B.. 25@ 27 26@ 28 27@ 30 
s/s Uswis $oq100 @ 6 saw Iba2 | 4/4 --@-.. -.-@... 15@ 48 aa 20@2 
6/4 115@120 95@100 65@ 70 40@45 18@W20 s hve» «kaos 3G .-- a s9@Lo 
8/4 120@125 100@105 75@ 80 45@50 ..@.. | Sorr MarLe— POPLAR BEVEL SIDIN 
10/4 125@130 net fer 90 50@55 ..@.. 4/4 70@ 75 60@ 65 45@ 50 28@31 18@20 G 
12/4 1830@135 110@115 90@ 95 50@55 ..@.. 5/4 85@ 90 T70@ 75 55@ 60 3638 20@22 Cincinnati, Ohio, yvury 27.—The following are 
16/4 150@155 130@135 115@120 ..@.. ..@.. 6/4 90@ 95 75@ 80 60@ 65 38@40 20@22 | average wholesalers’ carlot prices, Cincinnati 
Sorr ELM— 8/4 100@105 90@ 95 T5@ 80 40@45 20@22 base, quoted on poplar bevel siding: 
4/4 65@ 70 50@ 55 40@ 45 28@30 20@22 END DrigeD WHITE MAPLE— No.1 No. 2 
5/4 75@ 80 55 60 45 50 30@32 22@24 4/4 115@120 ...@... a ne Pe Clear Select com ‘com 
6/4 80@ 8 60@ 65 50@ 55 338@35 22@24 5/4 120@125 ...@... 95@100 ..@.. ..@.. ae $55.00 $48.00 $30 00 $20 00 
8/4 90@ 95 70@ 75 60 65 40@45 ..@.. 6/4 125@130 ...@... 100@108 ..@.. -@ of. : ; ase : a ‘ : ; > 55.00 45.00 20.00 20.00 
10/4 100@105 80@ 8 70@ 75 50@55 ..@.. $/4 180@135 ...@... 110@115 ..@.. a Bs Le 50.00 40.00 23.00 18.00 
Following are prices of Wisconsin hardwoods f.o.b. mill points: Pe 
Louisville, Ky., July 28.—The poplar siding 
No. 1 No.2 No.3 No. 1 No.2 No.3 market continues stead i 
F € ) »s steady with no prospect of any 
iti FAS Selects com. com. com. ieee a Selects com. — = material change in prices. Local quotations are: 
4/4 $100@105 $ 85@ 90 § 63@ 67 $35@37 $21@22 | 4/4 170@75 ...@... 45@ 47 25@28 19@21 Clear Select No.1 com. No. 2 com. 
5/4 110@115 95@100 79@ 75 42@45 2 33024 8/4 BOD 82 121 O lL. 88 56 28@a2 Bomee | S-inch ....$58 $46 $32 $22 
6/4 115@120 100@105 75@ 80 48@50 33024 6/4 85@ 88 ...@... 55@ 60 32@35 20@22 | S-inch .... 58 42 30 22 
= 120@125 105@110 85@ 90 52@55 22@24 B/4 85 90 Ss 85 70 35040 21023 4-inch .... 50 40 24 18 
A8SWoopD— oe eee oe oe 
5/4 76@ 78 @ 66 58g 57 30@32 24@25 | Harp MaPLe— HARDWOOD DIMEN: 
8/4 83@ 85 72@ 74 63@ 65 32@34 mew 4/4 80 65@ 70 55@ 60 38@40 16@18 SIONS 
8/4 93@ 95 82@ 85 73@ 75 40@42 ..@.. 5/4 90@ 95 80@ 85 65@ 70 42@45 180 Chicago, July 29.—Actual sales of clear short 
Bircy— 6/4 95 100 4 90 70@ 75 43@45 19@21 hardwood dimension, maple and birch selling at 
4/4 112@116 @ 65 33@35 21@23 Bs ee 41 R. 95 75 80 48@50 20@22 the same price as oak, were made f.o.b. Chicago 
@ Se ~3 ef ** ic 1 © > ri a j s: 
of 17@120 9 3 te toa @ 62 s2@4e St 44 12/4 115@120 105 as A b3 oes g this week at the following price 
8/4 126@128 1008 110 id 88 58@60 21@22 | Sorr Marte— ae Furniture stock— Plain oak Gum 
iwi 181@ 135 10@116 8 90 95 50@60 ..@.. | 4/4 68 73 58@ 62 40@ 44 25@28 20@22 Biexziexto 22220202 GR 0 ‘toes 
ae EP 00@105 ..@.. ..@.. 5/4 oe 65@ 70 655@ 60 35@38 21@23 | 2x2x30” 22... eee cee ee ees 65.00 60.00 
Sort ELm— 6/4 80@ 98 IS@ 80 GO@ 65 35@40 21@23 | 216x21%x30” .... eee ee eee 75.00 65.00 
os $9 70 58 60 42 45 en 21938 lg 100 80@ 8 70@ 75 40@45 21@23 | 3x3x30” 2.0... s lies eee ec econ 80.00 70.00 
@ @ 50 5 30@3 23@25 AK— C stock— 
A 80@ 8 70@ 75 60@ 65 32@35 23@25 4/4 115@120 90@ 95 60@ 65 35@38 20@22 james iy x 19” 55.00 55.00 
wit 90@ 95 85@ 90 70@ 75 40@45 23@25 | 5/4 120@125 95@100 65@ 70 37@40 22@24 | 114x4” and wider x 19”..... 1. 60.00 60.00 
4 100@115 95@100 80@ 85 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 22@24 | 9x4” and wider x 19”............ 75.00 70.00 
110@115 100@105 85@ 90 55@60 ..@.. 8/4 130@135 105@110 75@ 80 50@55 23@25 | 1x2%x40” ...... graphene 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 nee K Boarps, $1S—— HeMLock, No. 1, S1S1E— 
10-14’ 16’ 18-20’ 8-16’ 8’ , , 2-24! 
Ix 4" $26.00@28,00 $27.00@29.00 $29.00@31.00 $31.50@33.50 $28.00@30.00 | 2 ) 073 Y west 00@3 
a8 is 9.00@31. 31.50@33.! 28.00@s0. 2x 4” 31.00@33.06 30.00@32 . 3é 
Ix 6” "28'50@20.50 °29:50@31.50 "31.00@33.00 "33°50@35.50 "30.00@32.00 | dx G” “ans0m2850 “BT Svq@zes0 *go:nomasoe Sascoopss-00  *35 mene 
Ix1g” — 3080@32.50  31.50@33.50 —33.00@35.00 — 35.50@37.50 32.000 35.00 | 2x 8” 30.00 32.00 —30.00@32.00 31.00@33.00 33.50@35.50  35.00@36.00 
F : 3 os = : f : F i .00@36. 
Ixy” $4-20@ 33.50 32.50@34.50 34.00 36.00 36.50@ 38.50 33.00@35.00 | 2x10” —30.00@32.00 32.004 34.00 33.00@35.00  35.00@37.00  36.00@37.00 
Por 50@34.50 33.50@35.50 35.00@37.00 37.50@39.50 34.00@36.00 | 2x12” —31.00@33.00 33.00@35.00  34.00@36.00 36.00@38.00 37.00@38.00 
“ shiplap oF flooring ‘ia mae ae No. *y nena “eines w saat, “s18@20. rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
° 5 ] 
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COMMON SENSE 


Pays in Advertising just as 
it does in other pursuits 


Enthusiasm is a_ great 
thing in the promotion of 
business, but to let it run 
wild is like the newly-con- 
verted fruit grower who 
planted 20 acres of straw- 
berries and then discovered 
when harvesting time came 
that he could not hire 
enough pickers to gather the 
crop before it spoiled. 


So in advertising, a little 
sober thought should be in- 
dulged in beforehand seek- 
ing the most direct way to 
secure the results desired 
consistent with the amount 
of money you have to spend. 


Usually the first step that 
is essential to successful re- 
sale of lumber or building 
materials is distribution. Is 
the lumber obtainable in 
local retail lumber yards? 
Is the dealer sold on it him- 
selfP Has the dealer any 
reason to push other lumber 
ahead of yours? In the last 
analysis the local dealer in- 
fluences the buyer by reason 
of his reputation as a build- 
ing expert. 


Hundreds of _ successful 
lumber concerns are using 
the trade newspaper as the 
first step in extending their 
sales—and many use only 
the 


Published in Chicago, Ill. 


READ WHEREVER LUM- 
BER IS CUT OR SOLD. 


CROSS TIES 


St. Louis, Mo., July 27.—The following cross 
tie prices prevail, f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.50 $1.30 
No. 4, 7x8”, 8’, 8-inch face...... 1.40 1,15 
No. 3, 6x8”, 8’, 8-inch face..... 1.25 1.05 
No. 2, 6x7”, 8’, T-inch face..... 115 -90 
No. 1, 6x6”, 8’, 6-inch face..... 1.05 .80 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. 
Switch Bridge 
Ties Plank 
WE ACD IORE bovis sb0 0 065S60ed seed $43.00 $42.00 
Se IU wisn soeaukesesreaene 40.00 38.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, July 27.—The following are 
average wholesalers’ carlot prices today f.o.b. 


Cincinnati: 
Shingles 

Best Primes Economies 
— er. $5.70 $3.20 xs 
DM . WEbaTSSaa see aw enews 6. 4.85 $3.90 
Dy chek mi Neaes kee aeeus 6.95 5.45 4.30 
DO | sknareshaskespasieee 6.95 5.45 4.30 

Lath, 4-Foot, 3¢x1!/-Inch 

Nis Bocisecs ceca $8.90 MO Binwcoe eages $7.90 





For Editoria) Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


BOSTON, MASS., July 28.—Demand for north- 
ern pine is fair. Offerings, particularly of the 
better grades, are somewhat limited and whole- 
salers have lately had some difficulty in filling 
requirements for immediate shipment. Prices 
have shown no special change. 

MINNEAPOLIS, MINN., July 28.—Large sales 
of northern pine by the mills continued this week. 
Although retail yards normally in midsummer 
show a decline in volume of orders, it has not 
been as pronounced this year. City retailers are 
disposing of a large amount of stock but in the 
rural districts sales are small. Industries con- 
tinue large users. 


BUFFALO, N. Y., July 27.—Northern pine is 
not very active, but prices are steady. The best 
grades show much firmness, as for some time 
past. 


NEW YORK, July 27.—The market is dull and 
shipments are light. Prices have not been cut, 
but are barely holding their own. There is con- 
siderably less activity than a month ago. 


EASTERN SPRUCE 


BOSTON, MASS., July 28.—The eastern spruce 
market appears to have gained a little ground 
since the first of the month. The call for dimen- 
sion is good. A moderate increase in the number 
of frame orders is noted. The base price of 
frames still ranges around $39@40. Provincial 


random is moving fairly well. Scantling is 
$33@34,. Boards are quiet at unchanged prices. 


Quotations: Dimension, rail shipments. f.o.b. 
Boston, 8- to 20-foot. 8-inch and under, $39@40; 
9-inch, $40@41; 10-inch, $41@42; 12-inch. $43@44. 
Provincial random, 2x3 to 2x7, $33@34; 2x8, 
$36@37; 2x10, $38@39. Covering boards, 5-inch 
and up, 8-foot and up, D1S, $33@34; matched, 
clipped, 10- to 16-foot, $38@40. Furring, 1x2, 
$34@35; 1x3, $33@34. 


WHITE CEDAR 


MINNEAPOLIS, MINN., July 28.—The last 
week showed fair business in poles, shipped to 
independent telephone companies. This phase of 
the business is heavier than a year ago. The 
normal lull in demand for posts has developed, 
with farmers busy with the harvest. 


HARDWOODS 


CHICAGO, July 29.—The hardwood market is 
unchanged. Local distributers report a fairly 
steady demand, but there is not much forward 
buvirg, most consumers following the policy of 
purchasing for immediate requirements only. 
‘the furniture industry is more active since the 
mid-summer market but call is for small quanti- 
ties. The automobile body concerns have de- 
pleted their heavy stocks bought early in the 
year and are expected to enter the market within 
the next thirty days. Prices, while low, are 
steady. 


COLUMBUS, OHIO, July 27.—Retail. yard and 








factory buying is increasing. Retailers are re- 





plenishing stocks. Factory buying comes largely 
from box, automobile and musical instrument 
concerns. Furniture factories are expected jn 
the market soon. Railroad inquiries are rather 
good but orders are not plentiful. Prices of oak 
at the Ohio River: 


No. 1 No.2 No.3 
FAS com. com, com, 

Quartered ........ $155 $90 $55 
SrAPATD s:aecisie.i6 bc0siace 105 75 50 $20 





BALTIMORE, MD., July 27.—Some hardwood 
men report a better demand for stocks. Produc. 
tion has not run ahead of distribution, stocks 
everywhere being rather moderate, and produc. 
ers refuse to make concessions. 


HOUSTON, TEX., July 28.—Hardwoods show 
considerable improvement. Red gum, sap gum, 
oak flooring and cypress are the strongest items, 
Common red gum is up $2 and FAS red gum js 
up $5; common sap has advanced $2 with FAS 
remaining stationary; oak flooring common and 
better is up $2. Cypress is going well at prices 
prevailing for the last week or so. 


for hardwoods is growing, with oak flooring and 
gum finish in very good call. Oak and birch 
finish and maple flooring are slow. About the 
same volume of orders from the large consumers 
was placed last week as received in the two pre- 
vious weeks. Prices here show considerable 
spreads between mills on some items. Gum 
prices are a little stronger than two weeks ago, 


OMAHA, NEB., July 27.—Jobbers state that 
the volume of hardwood business has not varied 
much during the last three weeks. Prices are 
steady. The outlook for industrial woods is 
bright, as there is going to be good crops, and 
implement dealers will have a good demand for 
repair parts. Flooring, particularly, is being in- 
quired about for fall delivery. 


BOSTON, MASS., July 28.—Hardwood demand 
has improved a little during July and sellers are 
gaining confidence. The general tone of prices 
is stronger than a month ago. Demand from 
builders’ finish mills is particularly good. Auto- 
mobile manufacturers have been buying more 
freely, but the call from chair and furniture fac- 
tories is still disappointing. Active building op- 
erations are taking large quantities of flooring 
from retail yards and replacement orders are 
fairly numerous. Current business in flooring, 
}3x24% clear, is reported on the following basis: 
Oak, white, plain, $96.50; maple, $98.50@101.50; 
birch, $85@90. Oak selects are offered at $82@84. 
Quotations, inch: 


No.1 

FAS com, 

2-1) AC SCRE ASR CECI SE CT $105@115 $80@85 
He NGIOOE. 5.6; o0re wnecbo averse ee 83@ 90 63@68 
NIN so aoe dns ante cee e eee ew 75@ 80 45@50 
ANID Sa nore Gis Giessen oes pe ereals 130@140 75 @85 
EU icin cients a disie nietemes 119@120 80@8 
PN PGR LLC <u. cctrncoi diy avelareiele epee etal sla/aelels 95@105  ...@.. 
OAK, WHIEC, DIGIN™ «oc 6 0:5:6.0:5:6.05.0: 90@120 ..@.. 
Oak, white, quartered*®........ 145@155—..@.. 
BPD. sork:s' ysis views cates aioe eesees 103@118 ..@.. 


*Lower prices, hard texture; higher, soft tex- 
ture oak, 


CINCINNATI, OHIO, July 28.—The hardwood 
trade reports a somewhat dull market though 
some dealers say prospects are better than for 
a month or more. There is some business to be 
had, but not enough to give the market much of 
a tone. Prices have been stationary. 


MINNEAPOLIS, MINN., July 28.—Northern 
hardwood distributers in the Twin City district 
continue to dispose of a steady volume of their 
products, at prices which have been unchanged 
for several weeks. Some large industrial users 
are placing orders for forward requirements. 


NEW ORLEANS, LA., July 27.—While no fur- 
ther price advances are reported for the week, 
it is said that the advances on a few items re- 
cently reported have held. Some buyers aré 
offering to place orders at current prices for de- 
ferred delivery. Reports of drastic curtailment 
persist and dry stocks are being reduced by a 
current call that probably exceeds production. 
Orders stipulating future delivery at present 
prices are being declined. 


ST. LOUIS, MO., July 27.—Although the vol- 
ume of business in southern hardwoods is small, 
the week just ended showed a little more activ- 
ity in red gum and a few scarce items in quar- 
tered sap. Mills are holding firm in prices. 


BUFFALO, N. Y., July 27.—The hardwood de- 
mand is fair. Consumers’ stocks are down t0 
small proportions and an improvement is looked 
for in fall business. 
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NEW YORK, July 27.—There is a good indus- 
trial demand and every indication points to bet- 
ter conditions with the approach of fall. Floor- 
jng in maple and oak is in fine demand in some 
parts of the metropolitan district, while in other 
sections there is only fair activity. A number of 
the better class homes being erected in several 
localities explains this divergence of conditions. 
Shipments from West Virginia mills have been 
light, and the shortage of chestnut has become 
more pronounced. Prices generally in hardwoods 
are holding their own. 


FIR, SPRUCE, CEDAR 


CHICAGO, July 29.—Further depletion of mill 
stocks has caused the upper grades of Douglas 
fir to take another brace this week, the advance 
varying from $1 to $2. The lower grades also 
are from 50 cents to $1 higher. Low offers are 
turned down by the mills without ceremony as 
further advances are expected and they do not 
wish such a development to find them with heavy 
order files. Local demand is expanding but is 
still short of what distributers desire. Transits 
are scarce, especially of long dimension items. 


KANSAS CITY, MO., July 28.—Fir demand 
continues to increase and the activity in the 
market and shortage of stocks is reflected in 
the steady gain in price strength. Dimension 
moved up $1 last week and pattern stock is $1 
to $2 higher. Upper grades are in best demand, 
with dimension and boards coming along 
stronger. The chief improvement in the demand 
has been with country yards, but city yards are 
beginning to take more stock. 


OMAHA, NEB., July 27.—Fir prices have ma- 
terially stiffened. Country demand is better 
than at any time for a month. Quite a number 
of orders from rural dealers have been coming 
in, with considerable inquiry for fall. City de- 
mand is falling off. 


BOSTON, MASS., July 28.—Demand for west 
Coast lumber is brisk. A substantial volume of 
Douglas fir is being moved and large cargoes are 
on the way. Sellers show a firmer attitude. 
Some firms are asking $1 more for mill ship- 
ments, the current low range being $33.50 to $34, 
ship’s tackle, Boston. A heavy business is being 
done in fir boards. Around $29.50 is quoted for 
ordinary lots of No. 1 common boards. The 
firmer tone of prices is stimulating the interest 
of buyers. Retail yards are doing a heavy busi- 
ness in fir with builders. 


BUFFALO, N. Y., July 27.—Fir is gaining in 
strength and many items are getting scarce. 
Fir drop siding is reported particularly strong. 
Mills are booking some orders at 50 cents a 
thousand higher on common lumber and in some 
items as much as $2 advance has been put into 
effect. 


NEW YORK, July 27.—Fir continues as the 
market leader with a steady demand, even 
though retailers are more prone to quibble. 
Yards for the most part are well supplied. The 
anticipated easing off in volume of shipments 
still has failed to materialize. 


CYPRESS 


CHICAGO, July 29.—Trade in red cypress is 
quiet. Distributers believe the market is feel- 
ing the effect of the vacation period and that 
there will be a more active call as September 
approaches. Buying is about evenly distributed 
between the yard and industrial trade. Prices 
are steady. 


BALTIMORE, MD., July 27.—Cypress is just 
about holding its own, with the movement not 
of unusual proportions nor appreciably narrowed, 
and with the range of values maintained at the 
level that has prevailed for some time. 


KANSAS CITY, MO., July 28.—Cypress de- 
mand holds up well with the recent increase in 
volume. Country yards are the best buyers and 
the increase in call there has made up for any 
falling off in city trade. There is a small indus- 
trial demand. 


; BOSTON, MASS., July 28.—Cypress prices are 
just about where they have been for some weeks. 
Red cypress quotations are fairly steady while 
concessions continue to be given by some sellers 
offering yellow cypress. Both retail dealers and 
industrial consumers are buying cautiously and 
avoiding future commitments. 


_CINCINNATI, OHIO, July 28.—There has been 
little change in the cypress situation. Business 
1s only fair. Prices have remained steady. 


NEW ORLEANS, LA., July 27.—With less 
than a week of the month remaining, local ob- 
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—Excerpt of letter 
from Bass Lumber Co. 
Madisonville, Ky. 
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of colors. 
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ACH EDHAM 

KOLORED 
SHINGLE as it comes 
from our dry-kilns, hot, free 
from moisture, with the pores of the 


wood open and receptive to color, is 
hand-dipped (not in bundles), in strongest 
color pigments, linseed-oil, creosote preservatives 
and “binder,” ensuring penetration and permanency 
Manufactured in our own mills from 
decay-resisting British-Columbia Red Cedar. 
pert supervision of grades ensure Shingles that are 
100% edge-grain, 100% clear, and 100% heart—a 
perfect Shingle. 


Ex- 


EDGECUMBE-NEWHAM COMPANY LTD. 
General Offices and Mills: VANCOUVER, CANADA 


Sales and Service Offices: 


NEW YORK, N. Y., DALLAS, Texas, CINCINNATI, Ohio, TORONTO, Ont. 












DEALERS: Write for full Particulars 
with Sample Pads and Outline of 
Advertising and Sales Service 





servers declare that the July volume will exceed 
that of June. For the week, a further slight 
gain of bookings is reported, with prices un- 
changed and well held. Industrial call is in- 
creasing, but the main run of current business is 
in mixed cars. Mill stocks are in good assort- 
ment, with production steady and shipments 
prompt. 


BUFFALO, N. Y., July 27.—Sales of cypress 
are on a small scale, most buyers limiting pur- 
chases to immediate requirements. Prices are 
slightly stronger. 


NEW YORK, July 27.—Unaffected by other 
woods that are cheaper in price, the cypress mar- 
ket is in better than normal condition and price- 
lists are holding up well. More cargoes have ar- 
rived on a market that is not lacking for sup- 


plies. 
HEMLOCK 


CHICAGO, July 29.—Unusual construction ac- 
tivity in the small towns and rural sections of 
Michigan and Wisconsin has served to sustain 
the demand for hemlock which is moving readily 
to yards in those sections. Distributers expect 
the volume of business to increase as the manu- 
facturers’ » promotion campaign progresses. 
Prices are steady at $4 off list. 


BOSTON, MASS., July 28.—Demand for hem- 
lock is restricted by intense competition with 


other woods. Retail dealers are moving large 
quantities of building lumber. Some west Coast 
hemlock is being sold along wtih cargoes of 
Douglas fir, but in much less volume and at 
easier prices. Quotations on eastern and north- 
ern hemlock are being fairly well maintained, as 
stocks of dry lumber in first hands are light. 
Clipped eastern boards are offered at $33 and 
random boards at $30. 


NEW YORK, July 27.—Part cargoes continue 
to arrive from the West and good shipments of 
eastern lumber are coming in. Yards have good 
supplies of western stocks and only fair sup- 
plies of eastern. The volume used this year of 
hemlock is well above that of a year ago. 


WESTERN PINES 


CHICAGO, July 29.—Inquiries for western 
pines are relatively heavy but the recent price 
advances seem to have slowed down demand 
somewhat. Yard items are moving better than 
shop. Prices are steady and easier to get on 
yard items because of comparatively low mill 
stocks. 





KANSAS CITY, MO., July 28.—Increased vol- 
ume of orders for western pines has brought 
some further advances, No. 2 and No. 3 being 
up $1 and No. 4 being 50 cents higher than two 
weeks ago. The demand from the yards is grow- 
ing and industrial consumers are still buying, 
but in smaller volume. 


OMAHA, NEB., July 27.—Inquiries for west. 
ern pines from country dealers are increasing, 
and orders have shown some improvement. Ajj 
grades are very firm, and mills have advanceq 
prices on some items. 

BOSTON, MASS., July 28.—Eastern wholesa].- 
ers have been encouraged by the very fair de- 
mand for western pines during the last two 
weeks. Producers have become more confident 
and there is a general tendency to advance 
prices. A fair volume of business in Pondosg 
pine is being booked at: No. 2 common, 1x4, 
$49.25@50.25; 1x6, $49.25@$51.25; 1x8, $46.75@ 
47.25; 1x10, $46.25@47.25; 1x12, $47.25@48.25. No, 
3 common, 1x4, $35@36; 1x6, $36.25@37; 1x8, 
$37@37.75; 1x10, $37.25@37.75; 1x12, $38.25@38.50, 
There has been a general revision of quotations 
on Idaho white pine, which is now offered on 
the following basis: 


No. 1 com. No.2com. No. 3 com. 
PRS aoe eaisig $67.50 $60.50@61.50 $36.00@37.00 
NER. 6:6 e-ascece 68.50 61.50@62.50 39.50@40.50 
Sa 67.50 58.00@59.00 41.00@42.00 
DAD wean 79.50@71.50 58.00@59.00 41.00@42.00 
\ i 87.00@88.00 60.50@61.50 42.00@43.00 


BUFFALO, N. Y., July 27.—Idaho shop lum- 
ber has advanced $2 a thousand and No. 2 com- 
mon is up $1. Oregon pine shows more uniform 
prices at the mills. The situation in California 
is somewhat similar. Prices there are stated to 
be pretty uniform and most of the mills have 
big order files. Local business shows improve- 
ment and practically all orders are wanted in aq 


hurry. 
REDWOOD 


KANSAS CITY, MO., July 28.—The redwood 
market is holding its recent gain in strength, 
though demand has not been ‘growing. The 
market, however, has very good prospects and 
mills do not believe it necessary to offer any 
concessions, 

BOSTON, MASS., July 28.—Redwood prices 
show a firmer tendency. Wholesalers are book- 
ing a fair volume of orders for prompt shipment. 
There is brisk competition for all the business 
offered, but buyers are not finding it as easy as 
a short time ago to secure concessions. 


NORTH CAROLINA PINE 


BALTIMORE, MD., July 27.—Demand for 
North Carolina pine is increasing. The disposi- 
tion of the mills to curtail has resulted in some 
reduction of stocks. Quotations are unchanged. 


BOSTON, MASS., July 28.—North Carolina 
pine distributers report a fair demand for both 
yard items and shop lumber. Band sawed rough 
edge, 4/4 under 12-inch, is $60@61. There have 
been distinct gains in roofers. Transit cars are 
fewer and they are being taken readily. The 
current range for 8-inch air dried roofers is 
$31@32. The firmer feeling about shortleaf floor- 
ing is a little more pronounced. Low range on 
1x4 flooring this week is $78 for B&better rift, 
$60 for C rift, and $54 for B&better flat; B&bet- 
ter partition, $54.25. 

BUFFALO, N. Y., July 27.—The North Caro- 
lina pine mills have been advancing some quota- 
tions, especially on roofers, 6-inch now being 
$30.50, or up $1 from recent figures. The buying 
has not improved much, but it is less easy to 
pick up transits. 





NEW YORK, July 27.—Mill conditions are un- 
satisfactory and some items are hard to obtain 
promptly. The market is holding well in price 
and wholesalers are disinclined to listen to ap- 
peals for reductions. Flooring and trim sell well 
on the same price basis that prevailed a month 


ago. 
SOUTHERN PINE 


CHICAGO, July 29.—The southern pine market 
is strong. Distributers report a steady demand 
from the yards which continue to move out good 
quantities to construction jobs. The mills are 
holding very firm to their lists and do not hesi- 
tate to turn down orders regarded as low. There 
have been advances on some items of Nos. 2 and 
3 common boards and No. 1 common dimension, 
mill stocks of which are reported to be scarce. 
Transits are a negligible factor in the market. 

HOUSTON, TEX., July 28.—Southern pine or- 
ders are coming in from all over the country, 
except perhaps from drouth-striken central 
Texas. The United Kingdom is buying heavily 
of timbers. One-inch No. 2 and No. 3 common 





and 3-inch flooring are going strong. age saggnai 
is about the only item on which there is muc 
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surplus. Prices on the whole have not changed 
much in the last two weeks. 

KANSAS CITY, MO., July 28.—Some sales 
managers say they were offered more business 
last week than they cared to accept. Demand 
igs going strong and some observers believe the 
last half of the year will show a considerable 
larger volume of orders than the first half. 
Prices are $1 higher than a week ago on numer- 
ous items and there is likely to be some further 
stiffening on scarce items. Dimension and No. 
1 boards continue scarce and No. 2 boards are 
getting stronger. 


BOSTON, MASS., July 28.—The market for 
southern pine retains the firmer tendency re- 
cently reported. Curtailment of production has 
placed sellers in a stronger position. The con- 
tinued active demand from the building industry 
ig moving a large volume of stock out of retail 
yards. The firmer tone of the longleaf flooring 
market is rather more pronounced than last 
week. Offerings of B&better rift have been ma- 
terially reduced. The high range on 1x4 flooring 
is $89 for B&better rift, $65 for C rift and $56 
for B&better flat. B&better partition sells up 
to $57.25. Common grades of boards and dimen- 
sion have grown appreciably stronger. 


CINCINNATI, OHIO, July 28.—The southern 
pine market is fairly active with occasional good 
sized orders. Hand-to-mouth buying is still 
characteristic of the trade. Stocks at retail 
yards and in consumers’ hands are being de- 
pleted but there has been no move to fill them 
in except in small amounts. Prices have not 
changed in the last week. 


NEW ORLEANS, LA., July 27.—Reports indi- 
cate a slight decline of bookings as compared 
with the preceding week, with shipments and 
production showing increases. Prices are well 
held and trending upward, as production con- 
tinues below the booking volume. Repeat orders 
continue to come in from the yard trade with 
requests for prompt delivery. 


ST. LOUIS, MO., July 27.—Continued improve- 
ment is reported in the southern pine market. 
June building is considerably ahead of last year 
and the month approaches a record-breaker. 
Dealers, however are still buying for immediate 
purposes. Mill shipments were very good during 
the week but ran largely to mixed cars, orders 
being accompanied by requests for immediate 
shipment. The market is in excellent condition 
as far as No. 1 dimension is concerned, nearly 
all items being in good demand. An improve- 
ment is noted in 6-inch No. 2 S2S&CM, 8- and 
10-inch No. 2 boards and shiplap and 12-inch 
No. 2 boards. The week showed decided gains in 
the demand for 1-inch common. These items are 
worth at least 50 cents a thousand more than a 
week ago, and No. 1 dimension has also advanced 
about 50 cents. Increases are noted in the better 
grades, such as flooring, ceiling, drop siding and 
finish. Very few cars are in transit. 

BUFFALO, N. Y., July 27.—The southern pine 
market shows increased strength and most items 
are up a little from a week or two ago. This 
is reported to be due in some part to the larger 
orders received at the mills, particularly from 
Florida and the middle West. Most orders call 
for immediate shipment. 


NBW YORK, July 27.—Conditions reflect an 
unsatisfactory situation at the mills. Shipments 
are light and prices are barely holding their own. 
No cuts have been made. There is not a great 
volume of lumber on hand and the outflow from 
the yards is no better than normal. 


SHINGLES AND LATH 


_ COLUMBUS, OHIO, July 27.—Shingle buying 
is fairly well distributed. Rural retailers are the 
best customers, although quite a few orders are 
being booked from city dealers.Building is still 
brisk, Red cedar extra clears are $4.75; extra 
Stars, $4.05, delivered. There is a fair demand 
for British Columbia XXXXX at $5.75. Lath 
trade is steady and prices are unchanged. 


HOUSTON, TEX., July 28.—Shingles and lath 
are in active request. Shingles, both clears and 
Stars, have advanced slightly; but lath jumped 
$1.50 a thousand in the last few days. No. 1 
lath are now quoted at $5.25 to $5.50 and No. 2 
at $3.25 and $3.50. 


BOSTON, MASS., July 28.—Most shingle orders 
are for comparatively small quantities. The 
Present range on white cedars is $4@4.50 for 
clears and $4.50@5 for extras. Red cedars are 
moving slowly but quotations have stiffened 
about 10 or 15 cents; the best makes of British 
Columbia: XXXXX are $5.96@6.01 for rail ship- 
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Mouldings 


Finish | Good Selling Lumber 
Bevel Sading for Your Yard 





Base, etc. 

—— Few woods are so well liked by contractors, 
Shop and carpenters and builders as Craig Mountain 
Factory Quality Pondosa Pine. Hence, few woods 
Lumber. possess the sales getting and business holding 

qualities found in this lumber. 
—. Grown at an altitude of 4000 to 5000 feet, it 
J.C. LACKEY, is endowed with a soft, even texture that makes 
———*. it an ideal building lumber. It works as few 
G. S. PATTERSON, other woods do, dresses unusually smooth, 
Oconomowoc, Wis. holds nails well and takes any paint or stain. 
LUMBER CO. Try a mixed car of 


American Trust Bldg., 
Cedar Rapids, lowa. 


COLORADO CONTI- Craig Mountain Quality 
Chamber of Com- 
merce Bldg., Denver, 

ALEX W.STEWART, 

709 Lumber Seige 
ee Light— Soft—White 











Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 


E. H. VAN OSTRAND, President. W.C. GEDDES, Vice-Pres. & Gen. Mgr. 











If You Buy 
Sete | Where YouGet 
UF Yellow-Pine 7 | the Most Value 














Hiiillidne| | you will be interested in 
: sa our Offerings in timbers, 
dimension, boards, shed 
stock, crating, boxes. 











Capacity 100,000, Daily 


. P . Write us before you 
Timbers, Dimension, Boards, Shed Stocks place orders elsewhere. 


Crating, Boxes 


H. D. Foote Lumber Co., Inc. 


Quick Shipments in Straight or Mixed Cars prema 
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ABCOCK Spruce Ladders are sold nationally. If | 
all the BABCOCK LADDERS manufactured in 


one year were laid end to end, they would reach 
1,473,537 feet, or approximately 279 miles. 


W.W. BABCOCK Co., BATH,N. Y. 




































KILMOTH” Closet LINING 
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Flooring That Stimulates’Sales Have you tried our 
The most beautiful and durable Southern Oak lumber is “KILMOTH” 
used in manufacturing Closet Lining? 


It’s genuine Tennessee 
Aromatic Red Cedar— 
the wood that makes 
homes vermin-proof. 


“QUALITY” OAK FLOORING 


It attracts customers and satisfies the most exacting builder, 
Order it in any quantity you require—L. C. L. or carlots. 


DeSoto Hardwood Flooring Company 
MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 

















Planer Knives 


/ That Fit Your Special Needs 


Our wide experience in selecting knives for factories 
that use every variety of wood has given us unusual abil- 
ity to gauge your special needs. 


We select the knife that will mean greatest efficiency 
for you—maximum output at lowest cost. 


Write for full particulars about our planer and jointer knives, 
milled cutters, moulding cutters, blanks, tenoner knives, etc. 


Taylor, Stiles & Co. 


RIEGELSVILLE, N. J., U. S. A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 











ment. Demand for eastern spruce lath has im- 
proved a little during the last week, the range 
being $6.50@6.75 for 14%-inch, and $7.50@7.75 for 
1%-inch. There is a disposition in some quar. 
ters to pile production until prices have worked 
on to a more remunerative basis. Western hem. 
lock, fir, spruce and cedar lath are receiving little 
attention. Wholesalers state they ought to ge. 
cure $6.75@7 for 1%-inch western hemlock lath, 
ship’s tackle, Boston, and there is said to have 
been some actual business this month at $6.40@ 
6.50. 


KANSAS CITY, MO., July 28.—With country 
yards continuing to buy, shingles are gaining 
in strength, clears being held now at $3.10 and 
stars at $2.60. Demand for lath is very good, 
with prices firm and unchanged from last week, 
Demand for siding has improved a little with 
increased call from country yards. 


MINNEAPOLIS, MINN., July 28.—The red 
cedar shingle market held firm in the last week, 
with demand apparently holding up. There have 
been some substantial offerings, but they were 
disposed of promptly. The effect of the mills’ 
recent shutdown still is being felt in the volume 
of offerings. Demand for *A* has developed to 
the point where heavier production is forecast. 


NEW ORLEANS, LA., July 27.—Cypress shin- 
gles are in freer call in southern territory. Cy- 
press lath are in active demand, with the pros- 
pect that acceptances may soon be limited again 
to mixed-car orders. Cypress quotations remain 
unchanged, but it is said that pine lath, also in 
active call, are fetching better prices. 


BUFFALO, N. Y., July 27.—The shingle mar- 
ket is steady and scarcely any changes in quota- 
tions have taken place in the last two weeks. 
Extra clears are $4.81; stars, $4.06; British 
Columbia XXXXX, $5.91. Some improvement 
has lately taken place in the volume of business, 
though most retailers are holding off until next 
month. 





ST. LOUIS, MO., July 27.—Demand for shingles 
is slow. Clears are $4.56 St. Louis, and $3.05 
mill base; stars, $3.94 St. Louis, and $2.60 mill 
base. 

NEW YORK, July 27.—The lath market has 
held around $7 for the last six weeks and any 
variations from this price have been upward. 
All lath on the way have been sold in advance 
and thgre are few if any surplus stocks. West 
Coast shingles continue to sell well on a firm 


market. 
CLAPBOARDS 


BOSTON, MASS., July 28.—Retailers are buy- 
ing clapboards in fair amounts for quick delivery. 
Prices are steady to firm. Offerings of eastern 
spruce clapboards are still light. Extras are 
$120 and clears $110@115. Western spruce clap- 
boards, clears, continue to be quoted around 
$38@40 a thousand square feet, and red cedars 


$32@35. 
BOXBOARDS 


BOSTON, MASS., July 28.—Demand for box- 
boards and shook is fair. Stocks have been re- 
duced in first hands since the first of the year, 
but some sellers are still disposed to grant con- 
cessions on special lots they are eager to move 
promptly. 


MAHOGANY 


BOSTON, MASS., July 28.—The mahogany 
trade is still rather slow. Production is con- 
tinued on a part-time basis. Accumulation of 
stock is being avoided. Wholesale quotations on 
air dried plain mahogany, f.o.b. Boston, log run 
for figure, are as follows: 


No.1 No.2 No. 3 

FAS com. com. com. 

BS cisilsictlniaiicne $205 $160 $95  $40@50 

3 eee eee 210 160 95 40@50 

ERs Soe Reon 210 170 100 40@50 

Se eee 210 170 100 45@50 

rarer 220 180 110 60@.. 
TE SES OSES Re 225 185 120 60@.. 
BV AY oceania tena 230 185 120 60@.. 


SR RBERBEEEEREEGHAEGEaAM: 


TIMBER LAND SALES 


STEVENSON, WaSH., July 25.—The Ryan-Allen 
Lumber Co. purchased a block of State-owned tim- 
ber recently for $10,000. The timber is situated 
near the mill of the company and will be held in 
reserve for future cutting. 
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News Letters 


(Continued from page 77) . 
PITTSBURGH, PA. 


July 28.—Recent slight advances in the lumber 
market here have not retarded activity in buying, 
which is being well maintained, especially in view 
of the fact that a midsummer lull is usual at this 
time. Retailers report further advances of $1 for 
fir and southern pine boards, with the outlook bet- 
ter all around, as stocks are low at the mills. 
Southern pine now seems to be leading the pace in 
the strengthening market, wholesalers report, ow- 
ing to curtailment of output and the fact that 
shipments are not coming out as promptly as is 
desirable. Orders now being placed by dealers are 
wanted very promptly, indicating that buyers have 
waited until stocks were low before ordering. The 
situation in Idaho white pine and Pondosa pine is 
unchanged from last week. There appears to be a 
little shortage in some items of the better grades 
of California and Pondosa pines. The demand for 
Idaho is good, with prospects for continued im- 
provement. Fir and hemlock are strong on an 
unusual demand for the time of year. Eastern 
hemlock shows more activity, with prices about 
the same as they have been for several months. 
Badly mixed cars in both fir and hemlock are hard 
to place. Canadian white spruce is in good de- 
mand. Appalachian hardwoods are being well 
taken up, with the lower grades especially active. 
Southern hardwoods are firm, due to a number of 
the mills closing down. Retailers report no change 
in the market for cedar shingles and hemlock lath. 

E. V. Babcock, of the Babcock Lumber Co., is 
spending a few days at the Clifton Springs (N. Y.) 
sanitarium. 

R. F. McCrea, assistant secretary of the Retail 
Lumber Dealers’ Association of Pennsylvania, has 
returned after a vacation of two weeks at Ocean 
City, N. J. 

Lysle Williams, of the C. V. McCreight Lumber 
Co., has returned after a vacation of two weeks 
at Conneaut Lake, Pa. C. A. Williams of the same 
firm is spending two weeks there. 

William H. Williams, of the May Lumber Co., 
president Pittsburgh Lumbermen’s Club, has gone 
to Ocean City, N. J., to spend several weeks. 

The Pittsburgh Lumbermen’s Club last week 
elected Clyde S. Dyer, treasurer of the Edward 
Eiler Lumber Co., as an additional director. 


MINNEAPOLIS, MINN. 


July 27.—Lumbermen believe that the Northwest 
crop yield this year will mean a good fall busi- 
ness. Those engaged in the retail business in the 
territory tributary to Minneapolis and St. Paul say 
that while stocks are low in retail yards, the com- 
panies are holding back, although they are con- 
vinced that heavier buying will be necessary in the 
near future. The farmers now are in the fields and 
little lumber buying will develop until later in the 
fall. Therefore, lumbermen say, there is no ur- 
gent need for speeding up wholesale purchases. 
There are many evidences of renewed activity, how- 
ever. Retailers are showing more activity in the 
wholesale market. Industries using lumber are 
drawing away from the policy of hand to mouth 
buying, and are placing orders to meet future re- 
quirements. 

Reports from wholesalers of hardwoods in the 
Twin City district are that volume of business and 
prices are holding steady. Sash and door mills, 
now in the so called dull season, are turning out 
a steady volume of products, most of them specials. 
Red cedar shingles are being disposed of as rap- 
idly as they are received, and prices are reported to 
be holding firm. Northern white cedar post and 
pole distributers are shipping more poles to inde- 
pendent telephone companies than they did a year 
ago, and the lull in the post business is not as 
pronounced as normally in the midsummer season. 

One of the large outings in Minneapolis in the 
last week was the Minneapolis retail lumbermen’s 
Picnic, which took place Thursday at Shakopee, 
Minn., near here. All of the retail yards closed at 
noon and seventy automobiles took the lumbermen 
and their families to the picnic grounds. There 
were sports, prize awards and a banquet in which 
more than two hundred and fifty participated. 

Many lumber dealers from Minneapolis and St. 
Paul are now on their vacations. The northern 
Parts of Minnesota and Wisconsin have drawn an 
army of the lumbermen for the remainder of the 
summer. Many of them have summer homes and 
will remain north until the school season begins. 

Lumbering will play a more important part in 
the Minnesota State Fair this year than ever be- 
fore, according to Herman Roe, of Northfield, presi- 
dent. The fair is to be conducted in the Twin 
Cities, Sept. 5 to 12. Lumber mills and industrial 
Plants using lumber will be represented. The large 
wood working industries at Cloquet and Interna- 
tional Falls will show their products. “This is 
one of the principal industries in Minnesota, and 
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Moore 


Moist Air STEEL WALKWAY FOR DRY KILNS 


1 Accidents to employes are lessened 
Dry Kilns by a safe walkway inside the kiln. 


Moore’s Dry Kiln Walkway is con- 
ee structed entirely of heavy structural 
iin eile alae steel and painted to resist the effects 
he counten, Thay will of acids inside the kiln, and is entirely 
do the same for you. fireproof - 


Open construction allows free pas- 
sage of circulation. 





Moore Dry Kiln Company 


“KILN BUILDERS SINCE. 1879” 
Jacksonville, Fla. “2 Fully Equipped Panu. “ ~North Portland, Ore. 





























HOLMES EUREKA LUMBER COMPANY 
Eureka, California 


bd Estimated Saving Per Year 
F igures That Ross Carriers vs. Horses and Tractors 
ovember 21, 1923 
Tell the HORSES and eames 


—— on hand 
lorses 


$1000.00 
Lumber Trucks [240 at $20.00) Ss 


Story of Tractors (3) 1200.00 - 


(000.00 
Wages—10 drivers at $5.00 50.00 
ages— | hostler 3.50 
conom Gas & Oil—2 Tractors at $1.00 2.00 
y Feed 9 horses at $1.00 9.00 
Interest—$7000 00 at 7% : 160 
‘ Depreciation $7,000 at 20% (5 years life) 4.65 70.75 
There is nothing we could — $7. 
. ROSS CARRIERS:— 
say about Ross Gasoline or Wages—2 Drivers at $7.00 | $14.00 
Electric Carriers which would meena oy yng a . 375 
prove their economy as well Depreciation $16,000 at 20% [5 years life) 11.00 $31.75 
as the cost sheet shown op- yet rong $39.00 
posite. You will notice how 300 Working days at $39.00 —$11700.00 
completely the Holmes Eureka Labor & Material repairing wharf 2500.00 
Labor & Material repairing trucks 600.00 
Lumber Company have com- mene $14800.00 
piled their costs and how this NOTE: There is also considerable saving in lumber by reason of 


handling more smoothly with consequent less breakage. 














report shows a daily saving of 


$39.00. 
Ross Carriers will reduce Write for List of Users 


your handling time and prove 
to be the most economical 








Jumbermen who are reducing their costs with Ross 
gasoline and electric Carriers; also complete data on 


equipment around your plant. the carriers. 
. MURRY JACOBS COMPANY 
The Ross Carrier Co. eee eee ee eee seat 
Office and Plant 249 Monadnock Building, - - San Francisco 
Benton Harbor, : : Michigan 546 Maison Blanche Annex, New Orleans, La. 

















AMERICAN LUMBERMAN 


AUGUST 1, 1925 











BLACK DIAMOND 


SPECIAL 
CROSS-CUT 














~ Finely tempered 

~ Perfectly balanced 

—~ Parallel in width and 
thickness 

~ Require no breaking in 

Since 18G3 the Standard 


SAW FILES 










of Quality 


G.2H. BARNETT CO. 
1078 FRANKFORD AVENUE 
PHILADELPHIA PA. U.S.A. 
Owned and Operated by 
NICHOLSON FILE CO. 


Providence,R.1. 











FLEXIBLE 
Eight Wheel 


Garland 


Also 
Four Wheel 
Log Wagons 
| and Self 
| Loading 
|  Skidders 
} ed 
| Write for 
|| Catalog ““G” 


od 
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The Only Eight Whee 


Recommended by Tractor Manufacturers. 


| Garland Wagon Co. _New Orleans, La., U.S.A. 


% CY 2% a. 
$4 5 so 


agons and ‘Trailers 


FOR TEAM AND TRACTOR HAULING 


Equipped with Solid Steel Axles Guaranteed for One Year. 





] | Fusiler 


Also 
Lumber 
Buggies, 
Haul-off 

Gears, 

Etc. 





Write for 
Catalog “GG” 


| 
| 
| 
| 
| 
| 
| 








HOTEL BENSON 


Portland, Ore. 


E_helieve 
that there is 
no other hotel in 
the entire United 
States more hand- 








somely furnished or 
that offers more to 
the traveler. 


Keller and Boyd 


Owners and 
Operators 

















DAVENPORT] 


HOTEL Headquarters for 


Spokane, 
U.S.A. 
Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 


Circulating Ice Water 


Washed Air 
Ventilation 


Lumbermen of 
the Northwest 
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with it the State’s history has been written,” Mr, 
Roe said. 

The Aitchison Lumber Co., of Albert Lea, is to 
have a new yard and central office there, L. FB, 
Aitchison, president, said in Minneapolis last week, 
He had come here to make purchases of materials 
to be used in constructing the new plant. This 
company also operates yards at two Iowa points, 

J. A. MeCampbell, who long has been identified 
with the wholesale and retail branches in the Twin 
Cities and in the Pacific Northwest, is to open 
headquarters here as Minneapolis and northwest- 
ern Wisconsin representative of the Panhandle 
Lumber Co., of Spirit Lake, Idaho. 


BALTIMORE, MD. 


July 27.—June lumber exports through Balti- 
more were as follows: 


Feet Value 
Logs and hewn timbers........ 42,000 7,017 
Boards— 
NN 5s cl SeeatG cd pian Hale 46,000 3,084 
BER Sea tie SR RLe A ORR RS A eae emir 
Mg ah sly, 55 eb eee a8 @ eee 375,000 24,423 
ic eg ta ah plotan crate are ace a 97,000 10,829 
TON INIIEN © 52 6260's co oc altooanids «Wore ow Ae) Ke 284.000 39,485 
Other RArGwoods: 2.0.0.0 6.505% 32,000 2,921 
Pieces 
Hardwood flooring ...cccccscss 28,000 2,674 
POURUCG ROUND. 6.6:5.0.5.0 an ea oars8 es 5,400 1,400 
Agricultural implement handles. ..... 8,259 
Other manufactures of wood... ..... 69,167 
PORUN AI. «62h Satin <aeld sci Me eR a Tere Rt $169,259 


H. M. Bickford, jr., of the H. M. Bickford Co., 
Boston, Mass., was in Baltimore last week and 
called on some of the southern pine men. He ex- 
pressed the opinion that trade is beginning to look 


up. 
R. H. Stevens, of the Stevens Lumber Co. of 
Boston, stopped in Baltimore last week in the 


course of a trip. He reported that business seemed 
to be showing a decided change for the better. 

B. W. Jayroe, of B. W. Jayroe & Co., of George- 
town, S. C., was in Baltimore last week and ex- 
pressed himself as encouraged over the results at- 
tained recently. He said the demand was better, 
and that there was every indication of further 
improvement. 


SACRAMENTO, CALIF. 


July 25.—Warnings have been received by Cali- 
fornia lumbermen and farmers to prevent the 
spread of white pine blister rust, which spreads 
from pine trees to currant and gooseberry bushes 
and then back again to the pine trees. The Forest 
Service is maintaining a blister rust control bureau 
in San Francisco to receive reports of the disease 
and take measures to check it. 

A State law, which became effective yesterday, 
prohibiting the throwing of lighted matches, cigars 
or cigarettes from any vehicle and the tossing of 
any lighted material into combustible matter, is ex- 
pected materially to decrease the loss by forest 
fires in this State. 

J. S. Mathewson, of the Forest Products Labora- 
tory, Madison, Wis., interviewed millmen and log- 
gers in the Klamath Falls district this week on the 
last lap of a trip through California and Oregon 
to investigate methods of combatting brown stain. 
Brown stain, which attacks only lumber that is 
kiln dried, causes much annual loss to millmen, 
and Mr. Mathewson interviewed every available 
kiln operator to determine the percentage of loss in 
his particular plant. 

The California Door Co. has completed a reha- 
bilitation of its Diamond Caldor railroad, and ad- 
ditional trains are being operated at greater speed, 
bringing logs from the woods into the mill. The 
company also has started overtime at the sawmill 
and re-manufacturing plants, to take care of in- 
creased business. 

The Algoma Lumber Co. has just completed an 
electric planing mill installation that has elicited 


much favorable comment among millmen for its 
modernity and elimination of lost motion. The 


installation was designed by Matt Egan, general 
superintendent. Upon reaching the planing mill 
the lumber, instead of being unloaded by hand and 
put on a sorting table, is automatically placed on 
the planer feed table by a device invented by Mr. 
Egan. 

The Bray Mill Co., of Braymill, Ore., is con- 
structing a remanufacturing plant. The building 
has been completed, and installation of machinery, 
consisting of two twin-band resaws, one Yates Tre 
saw, two band rip saws, one surfacer and a sticker 
ete., will begin immediately. 

The J. W. Landis Co., Port Flat, El Dorado 
County, has started operations with full crews in 
both the mill and woods. . 

Two shifts are now being operated by the Kla- 
math Moulding Co., and ten cars of molding 4 
month are being shipped. 

F. S. Fish, superintendent of the Chiloquin Lum 
ber Co., next week will take up the duties of whole- 
sale sales manager for the Dwight Lumber Co., at 
San Francisco. 
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